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SALES TRAINING BULLETIN 


How Do You Rate On Customer Referrals? : 


Answer yes or no to the following questions: VES NO 


Do you ask satisfied customers to refer you to their friends? [] [] 
Do you carry a list of the blue chip customers that you service to show to prospect [| [ | 
If you have serviced an office in a specialized field, do you carry samples of t) ip [ 


plies you have sold them wh: 





1 


If you answered no to any or all of the above questions perhaps you don’t realize that your pres 
ent customers can be valuable leads to new business. If your present customers think well of yo 


and the products you sell, so will ynes id if you have done a good job of filling special 





orders, why not take advantage of it and gain more business in the same field’ 


How do you rate on product information about Webster MultiKopy Durametric Carbon Paper? 
TRUE FALSE , 





Answer true or false to the following statements: 


Webster makes the only car! e? ih the cromeirie edge a LI] 
MultiKopy Durametric re ng even in the most extreme temperatures. [ ] [ ] 


t 
MultiKopy Durametric uncoa ile edge means clean, quick carbon re [1 T] 
assures neater, better spaced lette | 
If you answered true to these three statements, you really know your product. If you didn’t, 
maybe you can improve your sales by knowing more about Webster’s MultikKopy. It stands to | 
reason that you can’t be convincing to a custé you aren’t sure of the facts yourself. | 
i 
i 





F. S. Webster Co., 13 Amherst St., Cambridge 42, Mass 


Webster warehouses in New York + Chicago « Philadelphia « Pittsburgh + San Francisco « Camt 

















(Hward Design 


... tomorrow's Office today! 


A great achievement by Haskell . . . a great name in office 
steel! A truly classic ensemble! Desks, Tables, Credenzas 
and Cabinets—all the pieces needed for today’s coordinated 





grouping. Rare beauty and executive efficiency .. . on a 
budget price level! Nothing like it anywhere. . . 





at its modest cost. Write for colorful brochure. 











ama, AC-6830 
Credenza 


68x18 




















New, Selective 
Locking Mechanism __ 








‘Round Corners—Viny! 
Molding—Textolite Top 





AD-6403 
Executive Desk 


60x30 




















Adjustable, Anodized 
Aluminum Legs 









ri. , 4 ‘ 
HASKELL 
die? Th L DP eigh) 4 
P. 0. BOX 5273 © PITTSBURGH 6, PA. 


See us at NSOEA Convention 
Chicago * Booths 329-330-334-335 





Write for new 
full-color Catalog 
today 
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A big, new executive chair 


value from {7747 | 


o 











@ It’s a red hot sales item... this big, 
comfortable, fully-adjustable COSCO 


posture chair which you can retail for 


$67.95 with full mark-up! And it's backed 
by the largest full-color ad program in 
’ COSCO history! Just another big rea- 
son why it will pay you to stock and 
feature COSCO, the line that offers you 





more to offer! 


Model 28-STA HAMILTON COSCO, INC., COLUMBUS, INDIANA 


Retails for only $6725 — B SHOWN ARE 4 


Zone 2, $71.95)* 











i Gam -— 
= am |e) FT if 


28-TA, $59.95 25-S, $42.95. 27-LA, $39.95 23-LD, $19.95 COSCO also offers comparable values i 
1) he $46.95) * $43.95)* ($21.95)* hairs, settees, sofas, tables 
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SEPTEMBER 1959 
In This issue 


22 A Changing Market for Ink Writing Instruments. In one complete sec- 
tion this month OFFICE APPLIANCES presents the 
fountain and ball pen market and merchandising situa- 
tion from varied angles. Here are the manufacturers’ 
viewpoints on how dealers can take advantage of sales 
aids, the association figures on the market and dealers’ 
views on the ink writing instrument selling. Definitely, 


the surveys reveal a changing market with volume sales 





today going to ball pens and fountains pens fitting into 





the gift and special presentation market. Dealers tell 
about their volume, the media used for promotion, the seasonal character 


of the market and their concept of a new audience of customers. 


32 Leasing — Your Questions Answered. Here's a thorough discussion of 
leasing by Robert Sheridan, head of a firm engaged in such business. 
While it does not relate specifically to office equipment the information 
contained in Mr. Sheridan's article is of value to office equipment and sup- 
ply dealers who consider possible application of leasing to their merchan- 


dising 


35 Office Planning. In text and pictures is revealed how Field Eisenhardt 
Co., Inc. of Great Neck, N.Y. furnished the Freeport Memorial Library. 
Involved was public bid, supplying of specifications, advice on layout and 


equipment and co-operation with the architect 


47 NSOEA Convention. Highlights of the program which will have auto- 
mation as one of the main topics, listing of the exhibitors and booth 
numbers as they were available at press time and other convention data 


makes this an informative pre-convention supplement 


Index of Advertisers News Notes 
Want Ads -7 Fourth District 
Fifth District 
Advertising ¢ 101 Sixth District 
Appointments Seventh District 
Dates To Remember Eighth District 
Deaths Ninth District 
Decorative Accessories Tenth District 
Display Views Twelfth District 
Editorial li Fourteenth District 
Guest Book OA's Press-Time Bulletins 
Industry News ( Oftice Interiors 
Letters Patents 
Men on the Move 12 Personalities 
New Catalogs Random Notes 


New Products Sales Stimulators 











A GAIN OF 13% 


DIRECTIONAL 


in dollar volume of sales of business 


forms in the first six months of 1959 over the like 
period on 1958 has been reported by the Business 
Forms Institute. Sales volume for the first half of 
1959 is up 9% 
months of 1958. These gains are « 

the total sales for 1959 surpass the 
total sales of 1958 and of 1957. These 
based on a survey conducted by the 

representative manufacturers o! 


forms. 


as compared with the last six 
xpected to help 
$350 million 
figures are 
institute of 


inifold busit 1ess 


RNITURE CORP 
has been formed for the distribution of 
institutional and contract Paul Me 
Cobb and other leading designers. The new 
was formed by B. G. Mesberg Corp 

previously distributed McCobb contract 


CONTRACT FI 
national 
furniture by 
firm 
which had 
furniture 





in avh 


Jack Brickel , oe 


Eppinger 


Jack Brickel was appointed national director of 
sales. He previously had been western regional sales 
manager and dealer contract manager for 
Herman Miller Co. J. M. Eppin 
product development and marketing for the new 


firm. A complete planning division will be main 
Offices are 


sale > 


ver will direct the 


lo ate d 


with br in h 


accounts 


New York City. 


tained for servicing 
at 160 E. 56th St., 


offices in the Merchandise Mart, Chicago, and 
8950 Beverly Blvd., Los Angele 
ALEX H. ADAMS, who has been in the office equip 


THE 


ment business for more than 35 years and for the 


past 10 years owner and operator of the Alex 
Adams Co., Inc., in Flint, Mich., has bought an 
interest in the Baker Business University in Flint 
The school, which has a 12-member faculty and 


last year had an enrollment of 328 students in its 


accredited as a two-vear busi 


S¢ hool Wil 


president of the 


business division, is 
ness school. Adams bought the 
liam K. Turner. 


with 


Turner will be 


board directors, Adams will vice-pre sident 
DOME PUBLISHING CO. of Providence, R.1 
has established a warehouse and division office at 
4802 Loma Vista Ave., Los Angeles 58, Calif 
Nicholas Picchione, president, says the steadily 
increasing annual sales of bookkeeping records 
and payroll books on the west coast have neces 


sitated the new facilities. 


OA Press-Time Bulletins 


THI 


ROBERT ] 


MAPLI 





EVERSHARP PEN CO. administrative offices 
moved September 1 from Arlington Heights, IIl., 
to Janesville, Wis., Parker Pen Co 
parent firm of Eversharp. The company’s 
located in Culver City, Calif 


home of the 
manu- 
facturing operation, 
and its retail sales force across the country will not 
moving the main 


be affected by the move. By 


offices to Janesville, the company has gained eco- 
nomic and communicative benefits plus the in- 
added staff and equipment 


crease d ad\ antage of 


facilities 


RUEGG has been appointed director of 
Develop- 
Co-author 


Educational 
N.Y 


busine ss 


business education of the 
Laboratories of Huntington, 
textbooks for 

which are currently being used in schools through- 


Rueg 


a series of new training in which are now 


ment 


of a number of courses 


out the country and abroad. r has developed 


being used to increase the efficiency of business 
machine operators. He will be responsible for the 
formation of programs for schools and industry 
Prior to 


Laboratories. 


joining the Educational Development 


Ruegg was manager of the business 


education division of the Underwood Corp 


MILTON REESE has been appointed sales representa- 


tive tor the Stylex Seating Co. throughout the 
metropolitan New York area, including Long Is- 


New 


manager of the 


northern Jersey. He was formerly 


Arnot 


land and 


the sales division of the 


Royal Metal Manufacturing Co. Reese's head 
quarters will be at 200 W. 57th St., New Yor! 
City 
BRI CE ¢ RI M has been appointed sales re} resentative 
F for the Impe rial Desk Co 
throughout the eastern United 
States. He will cover metro 
politan New York, New York 


State east of the Hudson River 


ind Rockland County; and all 





of the New England states as 
well as the area in northern 
New Jersey. He was formerly 


Bruce Crum 


associated in sales 


Chair Co.., 
Formal 


( apac It1es 


with the Johnson Pitney-Bowes, Inc 


and Eastern Airlines. training and ex 


perience with office design problems will enable 


him to provide sales and decorating assistance to 


dealers in his territory 


LEAF MANUFACTURING CO. executive of 
fices moved September 1 to new quarters at 59 | 
S4th St.. New York 22. The firm was formerly 
located in the Empire State Bldg 
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ART METAL CONSTRUCTION CO. announces it has 
gned a new two-year contract for its Jamestown, 
N.Y., plant with Local 1559, International As- 
sociation of Machinists. The new contract ends 
of 1,300 I.A.M. employees which began 
May 18 when the old contract expired. The recall 


SI 


the strike 


of workers is now under way. Roscoe W. Clark, 
resident of the company’s Jamestown division, 
says the new contract will not only enable the 
company to increase factory output but will also 


insure prompt deliveries to dealers 


THE TAYLOR CHAIR CO. of Bedford, Ohio, has 
appointed Ives Distributors as territorial manager 
for the metropolitan New York and northern 


New Jersey area. Seymour and Ives Nathan are 





Ives Nathan 


Seymour Nathan 


the partner owners of the distributing firm. Sey- 
mour, a founder of NOFA, is the former prest- 
dent of Chas. S. Nathan, Inc. Ives B. Nathan 


rained retail merchandising experience with the 
Chas. Nathan firm before forming a partnership 
with his brother in 1958 to wholesale office furni- 
ture. The Nathans and their associate, Joel B 
Levy, are currently calling on the trade with a 
new Taylor catalog and selection of upholstering 


THE ROTH OFFICE EQUIPMENT CO. of Dayton, 


Ohio, reports a sales increase of 3% during the 
ny’s fiscal year ending June 30. Sales for 

the first half of the year rose 20.1% over the 
same period in 1958. During June, a traditionally 
slow month. total sales were up 57.3%. The in- 
ases for the last six months were attributed to 
reased business activity, a new advertising and 
promotion program, a more concerted effort on 
the part of the sales department and the introduc- 


nterior design service 


STUART HALL CO., INC., Kansas City, Mo., 1s now 
operating at full production level at its newly 
plant in Green Bay, Wis. The company 
irried out the first phase of an expansion pro- 
gram late last year when it expanded its quarters 
Kansas City. The Green Bay plant will enable 
the any to increase its production of writing 
d school supply items by 50%. A one 

story building of modern design, the new plant 


uses 36,000 sq. ft. of operatit gY space. 
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W. R. SCHWEEN, senior vice-president of the Amer- 
Za ~SCican Carbon Paper Manufac- 
turing Co. and general man- 
ager of the company’s plant in 
Ennis, Tex., has been elected 
chairman of the Ennis city 
planning commission. The 
commission was recently cre- 
ated by a city ordinance to 
work with city officials, engi- 
neers and the city manager in 
formulating and implementing a comprehensive 
plan for the orderly growth and development of 
the town. 








W. R. Schween 


THE JUSTRITE ENVELOPE CO. Florida division, 
now operating at full capacity, constitutes the lat- 
est expansion move by the company. The plant in 
Jacksonville has been in the planning stage for 
two years and actually started to operate in a lim- 
ited manner this past January. I. M. Cornelius, 
who has had 30 years of experience with Justrite, 
has been appointed executive manager of the new 
division. Located at 2220 Beaver St., the Jackson- 
ville plant is equipped with all modern manufac- 
turing equipment. The entire Justrite line is avail- 
able for shipment from there. 


HENRY MILLER has been appointed manager of the 
Detroit office of Ditto, Inc. 
He joined the company in 
1939 in the Chicago sales de- 
partment and took a military 
leave of absence in 1942. He 
was named manager of the 
Houston branch in 1947 and 
Dallas district manager in 
1956. The Detroit office is lo- 
cated at 2871 E. Grand Blvd. 





Henry Miller 


PROTECTALL SAFES, division of the Mosler Safe 
Co., has made three new appointments to its staff 
of manufacturers Martin M. 
Moldow Associates of New York City will cover 
the state of Pennsylvania; New York State ex- 


representativ es. 


cluding the metropolitan New York area; New 
Jersey excluding Bergen, Hudson and Essex coun- 
ties; and Washington, D.C. Sam E. Riggs of Ar- 
lington Heights, Ill, will cover Chicago and 
Kenosha, Racine and Milwaukee counties in Wis- 
consin. Robert M. Cleary, Wilmette, IIl., will serv- 
ice the state of Illinois excluding Chicago and 
the state of Indiana for the company. 


HARRY ZARET of the Queens Desk Co., Jamaica, 
L.I., N.Y., and Mrs. Zaret became grandparents 
last month. Randy Marc was born to Bob and 
Carol Zaret August 3. 
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THESE CHAIRS 
MEAN BUSINESS! 





Rugged, handsome, attractively priced, comfortable — 
rhose are the virtues that make Boling chairs top values, 1511 
and top sellers. Your customers can take their pick from 
Boling’s complete line of seating for every business 
need. The wide choice of styles, finishes, upholstery 
fabrics and colors helps you sell those hard-to-close 
customers. Superior design and construction features 
help convince experienced buyers that chairs by Boling 


are their best buy! 


All this — plus generous margins for you — makes 





Boling the chair line to push. Nationally recognized ae 


since 1904. 


VISIT US at the N.S.O.E.A. SHOW 





CONRAD HILTON HOTEL 
Rooms 504A, 505A, 507A 881) 





























CHAIR COMPANY 


NORTH CAROLINA 
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The desk is cleared, except for a single, high pile 
of letters, and all other thoughts fade before long 
moments of meditation about George Wheeler and 


what he meant to the office guipment in lustry and 


to OFFICE APPLIANCES. The letters are from friends 
in the field manufacturers, dealers, advertising 
men friends who had known George for many 
years, or only a few, and felt ommon urge to 
express their high regard for him as a person, an 
advertising expert, and a vigorous advocate of th 
causes that contributed to the ad\ of the industry 


Similar in the indication of shock at the news of 
George's sudden death a few wecks ago, yet differing 


according to the personalities of the writers, the 


letters reveal the strength of the impact made by 
him as an individual and as a representative of this 
journal. In his capacity as \ president and eastern 
manager, he traveled wide ly ind was w lcomed 


everywhere. A keen student of the industry, his 


judgment was respected and his advice sought. Thi 
letters are a tribute to the essential quality of th 
man and bring to OA staff members fuller realiza 
tion of their great loss 

Representative excerpts from the letters tell thei 
own stories: 

“If ever a man knew an industry and was con 
cerned for its welfare, it was Geo He asked many 
questions even though he knew more than most of 
the people he queried. Geor had an insatiabl 
curiosity because he always seemed to be trying to 
discover an easier solution to lustry problen 


Bob Spelman, Wood Off: Furniture Inst tut 


Next Month 


Automation will be a major to) 1 October, just as 
it will be discussed at the NSOEA convention wher 
this issue will be distributed. The forthcoming role of 
the dealer in this exciting new future of the industry 
will be well explored, Anothe: r feature will deal 
Office Appliances 

Publisher . lohn A. G 
Assistant Publisher Cl ; W. Gilbert 
Treasurer ‘ M D gl 
Circulation Director Stanley R 
Assistant Circulation Manace Hugh D. Met 
Production Manager Robert S 


OFFICE APPLIANCES was four G H. | 


terson and developed through 34 


ESTABLISHED 1904: Succeedin ng A 
can Stationer, New York, establi ~ 

trade journal serving the stat 

Trade Journal & Office Systems, New York, 1904: 7 
Office, Franklinville, N.Y 1¢ 
Journal, Chicago, 1905; Business Equipment |i 
Chicago, 1908; Office Outfitter, ¢ 

inal National Stationer, New York 


> 





George Wheeler's advice was helpful and always 
I learned much from him in matters 
Bickford 


honestly given 


ot office equipment marketing. Jack 
Lassco Products In 

He was always a forceful exponent of good and 
his many contacts with us were most uplifting 
Roger Thurber, George B. Graff Company 


I am sure that the industry as a whole benefited 


greatly through George’s co-operative spirit and 
sincere devotion to his life's work. W. T. Wood 


house, Jr., Woodhous« Stationery Company, Wash 
ington, D. ¢ 

George set a standard that will be difficult for 
his successor to match or his competitor to emulate 

by 7 

It is doubtful that anyone in the trad 
unkindly of him. H 
be missed by all of his many friends and business 
Frank R. Curtiss, F. R. Curtiss & 


Worthington, Vaco Products Corporation 
ever spoke 
wore well and I’m sure he will 
acquaintances 
Co 

As he 


constant remind [ that the office equipn ent 


lives in our memories, George will be a 


industry 


deserves nothing less than our best eftorts 


Wel E Wenner WP 
Editorial Direct 


Dir 





with the co-oper ffort of eight dealers in equi| 
ng one of the nation’s finest municipal buildings 
This promises to be an outstanding section on off 


ADVERTISING REPRESENTATIVES: New York City: 


Wallace W. ] Monty Cur ing, |i Robert S 
E. 42nd St., New York 17, N.Y. ] MI 
Hi 
Chicago: Herbert L. § Vice-president lack M 
McDonald 0 W Jackson Blvd., Chi I Phon 
DI 
Los Angeles: R t E. Ahrensdorf, Jack Q n, Stan 
I ncl R. E. A nsdort Co., 3275 Wilshire Blv 
Angel ( Phone DUnkirk 3 
The Service Bureau Ofti Applian 
, pecribers ¢ sere 
1g to the hel shes 
supplies an ‘ 
res, Withe 
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Til? COMPLETE LINE FOR RECORD STORAGE 


8 top quality products . . . each exactly right for its particular purpose. They 
offer customers specialized equipment that meets every record storage require- 
ment. They give progressive dealers unequalled coverage of the market. Among 


them are 3 modern, efficient NEW items that are in a class by themselves. For 
further facts on these products, write today for information and dealer packet. 


BANKERS BOX 























ASK FOR OUR NEW CATALOG— 
Completely new, completely differ- 
ent and just off the press. Ask for 
Catalog No. 1460. 


Visit OUR EXHIBIT— 
See the full Bankers Box line of 
Record Storage Equipment at the 
N.S.O.E.A. Convention in the 
Conrad Hilton Hotel, Chicago, 
September 26-30. 


Booths —Nos. 15 and 16 


LIBERTY RECORD 
STORAGE BOX 


LIBERTY “400" STORAGE FILE 


STAXONSTEEL TRANSFER FILE 





LIBERTY 
RECORD BINDER 


TANDEM STORAGE FILE 


TIE-PAK 
STRING BINDER 





BANKERS BOX COMPANY e 2607 N. 25th AVE., FRANKLIN PARK, ILL. 
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DEALERS: 


Stenocord offers exceptional discounts 
for capable, qualified dealerships. 
It will pay you to stock and se// STENOCORD 


@ SERVICE FREE @ IMMEDIATE DELIVERY 
@ ONE YEAR GUARANTEE @ SALES AND SERVICE—WORLD-WIDE 





ONLY *1IQQ22 


LOWEST PRICED MAGNETIC- 
BELT DICTATING MACHINE TODAY! 


NOT JUST ANOTHER ‘TAPE RECORDER’! 


PORTABLE! 
FULLY AUTOMATIC! 
RE-USABLE, MAILABLE MAGNETIC-BELT! 


EXCLUSIVE DUAL-PURPOSE 
DICTATE-CONFERENCE MICROPHONE! 


IL THIS COUPON TODAY '! 


STENOCORD OF AMERICA, Inc. PACIFIC INSTRUMENTS CORP. 
: 29 Broadway OR 7046 Hollywood Bivd. 
New York 6, N.Y. Los Angeles 28, Calif. 


Dear Sirs: 


|! am interested in knowing more about a STENOCORD DEALERSHIP. 
Please give me complete details. 


Name Company 








Address___ eee) Te Phone 








City Zone State 











HALF OF THE 


FORMS 
4 PROFITS 


the? Get it all with 


THE QUALITY LINE OF 
BUSINESS FORMS 


New and better business forms for today’s 
Office are growing rapidly in demand and 
daily use. You’re missing good profits if 

you’re’missing these sales. Go after them 
with ENNIS! Ennis has the most modern and 
complete facilities for producing every 
needed form .. from the newest to the 
everyday .. gives them to you at competitive 
prices for any job. And remember . . Ennis 
products are sold through dealers .. we’re 
your supplier, not your competitor! 





ANNIVERSARY 1909 + 1959 


50° ID 


TAG & SALESBOOK CO. 


Home Office and Factory 


Ennis, Texas 


Western Factory Eastern Factory 
Paso Robles, Calif. Chatham, Va 


Warehouses — Birmingham, Houston, St. Lovis 
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DON’T MISS; 


Letiers 


Readers are invited to express themselves brief- 
ly on any subject related to the office equip- 
ment and supply industry. Address: Letters 
Editor, OFFICE APPLIANCES, 600 W. Jack- 
son Blvd., Chicago 6, lll. 


Spacing on Index Cards 
Dear Editor: 

The nation must be full of salesmen like my- 
self who use thousands of various sizes of index 
cards for prospect records. 

A good percentage of these cards are typed 
and the spacing is anything but convenient for 
either single or double spacing. 

Please publish this suggestion in the hope that 
some manufacturer will do something about it 

CHARLIE “ONE” BUCK 


Huntington Woods, Mich, 


Mr. Buck's suggestion has the ring of validity. 
Is the idea impractical? If so, why? 


Modular Office Furniture 
Dear Editor: 

As a former retailer in this field and now a 
wholesale distributor of office furniture, I would 
like to express my Opinion on a method of buy- 
ing that can make a greater profit for dealers and 
save them money. 

Dealers are all aware of the advent of modu- 
lar furniture, but many of them are passing it 
by, thinking that it is beyond them, too radical, 
too expensive, or that it necessitates a fancy 
store and a decorating department. 

While some of these factors may be helpful 
in closing a sale, they are not really essential. 
In view of this, a dealer should ask himself, 
“What benefits can I get from the fact that mod- 
ular office furniture is available?” 

Since their introduction, sales of both modular 
units and desks made of component parts have 
grown by leaps and bounds. This naturally en- 
couraged manufacturers to add to their lines such 
items as file drawers, bookcases, credenzas, etc., 
thereby offering customers a greater variety to 
choose from. The result was even greater sales 
increases. 

Now, what does all this mean to the office fur- 
niture dealer? Has the trend made him stock 
more, or has it confused him on what to stock? 
Is he afraid that accepting the modular idea 
would mean an even greater outlay of money and 
use of space? If dealers answer these questions 
in the affirmative, I am sorry to say they are great- 
ly mistaken, for the following reasons: 

1. By buying component units, instead of as- 
sembled desks, dealers have the largest variety 
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of furniture at the lowest cost. 

2. They can buy less and still have more variety 
for immediate delivery. 

3. Transportation charges are lower because 
unassembled furniture is in a lower rate freight 
classification than an assembled desk. 

4. Handling is easier and less expensive as 
it can be done by one man and there is less work. 

5. Warehouse space is considerably reduced 
because component parts occupy less space since 
they can be stacked more compactly. 

6. Insurance costs are less. 

7. Additional sales can be made where it is 
necessary to deliver furniture through narrow 
passageways and doors. 

8. Most important of all, the dealer can have 
a complete variety of desks and tables from the 
same components available for immediate delivery. 

Why by-pass these advantages ? 

Many innovations have been introduced by 
manufacturers that allow for fast, sturdy assem- 
bly, and the styles and arrangements available by 
using component pieces leaves little to be de- 
sired. Assembly is possible of anything from a 
standard desk to a kneehole, a single pedestal, 
overhang, modular units, or tables by using most- 
ly the same parts. And generally, a higher mark- 
up is involved. 

If this opinion is considered biased because 
I am distributor of the Williams Desk Series of 
section:! desks, please let me explain. Before 
modular furniture was introduced by old line 
manufacturers, I was in the retail business and 
had a factory make various component parts for 
me. I advertised and sold many thousands of 
them at an excellent profit. I see a bright future 
for this type of merchandise. 

Ep GOLDEN 
Office Furniture Distributor, 
New York, N. Y. 

A rebuttal stating the case for non-modular 
furniture will be welcome for publication. 
‘Demand Customers’’ Not in Office 
Machine Market 
Dear Editor: 

Please refer to your July issue, page 20, OA 
Editorial, “A Prescription for Slow Death.” 

We find this article extremely interesting as it 
puts in writing what probably most office ma- 
chine dealers have experienced; namely, that the 
office machine market is not made up by “de- 
mand customer,”” but by customers who have to 
be sold 

D. LAURENCE 


Pacific Instruments Corp.., 
Los Angeles, Calif. 
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[DON’T MISS 


HALF OF THE 
FORMS 
BUSINESS 


Get it all with 


Gnnis 


PLANTS AND WAREHOUSES 
FROM COAST TO COAST.. 


(} YEARS OF SERVICE! 


Ennis supplies you promptly with any 
business forms today’s modern office requires 

. from the latest Snap-A-Part one-time 
carbon forms .. register and continuous 
typewriter and billing forms. ..to the full 
range of everyday forms. And, we're always 
your supplier, not-your competitor .. Ennis 
products are sold through dealers. You get the 
best for your customers at competitive prices.. 
get the profits and the repeats. 


ANNIVERSARY 1909 + 1959 


1) Gone 


TAG & SALESBOOK CO. 


Home Office and Factory 
Ennis, Texas 





Western Factory Eastern Factory 
Paso Robles, Calif. Chatham, Va. 
Warehouses — Birmingham, Houston, St. Lovis 
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First Cash Register 
Now in Smithsonian 


The first cash register has joined 


the first airplane and other Ameri 
can Smithsonian 
Institution. 
The device was invented in 

by James Ritty, a owner of 
Dayton, Ohio, who sold the rights 
to his “thief-catching” machine for 
$1,000. Since that 
mated, more than § 
cendants” of the original machine 


inventions in the 


1879 


cafe 


ty 


time, it is esti 
million ‘des 


have been produced. 
This first register, 
like a big wall clock, was presented 
to the national museum by Stanley 
C. Allyn, board chairman of The 


looks 


which 


National Cash Register Company 
The museum also will exhibit a 
new type of register that auto 


matically computes and dispenses a 
customer's change—reflecting th 
progress that has been made in the 
development of the machine 

Ritty’s invention provided mer 
chants with the first practical de 
vice for safeguarding their cash, and 
marked the beginning of the mod 
ern retail store. A 
showed there is one 
for every 25 adults in the United 
States. 

Ritty got the idea for his inven 
tion from watching a device used 


recent survey 


cash registet 


to count the revolutions of a ship's 
propeller. Ownership of the patent 
changed hands three times during 
the first five years after the machin 
was invented, and the device was 
generally regarded as a ‘white ele 
phant” until it was purchased 
1884 by John H. Patterson, founder 
of The National Cash Register Com 
pany. 

Patterson bought the patents and 
machiner' 


} 
‘ 


name 


some odds and ends of 
for $6,500 from a man 
Phillips. When his friends ridiculed 
his purchase, even Patterson 
assailed by doubts. He offered to let 
Phillips keep $2,000 if the latter 
would call off the deal 

The seller refused and is reported 
to have said, “I wouldn't take th 
business back as a gift.” 


was 
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McElroy Named Chatham’s 
Citizen of the Year 


Homer C. M« 
Elroy, vice-presi 
dent of the En 
nis Tag 
Salesbook Co 


and general man 


and 


ager of the com 


pany s Eastern 


~ 


H. D. McElroy 


Division with 
headquarters in 
Chatham, Va.. Chat 


ham’s Outstanding Citizen for 1959 


was named 


it a recent chamber of Commerce 
banquet 
McElroy 


charitable 


was cited for his civic 


and endeavors since go 


ing to Chatham from Ennis, Tex.. 
lO years ago. He is a past president 
of the Chatham 
merce and the Chatham Lions Club 
He has Boy 


Red Tuberculosis 
tion, Cancer Heart 


Chamber of Com 


worked with Scouts, 


( ross, Associa 
Society. Fund 


Crippled Children’s Society and 
other organizations and was recent 
ly named Outstanding Boss of the 
Year by the Chatham Jaycee organ 
ization 

McElroy ts a past president of the 
National Tag Man 
ufacturers. He has served as chair 
man of the Virginia State Manufa 


a member 


Association of 


turers Association and is 
of the public relations committee of 
the National Business Forms Manu 


racturers 


FIRST CASH REGIS 
TER invent 1 oan 
1879 was DI nt 
by National Cash 
Register Co. t tl 
Smithsonian — Institu 
in Washington, D¢ 
Flank 1 her t 
models in f 

dre ss if ma 

will exhibit 

th useu l 
wit ine of t 





KARL GRUBE, president of All-Stee! 


Equipment, Inc Auror: 


president of 


Illinois 


} f 


elected 
Employers of 
16th 
right, is congratulat 


president 


annive rsary 


Thornton, 
Silica Co. and outgoin 
the AEI. At th nt 

Goldwater of Arizona 
speaker at the meet 


Career Woman 


Miss Elaine Ling, offi 
the Sight Light-M. G 
has been mamed ‘Car 
the Month” by Sak 
specialty departn 
nosen by the stor 
experts for her 

vide range of int 


in the field of offi 
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’ SALES APPEAL 
~ PROFIT UNIT ~S 


“GIFT PACKAGE © ie > cision ire 
with Set of 4! 9 


Xj 
0) Sj ich, Bete), [eit _m mieelulelial--- mee oe 
|¢-F-) (To BTol Ul el (-Mst-IiMa1-t-Talale me) 017-1 merelar-saation tela a 
vib dnlr-lalelareilar-Lme-)4 ai lale mm dat-)ar-lelel-Mel ts dlalen dle} ain ce) 
LIM i selbatle- Malm lolelel-Ye Malelaalls) ae) (-let ¢-Me-Jalel-t-Migelin 
caster wheel. 


GIFT AND DISPLAY PACKAGING 
Toles -y-lesliale Mua -1eMm-lale ME alola Mm o)l- lo. Ome TUR celaal-léler-1ihy 
raises Casters to elevated position for display, 
as illustrated below. 


eo} 10) let ee) eee 4) b-Bicla celelemitianliatiace 
tubular metal furniture or cast bases, as selected 


FINISHES—Bright Nickel and Bright 
Brass—ideal for replacement or new furniture 


NOELTING 


Faultless 


Faultless Royal-Roll Casters are an all new design 
concept—a combination of Double Ball Bearing 
Swivel construction and smartly styled appearance 
with a unique non-marking, stain resistant spher- 
ical wheel that has the same diameter as the 
conventional type. Smart and original styling 
adds a distinctive accent to any furniture— 
Faultless construction assures years of depend- 

able service. These casters are especially 
designed for use with Office Furniture and 

Chairs, Coffee Tables, Lounge Chairs, etc. 


Faultless Caster Corp. 


Evansville 7, indiane 


Please send Free Bulletin No. 5159 illustrating and 
| MAIL describing New Royal Roll Caster, including Retail Prices. 


| COUPON 
Deluxe Royal-Roll | TODAY! 


Display and Gift Package | -caceetenesiataeaeeitinanaiaietaetaaasteameeen litigate iiiapesiitinat 
can be used on Counters—in 
Windows—Catches Attention. | State 








OA Editorial! 


Give employees 
a stake in the business 


INDING an answer to the common query among dealers in the industry 
FH Where or how can I find high caliber people to employ ?’’ — is not 
easy. The problem has been with us for a long time and seems no nearer solu- 
tion today than it was 10, 20, 30 or more years ago. Too often failure is rooted 
in shortsighted attempts to ‘make bricks without straw 

When the Egyptian Pharaoh decreed, “Ye shall no more give the people 
straw to make bricks,’ he was, essentially, asking for the Israelites to perform a 
miracle. Bricks of a sort could be made without the binding properties of straw, 


but they would crack and crumble under pressure and become useless as a build- 


ing material 


Many a bright young person who is persuaded to consider the retail phase 
of the office equipment field as a segment of the economy in which to build a 
career soon rejects the invitation. Why the rejection? Because the intelligent, 
talented neophyte perceives the absence of a basic element of such significance 
that in his mind it virtually precludes the possibility of a genuinely successful 
career. 

The first observation of the prospective employee is that he would not be 
entering a high pay industry. That in itself would not be too strong a deterrent 
providing other factors such as stability, pleasant working conditions and rea 
sonable hours are present. Still missing, however, is the vital ingredient of op- 
portunity to participate in the growth of the business by becoming a part owner. 
Lacking that potential the job opportunities have limited appeal. Applicants 
turn to other fields where the starting pay is higher and the income potential is 


at a level that compensates for absence of potential ow nership in any degree. 





Qualified applicants and currently employed key personnel should be given 
Opportunities to become part owners. The share need not be large and the 
rules should be spelled out, but the potential should exist. High caliber people 
will be attracted and those already employed are not so likely to shift to other 
firms or positions in the industry. 

Give employees a stake in the business? Perhaps the statement should be 

give employees an opportunity to acquire a stake in the business. Perceptive, 
qualified young people do not expect gifts, but they do want opportunity. They 
can make better bricks with that kind of straw and the dealer who offers them 


the chance will have one good answer to the problem of finding and keeping 


high caliber people 
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lok get together. 


You'll find us in our Suite, and 





Spotseald Adding Machine & Other 


Rolls « Desk Blotters, Embossed & Plain Rockwell-Barnes Com pa ny 


e File Folders, Manila « Notebooks, Eye- 
Tint & White e Pods Plain & Ruled ° 
Printed "COPY" Second Sheets » Bond Specialists to the Stationer Since 1903 


& Sulphite Papers « Duplicating Papers 


e Mimeo Papers « Manifold Papers « 


GO t, ILLINOTUS 
Manila Second Sheets ¢ Offset Popers 35 EAST WACKER DRIVE @ CHICA , 
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New H-O-N Desks and Credenzas for work center efficiency 


H-O-N OFFERS YOU A CHOICE OF 
EXCITING COLORS 


Now H-O-N provides the opportunity for you to furnish your customers 
with desks and credenzas in various combinations of attractive pastel colors. 
These seven accent tones may be selected for harmony or for contrast with the 
three basic body colors. 


This great variety of color combinations is made possible by the use of a new 
fabrication idea* on the drawers and the panels of H-O-N desks and credenzas. 


Drawer fronts and panels are made of vinyl clad steel — a first with H-O-N. 
*Patent Applied For 





write to us for details TT oad = -j-O-Ni 


OFFICE EQUIPMENT 





MUSCATINE, IOWA 
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if you were editor... 


Would you, if you were editor of OFFICE APPLIANCES, 
have included the features and departments found in 


: 


this issue? Which of our articles and departments had 


the most interest for you? 


Why not take a pen or pencil and check off your 
evaluation from the following listing. In this way, we 
can make sure in future issues that we are giving you the 
kind of editorial material that interests you—insurance 
that we are providing ideas and information of value to 


you in operation of your business. 


Just check the appropriate boxes in the coupon below, 


according to your individual feelings about the material, 





tear out the coupon and mail to: 


Managing Editor, OFFICE APPLIANCES, 600 West Jackson Blvd., Chicago 6, IIL. 
Intense Moderate Little 
Interest Interest Interest 
| Pag 14 
: | ilities, Pag 16 
S ; D rs Find Changing Market 
r Ink Writing Instruments, Page 22 
D rs Say Ball Point Sales Up, Page 27 
Leasing Your Questions Answered, Page 32 |_| 
Oft Planning, Page 35 
=TSs 
Decorative Accessories, Page 4 j . 
rs. LD Views, Page 42 
he : A mation on NSOEA Convention Program 
New Products, Page 54 
: Industry News, Page 90 | 
PW 
\ rtising Clinic, Page 101 
as. tments, Page 110 
y 
Ns M n the Move, Page 12 
For : I il News Notes Page 1) 
I Ss P ve i> } 
(Name and Address Optional ) 
N Firm 
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A changing 


market tor INK Writing 
instruments 


EARLY every one owns and uses an ink writ- 
ing instrument. 
The world is the office supply and equipment deal- 


Ball oom sales reach er’s oyster, apparently. What he is doing and will do 


$l billion 4 year with that potential is squarely up to his desire, in 


genuity in promotion and willingness to use the sales 

tools available 
From various surveys,” says an official of one of 
the leading pen manufacturers, it is evident that near- 
Quality fountain pens now ly 90% of the people own and use a pen of some kind 
Over half of them own and use a fountain pen and 
primarily gift items one-third of them own and use both a fountain pen 
and a ball point. Another large group uses only ball 

points 

This statement is not printed for acceptance at 


mere face value. It is backed up by manufacturer, as 





Display promotion up profit sociation and dealer research in preparation for an 
’ swers to these questions: 

What is the ink writing instrument volume: 

Is the ball point pen replacing the fountain pen? 
What are the promotional programs available ? 
Manufacturers eager to help How does the manufacturer interpret the market ? 

as How are successful dealers selling more ink writing 
dealers instruments ? 

These and other queries were propounded in a 
depth survey of the ink writing industry. The answers 
compiled are the basis of this 10-page article 

OFFICES APPLIANCES’ editors have been cognizant 
Paradoxically, prices gO up of the changing nature of the industry and new con 

sumer concepts with which the dealer must be a 

as quality goes down quainted. We went to Frank L. King, executive vice 

president of the Fountain Pen & Mechanical Pencil 

Manufacturers’ Association, Inc., for verification of 

what we believed is happening to the ink writing in 
strument industry. This veteran observer told us 

The nature of the writing instrument industry is 
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the 


by CLARENCE O. SCHLAVER 


managing editor 


undergoing some rapid and quite drastic changes. 
Undoubtedly, there will always be a demand for 
quality fountain pens and mechanical pencils and the 
industry's sales of these article is holding up well. 
However, we have now reached the half-billion mark 
in annual sales of ball point pens and no one today 
can guess where the sales of this tremendous popular 
writing instrument will level off. 

The members of this Association who sell quality 
fountain pens and mechanical pencils estimate that 
approximately 85% of such writing instruments are 
purchased as gift items. This means that the higher- 
priced pens and pencils are not competing with the 
ball pen but are, in actuality, competing for their 
place in the gift market. 

Many contend that the ball point pen,’ Mr. King 
continues, ‘has created an entirely new market for 
Ww riting instruments and 1S encroaching only very 
slightly on the sales of other types of writing equip- 
ment, a fact which seems to be borne out by this As- 
sociation’s statistics which reveal that fountain pen 
and mechanical pencil sales are holding their own, 
although last year’s recession did take its toll in the 
higher-priced writing instrument field 

Insofar as competition within the ball pen indus- 
try itself is concerned, it will be noted that the aver- 
age manufacturers’ price of these instruments went 
from about 25 cents apiece in 1951 up to 31 cents in 
1953 and has declined ever since to a low of 13.6 cents 
apiece in 1958.” 

The FP&MPMA official goes on to comment more 
fully regarding the ball pen industry: 

This is a rather startling decline and with the advent 
of the nickel ball point pen on the retail counter, it may 
be expected to drop to a considerably lower average 
manufacturers’ price. Paralleling the decline in average 
price has been an increase in quality as new inks have 
been developed and improved manufacturing techniques 
have raised quality standards of the ball pens themselves, 
another contradiction going against the grain of what is 
happening in most industries today.” 

The Fountain Pen & Mechanical Pencil Manufacturers 
Association, Inc. is concerned with price decline and 
profit margin and is taking steps to correct the situation. 
Mr. King explains 

This Association has set up special committees to 
study the possibility of our adopting some kind of mini- 
mum quality standards for inks used in ball pens, and, 
more recently, to study minimum quality standards of 
bali pen cart ridges as a whole. I believe this indicates 
the grave concern with which the industry views the 
precipitate decline in ball pen prices and its hopes that 
some form of quality minima, if adopted, could stem 
this price de line and give retailers and manufacturers in 
industry a decent and realistic margin of profit, 
something not always the case today.” 

Mr. King warns, however, ‘““Tremendous barriers lie 
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in the way of agreeing on standards of quality and it 
will undoubtedly take a long period of study to ascertain 
whether such a system would be feasible for the entire 
industry. It is possible that where the salvation of the 
ball pen industry lies and, like a great many other in- 
dustries, we may be able to find some kind of workable 
formula helpful to dealers as well as manufacturers. 
‘Another step which should interest dealers and 
which was recently taken by this Association was the 


ice-president 
of the Fountain Pen & Mechan- 
ical Pencil Manufacturers’ Asso- 
ciation, Inc., says: 

. . « We have now reached the 
half-billion mark in annual sales 
of ball point pens and no one to- 
day can guess where the sales of 
this tremendously popular writ- 
ing instrument will level off. 

. . « Higher-priced pens = 
pencils are not competing with 
the ball pen but are, in actuality, 
competing for their place in the 
gift market. 





adoption in June by our executive committee of a sug- 
gestion that the merchandising and marketing men in 
the industry look into ways and means of doing a better 
job of merchandising writing instruments. 

“We know that there is a relatively high profit per 
square foot of display space in the merchandising and 
sale of pens and mechanical pencils. This is true in sta- 
tionery stores, drug stores and other retail outlets. We 
are quite certain that many dealers, not thoroughly aware 
of this fact, relegate handwriting tools to counters in 
the rear of their stores and to their back shelves.” 

What educational program is planned in this respect? 
Says Mr. King: 

“One suggestion under consideration is a program to 
educate retailers and their managers regarding the ad- 
vantages of putting pens on prominent display because 
the high profit yield should put dollars in their pockets. 
This Association’s newly-formed promotion committee, 
consisting of merchandising and marketing men in the 
industry, will study ways of helping retailers to mer- 
chandise writing instruments and this will be one of 
this committee’s most important tasks in the months 
ahead.” 

Discussing other ways and means of helping the re- 
tailer, Mr. King continues: 

“Also under study at the present time is the possible 
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continued 





adoption of a slogan to be used universally by our mem- 
bers in their advertising with a view to upgrading the 
whole writing instrument industry, a factor which should 
have terrific impact on dealers everywhere. As an exam- 
ple, the florists have used the slogan, “Say It with Flow- 
ers’, with telling effect for years and there is no way 
to measure the tremendous boost this must have given to 
the floral industry. We hope to come up with something 
equally effective. 

“There is growing awareness of the need for more 
co-operation with dealers on an industry-wide basis. 
Certainly, this Association's initiative in forming The 
Handwriting Foundation five years ago for the purpose 
of stimulating public interest in improved handwriting 
should be recognized as a forward step in the field of 
customer relations. The Foundation has attained the 
status of the nation’s outstanding authority on the sub- 
ject of handwriting and there is growing acceptance of 
the need for good handwriting as a result of the Founda- 
tion's program. Pride in handwriting will instill a pride 
in better writing instruments in the minds of a dealer's 
customers. I think editors of Orrice APPLIANCES will 
agree that this is a healthy indication of this Association's 
interest in the welfare of both the dealer and in that of 
ourselves,” 

To get the manufacturer's viewpoint, OFFICE APPLI- 
ANCES asked a number of questions regarding their re- 
lationships with dealers. First, they were queried “to 
what extent (and how) do you participate in dealer pro- 
motion costs?” Here are some typical answers: 

“There is no definite budget for dealer promotion 
costs. At various times we do sponsor promotions and 
the type and style of promotion is usually determined by 
the product, the end use of that product, and the class of 
dealer who is best suited to sell that particular item.” 


Manufacturer Aids Promotion 


“We participate in dealer promotion costs in several 
ways. First, we have offered periodically either a $1 per 
gross bonus for dealer salesmen or one dozen pens free 
with every gross purchased. Next, we have at times, 
shared the costs of prizes for consumer contests run by 
our dealers. Third, we have provided signs, streamers, 
circulars and samples to our dealers for use in specific 
promotions.” 

Still another manufacturer answers, “We participate 
in dealer promotion costs in the form of Christmas cata- 
logs and local co-operative advertising, as well as the 





in Manufacturers participate 


furnishing of counter and window displays, both per- 
manent and non-permanent.” 

OFFICE APPLIANCES asked the manufacturers 4ou 
dealers can improve their buying habits and gained 
these typical answers: 

“When buying a multi-product and price line, a bal 
anced inventory is necessary. Many dealers tend to load 
up on lower-priced models while merely ‘filling in’ on 
the higher-priced items. If dealers would improve their 
buying of higher-priced units to assure a complete selec 
tion, their dollar unit sales would increase, as well as 
their net profit. It is a known fact that ‘if you haven't 
got it, you can’t sell it.’ ”’ 

“Dealers can improve their buying habits by placing 
orders in relation to products advertised and timing 
product shipments with seasonal demands. It is impor- 
tant for dealers not to buy large orders of off-brand 
merchandise on a one-shot promotional proposition, 
which usually leaves them with substantial inventory of 
non-saleable merchandise after the promotion ends.” 

A ball pen manufacturer makes these observations on 
purchasing practices of dealers: 


Buying Habits Need Watching 

“Dealers can always improve their buying habits by 
planning larger orders which are placed less frequently 
and timed for the best selling seasons of the year. In 
the case of ball point pens, however, the single most 
important suggestion we can make to dealers is to rec- 
ognize that profits are made from selling, not from buy- 
ing! Too many dealers too often buy the larger perc ent- 
age of profit offered by so many of the lesser priced and 
unknown brands of ball pens that are flooding the mar- 
ket. This usually results in tied-up dollars and choked- 
up shelves because these inexpensive no-name pens are 
not pre-sold. Consequently, they are not sold and con- 
sequently the dealer can’t invest the money or the space 
in the strong nationally-advertised brand of ball pens 
that do sell. We firmly believe that dealers can improve 
their buying habits by watching their selling habits 
more closely.” 

And other manufacturer says, “We believe that deal 
ers can improve their buying habits by maintaining care- 
ful stock records which will give them an idea as to 
how fast different styles of pens are moving. Purchases 
should be based on actual movement of inventory over 
a period of time.” . 

Co-operation with the manufacturer is stressed also 
in this observation: 

“Dealers can improve their buying habits by closer 
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in promotions 


inventory control, and by recognizing that all manu 
facturers are dependent upon them for their distribu 
tion. As a result, a dealer, instead of shying away from 
0-operating with a manufacturer, should do everything 
that he can to help that manufacturer. If he does not, 
it may become necessary for that manufacturer to resort 
to other methods of distribution, which will make the 
lealer very unhappy. It is also our experience that some 
dealers will order merchandise to be drop-shipped to 
their customers, when they actually have the merchandise 
n their own stock. This practice should be watched care 
fully so that stock does not become old and shelf-worn.’ 


Prizes Often Spur Salesmen 
In reply to the query, “What kinds of dealer promo- 


ns are the most successful and why?’’, manufacturers 


The kind of dealer promotions that solicit the inter 
est of the dealer salespeople seem to be the most success- 


Unit Sales of Writing 
Instruments Up 45%, 
Dollar Value Down 7% 


© Unit sales of all types of mechanical writing instru- 
ments by United States manufacturing concerns regis- 
tered a gain of 45% in 1958 as compared with 1957, 
while the dollar value of the instruments sold 

7%, according to the Fountain Pen and Mechanical 
Pencil Manufacturers’ Association. Sales of the indus- 
try’s products totaled 597 million units last year as con- 
trasted with 412 million units in 1957. 

Charles K. Lovejoy, president of the Association, 
reported that another sharp sales gain was registered 
by ball point pens which rose from 300 million units 
sold in 1957 to a total of 486 million units sold in 
1958. The dollar value of these units sold at the manu- 
facturer’s level dropped, however, from $67,691,000 to 
$64,994,000. 

Sales of fountain pens rose unitwise in 1959 to a to- 
tal of 44,873,000 as compared with 40,852,000 sold in 


ful. After all, the ultimate salesman is the man behind 


1957. The dollar value of fountain pens sold dropped 
the counter or on the street.” last year to $35,004,000, from $38,238,000, in the pre- 
And in similar vein, “We believe that the most suc ceding year. 
Estimated 1958 shipments and their dollar value as 
compared with those of 1957 are as follows: 


ssful dealer promotions are those which offer prizes to 
the outside dealer salesmen and inside store personnel 


for the largest volume of sales during a specific promo 











tion period the greatest volume can be obtained only Estimated 
if dealer sales personnel are activated to participate in Estimated Total $ Value 
Number of at Factory Prices 
i promoti nal program Units Shipped (Exclusive of Tax) 
Display is the answer, suggests still another manufac- == = = nga) a See 
turer. He says, “The most important single ingredient of : 
a successful dealer earn is mass display. Nothing ae aig oh Ph ning 2 . upon 
1 store can do will provoke more interest and excitement Mechanical Pencils 64,619,769 18,942,272 
or promote more impulse sales than mass display It sig Desk & Dip Pen Sets 2,480,784 4,123,030 
nals instantly that there’s something new and exciting 
on the market, that the dealer endorses it enthusiasti Total 597,608,999 $123,062,855 
ally, and that the consumer would be missing a bet if 1957 
he doesn't buy one of whatever's displayed Reuints. Mime 40,852,416 $ 38,237,624 
Ball Point Pens 300,532,798 67,691,183 
One Prefers Trade Deals Mechanical Pencils 67,753,819 20,679,697 
One large fountain pen manufacturer says trade deals Desk & Dip Pen Sets 2,909,175 6,504,021 
1 which free merchandise is included with a minimum Total 412,048,208 $133,112,525= 
order provides the best dealer promotion because ‘the 
merchandise is 100% pront if the dealer sells it, 
thus increasing his over-all profit picture, or it can be . 
ised as a gift or favor, if he wishes 
The same pen maker suggests the value of free mer 
chandiser or special display unit which includes definite 
sales aid to dealer, self service for example. These pro 
motions provide a “‘silent salesman’ for the dealer, in 
rease his turnover and provide him with a selling unit 
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hike Ahitng, 


LA shiument . . 
c 4 j/ ‘Spring, which includes the gift occasions from 
N Valentine's Day through Father’s Day; back-to-school 
and the fall gift season which begins at the retail counter 


after Thanksgiving. 





Assuming that most writing instruments are purchased 
individually, is there a market for large orders from big 
rporations for advertising gifts, and forth? If 





a 


; 


sl L J l F 
Ww CAN [Pal Markel be reached: 


Volume Is There — Don’t Pass It Up 
that would be too expensive for him to have made as an On this subject, manufacturers comment 
individual. 

Other promotion aids suggested are special price pro 
motions attractive to the retailer, promotions in which 
the dealer's counter and window displays tie directly 
with a national campaign, alerted retail salespeople and 
strong national and local advertising comparison with the many other gift items 

Assuming the importance of display and demonstra This market is best reached through exhibits at in- 
tion, what kinds of help do you give dealers in the wa) dustrial shows, direct mail and specialized sales force.” 
of materials and training Manufacturers list these There's undoubtedly a tremendous market for large 
helps: orders from business concerns. To the extent that a sta- 


g# A dealer clinic in which the retailer and his sales tioner is in commercial pen business, advertising special- 
people are brought up-to-date on product, merchandising 
effort, retail sales training and national advertising 
vd Free displays for every important s¢ lling seasor and 
event of the year. 
vod Special deals on floor and counter case units 

} 


t# Salesmen demonstrate any new features of products 


With more and more corporations presenting safety 
awards, service awards, and so forth, there is ample Op- 
portunity to obtain large orders for writing instruments 
from such customers. It is essential to set up quantity 
pricing which makes writing instruments a good buy in 


ties and regular ball pen lines he can trade up to higher 
ticket sales and bigger profits by suggesting nationally 
advertised well known brands that don’t sell 10 for a 
dollar, and so forth. The market is reached with out- 


' " 
/ 


qe saies f¢ rces telephone people, mailings. ana to a 


f 


| 
much lesser extent by inside counter displays 


to clerks and answer all questions on best method to Large corporations are purchasing ball point pens in 
present to consumer. volume for distribution to their personnel. The way to 
ye F counter get these orders is by having dealer sales personnel con- 


{# Sales points are listed o1 
displays and merchandisers to aid clerks in the selling 
message. 

rd “The sales force concentrates mn seeing and servic = = - : we 
ing the retail stationer—the single most important kind Know Your Line — Live With It 
of outlet for ball pen sales! Every salesman sees every tion to d 
retail stationer in his territory on a regular basis and con n the matter of selling fountain and ball point pen 
tacts as many as possible every 30 days—those who have what would it be? 

the promotional potential to warrant his selling time and Here are some of the answers: 

effort.” if “It would seem that every dealer should make an 
Fd A series of window cards unter cards, banners, honest effort to have better product knowledge to better 


1 by the advertising fit him to sell to a higher unit of sale and offer the cus 


centrate and sell pens to the stationery buyers that they 


streamers and circulars are providec 
tomer the better long use value.” 


department. 
gf Training top dealer sales personnel through organ t~ ‘Select one complete top-quality line and concen 


ized sales meetings and informal contacts by manufa trate on the sale of that line.” 
turers’ salesmen. if ‘Simplify your ball pen lines and you'll be able to 
magnify your ball pen profits sell out or throw out 


Ball Points Know No Season those lines that don’t give a fair margin of profit, a sub 

What are the best selling er stantial dollar profit, continuing sales \ lume and quick 
Again, the manufacturers say turn over 

i “Ball point pen sales do not have much of a sea if “Conc seni your selling efforts on one major line 


sonal nature. Our sales run fairly consistent throughout carry a complete inventory, display it well, know it to 


the year.” perfection, offer the Dest in service and selection). Build 
ty ‘Sales are fairly steady all year round. Some small a consumer franchise with your confidence in the quality 
decline may be noticed in December as Christmas activ and integrity of the line.” 

ity and year-end inventory takes eff The advice is well summed up by one manufacturer 


j# “The best selling seasons of the year for ball ns 
are. in order of importance, Christmas, school, and uf “Brand name quality products coupled with attrac 
spring gift season. However, the ball p edie te « tive point-of-sale display, effective window display and 
healthy market day in and week out all year long trained retail salespeople enable the retailer to cay talize 
g# “Late spring (May-June), back-to-school (August 1 the tremendous expenditures made by the 


September), Christmas (November-Decembe: turer in pre-selling the products.” 
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Dealers Say: 


FFICE supply and equipment dealers reporting from 18 states cover- 
ing every section of the nation reveal these pertinent facts con- 
cerning their ink writing instrument merchandising: 


A whopping 98% say they do a large volume of business in ball point 
pens. Half report sizeable sales in fountain pens. 


An average of 5% of their total sales volume comes from ink writing 
instruments, 


Pen sales are profitable for 75% of the dealers. The other 25% say 
that it does not pay to sell these writing utilities. 


Promotion of pens is not seasonal, say 75% of the dealers. 


The dealers who promote on a seasonal basis stress Father's Day, Back- 
to-School, Christmas and graduation. 


Nearly all of the retailers say that the manufacturers are giving effec- 
tive help in promotion. 


Imprinting is done by about half of the dealers. 


The dealers are practically unanimous in saying that the market today 
for higher-priced fountain pens is confined to gifts for special occasions. 


Brand names are considered to be the most important factor in the final 
sale of an ink writing instrument with demonstration selling ranked sec- 
ond, price third and novelty of product fourth. 


The swing in merchandising from fountain pens to the ball point va- 
riety is noticeable in the dealers’ answers to our survey. 

One dealer comments, for example, “Very few high-priced pens are 
sold now, compared to the 1950 era.” And another says flatly, “The ball pen 
business seems to have taken over, and while our sales volume on ball pens 
has increased month after month, the so-called fountain pens have been de- 
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creasing to the point where we feel we would be hap 
py to eliminate this inventory entirely.’’ A third dealet 
points out that 90% of his volur in ink writing in 


struments is represented by ball point sales 

On the other hand, some dealers say they find a 
steady market for the higher-priced fountain pens in 
the special presentation gift market, for teachers, fot 
teen-age students and for secretaries 

The dealers declare that the ball point appears to be 
a healthy development which has forced the older pen 
makers to improve and diversify their product lines and 


the traditional fountain pen is not likely to disappear 
from the scene, mainly because, as W. A. Sheaffer II 
once said, “It is the only writing instrument now avail 
able that can be tailored to the personal handwriting 


characteristics of the individual. A ball point is a con 
venient instrument, but a fine fountain pen is an old 


and trusted friend 


Three Major Methods of Promotion 


In promotion of pens, dealers are well agreed upon 
that the three major methods a: through window dis 
plays once a month, continual in-store displays, news 


paper advertising at least five times a year and direct 
mail at quarterly intervals. 


Most dealers say that promotion ts not s asonal but 
if it has value it should be aimed at four special occa 
sions; namely, Christmas, back-to-school, Father's Day 
and graduation. 

Practically unanimous in saying that manufacturers 
are giving them effective help in promotion, the deal 
ers point out that they would like more co-operative ad 


vertising, more direct mail stuffers and h 


] 


ly in train 
ing store personnel. Regarding itter, these inter 


esting comments are given 


Too Many Styles Overload Stock 


Manufacturers’ representatives should conduct more 


sales meetings with sales people. Nothing makes mor 
impact than for pen salesmen to reserve a private dining 
room at a local hotel, treat the salespeople to a dinner 
and then do a bang-up job on demonstrating their 
product.” 


This warning to manufacturers is passed along: “The 
tendency is to overload our stock with too many styles 


price ranges and colors. This makes too large an invest 
ment for the dealer.’ 

One dealer says bluntly, “The ball pen makers ar 
hurting themselves and their dealers by coming out 
every few months with a new pen. This overstocks th 
dealer and makes his inventory solete. There are so 
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many ball pen manufacturers that some get insulting 
when a dealer refuses to stock all makes 

It is interesting to get the dealers’ interpretation of 
what factors are most important in the final sale of ink 
writing instruments. Price is given third ranking with 
brand names considered the most important influence 
on customers and demonstration selling a close second 
Novelty of product is ranked fourth and contests are 
listed fifth in the survey. Quality of writing gets men 
tion from a few dealers. 

A firm believer in the effect of display windows on 
pen sales is Douglas H. Russen, president of Zac 
Smith Stationery Co., Birmingham, Ala. Mr. Russen 
comments 

We are very much pleased with the results that 
our windows bring to our company. We do not carry all 
pen brands but do feature Parker, Sheaffer, Scripto, 
Esterbrook and Lindy. We try not to carry similar 
price products of each brand and this helps to keep our 
inventory down. Our sales of the pens mentioned, in 
cluding refills and ink, exceed $45,000 per year. 

Mr. Russen rates personal sales instruction by manu 
facturers representatives as an important adjunct to his 
sales and he finds quality of product more important 
than price 

Use Manufacturer’s Aids in Window Displays 

Another firm believer in the sales-proveking value of 
window displays is Airline Stationery, Gramercy Di 
vision, at 284 Madison Ave., New York City. There, 
management says it can always use specialized assistance 
from manufacturers in building the displays for its win 
dows which are in a heavy traffic area 

This same firm finds a good market for fountain 
pens in foreign visitors to New York, as well as busi 
nessmen and buyers of gifts for top executives 

An OFFICE APPLIANCES’ editor spent an interesting 
hour discussing ink writing instrument sales with Man 
ny Klein of Klein-Heimbinder Co., a New York City 
firm which does at least 10% of its business in pens 

Asked, ‘‘do you feel it is profitable to promote the 
sale of ink writing instruments?” Mr. Klein had a 
ready answet 

Yes, the way I do it.” 

Behind these words is a story of showmanship re 
flected in the personality of the dealer, who had an in- 
teresting background of New York theatrical promo 
von 

Klein sells pens, primarily ball points, as advertising 
specialties. Promoting his own imprints, which he buys 
as a jobber, he comments: 


[ believe that a salesman who has the confidence of 
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What dealers say about pen merchandising: 


On Volume— 
Do you realize a sizeable volume in sale of 
ink writing instruments ? 


FOUNTAIN PENS 
BALL POINT PENS 


Yes 40% 
Yes 98% 


No 60% 
No 2% 


On Sales— 
What percentage of sales do these writing 
instruments represent ? 


O7 
5% 


On Promotion— 
Do you feel it is profitable to promote the 
sale of ink writing instruments ? 


Yes 75% No 25% 
What types of promotion do you use? 
Window displays 95% 
In-store displays 95% 
Newspaper advertising 96% 
Radio advertising 18% 
TV advertising 4% 
Direct mail 90% 
Contests 10% 


On Seasons— 
Is your ink writing instrument promotion sea- 
sonal ? 
Yes 75% No 25% 

If so, what seasons of the year, or special 
occasions are stressed ? 

Father's Day 

Back-to-School 

Christmas 

Graduation 

Mother's Day 


On Manufacturers’ Helps— 
What types of manufacturers’ helps do you 
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use in promotion ? 


Counter cards 90% 
Direct mail 90% 
Newspaper ad mats 92% 


Co-operative advertising 85% 
Do you feel that the manufacturers are giving 
you effective help in promotion ? 
Yes 97% No 3% 


What other help would you like from the 
manufacturer ? 

More ad dollars 

Direct mail pieces 

Co-operative advertising 

Price stabilization 

Envelope stuffers 

More calls by representatives 


On Imprinting— 
Do you imprint writing instruments for indi- 
vidual buyers ? 


Yes 60% No 40% 


On Volume Sales— 

Do you attempt to make large volume sales— 
large corporations, for advertising giveaways, 
etc. ? 


Yes 35% No 65% 
Is imprinting a part of your service? 

Yes 50% No 50% 
On Sales Factors— 


Which factors do you consider most impor- 
tant in the final sale of ink writing instru- 
ments? Rank in order of importance. 

1. Brand name 

2. Demonstration selling. 

3. Price 

4. Novelty of product 
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BALL POINT PENS were used by Zac S:nith Stationery Co., Birmingham, 
Ala., in dressing up this window. Various types of points available from 
Lindy were demonstrated in window designed to have stop-and-ponder appeal. 


contin ued 


the people with whom he does business can do a good 
job. Instead of promoting the products of a manu 
facturer I stress my own lines . . . give lots of them 
away... create demand . . . offer a product which is of 
good quality.” 

Klein is continually presenting his pens to friends, 
who become customers. He wants his salesmen to de- 


velop personal contacts, spurs them on to seek the large 


MANNY KLEIN orders. 
Klein-Heimbinder Co., Customers of the New York City firm are many and 


New York Cit . 
Y varied—the gasoline service stations, the auto supply 





dealers, the politicians at election time. Ball pens are 
purchased in large quantities and imprinted. 
Friends going to Europe buy as many as 100 pens at a 


A FLAIR for showmanship developed through time from Klein in order that they might give gifts 
many years of promotion in the theatrical busi- which are highly prized. 

ness continually pays off for Manny Klein - “I want to sell service and quality, not price,’ says 
his pen business. His buoyant personality is re Klein. “We get new accounts on reputation only. We 
flected in his daily contacts with his customers impress on our customers that we can give service, that 


we possess a good reputation and we can give faster 
delivery.” 

Although a large volume of business is done by 
Klein-Heimbinder in pens which carry the firm’s name, 


| 


the dealer still carries the products of many manu- 
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ANOTHER ZAC SMITH window used “Our Lady Sheaffer to stop traffic and 
bring in cash customers” says Doug Russen. The variety of pens available from 


Sheaffer keynoted the display 


to serve customers who want a brand name 


It’s a year-round promotion through window displays, 


n-store displays and direct mail but primarily one of 
sales al ship. 

Demonstration selling is important with price and 
novelty of product next in importance,” asserts Klein 


Liquid lead, cartridge refills, the ball pen which looks 


d writes like a pencil, the disposable ball pen, the in- 


rchangeable type of refill, improved types of ink . . . 
all of tl developments have made a profound change 

the ink writing instrument sales, dealers agree. 

Ball pens are no longer a novelty; they are accepted 

writing instruments, even in post office counters, in 
schools and in households. For the dealers, it is a steady 
market, a far contrast to the situation which existed on 
an October morning in 1945 when 5,000 persons 
jammed through the entrances of a New York depart- 
ment store. As the crush mounted, 50 extra policemen 
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moved in to keep order. Twenty-seven people fainted 
in the melee. 

What sudden madness had hit the people of New 
York to make them risk life and limb in this rush to 
buy? What incredible bargain was being offered? 

The “incredible” bargain was a pen and actually it 
wasn’t a bargain at all. The price per pen was $12.50. 

That pen was the Reynolds pen, the offering of a 
young Chicago enterpriser who brought a new sensa- 
tion in writing to the public scene and then departed 
from the business. He was a fantastic promoter who 
sold the public on a product “which could write under 
water” even though the user was unlikely to have occa- 
sion to do so. 

New names of ball pens are born daily, old familiar 
names of fountain pens live on, and dealers of the 
office supply and equipment industry are adjusting them- 
selves to a market which has new facets daily. 
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LEASING ...your 


questions 
answered 


Editor's Note: Office equipment and supply dealer 
continually display an interest in leasing plans and then 
P sible adaptation to merchandising. Because a thor 
ugh understanding of leasing is primary to an) 


OFFICE APPLIANCES publishes t complete 
cussion by the head of a firm engaged in leasing bu 
ness. While it does not relate specifically to office equif 
ment the information it conveys is of value, we bei 


dealers i MY InagusITyY. 


QUIPMENT leasing is a method of obtaining the 
use of income-producing equipment (fixed assets) 





without capital investment. When equipment is ob 


by ROBERT SHERIDAN tained in this way for use in production, the units 


president, main the property of the leasing company, but are used 


Nationwide Leasing Co., by the lessee, who pays the leasing company a fixed 
Gitcage 3, Mi. charge for a stated period for using the equipment 
Leasing is a long-term arrangement, normally from 
three to 10 years, though in some cases it may be as 
little as two years Of as long as 15 years. It is different 
from equipment rental which is a short-term affait 
which the rental firm rents out new or used pieces for 
brief period, reclaims them at the end of the period 
and then rents the equipment to other users 


Although slanted toward potential 


lessees this article provides How Does Equipment Leasing W ork ? 





A company which wishes to lease equipment submits 


fundamental information needed 


an application describing _ itself its business, its 

by the office equipment and supply financial position and so forth. It lists th specific manu 
‘ ' facturér from whom it wishes to secure the equipment 

dealer if he contemp ates the price of the equipment, the length of the lease terms 


going into the leasing business it desires, and the form of payment it desires The leas 
ing company then purchases the equipment and arranges 
ror its shipm nt directly to the lessee's pliant or store 
Upon acceptance of the equipment, payments start. All 
equipment, no matter how many items are involved 
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be covered by a single master lease and can be paid for 

n a single monthly payment. This is true regardless of 

how many suppliers are involved. This reduces the user's 
kkeeping considerably 


Why Has Equipment Leasing Increased 
So Rapidly? 





Basically, equipment leasing has increased as a result 
of the steadily increasing cost of capital equipment 
Leasing has historically been a means of permitting 
businessmen to function without owning everything 
they need to do business, since profits are made by using 
ipital equipment, rather than owning it. Specific reasons 
for the current growth of equipment leasing are: 

Profit-producing equipment is put to work 
without capital investment. This is particularly 
mportant since working capital remains tight, 
lespite the slight improvement resulting from 
inventory liquidation. 
To increase profits without increasing a com- 
iny’s own capital investment 
To increase production without reducing li- 
juidity of working capital 
To reduce the risk of loss caused by rapid ob 
solescence of specialized equipment. 
To obtain equipment for limited-term use, 
ither for special orders or for developmental 
or research work. This is particularly important 
where firms are involved in defense contract 
work 
For manufacturers of industrial equipment, 
leasing programs have proved to be an effe: 


tive method of increasing sales 


What Are the Advantages of Leasing? 





Other advantages to users of leased equipment, in 
iditi to those cited in the answer to the previous 
st lie in how leasing improves a company’s fi 


ition 
Leasing offers financing without dilution of 


ership or control 
In leasing, there is no necessity for a periodic 
inup of funds or a pledge of receivables 


Leasing 


may offer certain tax-timing advan 
res in specific instances 

Leasing makes for a cleaner balance sheet. 

Only the lease payments due within 12 months 
ppear on the balance sheet, thus affecting the 

tio of current assets to current debt very lit 
As a result, a company is able to use its es 

blished lines of credit for short-term borrow 


r without disturbance 


What Types of Companies Lease Equipment? 





A t s of companies in virtt illy every industry 
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today lease equipment. They range in size from 
quite small companies (restaurants and motels, for 
example) to giant companies in the billion-dollar-a-year 
sales category. According to Nationwide Leasing Co.'s 
annual surveys, the 10 leading industries using leased 
equipment in 1958 were nine manufacturing industries 
and the supermarket industry. They are (in alphabetical 
order): aircraft and parts; chemicals and drugs; con- 
struction and road-building; electrical equipment and 
machinery; fabricated metal products; food products; 
petroleum refining; printing and publishing; pulp, 
paper, and allied products; the supermarket industry. 
This year marked the first time a non-manufacturing 
industry (supermarkets) was ranked among the top 
10 users of leased equipment. 


What Is the Length of Equipment Lease Terms? 





Terms range generally from three to 10 years or 
longer, although in some cases, where smaller sums are 
involved, they can be as little as two years. The user 
determines the length of lease he prefers, arranges the 
payments to suit his own needs. Leases are usually 
written on a uniform payment basis although they can 
be written on straight line, declining balance, sum of 
the digits, or any schedule preferred by the user. 


How Does Leasing Compare with 
Other Methods of Financing? 





Leasing offers 100% financing and provides a com- 
pany with greater cash flow than any other financing 
method. As a result, the relative cost of leasing is less 
than other methods. Any expenditure of money to 
acquire equipment involves paying something for the 
use of the money. Even in the case of outright cash 
purchase, the buyer is sacrificing the earnings that his 
working cash would yield; this, in effect, is what he is 
paying’ for the use of his own money. 

Leasing frees more working capital immediately than 
any other method of obtaining equipment. This cash 
excess earns profits for the company at the company’s 
normal rate for the term of the lease. Over this period 
the additional profits produced by this cash excess will 
be so great that the relative cost of leasing will be lower 
than other financing methods. (A complete analysis of 
the comparative cost of leasing and other financing 
methods, entitled “Lease or Buy: Comparative Costs of 
Equipment Acquisition,” has been developed by the 
Foundation for Management Research. Single free 
copies may be obtained by writing to the Foundation at 
121 West Adams St., Chicago 3, Ill.) 


What Are Recent Trends in Leasing? 





Two new trends have shown themselves: (1) the 
sale-leaseback transaction (commonly, but erroneously, 
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... continued 


termed purchase-leaseback) and (2) merchandising- 
leasing plans involving the co-operation of equipment 
manufacturers and a leasing company to increase sales 

In the sale-leaseback transaction, a company builds a 
new plant, sells the equipment and facilities to the 
leasing company as soon as it is completed and ready 
for use, and immediately leases it back. Often this is 
done with older plants also. This enables firms whose 
financial ratios would not otherwise permit them to 
expand at so great a rate, to do so without straining 
their capital structure. 


What Operating Situations Make Leasing 
Most Advantageous? 





a. In general, where companies can expand their 
operations profitably, if additional equipment 
and machinery were made available at smaller 
annual expense than through use of their own 
capital. 

b. Companies which find themselves short of 
working capital but which have sufficient 
equipment, can remedy the situation through 
sale-leaseback transactions 

c. Companies faced with competition that is using 
the latest equipment, while they themselves lag 
on cost-saving. In this situation, acquiring the 
new equipment is essential, but often a large 
initial cost is prohibitive. In this situation, 
leasing can often provide the solution 

d. Companies which hold a tight check rein on 
capital expenditures and financial ratios. Leas 
ing permits the management of these com- 

juipment without forc- 
ing the board of directors to raise more capital. 

e. Where rapid obsolescence is a strong possibility, 
leasing bypasses the problem of capital invest- 
ment in such equipment 

f. For pilot plants, developmental or experimental 
projects, leasing offers a means of opening new 
areas of production without draining working 


panies to secure new eg 


capital on such unproved ventures 

g. Companies engaged in defense contract work 
are often enabled, through leasing, to obtain 
needed equipment for the term of the contract 
In this way capital is not frozen in equipment 
which may not be useful after the contract has 


been fulfilled. 


Do Leasing Agreements Contain 
Purchase Options? 





Yes, leasing agreements can contain purchase options 
However, my company advises against including purchase 
options in the leasing agreement. The reason is that a pur 
chase option generally converts a leasing agreement into 
a conditional sales contract, in the eyes of the Internal 
Revenue Department. There are some exceptions to this 
general rule, but these exceptions are uncertain and de- 
pend on specific rulings by the Internal Revenue De- 





partment at the conclusion of the contract, many years 
later. For this reason, purchase options are not recom 
mended. True lease payments, as differentiated from 
disguised conditional sales contract payments, are legiti- 
mate deductions as operating expenses. Conditional sales 
contracts are deductible only at the rate specified in the 
federal government's depreciation schedules 


Do Leasing Contracts Contain 
Renewal Options? 





Yes, of course. In leasing, the cost of the equipment 
is paid for entirely in the original leasing term. Renewal 
options are usually available at extremely low cost. They 
can range in length from one-year options to indefinite 


terms. 


Does Leasing Offer Companies Tax Advantages? 





This has been an area of much misinformation. Leas- 
ing is not a method of tax avoidance; its primary 
value lies in the way it frees working capital for other 
uses. In certain specific situations leasing may also offer 
companies advantages of tax-timing which is not to be 
ignored. Leasing charges are legitimately deductible as 
business expenses. As such, they reduce taxable income 
NOW, 

Leasing may also offer a tax advantage that can be of 
particular importance to companies which find that their 
equipment tends to become obsolete much more quick- 
ly than government depreciation tables permit. For 
example, a company using equipment that experience 
shows it can expect to have to replace in seven years, 
may find that depreciation tables permit depreciation 
only over 15 years. By leasing this equipment for a 
seven-year period, this company would be able to deduct 
the full cost of the equipment from taxable income in 
seven years. If the company had purchased the equip- 
ment, it would only have used seven years worth of 
depreciation and would have to forego further deprec ia 
tion benefits, if it wished to replace the equipment at 
the end of seven years. 

In certain sale-leaseback situations also, tax advan- 
tages may accrue, since the sale of an asset normally 
involves taxation at the capital gains rate, if a profit is 
made, rather than at the corporate rate 


How Can I Tell if My Company Should 
Lease or Buy? 





There is no method of financing that fits every situa 
tion equally. Factors to be judged include the availability 
of working capital, the rate of profit the company earns 
on its working capital, the effect of leasing on the com- 
pany’s cash flow as compared with other financing 
methods, the company’s competitive situation, and 
whether there are any tax advantages in the company’s 
special situation 

Expert advice never hurts. Readers may obtain an 
analysis of their situation, without obligation, by writing 
to the author, Robert Sheridan, president, Nationwide 
Leasing Co., 11 §. LaSalle St., Chicago 3, III 
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i A 
YOUNG PEOPLE'S ROOM at east end of Freeport library 


. .. furnishing the Freeport Memorial Library recently added lustre 
to the slogan “Foremost in Office Furniture’’ proudly carried by the Field- 
Eisenhardt Co., Inc., of Great Neck, N.Y. 

Harold A. Church of the Great Neck firm handled this installation in the 
nearby village of Freeport from its inception, spearheading the furnishing 
of a complete library installation including director's and secretary's offices, 
general office and work rooms, conference and board rooms and public as- 
sembly with accompanying lounge. 

This was a project secured on public bid through purchasing department 
of the village of Freeport. Involved was a 126 x 48-foot addition which in- 
creased the square foot area of the library from 5,000 square feet to 21,632 
square feet. 

Field-Eisenhardt co-operated with architect Charles A. Wood of Wading 
River, Long Island, in the providing of layouts and equipment list. James Seay 
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CHARGING DESK of special library design facilitates book handling in children’s 
division of new library. 


. continued 


of John E. Sjostrom, supplier of library furniture 


and co-ordinated equipment, Philadelphia, assisted 
the architect in laying out special shelving and charg 
ing desk. 

A number of well-known manufacturers in the of- 
fice equipment industry (listed on page 38) were 
sources of supply for Field-Eisenhardt in furnishing 
of desks, files, chairs, tables, lockers, book stacks and 
lounge furniture. 

With the help of these manufacturers the contract- 
ing office furniture dealer was enabled to work out 
wood finishes and color of wall coverings to harmon 
ize with floors and various wall treatments. Special 
problems encountered included the fact that ventila 
tion units required unique treatment of wall shelving 
particularly for record album shelving located in the 
browsing area. 

It was a project uncovered through the fact that 
the library had been a small user of Yawman and 
Erbe equipment and Harter chairs supplied by Field- 
Eisenhardt. Once on the trail of the installation, the 
dealer had continuous conferences with Mrs. Eliza- 


beth Kelly, the director, and her staff. There were 
occasional reports to various members of the board 
and the studies continued over a period of eighteen 
months. The design recommended was arrived at by 
exchange of ideas and studies of various treatments 
in use. “We feel that we led the library board to 
cisions on these details,”” says Mr. Church 


The complete installation was one contract with 
Field-Eisenhardt Co. and that firm prepared floor 
plans and many color samples besides working out 
related delivery schedule with the various manufa 
turers 

An itemized bid with grand total figure was sub 
mitted according to village purchasing procedures 
and following the competitive bidding the dealer was 
awarded the work for total bid price 

Says Mr. Church: “We feel that continuous pe: 
sonal contacts created the conviction that we could 
and would fill and service the installation to the li 
brary officials’ complete satisfaction. We never 
stopped stressing quality and the cost of quality.” 


OA-9/59 





“ae 


Si 
yee 


CLEAN SIMPLICITY of desk and chairs is found in this 
library room housing the American Revolution (American 
Heritage) in Long Island reference collection. 
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... continued 








REFERENCE ROOM called for special shelvy 
ing, some of special dimensions to house re 
ord collections for easy access. Note clean 
lines of equipment. 


DIRECTOR'S OFFICE is equipped 
with Standard Furniture overhang, two- 


person conference table and Gunlocke 


chairs 






















SECRETARY'S OFFICE utilizes Yawman & Erbe furni 
ture and files. Two persons consolidate working area for 
efficiency. 


38 





SUPPLIERS 


John E. Sjostrom — library furniture and equi 


ment 
Yawman & Erbe Mfg. Co. steel ks, Mod-U-] 
inits and steel files. 


Harter Chair Corp. office chairs 


Standard Furniture Co. director's office equip 
ment 

W. H. Gunlocke Chair Co. hairs for direct 
office and board room 

Krueger Mfg. Co. — steel folding chairs and chair 
trucks 

Metwood Mfg. Co. folding chair 

Thonet Industries — miscellaneous chairs and 
tables 

Supreme Steel Equipment Co teel lockers 


Estey Corp. steel book stacks 
Imperial Leather Furniture Co 
ture 
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office interiors 


A General Fireproofing Italic desk, model 
No. 7080CR, with tawny walnut top, 
bronze gold striated pedestals and antique 
bronze trim provides the dominant work 
ing tool for the advertising manager of 
the Climalene Co. of Canton, Ohio. The 
Office Equipment Co. of that city deco 
rated the office in the Italic concept, co 
ordinating corative accessories from 
GF Studios with the furniture finish and 
jesign. A No. 7080T GF table is behind 
the desk for the manager's use in doing 
1 layout work. The No 
7072C desk appearing in the left fore- 
added storage space 
brought to the desk be 
overhang allowing 
Leather 
insert on top of the main desk is in ivory 


e spreads anc 


ground provides 
Chairs can De 
cause of tl huge 
adequate space for conferences 


antique. The executive's chair is a No 


3139 model in toast Bedford cord with 
upholstered leather arms having bronze 
gold finish. Two side chairs are 3050's 


in Cerulean blue Taslan nylon upholstery 


finished in antique bronze Lamp and 
cessories are all import items from 


a 

Italy in accent tones of orange. The dra 
pery is hand-printed linen in shades of 
blue and green. Carpet is Cavalcade ter 
Walls of the office are walnut 


luminous ceiling provides 


ra cotta 
paneled and a 


the lighting 


Equipment Co. of Steu 
benville, O furnished this 42x12-foot 
oftice of the Ohio Valley Savings & Loan 
in Steubenville with No. 702F GF Italic 
teakwood tops 
rib pedestals and bronze 
3137” 


desks T} lesks have 


gold trim. Swivel chairs are No 


and No. 85 dels in antelope Bedford 
cord upholstery and bronze gold Ano 
lized finish. Side chairs are No. 346A 
in Diplomat cinnamon colored nylon 
with bron: old finish. Carpet is tur 

ise, walls e in Sutters gold and the 
lights are incandescent recessed ceiling 


inits. This is an officers’ area used for 


interviews af desks are adequately 
spaced for privacy. The room is also at 
ans in flexible fashion so that it can 

idle lar roups. Overhang on the 


r interview applications 
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Italic concept in office decor 













decorative accessories 


Murais 
complement 
office plan 
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MOON MIRAGFP’, 


wide by 6 ft. high, s 
installed above. Available 
22, N.Y 


from Laverne, 160 E. 57th St., 


AY Nv 





a mural with a high textural quality, is a monochro- 
matic print on canvas to which has been affixed sand. Design size is 8 ft 
ld in two panels. At left is detail of mural shown 


New York 
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CAPRICCIO,’ a wallpaper scenic depicting early Roman city life, 
fills 11 ft., 8 in., of wall space. Highest point of printed design is 
6 ft., 9 in. Line drawing on white or tinted background from Ben 
Ami Associates, 2877 Milwaukee Ave., Chicago 18, Iil 


of murals, is sometimes the answer to 


een wall treatment, through the use 


rounding out the decor when making a complete 
office installation. Indeed, at times murals have 


chro been used as the focal point. 

8 ft Seldom thought of as being an accessory 
10wWwn . . 

York (for they are permanently applied to the wall), 











murals can be deftly used to make a small 
room large or an otherwise drab room 
ome to life 

Wall paper panels are available with 
scenes of Classic, Continental, Oriental or 
American country er village life. The size of 
these panels vary, generally covering nine feet 
of wall space, though they are available 
narrower and wider. 

Fer more modern tastes, canvas panels with 
sand patterns affixed to the surface lend a 
subtle and textured effect. 

Photo services in most cities can blow-up 
most any good picture to wall size. Many stand- 
ard scenes are available in full color. Suitable 
framing and drapery can give the illusion of a 
window looking on your customer's favorite 
view, 

Catalogs are available from the sources listed 
on this spread and other local suppliers 


q ‘NANTUCKET,’ a scenic on wallpaper 
of this old-time port during its heyday, 
circa 1850. Four sections cover 9 ft. 4 in 
The highest printed point on the 10 ft 
rolis is 481, in. Supplier is Thomas Stra- 
ham Co., Chelsea 50, Mass. 
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‘WORLD MAP’ is available in two sizes, either 
or 80 in. by 120 in. May be had in light beige or tan ground. From 
the Schmitz-Horning Co., 777 E. 82nd St., Cleveland 3, Ohio. 





























isplay Views 


Monthly discussion of window and store problems 


as well as opportunities in display, promotion 


Animation 


by JIM RICE display expert 


OTION is a magnet which attracts irresistibly 

It enlivens a window to a point where it fairly 
compels the eye to rest upon it. Movement in the win- 
dow is termed ‘animation’; moving displays are “‘ani- 
mated” displays. Animated displays turn the show win- 
dow into a veritable stage. 

Animation can be accomplished by 

1. Artificial means 
a. Mechanical equipment 
b. Electrical equipment. 
Air currents 
Water (fountains ) 
Projectors 
. Twinkling lights 
2. Real life. . . 
a. Humans. 
b. Animals. 

Speaking of real life animal animation reminds me of 
an incident not too long ago. I was asked to create and 
execute a window display which would co-ordinate the 
promotion of a new “'piggy-back’’ style ball point pen 

My immediate superior suggested I contact the Chi- 
cago Stock Yards and purchase a number of live baby 
pigs to create attraction within the display window. The 
idea was ‘“‘shelved’, but don’t think for one minute it 
would not have stopped pede strian traffic. After all, who 
in the world has ever seen “live pigs’ in a stationery 
store window? 

There is also the “suggested motion” display which 
while stationary imparts a strong impression of move- 
ment through the suspension of articles and display 
props in unfamiliar angles and positions. 

However, eye-catching is only one of the functions 
of animated displays. “Turntables” are installed in 
order to show an article from all sides. Compact turning 
units are available in all sizes from a few inches in di- 
ameter to platforms capable of rotating an automobile 
or an entire window display. 

Sturdiness of construction and horse power rating of 
the motor are increased with the rising capacity of the 
units. The specification of every mechanical turntable 
should include the maximum permissible weight. Buy 
turntables to suit your individual requirements from 
reputable firms and follow their recommendations as to 
loads and operating conditions 


The Barber Pole Principle 


-™Oo o= Mm 


Construct a cylindrical wooden wallpapered pole and 
fit it to the shaft of an electric motor. Paint or fasten a 
spiral band of a contrasting color on the surface of the 
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cylinder. Alternatively, a length of rope could also be 
drawn diagonally across the surface of the cylinder. 
Rapid rotation of the cylinder creates the impression of 
a drill boring itself either into the ceiling or the floor, 
depending on the direction of revolution 

A pair of such columns creates a very powerful effect. 
It is necessary, however, that they should be mounted 
in a perfectly vertical position to avoid any optical dis- 
turbances. If you hide the tops of the columns behind 
the window soffit, paint them in the same shade as the 
background and rotate them correctly, you create the im- 
pression that the entire ceiling is lifted upward. 

If, however, you rotate the pillars slowly and mount 
small merchandise on them, they will appear to be rising 
and vanishing into the ceiling. 


The Flat Spiral 


Cut out a circular piece of cardboard and paint on it 
a spiral emanating from its center, or fashion the spiral 
from colored masking tape or rope of a shade contrast- 
ing with that of the sphere. Mount its center on the 
shaft of a motor. Depending on the direction of rota- 
tion the spiral will either converge toward the center or 
seem to fly out of the circle. It is best to make a cheap 
model first on which to try out the shape of the spiral by 
mounting the wheel on a pin and revolving it quickly by 
hand. 

Equipment for animated eye catchers is fortunately 
becoming more readily available through display houses, 
electrical firms and so forth. Write or visit your local 
suppliers for animated displays available. Many com- 
panies rent motion displays for periods of time. 

The “‘silent’’ soldier-like merchandise display win- 
dows are today practically a thing of the past. The win- 
dow shopper of today stops and shows considerable in- 
terest when there is motion — some type of movement 
whether it be live or mechanical animation. The more 
motion, the more interest created. 
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BOLTAFLEX 


TO GIVE YOU THE MOST COMPLETE LINE OF VINYL 
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LONDONDERRY REFLECTIVE STAR 


ESPANA 


PALOMINO 


WESTCHESTER 


Above are only a few of the rich variety of patterns for Contract Dec 
The biggest most complete line of quality vinyl fabrics for custom-m¢ 
There is no limit to the interior effects you can create with the scores 


Now available in hundreds of colors and 22 constructions of vinyl fa 
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INYL FABRIC PATTERNS AND COLORS IN THE ENTIRE INDUSTRY 
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METALLIC CIRRUS 


SILKORA 


LEOPARD 
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IMPALA (Breathable RANDOM WEAVE TRUCKTEX DELUXE DALLAS 
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act Decorators, Designers and Upholsterers 


Turn to back-section 






A PRODUCT OF 


GENERAL 


The General Tire 


tom-made furniture | 
scores of BOLTAFLEX and TOLEX patterns The General re 
jinyl fabrics including breathable surfaces Vi is 


IMSTITUTE 


of the folder for your 


nearest distributor 


for prompt service 
regardless of your ne 


Call your nearest 
distributor today 
for 


ARIZONA 
PHOENIX 
Hediund Supply Co. 
2833 North 16th St. 
Phoenix Trim & Supply Co. 
706 N. Seventh Ave. 
* CALIFORNIA 


LOS ANGELES 


Decorative Fabrics Corp. 
1115 Santee St. 


Dorrell Fabrics Co. 
1028 Wall St. 


R. Stein & Co. 
1234 Santee St. 


Upholstery Supply Co. 
1530 E. 16th St 


SAN FRANCISCO 


John K. Burch Co. 

671 Mission St. 
Upholstery Supply Co. 
498 Alabama St. 


SAN GABRIEL 





General Trimming Supply 
Co. 
245 W. Valley Bivd. 
COLORADO 
DENVER 
Clark: Foam & Fabrics, Inc 
P. O. Box 1851 
CONNECTICUT 
HARTFORD M 


Maytex Fabrics Company 
112-114 Allyn St. 





FLORIDA 
MIAMI 


Reliatex, Inc 
634 S. W. Bth Se 





-ompany 
t 


BOLIAFLEX-TOLEK 


INDIANA 
INDIANAPOLIS 
George Ll. Paetz & Sons 
321 S. Alabama St. 
LOUISIANA 
NEW ORLEANS 
Quality Plastics Products 
803 N. Broad Avenue 
MARYLAND 
BALTIMORE 


John Duer & Sons, inc. 
36-38 S. Charles St 
J. G. Edelen 


107 Commerce St 
MASSACHUSETTS 
BOSTON 
Paul Barrow Co 
96-100 Portland St 
Commercial Mfg. Co 
116-26 Merrimac St 


General Rubber Fabric Co. 


30 Lancaster St 


MICHIGAN 
DETROIT 
John K. Burch Co 


12930 Capito 
GRAND RAPIDS 
John K. Burch Co 
217-219 Division Ave., S. 
MINNESOTA 
MINNEAPOLIS 
Clark Foam Rubber, inc 
1050 33rd Avenve, S. E. 
MISSOURI 
KANSAS CITY 


Durahyde, Inc. 

29 E. 10th St. 

Eggers Fabric Co 

60 E. 1 Ith St. 
Greentex Upholstery 
Supplies 

202 E. 58th St 
Lawrence Plastics Corp. 


48 E. 20th St. 


Leatherguild, Inc 
52 E. 21st St. 


Sommers Plastic Products Co. 


330 Fifth Ave. 
SYRACUSE 


Cargery Corp. 
127 Harbor St 


NORTH CAROLINA 
HIGH POINT 


Quality Fabrics 
2456 English St 


OHIO 
CINCINNATI 


John K. Burch Co 
2226 Gilbert Ave 


CLEVELAND 


S. J. Battier, Inc 
3700 Superior St 


TOLEDO 
Stanrich, Inc 
3722 Upton Ave 
OKLAHOMA 
OKLAHOMA CITY 
Harry Keeton Supply 
1522 W. Main St 
PENNSYLVANIA 
PHILADELPHIA 


lahe & 


TEXAS 
DALLAS 


John K. Burch Co. 
110 Howell St. 


FT. WORTH 


Texas Supply Co. 
113 St. Louis Avenue 


HOUSTON 


Mosehart-Schleeter, Co., 
inc. 
211 Caroline St. 


The Carl E. Williams Co 
4304 Loa Branch St. 


SAN ANTONIO 


Cameron Mfg. Co. 
708 W. Martin St. 


Mosehart-Schleeter, Co., inc. 
401 San Pedro 


UTAH 
SALT LAKE CITY 


Clark Foam & Fabrics, Inc. 
181 South 3rd West St. 


Upholstery Supply Co. 
526 W. First St., S 


VIRGINIA 
NORFOLK 
Birshtein Studios, Inc. 
717 Boush St 
WASHINGTON 
SEATTLE 
Western Foam Latex Co. 
715 Virginia Street 
WEST VIRGINIA 
HUNTINGTON 
Chandlers Plywood 
Products Co. 
3716 Waverly Rd. 
CANADA 
KITCHENER, ONT 


A. B. Caya, Limited 
Weber St.. W 





ARIZONA 
PHOENIX 


Hedlund Supply Co 
2833 North 16th St 


Phoenix Trim & Supply Co. 
706 N. Seventh Ave 


CALIFORNIA 
LOS ANGELES 
Decorative Fabrics 
1115 Santee St. 


Dorrell Fabrics Co 
1028 Wall St. 


R. Stein & Co. 
1234 Santee St. 


Upholstery Supply Co 
1530 E. 16th St 

SAN FRANCISCO 
John K. Burch Co. 
671 Mission St. 
Upholstery Supply Co 
498 Alabama St 

SAN GABRIEL 
General Trimming Supply 


Co. 
245 W. Valley Bivd 


- 


~orp 


COLORADO 
DENVER 
Clark: Foam & Fabrics, inc 
P. O. Box 1851 
CONNECTICUT 
HARTFORD 


Maytex Fabrics Company 
112-114 Allyn St. 


FLORIDA 
MIAMI 


Reliatex, Inc. 

634 S. W. 8th St 
TAMPA 

Gulf Fabrics, Inc 

107 E. Fortune St 
JACKSONVILLE 


Reliatex, inc. 
135 West State St 


ILLINOIS 
CHICAGO 
John K. Burch Co. 
4645 W. Washington Bivd 
Reliable Textile Co 
613 W. 16th St 
Richard Pick & Heller Co 
345 W. Chicago Ave 


The Rubenstein Company 
1026 W. Van Buren St 


INDIANA 
INDIANAPOLIS 
George L. Paetz & Sons 
321 S. Alabama St. 
LOUISIANA 
NEW ORLEANS 
Quality Plastics Products 
803 N. Broad Avenue 
MARYLAND 
BALTIMORE 


John Duer & Sons, inc. 
36-38 S. Charles St. 


J. G. Edelen 
107 Commerce St. 
MASSACHUSETTS 
BOSTON 


Paul Barrow Co. 
96-100 Portland St. 


Commercial Mfg. Co 
116-26 Merrimac St. 


General Rubber Fabric Co. 
30 Lancaster St. 
MICHIGAN 
DETROIT 


John K. Burch Co. 
12930 Capitol 


GRAND RAPIDS 
John K. Burch Co. 
217-219 Division Ave., S. 
MINNESOTA 
MINNEAPOLIS 
Clark Foam Rubber, Inc. 
1050 33rd Avenue, S. E. 
MISSOURI 
KANSAS CITY 


John K. Burch Co. 
4120 Pennsylvania Ave. 


Great Western Textiles Co. 
1324-26 Grand Ave 
MONTANA 
BILLINGS 
Lamb's Inc. 
108 N. 34th Street 
NEW YORK 
ALBANY 


Liro Textile Co 
28 Rensselaer St. 


NEW YORK 


S. Jentoff & Sons 
241 Jerome Ave. 


THE GENERAL TIRE & RUBBER CO. 




















































































Durahyde, Inc. 

29 E. 10th St. 
Eggers Fabric Co. 
60 E. 1 Ith St. 
Greentex Upholstery 
Supplies 

202 E. 58th St. 
Lawrence Plastics Corp. 
48 E. 20th St. 
Leatherguild, Inc. 

52 E. 21st St. 


Sommers Plastic Products Co. 


330 Fifth Ave. 


SYRACUSE 
Cargery Corp. 
127 Harbor St. 
NORTH CAROLINA 
HIGH POINT 
Quality Fabrics 
2456 English St. 
OHIO 
CINCINNATI 


John K. Burch Co. 
2226 Gilbert Ave. 


CLEVELAND 


S. J. Battier, inc. 
3700 Superior St. 


TOLEDO 
Stanrich, Inc. 
3722 Upton Ave. 
OKLAHOMA 
OKLAHOMA CITY 
Harry Keeton Supply 
1522 W. Main St. 
PENNSYLVANIA 
PHILADELPHIA 


John K. Burch Co. 
510 N. 6th St. 


Frank Janson, Inc. 
618 Cherry St. 


PITTSBURGH 
Wiley Brothers 
124 First Ave. 
TENNESSEE 
CHATTANOOGA 


Chattanooga Upholstery 
Supply Co. 
213 W. 16th St. 


MEMPHIS 


Southern Textile & Supply 
Co 
896 Eastmoreland Ave. 


« Textileather Division - 


WORLD'S LARGEST MANUFACTURER OF QUALITY VINYL FABRICS 





BOLTAFLEX-TOLEX 


TEXAS 
DALLAS 


John K. Burch Co 
110 Howell St 


FT. WORTH 


Texas Supply Co 
113 St. Louis Avenue 


HOUSTON 


Mosehart-Schleeter, Co 
Inc 
211 Caroline St 


The Cari E. Williams Co 
4304 La Branch St 


SAN ANTONIO 


Cameron Mfg. Co. 
708 W. Martin St. 


Mosehart-Schleeter, Co., Inc 
401 San Pedro 


UTAH 
SALT LAKE CITY 


Clark Foam & Fabrics, Inc 
181 South 3rd West St. 


Upholstery Supply Co 
526 W. First St., S 


VIRGINIA 
NORFOLK 
Birshtein Studios, Inc 
717 Boush St 
WASHINGTON 
SEATTLE 


Western Foam Latex Co 
715 Virginia Street 


WEST VIRGINIA 
HUNTINGTON 
Chandlers Plywood 
Products Co. 
3716 Waverly Rd 
CANADA 
KITCHENER, ONT. 


A. B. Caya, Limited 
130 Weber St., W. 


MONTREAL, P. Q. 


A. B. Caya, Limited 
1260 Jean Talon Bivd. 


TORONTO, ONT 


A. B. Caya, Limited 
316 Dupon St. 


VANCOUVER, B. C. 


A. B. Caya, Limited 
1938 W. Fourth Ave 


WINNIPEG, MAN. 


A. B. Caya, Limited 
295 Broadway Ave 


Toledo 3, Ohio 
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Automation gets 


convention top billing 





r 


Albert Carretta 





Dilman Smith 





OA-9/59 


Senator Humphrey 


Ae and its effect on the stationery 
and office equipment industry, ways to increase 
sales and how to condtict market research in localized 
areas are topics which will share top billing at the 1959 
NSOEA convention, September 26-30 at the Conrad 
Hilton in Chicago. 

A brief introduction by NSOEA President John B. 
Brain will set the stage for the summary of current 


and future effects of automation. 





Developed by Harbridge House, Inc., Management 
Consultant firm, Boston, this presentation will empha- 
size the outstanding developments in data processing 
and storage, data reproduction and data communication. 

Albert Carretta, well-known Washington attorney, 
Carretta & Counihan, Washington, D. C., will speak 
on what can be done to combat the threats to sound 
retailing 

Guest speaker for the Monday luncheon at which the 
ladies will be present, is Senator Hubert H. Humphrey 





(D-Minn). Senator Humphrey has been a member of 
Joseph Brovillard the U. S. Senate since 1948 and recently announced his 
availability as a candidate for President in 1960. 

The clinic—a modern approach to the presentation of 
information—will be utilized Tuesday morning with 
two important profit clinics conducted simultaneously. 

Ferd Nauheim, nationally known direct mail consult- 
ant with Kalb, Voorhis & Co., Washington, D. C., 
will describe how to plan a direct mail and newspaper 
advertising campaign. How to conduct an effective sales 
meeting will be presented by Michael Sanyour, Har- 





bridge House, Inc. On Tuesday also, short divisional 
E. H. Sonnecken meetings are scheduled for field, manufacturer and 
retail members during which new officers will be 
elected. 

Dilman Smith, vice-president of Opinion Research 


piease turn to page 50 
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Exhibitors to shown 


Planned for tomorrow's merchandis 
ing and selling—the model office sup- 
ply store will be an outstanding fea- 
ture of the NSOEA convention. With 
experienced office supply salesmen 
co-operating in setting it up, this store 
designed by Bulman Corp. will have 
new fixtures and display ideas. Doors 
will open in the Normandy Lounge 
on Sunday afternoon at the Conrad 


Hilton Hotel. 


Profit clinic 


Tuesday's convention program, Sep- 
tember 30, will feature three profit 
clinics: ‘How to Make Merchandising 
and Promotion Pay Off’; ‘Financial 
Management to Stretch the Dollar’ 
and “Sales Management to Greater 
Profit’. 


Exhibit hours 


Returning to the original format, the 
1959 NSOEA convention will have 
exhibit hours on each of the five days, 
Opening at noon on Saturday, Septem 
ber 26. 


Acco Products, Division of Nat- 
ser Corp 


Ace Fastener Cort 99 
Acme Paper Co 628 
Acme Visible Records, Inc 36-37 
Acorn Products Cc 632 
Adams Bros. Salesbook Co 325 
Addo-X Inc 300 
Advertisers Publishing Co 733 
Aigner, G. J., Co 501 
All American A-S-Corp 760 
All Purpose Stee! Products Co 305 
Alliance Rubber Cx 183 
Allied Carbon & Ribbon Mfg 

Corp 136 
All-Rite Pen, Ir 166 


All-Stee!l Equipment, Inc. 512A-513A 
Alma Desk C 

504A-505A-507A-561A 
Amberg File & Index Co 138 
American Art Clay Co 604A 
American Carbon Paper Mfg. Co. 194 
American Crayon Co 106 
American Dictating Machine Co. 369 
American Geloso Electronics, Inc. 651 


American Map Co 25-26 
American Pad & Paper Co 124 
American Ribbon & Carbon Co C-2 
American Stencil Mfg. Co 55 
Amplex Corp 625 
Anderson-Hickey Co 610 
Angler's Co 167 
APSCO Products, Inc 97 


Arnot Furniture Division, Royal 

Metal Mfg. Co 337-338-339 
Arrow Fastener Cc 52 
Arrow Rubber Corp 32 


Art Metal Construction Co 
349-350-351 
Art Specialty C 114 


Art Steel Co 376 
Artistic Desk Pad & Novelty Co 
303W-304W 
Atlas Stencil Files Corp C3-C4 
Aurora Stee! Products 709A 
Autopoint Co Division Cory 
Corp 
Avery Adhesive Label Corp 74 
B 
Bankers Box Cx 15-16 
Bankers & Merchants 162 
Barkley, C. L., & Cc 130 
Barnes & Noble 179 
Barricks Mfg. Cc 705-706 
Bates Mfg. Cc 88 
Baumgarten, Fred 612 
Bausch & Lomb Optical Co 173 
Beckley-Cardy C 47 


Bela Division & J. Tool & 


Machine Cx 535A-536A 
Bentson Mfg. Cx 522 
Bernard Franklin Co 189 
Bernay Products Co C1A 
Berry, Henry, Associates 377-378 
Best, Richard, Pencil Co 144 
Bevco-Precision Mfg. Co. 310W-311W 
Binney & Smith Inc 126 
Blackbourn Systems, Inc C-8 
Blair Aluminum Furniture Co. 602A 
Blaisdell Pencil Cc 115 
Bohn Duplicator Cx 320W-339W 
Boling Chair Co 504A-505A-507A 
Boorum & Pease Cx 135 
Borroughs Mfg. Co 379 
Braden Mfg. Co 182 
Bradley, Milton, C 177 
Brewer-Titchener Cort 504 
Briefcase Inc 560 
Browne-Morse Cx 601-602 
Brunswick-Balke-Collendar Co 716 
Brush, John D., & ( 757A 
Buckeye Ribbon & Carbon Co C5 
Burroughs Cort 145-146 
Business Efficiency Aid 127 

Cc 
Campro Products, Ir 636 


Cardinell Corp 12 
Carter's Ink Co 158-15 
Central Desk Mfg. Co 52) 
Changepoint, Inc 6 
Chicago Desk Pad C 50; 
Chicago Lock Co 324% 
Clarin Mfg. Co 306-30) 
Clark,Keith, Inc 10) 
Clauss Cutlery Ce 302¥ 
Codo Mfg. Corp li 
Cole Stee! Equipment C 353 


Columbia Ribbon & Carbon Mfg 
Ce 





Columbia-Hallowel!l Division 
Standard Pressed Steel Co 
C15-C16-753 

Columbian Art Works Ti 
Consolidated Business Systems 36 
Continental Office Machines 63h 


Convoy, Inc 4 
Cooke & Cobb, Division Wilson 

Jones Co 9} 

Cooks Inc 14 

Corry-Jamestown Cort 700-7024 
Cottonsmith Furniture Mfg. Co 

75 

Cram, The George F., Cc 2 


Cramer Posture Chair Co. 609A-611/ 
Cross, A. T., Co 17% 
C-Thru Ruler Co x 
Cushman & Denison Mfg. Co. 125-2] 


Davis, Robert S. & Cc 7358 
Defiance Calender C Division 
Keith Clark, Inc 10) 
DeJur-Amsco Corp. 321W-322W-323W 
Delta Products, Division Air Ac- 
cessories 7i 
Dennison Mfg. Co 34 
Designcraft Metal Mfg. Corp 


366-36) 
Dick, A. B., Co | 
Diebold, Inc 1L 
Ditto, Inc C11-Cli 
Dixon, Joseph, Crucible Co & 
Dome Publishing Co 


2 
Domore Chair Co 604-605-607 


Doppelt, Charlies, & Cx 5374 
Doro Mfg. Co 61) 
Dorset Stee! Equipment Co 387 
Dorson Corp 16 
Douglas Furniture Corp 36] 
Downey, The C. L., C 13-14 
Durable Metal Products Co 
363-364-365 
Duro Deca! Co 172 
E 
Eagle Pencil Co BE 
Eaton Paper Corp 5-¢ 
Eisen Brothers, Inc 5204 
Ellingsworth Mfg. Co 18 
Emeco Corp 75% 
Ennis Tag & Salesbook C¢ 1% 
Equipto Division Aurora Equip- 
ment Co 63) 
Esterbrook Pen Co 1-7 
Eureka Specialty Printing Co 30-31 
Ever Ready Calendar Mfa. Cc 102 
Everlast Products, Inc 758 
EverSafe Co Division Schwab 
Safe Co., Inc 637 
Eversharp Pen Co 1W 
Ever-Wear Trunk Works 6164 
Ezyindex Products Cor; C9-Clé 
F 
Faber, Eberhard, Pen Co % 
Faber-Castell, A. W., Pencil Cc 82 
Faultiess Caster Corr 16 
Filex Steel Products 314-315 
Fisher Pen Co 48 
Force, Wm. A. & C 51 
Frankel Carbon & Ribbon Co 42 
Franklin Metal Products, Division 
Leon H. Franklin Mfg 316-317 
Fritz-Cross Ce 343W-344W 


Frontier Mfg. Co 340W-341W 
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Kores Mfg Corp 537 
Krayer Mfg. Co 33 
L 
Labelon Tape Co C2 
Lagomarsino-FAl 761 
LaSalle Products C 142 
Lathem Time Recorder C 333 
Lawson, F. H. C 168 
Leathercraft, Inc 185 
LePage’s 76 
Letterex Corp., The 308 
Lindy Pen Co., Inc 730A 
Lit-Ning Product 69 
Luxco, Inc 31W-332W 
Lyon Metal Prod 521A 
M 
Map Corp. of Amer 34A 
Maple Leaf Mfg 193 

Marble, The B ot 
517A-528A 
Markwell Mfg 753A 


Marnay Sales & Mfg 


6W-334W 


Marsh Stencil Machine 137 
Maso Division Interstate Meta 
Products Co 551A 
Master Addre 68 
Master Mfg. C 615A 
Master Products Mfa 321-322 
May Tag & Labe 120 
McDonald Product 22-23 
Meier, Joshua n 100 
Meilink Steel Safe 359 
Melind, Louis, ( 123 
Merriam, G. & ( 94 
Metal Specialties Mf 175 
Metalstand Cx 336 
Metropolitan Cutlery 24 
Miami Systems Cort 96 
Micropoint nc 629 
Milwaukee Chair C 651A 
Milwaukee Metal Furniture Co. 654A 
Milwaukee Stamping 
647A-650A 
Minnesota Mining & Mfg. C 104 
Modern Office Procedure 560A 
Modern Steelcraft 539 
Mohawk Tablet C 174 
Monarch Furniture C r 545 
Moore Business Form f 
Rediform Division 
Eastern Division 
Western Divisior C6-C7 
Moore Push-Pin C 8 
Morris, Bert M., C 117 
Mosler Safe Co The 134 
Murphy Mfg. Co 655A 
Murphy-Miller, In 3.374.375 
Mutual Products C 84 
Myrtle Desk C 
502A-504A-505A-507A 
Mystik Adhesive Products Inc 131 
N 
National Blank Book A 
National Carbon Coated Paper Co. 188 
National Cash Reg 
DOW -301W 
National Fiberst< 704A 
Neiman Stee Eq 
Inc 309W 
Nobema Product 35 
Noesting Pin Ticket 70 
Norcor Mfg. Co 715A 
Nord Photocopy & 6&6 ess 
Equipment Co f 536 
Norfield Mi thod dure 
134A 
Norma Pencil C 118 
Northern States E 75 
Nu ft Furnit 600A 
Nu-Craf Pr r 
410-341-342 
°o 
, Ar C14 


Office Covers Co C2A 
Office Equipment Mfg. Co 370 
Office Products, Inc. 758 
Office Publications, Inc 330W 
Office Suites, Inc 613A 
Ohio Chair Co., Inc 701-702 
Old Town Corp 121 
Olivetti Corp. of America 
335W-336W 


Orna Metal Inc 305W-306W 
Oxford Filing Supply Co., Inc. 11-12 


P 
Paper Mate Co., The 163 
Parker Pen Co., The 156-157 


Parker Steel Products, Inc. 371-372 
Pat Products Div. Ketcham & 


McDougall 169 
Pear! Engraving Corp 652 
Pelouze Mfg. Co. 83 
Penco Division, Alan Wood Steel 


Ce 641A 
Perfect Rubber Seat Cushion Co. 181 
Photo Materials Co. — Martin 


Yale Co 633 
Pickett & Eckel, Inc 192 
Pian Hold Corp 714A 
Plastic Binding Corp 659A 
Polar Mfg. Co 509A 
Port Huron Sulphite & Paper 

Co 758A 
Posting Equipment Corp 612A 
Precision-Posturect Chair Corp 

647A-650A 
Print-O-Matic Co. Inc 143 
Protectall Safes 147 
Pryor Marking Products 51 
Q 
Quality Park Envelope Co 9 
Quartet Mfg. Co 712A 
R 
Rand McNally & Co 154-155 
Random House, Inc 64 
Redi-Record Products Co 345W 
Red Raven Rubber Co 755A 
Red-Rope Stationery Industries 658A 
Regency Thermographers C18-C19 
Reliance Pen & Pencil Corp 71 


Remington Rand Dealer Sales 
Division Sperry Rand Corp 
327W-328W- 32M 
Replogle Globes, Inc 
Republic Stee! Corp. Berger Di- 
vision 


Rest-A-Phone Co 313 
Rexbilt Leather Goods, Inc 190 
Rex-0-Graph Division, General 
Binding Corp 653 
Reyburn Mfg. Co 93 
Riteform Chair Co 301-302 
Rite-Line Corp C-1 
Robert John Co 647-649 
Robinson Reminders 57 


Rockaway Meta! Products Corp. 333W 
Rockwell-Barnes Co 13 
Rogers, W. T.. Co 337W-338W 
Rowles, E. W. A. Co 103 
Royal Metal Mfg. Co 
542A-5444-546A-548A 


Royal Register Co 187 
s 
Sainbera & Ce QR 
Sanf rd Ink Ce 78 
Schwab Safe Co 637A 
Scribe Distributors Co 714 
Scripte In 152-153 
5eal-0-Matic Co 611 


Equipment Co 
343-344-345 


Security Stee 


sengbusch Self-Closing Inkstand 

C 85 
Sheaffer, W. A. Pen Co 109 
shelbyville Desk Co 717 


Shepherd Casters, Inc 
Sikes Co., Inc 


756A 
739A-740A 
Smead Mig. Co 56 


Smith, Charles C ee 
Smith Metal Arts Co . 539A 
Smokador Mfg. Co .. 328 
Smo-King Products .. 212W 
Southworth Co : a 
Speed-0-Print Corp 108-161 
Speedry Products, Inc 44 
Spencer Rubber Products ..... 60 
Stacor Equipment Co. .. 303-304 
Standard Diary, Division Wilson 
Jones Co : a 
Stationers Guild of America 81 
Steel-Parts Mfg. Corp . 319-320 
Stein Bros. Mfg. Co 556 


Stock Forms Co., Division Moore 
Business Forms, Inc 

Strathmore Paper Co —— 
Structural Products Inc 752 
Sturgis Posture Chair Co. 556A-557A 
Stylex Seating Co 533 
Superior Tabbies, Inc 628A 
Supreme Steel Equipment Corp. 661 
Swingline, Inc 67 


T 
Taylor Chair Co 550A 
Thomas Furniture Co 549 
Tiffany Stand Co 160 
Triner Scale & Mfg. Co 90 
U 


United Cutlery & Hardware Prod- 


ucts Co 170 
Utility Supply Co 710A-711A 


Vv 
Vv. & E. Mfg. Co 192 
Vail Mfg. Co 79 
Valco Co 307W-308W 
Vanpe, Inc 635A 


Venus Pen & Pencil Corp. .. 149-150 
Vernon, S. E. & M., Inc 534 
Victor Adding Machine Co 191 
Victor Safe & Equipment 151-500 
Visi-Shelf File, Inc 712 


Vogel-Peterson Co —s 
w 
Wabash Filing Supplies, Inc 
346-347-348 
Wallace Pencil Co 29 
Ward, John J., Inc 43 
Waterman-Bic Pen Corp 63 
Watson Mfg. Co 553 
Wear-Ever Aluminum, Inc 342W 
Weber Costello Co lll 
Weber, F., Co 148 
Webster, F. S., Co 7 
Weis Mfg. Co 87 
Wetham Metal Products, Inc 
323-324 
Wells Chair Corp 352 
West Coast Sales 760A 
Westclox, Division General Time 
Corp 711 
Western Mfg. Co 360 
Westin-Nielsen Corp 707 
Wilson Jones Co 41 
Wolber Duplicator & Supply 
Co 141 
Worden Co 737A 
World Publishing C 614 
Y 
Yawman & Erbe Mfg. Co 600 
York Safe & Lock 113 
Zz 
Ze hyr Amer an Corr 101 
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continued 


Corp., leading industrial pollsters, is the Tuesday 
luncheon speaker. He will discuss such vital subjects as 


how the public feels about the increasing power of 


labor; what's happening on the political campaigns and 
how business in 1960 will be affected. 

The Wednesday morning sessions will open with a 
discussion of the major points to consider in setting up 
a profit-sharing and/or pension plan. 

A panel from Market Planning ¢ orp., McCann 
Erickson, one of the country’s top advertising research 
agencies, will explain how the average businessman 
can actually conduct his own market research. The panel 
will include Edwin H. Sonnecken and Joseph Brouillard 

In addition to the business sessions, the highly popu- 
lar Sunday morning non-denominational service will be 
held. Directors of this year’s service are Howard Butt, 
J. Grant Howard and Fred }. Smith 

And again the NSOEA exhibit can claim the title of 
the largest industry exhibit in the world with more 
than 450 manufacturers displaying their latest products 
for each of five days over five floors of the Conrad 
Hilton. 

Great Lakes Travelers Club will again be host to a 
Pre-Convention luncheon at noon Friday in the Boule- 
vard Room. 

An innovation on the lighter side will be the Presi 
dent’s reception planned for Saturday evening, Septem 
ber 26. A short receiving line c mposed of NSOEA 
officers and their wives will provide the official welcome 
for 1959 convention delegates 

A full program of entertainment is scheduled for the 
ladies starting with the customary Sunday afternoon tea 
and reception. 

On Monday all ladies will join convention delegates 
at the luncheon with Senator Humphrey as_ guest 
speaker. 

On Tuesday, September 29, a luncheon in the Guild- 
hall of the Ambassador Hotel will be followed with a 
fashion show by Chas. A. Stevens, one of Chicago's 
leading department stores, th odeling beit ge done by 

‘the Singing Fashionettes 
The annual convention party is to be held Tuesday 


evening. 
On Wednesday, the ladies will attend a matinee 
performance of “The Music Mat at the Shubert 


Theater. Wednesday evening innual banquet and 
dance will take place with the presentation of Associa- 
tion awards and the introduction of the new president 

Advance registrations can now be made direct with 
NSOEA, 740 Investment Building, Washington 5, D.€ 


Registration fees are $25.00 for men: $20.00 for ladies: 
$35.00 for non-members 





Office / ssrygoyy 
Appliances) ‘si ‘no 


LE ORT eB 


NSOE 
BIG SHOW 
BEGINS! 


3; 
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NSOEA 5 New Pilot @i tee « 
on Solid Side a 


Oa 


7) 


Daily convention coverage! 


For the fourth consecutive year, OFFICE AP- 
PLIANCES will publish a daily newspaper which 
will keep the thousands of NSOEA conventioners 
abreast of what is happening. There will be no 
reason for anyone to remain “‘out in left field” as 
far as what's new in the exhibits, where and when 


to attend sessions and where to dine IS concerned 


Once more this convention daily will provide a 


unifying force in the hustle and bustle of the “‘big 


show 
Edited by industry-wise reporters who person- Here 
ally know hundreds of those in attendance, the desis 
DatILty OFFICE APPLIANCES will offer authori- smal 
tative and interesting breakfast-time reading on a. 
; inch 
what happened the day before and what ts ahead. 
; heav 
| publi ~Osition to offer thi 
No other pul lication is in a position to offer this to de 
intimate coverage in text and pictures Ecor 
' write 
Many manufacturers exhibiting at the show will 
use the Daity OFFICE APPLIANCES to bring their Buil 
‘ vue tts builc 
messages to the convention, giving them an oppor 
- 
tunity to pre-sell an industry audience 
The personality side of the convention will be 


given extra attention. Exhibit booths will be listed 


and new products described. Where-to-eat and 


where-to-be-entertained features will save time 


for busy conventioners. 

Those attending the NSOEA sessions will find 
the Daity OFFICE APPLIANCES the best medium 
tor keeping apace with the pulse of activity 

Five fresh issues on five mornings of the con- 


vention—it's your newspaper, Mr. & Mrs. NSOEA 
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Smith-Corona’s new Electra 12 
wraps up a great new 
electric typewriter market! 


eves ' 2 (he apace \s the price’ The 











Here is the first electric typewriter specially 


designed for the professional man’s office . . . the 
small business office! Compact... takes half the 
space of bulky office machines, yet has a full 12 
inch carriage. Convenient... half the weight of 
heavy office machines. Easy to move from desk 
to desk to take home in trimline carrying case. 





Economical...half the price of other electric type- 
writers...even less than manual office typewriters. 


Build your profits with the typewriter that’s 
building a great new market! Stock... feature 
promote the new Smith-Corona Electra 12! 





Only 0179.50 gives vou the Seat electric type 
writer penaily designed for the profeaionsi 
man’s office Faster canner to operate. even @2e a aneeuremne 
pert-Lme typusts tury out prwnt-pertert resu.ts 








Takes half the «pace of bulky office mactune 
Casts ees (har any other offer (ypewriter — —_ a 
elect ne manual Send for free tral now - 











Telling and selling a ready-made market with continuous adver- 
tising. Next ads appear in: TIME (Sept. 14), Krwants (Sept.), 
NATION’S BUSINESS (Sept.), LIFE ASSOCIATION NEWS (Sept.), 
ELKS (Oct.), ROTARIAN (Sept.). 


SMITH-CORONA 


59 OA-9/59 51 














bye 77 


WATSON Manufacturing Co. 








BY BANKS —complete teller’s equipment 





Counter Fronts and Tops Vault Interior Equipment 
Pedestals Busses 
Aprons Companion Items 


BCOURT HOUSES- 





— also suggested department layouts 


PYSPECIAL METAL FURNITURE- 





is the firm that can help you with 
CUSTOM-MADE metal equipment for... 


Document Files Slope Top Desks 
Roller Shelf Cases Custom or Standard Vault Interiors 
Counter Fronts and Tops Storage Cupboards 


Designed and built to owner's or architect's plans and specifications, 


















WATSON representatives have access to complete 
estimating and engineering facilities —the equipment 
is made by experienced craftsmen. 

WATSON specializes in this type of manufacture... 
















«Ce Site le tee Wun 
athe NSA 
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e Om?) OF 
Me 
WATSON Manufacturing can also supply 
har «~2OSCté( from stock) these unusuals — 










amp. 


eee ~46L DOCUMENT FILES and 
_— ROLLER SHELF CASES 


eiekdeided for Record filing in court houses 
oe mo and public buildings. Provides maximum 
Memes capacity in limited floor space. 
eueeer. Upper Companion Unit — 34%” high 
$2 Fi: Lower Standard Unit —71%” high 
- Together — 10534” high 


- : 
ae | 






VEPPEELRLI 


HORIZONTAL UNITS 


for stacking 


Over 60 different units provide 
a Horizontal Line with maximum 
flexibility. For busses—vault interiors, etc. 


re 
mt” 
ayy qitif 
yeni? 


@ UPPER UNIT #4MF 
adds capacity to present 
systems without using 
more floor space 


1 NEW Microfilm Storage Units rl ; 


future expansion with #4MF 
Hy and, of course, there’s the WATSON Quality 


Line of Vertical Files in 5 drawer, 4 drawer, 


counter and desk heights. 
a Yd 
SB. Lo-30/ 
-KL 45454 WATSON MANUFACTURING CO., Inc. 
OU Jamestown, New York 
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@ LOWER UNIT #11MF 
has 11 drawers for large 
capacity with eye toward 
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New Products 





Oxford Filing Supply Co., Inc. 
Clinton Rd. 

Garden City, L. I., N. Y. 
These DR44 Dri-labels serve 
panion product to the firm's R444 | 
labels. The new item is a white pr 
sensitive label 31/, by 4/6-inch with a 
color stripe at the top 


as 


) 
\OUl 


r 
sure 


s 


Imprinted with 


typewriter-spaced guide lines f 3 
lines, the labels come in all-white or a 
choice of 8 color stripes. They are 
packed 250 to a roll in an Oxford 


originated dispenser. Dealers 
assorted or single colors packed a 
combination 
which in turn are packed in 
cartons. 


to a shelf-display oO} 


Inquiry Card No. 1 











<<=b 


Scat 


car 


BARREL 


POINT END REFILL 


Cushman & Denison Mfg. Co. 
730 Garden St. 
Carlstadt, N. J 


A “Refill Barrel,” factory sealed with an aluminun 
chine screw against evaporation or leakage, now is of 
tered as a means of prolonging the life of th pany 

Cado-marker fe t-tiy narking pen As long as the sea 
is unbroken, the contents of the barrel remain fresh 
Color of ink is indicated by “Color Disk’ placed on 
the seal. To use, the seal is umscrewed and replaced 
with the felt tip assembly. An exploded view of th 

irker's elements is shown. 


> 


Inquiry Card No 


Alma Office Machine Corp 
34 E. 30th St 

New York 16, N. ¥ 

Ever 


calculator featur 


«ft 


The new 
printing 
tomatic division 
offers a 

printed n 


features aré fully auto! 


ana 
decimal 


cation automat! isibl 





automatic total 
all 
and 


ance 


; 


shows fa 


il 


D¢< 


macnin pera 


current 
Inquiry Card No 


2 





DeJur-Amsco Corp 
i5-O1 Northern Blvd 
Long Island City 1, N. ¥ 
I Stenorette Companion 
OWE! fully transistor! 
table dictating ichine no 
na ltum-sized book. It will 
the functions of it 
terpart, the Stenorette. 1 
ne vhi ( 5 
ophone Ses gn 
sable indefinitely. Re 
nterchan b] Ww! 
ry ff Stenoret 
} I f S f 
Wi erat j 
9 hatter: EverSafe Co 
Peck Industries, Inc. eine int Div., Schwab Safe Co., Inc 
36-18 Main St. AC ( ae Main and Earl Ave 
Flushing 54, N. Y. , b Lafayette, Ind 
The Stock-Aide is a record be { { | pt he company \ v pach 
those who purchase and sell s t telepho sists of a st (N 313) 
Designed to accommodate comp ‘ S show t ft with 1%-incl 
ord of 40 stocks, one per f{ n whi ton VO pos ~ (N SD) 
book provides Space for ten p ses shbutton is W —e two sets ision 
and sales of each stock, for div n ct iins encas tabbed index rT} 
record for 10 years, and for Inquiry Card No. 5 pacity 1s ( s g 3 
periodic quotations. Hard covet Dy 8Y2 inches) y. Pos Lys 
green with gold lettering ind guid - t 
is a comp! b 


Inquiry Card No 


i 


For More Information 


Inquiry Card No. 6 


Use Inquiry Card on Page 75 
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sYSTEMS AND EQUIPMENT 





INC. CLINTON ROAD, GARDEN CITY, N.Y: 


of Oxford’s name 


OxFORD FILING SUPPLY co.. 
ytalogs imprinted with y‘ 


Order these 


Full-Line Oxford 
will dealers 
have the selling power 
.of this new full-line Oxtord 
g supply catalog to work 
for them this fall. 


ur name instead 

















Over 150 stock items of folders 


That’s why you can find in the Oxford line the exact folder you 
need, for any service, any system, at any price. 


Your first choice could well be the Oxford 100 LINE*, the premium 
grade folder that has made thousands of friends for Oxford. 













rm th But all Oxford folders have these values in common: Mill control 
154’ of the paper stock, fully automatic manufacture, and rigid inspec- 
tion, to Oxford standards of uniform high quality. That’s why more 

Oxford folders are sold today than any other brand. 





HALF CUT THIRD CUT 
a 


STRAIGHT CUT 






























































Fa eI: 





THE “POINT” SYSTEM 





8 pts : lightweight 






9% pts : medium weight 


+ ERR, 





ll pts : heavy weight 









be 14 pts : extra heavy weight 
4 $ 20 pts } 


or 


zo pts ) 


pressboard 


A point is .001 inches 

































ler you 





‘emium 

For typed headings on folders use 
control Oxford ROL-LABELS or Oxford DRI- 
inspec- LABELS. See back page of this catalog 


y more 


This heading is typed on a pressure- 


for colors and stock numbers. 
; sensitive Oxford DRI-LABEL. 





FIFTH CUT TWO-FIFTHS CUT PRINTED TAB TABBED TO ORDER 


ei | a { 


\ 




































































(Red Fiber, Durox, and 
folders tabbed to order in any 


tab cut.) HOW TO SELECT THE PROPER FOLDER BINDER FOLDERS 





Tabbed folders in staggered positions provide faster filing gn — 
because several headings are visible at one glance. ae cit 


Double Top, Kraft ,BACK FLAP 


Double top folders permit the use of a lighter weight folder, 
with a saving in both cost and file space. Kraft or Red Fiber 
folders often are selected because contrast with white paper 
contents makes misfiling in adjoining folders less likely. 





5 











= 
Heavy Duty Folders —— 
Expanding Pressboard and Durox folders have the capacity . 
and rigidity needed for filing bulky papers. FRONT FLAP 4) 
Fasten important papers together in binder folders, equipped 
A 7 
——— SS 


with the new space-saving Oxford Lesspace fastener, or with 
Acco fasteners or Oxford brass prongs. 











Printed Tab Folders 

A to Z Printed tab folder sets are useful as miscellaneous OXFORD “LESSPACE” FASTENER 
folders in small files. A set of 1 to 31 folders and a set of a 

month folders make a perfect follow up file. “OUT” folders @ = —— 
are substituted for regular folders removed from the file. Name ACCO “L” TYPE FASTENER 
of account and borrower is noted on front flap, and new papers cae 

are filed in it until regular folder is returned. 
Tabbed to order as Te a 

If you require specially tabbed folders, you can have them OXFORD BRASS PRONGS 


tabbed to order, at the same price as stock folders. 





Co 


rd FILE FOLDERS. ....ex:2772 x... ® 










The NEW 
DEALER 


IMPRINTED 
Oxford 
CATALOG 


comes out 
in the 


FALL! 









%& 56 Pages 
¥%& Four-Color Illustrations 


¥& Full Information On 
All Oxford Products 


¥& Nine Full-Color, Two-Page 
Spreads Showing: 


FILE FOLDERS 


PENDAFLEX 
FILE GUIDES 
INDEX CARDS 
CARD GUIDES 
FILES 
RED FIBER 
FLEX INDEX 
SPEED INDEX oxron FILING 
SHELF FILING | 
ROL-LABELS ——— 






ORDER | 
YOURS NOW! 





» 2 ()xford 


riner name 
wm PT ino 


CLINTON ROAD GARDEN CITY, N Y 


nstead ol Oxtora 


FILING SUPPLY co., INC. 


r name 


will -Line Oxford dealers 

f have the selling power 
Pr this new full-line Oxford 
g supply catalog to work 





NEW 








I 


OXFORD, Garden City, N. Y. 






QUANTITY COST 
1000 13¢ EACH 
500 log” 
200 lse¢ 


[_] |!ama franchised Pendaflex dealer, and se!| the Oxford 
general line. (If not, and you want to qualify for the 
catalog, write for details.) 





(_] Here is my order for catalogs. 


The imprint (Store name, address, telephone) should 
read as follows: 


NAME 
ADDRESS 
CITY 


Oxford 


FIRST NAME 
IN FILING 


Signature 








rc 





% MYRTLE presents a distinguished 
interpretation of an earlier era to reflect a fresh new point of view, bringing 
the past alive in design and textures to enrich the present. 
LIMITED EDITION I—custom-made in 
combination of India Teak and oil- 
finished Walnut personalized with handsome 
engraved name plate. 














\'| 




















MYRTLE DESK COMPANY «- HIGH POINT, N. C. 
See the special “Accessory Center” in SPACE 502-A 
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ere putting a big fat stack of advertising 


money behind the Royal Futura* this fall 


... foraspectacular full-color, two-page spread 
in LIFE, of all places, that will be reaching 
over 28 million readers. 

. for a full-color page in the magazine sec- 
tions of over 100 local family Sunday news- 
papers all over the Nation—reaching millions 
more families with school-going children. . 

. for full-color and black-and-white pages 





bie Hii n Hil 


in Junior and Senior Scholastic Magazine 
reaching an audience composed entirely of 
schoolchildren and educators. 

The big result: the most wanted portable type- 
writer in the business is going to be the even 
more-wanted portable—right at the very peak 
of the wham-bam-busiest back-to-school 
season in years. Order now. Cash in. 


Gg ey Product of Royal McBee Corporation, 


World’s Largest Manufacturer of Typewriters 


*TRADEMARK ROYAL MCBEE CORPORATION 





: 
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WRITE FOR YOUR CATALOG AND DISCOUNT SCHEDULE 


NATIONAL SALES OFFICES 
LIT-NING PRODUCTS COMPANY © 170 N, Robertson « Beverly Hills, Calif. 


Please send me your new catalog and discount sheet. 









FIRM NAME 
ADDRESS 
ciTY STATE = 


MY NAME 





LONG LINE 


more than 166 LIT-NING items 


Lit-Ning dealers like the convenience of ordering 
all their steel office accessories from one company...one 
purchase order...one invoice. Dealers also appreciate the 
ease with which they sell this fine quality line, fast 


delivery from two modern factories, and sales aids that help 


them sell eyen more items in the long LIT-NING line. 


LIT-NING PRODUCTS COMPANY + FACTORIES: P.O. 149 FREMONT, OHIO © P. 0. 3370 FRESNO, CALIF. 
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i550 


Se 9.08 
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ee 


Diebold, Inc. 

818 Mulberry Rd., S. E. : 
Canton 2, Ohio ie 
The company has added to its line 
of record handling and storage equip- 
ment this Vertical Processing tab card 
tray designed for versatility and to 
speed up punched card handling. 





Built-in “Automatic Angle’ permits B 
tray to stand on either end. Cards é 
, are held in position for machine feed- a 
Ed Golden ing and angled above horizontal plane i 
175-r Ave. to prevent spillage. ‘“Adjustomatic’’ 4 
New York, N. Y. front plate can be instantly positioned 
Two matching credenzas have been added to to provide correct working angle. 


the Williams Desk Series offered by this dis Inquiry Card No. 8 


tributor. They come in two widths, 24 and 39 
inches, in either desk or typewriter height and 
feature sliding doors which match the inter 
woven design of the Williams desk modesty 
panel. Tops are of white or walnut Nevermar 
plastic; back is of genuine walnut and cor Cole Steel Office Machines, Inc. 
pletely finished. 415 Madison Ave. 

Inquiry Card No. 7 New York, N. Y. 
The Cole Dictater is a dictating and 
transcribing unit which offers many 
| electronic features. Of German de- 
; 
| 





sign, it has an automatic microphone 
which provides finger control for all 
operations. Equipped with full-fidelity 
.-— speaker and magnetic tape, the ma- 

chine adapts readily to use of foot 

' ; 4 control and stetho-clip with earphone. 
Tape counter locates any section of 


recording quickly 
Inquiry Card No. 9 








te einen pee 
DS eee + 


a = a! 


VISIrecord, Inc. 
54 Railroad Ave. 
Copiague, L. L., N. Y. 





The VIStronic is a simplified alpha- 


N ury iness ‘hines Co 
Mercury Business Machines Co. numerical account numbering system 






900 Broadway > for banks using automatic or semi- 

New York 3, N. Y. automatic bookkeeping machines. It 

This product of West Germany is a consists of one million pre-listed 

silk-screen stencil duplicator claimed numbers, each complete with an elec- 

to be the first electrically operated tronically computed check digit for 

machine of its kind with clean auto automatic machine verification of ac- 

matic inking, two-speed motor and count selection. From this list any 

built-in jet stream delivery. Called clerk may assign an account number 

the Roto 423 Dynam, the new ma without computation. Each tray holds b i 
chine features two simultaneously 1475 indexed sheets: the two trays ; 
oscillating and rotating ink distrib provide space for 376,000 account 

utors which eliminate pumping and numbers 

permit changing from one color to Inquiry Card No. 11 


another in minutes. Prints any weight 
stock from post cards to legal size 
paper in amounts up to 3600 and 5400 
copies per hour. 


Inquiry Card No. 10 


For More Information Use Inquiry Card on Page 75 
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inne 


folds dak to” 
a flat 3 inches 


Never before such lux ; 
2 ae s 


A masterpiece in steel with 
ioe 


Embodies all of ¢ 
tinguish the Clarias 
of arms that fold 1 Wi 


-9/F on-9/59 


Clorin Mfg. Co., Dept. 33, 4640 W. Harrison St., Chicago 44, Ill. 


Send complete information ond brochure on the NEW 
Clarin Deluxe Folding Arm Chair 


Firm Name 
Address___ 
City a 


Nome of individuol a — 
PIONEERS in AUXILIARY SEATING for OFFICES & INSTITUTIONS. Est. 1925 
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New 


PERSONAL 
PUNCH 


afford) to have one! 


What a practical idea! What a handy com- 
bination! There’s never been anything like 
this new Mutual punch. Think of its uses 
As a durable, easy-to-read, plastic ruler! 
As a lightweight, fast-handling, personal 
punch. There’s this added feature, too. 
Mutual’s new Personal Punch fits right 
over the posts of a ring binder . . . travels 
along with the binder, everywhere! 

No more running around looking for a 
paper punch. No more sloppy hole punch 
ing if one can’t be found. Binder and punch 
go together. 

Mutual’s Personal Punches are available 
for two-hole (6” centers) and three-hole 
standard ring binders. The punches are of 
hardened spring steel . . . built to last and 
last. Best of all, the Personal Punch is so 
low priced that every student and teacher, 
every secretary, housewife, nurse and busi- 
ness Office will want .. . and can afford . . 
to have one. 24 packed to a carton suitable 
for display. Order your supply now. 


ALSO! Mutual’s 
1-Hole Personal Punch 
for only 25¢ 


It punches one hole at a time 
Has the feature of slipping over 
the ring binder post so it can’t 
get lost. Useful! Lasting! Most 
economical! 48 packed to a 
carton suitable for display. 
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“The handiest paper punch 
and ruler combination ever...” 







... SO practical, so inexpensive 
everyone will want (yes, and can 


















Mutual, the first name in punches, announces 
three attractive high quality new punches 
of patented construction ae 


a a ke 
2) 


@65¢ : 
@69¢ |; 





Two-Hole Model #122 
Three-Hole Model #123 








PRODUCTS COMPANY, INC. 


MANUFACTURERS OF THE FAMOUS CENTAMATIC AND SPACEMATIC PUNCHES 


110 BARBER AVENUE, WORCESTER, MASS. 
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Model 1215 
Executive 


ye Swivel Chair 
s ed : 
d d 


Model 1230 
Side Arm 
Chair 





select dealers are now being chosen to profit with the chairs 


guaranteed for 10 years 


Be mn facilities have been expanded 10. 

ire I ble to consider the addition of new dealers 

' iinta g evel of relations in their business 

Pre Posturect, the chairs that give quality a 

5¢ eaning profit for such dealers. The metal con- 


¢ t tior t chairs is guaranteed for 10 full years. 
G nce that Precision-Posturect is the line 


ost particular clientele 


———ae KSIGNED ENGINEERED to the highest standards of 
r Precision-Posturect users sighing satis- 
estment. Profit with Precision-Posturect 
tl ruly the seat of quality 
jon-Pootarect Chia 
Precision-Postureet Chairs 
NCHES nate H ' , | 
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PRECISION-POSTURE 


“Wi lelel m. 









Model 1240 Model 1210 
Side Chair Executive 
Swivel Arm 

Chair 














U v 
See the Gold Secretarial chair and 
all Precision-Posturect models during 
NSOEA. convention in 650-A, 
) FREE to a limited group of dealers 
Mail this coupon today; it will bring you the 
Precision Four-Caster and money-making details 
on the line that’s soundly made, satisfyingly profit- 
} able to sell. 
‘wee > SCD SD GS CD GE GD ED GED CD GED CED ED GS GED SED GEED 
FOURRCASTER 
Vater PRECISION-POSTURECT CHAIR CORPORATION 








Department OA-99, 3100 West Carroll Avenue 
Chicago 12, Illinois 


Gentlemen: We want complete information on the Precision- 


Posturect line of seating—the line that gives quality a new meaning. 
NAME 
COMPANY 


ADDRESS 


CITY SS STATE 


ee 
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All-Rite Pen, Inc. 

241 Hudson St. 

Hackensack, N. J. 

A pen set specifically designed for use 
by doctors, nurses, and hospital per 
sonnel carries the inch-long, silver 
colored Caduceus emblem and _ is 
packaged 
box Equipped with sapphire ball 
points for smooth, skip-free writing 


n a reusable plastic “jewel 


the pen's “Hidden Helix” cartridge 

assures a long-lasting ink supply, it 

is claimed. White barrel contains blue 

ink; red one contains red ink 
Inquiry Card No. 12 





Halverson Products Co., Inc. 


Abbott & Lind 1051 N. Paulina St. 

928 S. W. Stark St. Chicago 22, Ill. 

Portland 5, Ore. The Halverson Collator, which re 
A new line of tabs for use in address quires no tools or adjustments, brings 
ograph frames is offered by the com- together 8 sheets per second and 
pany. Made of non-ferrous metal, th stacks finished sets automatically in 


criss-cross pattern for easy pick-up for 


stapling, binding or padding. This 
A high-speed electric machine utilizes a 
fy f NN} n| 20 by 48-inch floor space and is 57 


inches high. Its quiet operation makes 


a it suitable for office usé« 
) Amsterdam Inquiry Card No. 13 
re one 
a) 


tabs have smoother edges and greatet 
resistance to breakage, it is claimed 
Available in the “notched” and “full 
sizes, they may be had unpainted or in 





Bro-Dart Industries c 
56 Earl St. Se 
Newark 5, N. J. 

Operating on the theory “that even a 
hole can be improved,’ the company 
has added a Mylar appendage to the 
traditional “life saver’’ reinforcer. The 
new device also provides a means 
whereby unpunched sheets may be in- 
serted into a loose-leaf binder without 


12 colors. Firm also manufactures 

perforated tabs for 60-position selec 

ter, alphabet tabs and label tabs 
Inquiry Card No. 14 





Krueger Metal Products Co. 
1056 W. Mason St. 
Green Bay, Wis. 
This folding Tablet Armchair is the 
most recent addition to the company’s 
line of portable seating. Frame is of 
heavy-gauge seam-welded tubing steel 
with extra strengtheners at pivot points 
Tablet arm, of 7-ply hardwoods, is 
finished with birch, maple, or plastic 
laminate facing. Arm is automatically 
lowered or raised when the chair is 
opened or closed. Comes in beige, extends to form a_ pressure-sensitive, 
golden tan, mist green, Carib blue, and transparent tab. 
SEULS Hey. Inquiry Card No. 16 

Inquiry Card No. 15 


mutilation and doubles as a tab or in 
dex marker. It may also be used to 
hang exhibit materials on walls or bul 
letin boards or as a “hinge’’ to affix 
snapshots or samples to a page. Called 
Poly-Tac, it is constructed of tear- 
resistant fiber around the hole section 
reinforced with the polyester film which 





Consolidated Kinetics Corp. 
1065 Dublin Rd. é 
Columbus 8, Ohio 


The new Kinetic Business Machine 
Mount is a caster cup containing 
Fiberglas to eliminate shake, rattle 
and roll. The mounts are resilient and 
can deflect under load or forces and 





return to original height when load 
or forces are removed. Each mount 
can support 50 to 1000 Ibs 

Inquiry Card No. 17 


For More Information Use Inquiry Card on Page 75 
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There’s a Graffco 


Maptack and Map Flag 
for every Map & Chart use 





With an ever-growing volume of data to clas- 
sify, business offices need a greater selecticn 
of maptacks than ever before. The Graffco 
line, with its extensive variety of sizes, shapes, 
markings and colors, gives today’s record- 
keepers everything they need to pin-point 
the facts. 


Graffco products are sold only through the 
Office Supply Trade. Write for details on 
products and sales aids. 





Graffco Maptacks are conveniently pack- 
aged either in 100s or in attractive plastic 
boxes of 20 for display. Map Flags are 
packed 25 per plastic box. 





re ge. Y 


Flat Head Maptacks —In 3%" and 4" diameters, 20 Marking Tacks — In 35", %" and 74" diameters. 
colors, plain or printed with single letters of the Twelve colors, plain for marking with ink or 
alphabet or numbers 1 — 1,000. pencil, or printed with letters or numbers. 






ones Graff 


Map Flags — Triangular or Rec- 54 Washburn Avenue, Cambridge 40, Mass. 
\ tangular shapes (5%" x 1") in \ 
12 colors. Opaque with writing Also of Si 
\ etapa entered. \ makers of Graffco Signals 
surface, or Transparent. for every type of file. 
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Here’s the sales story 
that sells... utilize _ <i 


all of inside drawer Ri 
pars ~ a! eB 
space...increase > = 


clerical efficiency due 
to increased ease of filing... 


and back-up your 


Available in 
following models: 


sales story with 
availability of 10 Tray Tabulating File 


14 Tray Tabulating File 

10 standard models. 20 Tray Tabulating File 
22 Tray Tabulating File 
30 Tray 51 Column 


That’s not all. You can further highlight your sales presentation 
Tabulating Card File 


with many extra equipment features. 16 Trey 4 x 6 Cord File 
For instance, there’s simplified tray removal and replacement — 20 Tray 3 x 5 Card File 

the V-shape rather than a wide U-shape of the separater guide permits 14 Tray 5 x 8 Card File 

instant action. Then too, finger slots make card handling easier. 16 Tray Check 


New follower block thumb grip saves cards from damage. Positive 
follower block locking means no “‘give’’ and cadmium plated follower 
block runner means there’s no paint to gum-up and impair operation. 

These facts and many other structural features can spell the 





difference between making and not making that next sale. 

Want to clinch your next sales effort? Then, why not get a// the 
facts about Peerless Tabulating Card and Removable Tray Cabinets. 
Write direct, or contact your local Peerless branch office. 





s—==- 


So) 
a7 P = ER ‘ E SS 


6600 Hasbrook Ave., Philadelphia 11, Pa 









NEW YORK CHICAGO HOUSTON LOS ANGELES SEATTLE 
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i¢ the spice of sales ! 


LOOSE LEAF COVERS 





y means happier, more profitable customers . . and Amfile has 

sst seasoning to increase customer demand! Standard designs 

he most modern are offered in 165 styles, materials and colors. 
PLUS, new covers and new colors to help excite buying action for you. 
Set the profits you want by solving your customer's need for something 
Most items now available in boxed assorted colors. Order a stock 


Amfile Loose Leaf Covers today and Amfile's attention getting 


Visit us at Booth 138, NSOEA Con- 
vention, Conrad Hilton, Chicago, 


i. Sept. 26 thru 30, 1959 EXTRA DEALER PROFITS FROM AMBERG! 


»vers and paper specialties listed in our new 
3 can be mbined on one order to earn Combined Order Dis 
ce , “eo. ° 
. 5% or n 20 and 10% on 30 cartons will apply on 
J : | hinmen# 


AMBERG FILE & INDEX COMPANY 
KANKAKEE, ILLINOIS 
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Sunroc Division CF 
Glen Riddle, Pa. 


A combination home-style refrigerator 
and water cooler that dispenses both 
cold drinking water and 185-degree 
hot water for making beverages is 
now available as the Sunroc Cool-R- 
Frig. Perishables are stored at thermo 
statically controlled temperature of 42 
degrees Fahrenheit freezing com 
partment capable of making two 
trays of ice cubes 4-5 times daily 


This pressure model can supply 50-60 
cups of drinking water per hour 
through a chrome-plated bubbler with 





sanitary angle stream guard. Hot 
water is dispensed through push-but- 
ton glass filler 


Inquiry Card No. 18 


Acme Products Co. 


Box 223 

Green Bay, Wis. 

The new engraved “Lamacoid in 
terchangeable Desk Name Plate is 
furnished in black or gray with tal 


lic gray stands. Name plates with gold 


stands and mahogany may be had for 
$1.00 extra. Three different sizes avail 
able; can accommodate one or two 
lines of lettering. Prices range from 


Tit 


$2.00 to $4.25. 
Inquiry Card No. 20 


Tops Business Forms 
107 N. Wacker Dr. 





Chicago 6, IIL 
A copy holder which doubles as a dis 
play rack is all metal and equipped 
with an adjustable stand which folds 
flat. Called the Kopy-Rack, this prod 
uct is made of one-piece, heavy-gauge 
steel and finished in metallic brown 
It measures 714 inches wide, 91/4 high 
and has a one-inch ledge at bottom 
which serves as a pencil rest. Easel 
may be converted to hanger 

Inquiry Card No. 22 


Davidson Corp. 

29 Ryerson St. 

Brooklyn, N. Y. 

The manufacturer describes this type 
writer ribbon of Mylar plastic backed 


mely 


extre 


with carbon being 
sturdy. Designed for use mainly with 
electric machines, the ribbon serves in 
the direct image preparation of paper 
masters for printing and duplicating 
equipment. Exceptionally sharp en 
type impressions are obtain 
pany claims. 

Inquiry Card No. 


as 





Sv 


23 
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C. L. Barkley & Co. 
1220 W. Van Buren St. 
Chicago 7, IIl. 


Described as a “non-sagging” fastener 
the company’s Thinline is factory 
imbedded into the file folder so that 
the fastener and folder form a smooth 
outer surface. Outside edges of the 
fastener are beveled and its 8 inside 
teeth keep it locked in place per 
manently. Made of a single piece of 
metal, the fastener can be anchored 
at Barkley’s factory in any one of 
four positions on either the first or sec- 


ond leaf of any folder. 
Inquiry Card No. 19 


Frankel Mfg. Co. 
285 Rio Grande Blvd. 
Denver, Col. 





Che Klean-Write Super Emulsion du- 
plicating inks just introduced will dry 
rapidly and yet not harden on the 
ink pad of the duplicator. Available 
in liquid and semi-paste forms, the 
inks are said to have no adverse ef- 
fects on stencils. Firm invites trial 
orders of the liquid No. 726SE and/or 
the semi-paste 200SE 


Inquiry Card No. 21 


General Binding Corp. 
1101 Skokie Highway 
Northbrook, IIL. 





i : 
A loose-leaf plastic binding that meets 
plant requirements for production speed 


and yet enables anyone in the field to 
remove or add pages quickly is called O 
the GBC Zip-Lox. Two locks, one at H; 
each end, secure the binding’s fingers to 2 
the backbone; they can be released with it. Fe 
gentle thumb pressure on each lock, and prem 
the plastic strip containing the binding- the a 
fingers then slides off the zip track per Le 
mitting additions or removals. Avail resea 
able in a wide variety of colors | 
Inquiry Card No. 24 Bone 
salt, 
any | 
mark 
Bu 
white 
crisp 
maki; 


For More Information Use Inquiry Card on Page 75 
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Dazzling new SPRINGHILL, BOND is 





actually whiter than clean white chalk 


—YET COSTS NO MORE THAN “OFF-WHITE” BONDS! 


OLD A SHEET of new Springhill Bond 
| n your hand. Look at it. Feel it. Tear 
it. Fold it. You'll swear that this must be a 
remium-grade bond. Only the price and 
the absence of a watermark say it isn't! 

Look at 
research lab proved that new Springhill 
Bond was measurably whiter than chalk, 
salt, even surgical cotton. Whiter than 
arked bond on the 


ts whiteness. A well-known 


any other unwatern 
market! 

But Springhill Bond is more than just 
vhite. It’s level and uniform, too. And 
crisp. Just try to pit k up a sheet without 


making a crackli1 g noise! 


Compare Springhill Bond for whiteness, 
finish, opacity, and “crackle.” Once you 
do, you'll recommend it. 


Extremely printable 


We insure excellent results every time 
by cutting a sample ream from every 
reel and having it tested on actual print- 
ing presses. Springhill Bond is made to 
order for offset and letterpress printing. 
New Springhill Bond and Mimeograph 
are available in white and six colors in a 
complete range of stock sizes and weights. 
The Springhill line is also available in 
Duplicator and Ledger papers. 


INTERNATIONAL PAPER 220 cost sana street, New York 17, N.Y. 

















Look for this attractive new design. Handy 
“zip” openers on 842 x 11 reams. All cartons 
polyethylene-lined to control humidity. 





NEW PRODUCTS (ovtinued 








Bankers Box Co 3 
2607 N. 25th Ave . 
Franklin Park, II. 
[he Bonus Storage Unit is the lat 
I nufact ling 
i It onsist 
R-K fil f turdy st 
in : by t in 
A ) a s. De ) 
iT! I * 
) i fil S$ a cal it ; 
i t let hiin oO 
f f gal fling. Add-on , 


Vanpe, Inc. 
Inquiry Card No. 25 9226 S. Burley Ave 
Chicago LY, Ei. 






An “all wood grained on steel” type 
Copycat Corp. riter and utility stand at economy) 
215 Fourth Ave. oe prices is the company’s most recent 
New York 3, N. Y. iffering. It is available in two-tone 
[The manufacturer has baked enamel with w l-grained toy 
new photocopy pap . mak it nd drop leaves in blonde tan and 
possible to use one negat to mak olor-blended cross-support and legs 
10 or more copies of any origin n Ot heavy-gauge steel, the stand feat 
ordinary office light. Can b res plated wire supports, extra bolts 
- any make phot yr rigid assembly and balance, rolled 
mi : gs and easy rolling casters ' 


Comes in two s! 


ind legal Inquiry Card No. 26 


Inquiry Card No 





Can Pro Corp 
19 E. McWilliams St. 
Fond du Lac, Wis 








I first nge in mail bags in 
ears is t pany’s claim for the 
Mutual Products Co., In “igo a Eee i 
Worcester, Mass. ; oe eee oe 
F w feat f its Security Brand 
his combination pa; Destonad tn i ximum impact and 
ruler fits over the ring post ft a entetie wilh ieciuen 
and three-ring binder may eateienn 6 g and exposure. With 
kept close at hand at all t s. Cal hve 4 * no rivets. studs © E> 
the “Personal Puncl t st irae plat necessary. Availebie 
a 12-inch ruler fitted t t a ' ail bees and it 
punchers, Holes at hos r n 1 leather , 
punches enable the dev to fit Inquiry Card No. 29 ; 
the ring posts 4, ™ No.? 
Inquiry Card No. 28 
C. Howard Hunt Pen Co. / Z 
Seventh & State Sts, Tube 
American Latex Products Corp Camden 1, N. J]. site 
Hawthorne, Calif. | al lesioned | — 
A new reinforced rubber webbing f i , x re Naas ¥ te 
. 3 I Or iong rea in 
the furniture industry may be sting tg hector r the 
place of conventional spring f the pointer includes U-sha 
to support chair cushions ng the length of pot eh. 
states. The product, which is of | in be used in eitl break 
square woven cotton fabric e position. One Chairs 
nated with specially comp: e packaged 3 to a padd 
rubber, is supplied in several sta Inquiry Card No. 31 
widths 1-inch thick packaged 
ft. rolls. 
Inquiry Card No. 30 
Manu 
For More Information Use Inquiry Card on Page 75 PUE 
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Hampden Folding Chairs 
can really take it! 


EXTRA STURDY...FOR EXTRA YEARS OF SERVICE! 


Hampden offers the finest quality, style and value for every adult and juvenile 

public seating need — and in every price range. 

Though graceful and trim, Hampden chairs withstand tremendous punishment 
. and they won't tip! Largest seat and back in the industry . . . contoured for 

comfort. Enamel bonded on. . . rust resistant. And the chairs fold easy and flat. 

No other folding chairs offer so much extra value for the money. WRITE for 

catalog: Dept.K-1, HAMPDEN, Easthampton, Mass. 


PUBLIC SEATING @® QUTDOOR and JUVENILE FURNITURE @ BRIDGE SETS 





»/59 OA-~9/59 73 











NEW PRODUCTS (0”!nue6 





Cooks’ Inc. 

207 Lakeview Ave. 

Blackwood, N. J. 

The maker of the Ful-Vu line of 
presentation binders has introduced a 


large-capacity Mult-O-Ring binder that “we 
will hold up to 140 sheets in 70 a> as 
New 


transparent sleeves. The ring mecha rt 
nism has a 11-inch diameter, and the i 
. obi 
hole punching is oval. Black mount- EB To 
= new F 


ing sheets and white interleaves are 





included with window sleeves in vari key nm 
ous gauges of .005 and .003 Mikafilm American Geloso Electronics, Inc. respon 
and .002 Mylar. Choice of Russhide 251 Park Ave. South right « 
and Vinylhide covers. New York, N. Y. forwar 

Inquiry Card No. 32 Model G-256/60 StenOtape dictating 

machine was designed for use in the 

office and for music recording in the 

home. It has a single speed, weighs 

6l, Ibs.. and measures 4 by 10 by 

514 inches deep. Desk-top microphone 
The F, H. Lawson Co. permits pick-up at 30 ft.; reusable Sale: 

801 Evans St. magnetic tape records continuously 
Cincinnati, Ohio for two hours. Transcribing is done To obt 
A new dome-shaped, push-door top for with same unit with either foot con manufc 
use on the manufacturer's No. 110 trol or typewriter attachment. Made issue, | 
Highboy waste receptacle is now availa- in Milan, Italy fight v 
ble. The new top (No. 2721) is of Inquiry Card No. 33 signed 


enameled steel, with stainless steel 
door, and comes in white, gray, or olive 
green. Door has rubber silencer. Sized 
to fit receptacles already in use, the new 
product comes with or without High 
boy Receptacle 

Inquiry Card No. 34 


prompt 








New 
To obt 
lists de 
number 
spond 

Afi Patent Products, Inc. Catalox 

225 W. Maple St. Star Office Accessories Co. forwarc 

Milwaukee 4, Wis. 555 E. Tremont Ave. 

This coil spring device, called the Bronx 57, N. Y. 

""Nu-Flex Secretary,’ is useful wher- The Tele-Memo desk pad No. 1800 

ever telephone messages, calling cards is a 4-way combination desk secretary Mhis ser 

bills, shipping data, etc. must be kept for home or small office use. It con- @@Fs in 

readily accessible. The apparatus con sists of a 16 by 21 desk pad, a 4 by 

sists of a nickel chrome plated spring 6 memo pad, ball point pen, and 

i-¥4, inches in length and a steel drop-leaf telephone index. The closed 

clamp which permits quick and easy size is that of the desk pad; open, it 

attachment without screws. It can be measures 16 by 2614 inches. It is 

used on the edge of any shelf, bench available in five colors and is packed 

or desk or on the dash of truck or individually in a polyethylene bag 

tuto ; : with point-ot sale display sheet in 

Inquiry Card No. 35 serted in pad 


Inquiry Card No. 36 


Despres Bros. 
440 Thirty-sixth St. 
Grand Rapids 8, Mich. 
The Futuristic desk was designed for the executive who 
likes the bone-shaped contour. The size of the top il- 
lustrated is 80 by 40 inches. However, the base shown 
can be put under a 60-inch top. This is a new offering 
by the originator of the “Salient Group 

Inquiry Card No. 37 





For More Information Use Inquiry Card on Page 75 
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QUICK SERVICE 


A's = INQUIRY CARDS’ 


New Products 


To obtain more information about any of the 
new products in this issue which carry the 
key numbers 16 to 90, simply circle the cor- 
responding key numbers on the card at the 
right and mail at once. Your inquiry will be 
forwarded without delay. 


Sales Stimulators 


To obtain more information about any of the 
manufacturers’ sales aids described in this 
issue, circle the key numbers on the card at 
tight which correspond to the numbers as- 
signed to the Sales Stimulators. Mail the card 


promptly. 


New Catalogs 


To obtain copies of recent catalogs or price 
lists described in this issue, circle the key 
numbers on the card at right which corre- 
spond to the numbers assigned to the New 
Catalogs. These requests will be promptly 
forwarded to the manufacturers. 


fhis service is restricted to dealers and whole- 
tlers in the office equipment and supply field 


‘9/55 


Seowice Burau... 
OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the key 
numbers | have circled, to send further information 
without delay. 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 











NEW PRODUCTS 

' 2 3 4 5 6 7 8 ¥ 10 th 12 13 14 16 
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46 47 48 49 50 Si 52 53 54 55 56 57 SB 59 40 
61 62 63 64 65 66 67 68 69 70 71 72 73 74 TS 


SALES STIMULATORS 
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Ty ee) ee) 
NEW CATALOGS 

128 122 123 124 125 126 127 128 129 «6130 
131 «132 «1330 «134 «1350 «(136 137) 138139140 


September 1959 issue of OFFICE APPLIANCES, 
Card void after November 1, 1959 











Compoeny __ _ 








Business Address . — 





tiene —s 


Sewice Bureau... 
OFFICE APPLIANCES 
Please ask the manufacturers, indicated by the key 


numbers | have circled, to send further information 
without delay. 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field 





NEW PRODUCTS 


iz 3} @HEGCTsBOIP eR | = 
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31 32 33 34 35 36 37 38 39 40 41 42 43 44 46 
46 47 48 49 50 51 52 53 54 55 S56 57 58 59 60 
61 62 63 64 65 66 67 68 69 70 7I 72 73 74 75 


SALES STIMULATORS 
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11h 6012) 103 SS NOT WY 820 
NEW CATALOGS 

121 122 123 124 125 126 127 128 129 130 
131 «132 133 «134 «#4135 «4136 «64137: «4138 «139140 


September 1959 issue of OFFICE APPLIANCES, 
Card woid after November 1, 1959 





Name 

Position 

Compeny 

Business Address 


City __ Zone _ 
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Inquiry Card 
covering new 
products and 
sales aids in 
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HANGING 
FILE FOLDER 
SUBMITTED 
TO TORTURE 
TEST 







“hes Atul out of 7 y 


New VERTIFLEX RANKS FIRST 
says impartial testing laboratory 









































Dealers have a right to know what they 
buy, so we asked an impartial testing 
laboratory to test our product and those 
of three other leading manufacturers. The Caieictane 
results speak for themselves. *** " 
When you sell hanging file folders, you with grain 7 7 
are selling long years of carefree service— ei 
but only IF you sell the right folder. TEARING RESISTANCE } e 
VERTIFLEX has spared no expense to (Grams of Pull oe 
give you the best... after cutting) enka i ait iui 
ecross grain 341 
@ strong all-steel rail of great strength, color with grain 406 (ist) 301 3rd 325 2nd 32 
matched to paper stock; won't sag or pull off 
@ top quality grey-green kraft paper stock as STIFFNESS - ' x 
detailed in laboratory report (Grams to Bend) 2560 (1st) 1360 3rd 1280 4th (1800 And 
2 e 
@ tough transparent angled tab which "clicks" oe Eee kK 
on the folder with a flick of the finger, slides RUB RESISTANCE a = 
along the rail but can't pull off Cano Atvettons 360 (1s!) 900 ard | 800 Out — 
@ simple adapter sep to make every filing TENSILE STRENGTH 
system your profit market (6 of Puil 
The new VERTIFLEX comes in letter withest cutting) is ite 3 
and legal size, clear and amber tabs, erees grain @) : 
1/5 and 1/3 cut ik sees 70 tet 63 2nd 
***Photostatic copy of the laboratory report will be furnished " (Tie) ‘ 
on request, with names of competitive folders deleted. pe ee 





SELL THE BEST... Sell the New VERTIFLEX 


(Some Territories Open for Representation) 





MAIL 


the coupon today 
for FREE SAMPLE 





















VERTIFLEX company 


2251 W. St. Poul Ave., Chicogo 47 + All phones HUmboldt 9-6800 | _ 


Rabies end Comatete Vertifiex Co., 2251 W. St. Paul Ave., Chicago 47 Date | 
Price Informetion ' YES, please send us without obligation sample and complete information about your J 
,"~ VERTIFLEX Hanging File Folder. I 

| 

| Name —— ! 

i 

| Address__ P atuitnitiniaeinatinnss Sian 1 

I i 

! i 
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ACE stapling equipment practically sells itself! All you do is 
let customers try these sturdy, precision-built machines. 
They’ll discover for themselves how smoothly ACE 

staplers work... how quickly and easily they reload... how 
perfectly they always perform (especially with stronger 

ACE free-flowing staples). Yes, ACE stapling 

machines build those profitable repeat sales by 
guaranteeing complete customer satisfaction with every 
purchase. And, remember—ACE sells exclusively 

through the dealer! Get your supply —today! 
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STAPLING MACHINES FOR 
EVERY PURSE AND PURPOSE 


ACE 


ACE FASTENER CORPORATION 
3415 North Ashland Avenue, Chicago 13 


CANADA: CANADIAN STAPLES LTD. 
6705 Upper Lachine Rd., Montreal 
258 Wallace Avenue, Toronto 
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OVER 1500 ITEMS 

for Business, Industry 

and Institutions 
WA 
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a Se «Quay Prowcren 
ts BY LYON 
“POINT-CHECK’ SYSTEM 


Vv FABRICATING | ¥ ASSEMBLING 
v FINISHING Vv PACKAGING 





Look for the ‘'QP”’ 
on every Lyon Carton. 
It is your assurance 
of quality equipment. 


See your Lyon Dealer 
for prompt delivery of 
the world’s most diversified 
line of steel equipment 


LYON METAL PRODUCTS, INC. 
Genera! Offices: 928 Monroe Ave., Aurora, Illinois 
Factories in Aurora, Illinois and York, Pa. 
Dealers and Branches in all Principal Cities 





® 


THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 
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NEW PRODUCTS (0v!::xed 


Venus Pen & Pencil Corp. 

Lewisburg, Tenn. 

New packaging and merchandising con- 
cepts have launched a new lead in the 
Venus 3500 pencil. Offering dealers 





less-than-gross packages of 100 pencils, 


the company has made the new lead 
Orna-Metal, Inc. 








available in two degrees only—No. 2 
2412 S. Seventh St. 
‘ for all purpose use and No. 3 for extra 
St. Louis 4, Mo. ; 
fine writing jobs. The lead is said to 
It is now possible to create a secretarial desk write as black as a soft pencil and yet 
or modular unit with the company’s “'K’’ series $ as strong as a hard pencil. The new 
desks now if use. The addition of the new lead requires less sharpening, and while 
K-99 yields over 300 = inches OF extra it will break it will not do so while 
desk area. It will fit any of the 19 "K writing, manufacturer states 
models. It measures 15 by 36 inches and comes Inquiry Card No. 39 


in mist green, gray, and executive beige. Unit 
has baked enamel finish and aluminum trin 
and is linoleum covered. 

Inquiry Card No. 38 


Continental Office Machines, Inc. 
500 Fifth Ave. 
New York 36, N. Y. 











That tl hand-crafted Siegmag typs 
writer of West Germany is the only Smith-Corona Marchant, Inc. 
. model with a one-piece cast iron 701 E. Washington St. 
frat is the claim of its exclusivé Svracuse 1, N. Y. 
U. S. distributor. Because its construc Interchangeable type symbols _ for 
tion eliminates vibration the machin Smith-Corona standard and electric 
/ is suited especially to _ situations office typewriters are now available 
where surfaces are not stationary; ¢€.g The typist can now add accent marks 
on ships, planes and trains. Weighs foreign characters or technical sym 
no more than other office models bols to her regular keyboard. Typist 
ry part is either chrome, nickel o1 hanges only the type head slipping 
steel or protected by enamel. Thi symbol on or off the type head with 
entire machine is coated with a chem slight finger pressure. When the need 
ical ympound which resists salt for the special symbol no longer exists 
watel uir, corrosion or dust, and the typist can readily switch back to the 
virtually no oiling is required, con ‘ginal characters. 
pany Saves Inquiry Card No. 41 
Inquiry Card No. 40 
The Carter's Ink Co. L. M. Bickett Co. Pervi Sales Corp. 
239 First St. Watertown, Wis. 312 Uniondale Ave. 
Cambridge 42, Mass. The Rolmaster is a firn rubber floor Uniondale, N. Y. 
Called “a revolutionary typewriter mat designed to reduce noise while The Pervi Stamp Affixer is a semi- 
carbon,” the new Golden Arrow | protecting flooring and carpeting. It automatic machine for affixing U. § 
said to be unlike any ordinary carbon comes in a choice of colors and in postage stamps to envelopes. It holds 
paper, which deposits ink on top of various shapes and sizes. All mats up to 500 stamps of any denomination 
the paper. This product prints or i: sist movement affixing stamp with the press of a lever 
presses its ink “into” the paper, 1 Inquiry Card No. 43 Can be adjusted to affix larger number 
sulting in crisp and clear smudge-fr of stamps. Device moistens the envelope 
copies, company states. Comes in rather than the stamp, so all of the 
black, in one weight and finish onl; glue is available for maximum adhesion 
Inquiry Card No. 42 Inquiry Card No. 44 


For More Information Use Inquiry Card on Page 75 
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IAS YOUR SALES FORCE 
SEEN THIS 
DRAMATIC FILM? 


More than 250 dealers and their salesmen have already profited 
from Eagle's free film on how to sell quality office supplies! 


s live TV show on VALUE ANALYSIS is 

ailable as a film — absolutely free! This is the 
tary, shot right in Eagle’s laboratories, that 
tnessed by thousands of purchasing agents 
over closed-circuit TV. Since then, its 


hitting lessons on VALUE ANALYSIS have been 


shown (by request) to more than 2,500 dealer sales- 
men from coast to coast. Give your force the oppor- 
tunity to utilize this powerful selling tool. For a 
convenient, free showing by your local Eagle Pencil 
representative, talk to him right now... or write 
directly to our Director of Sales Education, in care of 


ie 


.» EAGLE PENCIL COMPANY, pansury, CONNECTICUT ™ (ummm. 








- wee meer ee a 








seuaeeee 















dealers’ choice for fall profits 





Both Olivetti portables offer dealers these im- 

portant advantages. (1) Full profit opportunities 

on every sale. (2) Superior quality that makes 

for satisfied customers and word-of-mouth ad- = e 

vertising. (3) National advertising. To learn a | i "| ee t t i Sees 
how you can become an Olivetti Portable read by : 
Dealer—in time to get your share of Olivetti 
back-to-school profits this season—write to 
Portable Division, Olivetti Sales Corporation, 
375 Park Avenue, New York 22, New York. 





' free for d 
to your c 
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NEW ACCO 
SALES AIDS 
FOR YOU! 


BOLD, NEW 
NATIONAL 
ADS 


AC 








FREE 
“IDEA” 
tele) 48 31 


7 





n 
in 16 vital magazines 


read by your customers 


free for distribution 
to your istomers 


Beoth No. 128 
59 NSOEA Show 
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DS BEST 


HUNT RSS 


Acco binders secure records, invoices, catalogs, 
safely—papers can’t slip out. No needless bulk! 
Unlike ordinary binders, trim, space-saving Acco 
binders slim to their contents—whether I sheet or 
1000 sheets. 5 colors. Many sizes — from 36 ¢ up. 


ASK FOR ACCO’'s new booklet ® 
<a ACCOPRESS 
—available free at office outfitters. 

GENUINE PRESSBOARD BINDERS 


Or write: ACCO PRODUCTS, 
A Division of Natser Corporation, Ogdensburg, N.Y.- In Canada: Acco Canadian Co., Ltd., Toronto 


@ too, im 





NEW PRODUCTS (‘oviinued— 





















4 
Wilson Jones Co. ° 
209 S. Jefferson St. 
Chicago, IIL. 
A new economy line of nylon post 
binders designed to satisfy demand for 
facilities to house records that are re- 
ferred to infrequently has been an- 
nounced. The binders, which can ac 
commodate 3,000 sheets or up to 10 
inches. of paper, come in either blue Eberhard Faber Pencil Co. 
canvas (15 line) or gray pressboard Crestwood, Wilkes-Barre, Pa. 
(14 line) models for either burst or . 
unburst sheets. The shock-proof “Cryo- A lead pencil specifically designed for 
lac’ locking device is flush with the use on electronic mark sensing and 
surface of the top cover, thus permit test scoring tabulating machine (to 
tine level stacking, eliminate the need for punching) has 
i Inquiry Card No. been added to the company’s line of 
writing instruments. Called the Con- 
| tak 440, this high conductivity lead 
pencil is said to be especially valuable 
Frontier Mfg. Co. for processing field reports. Pencils 
Box 13266, O. A. NM 8 is cu are packaged one dozen per sleeve, 
Dallas 20, Tex. six sleeves to a lift-off cover box 
The company now offers improved NVA N/T TX with colortul coves wrap. 
shelf and angle post construction for NTA Inquiry Card No. 46 
commercial shelves in a variety of ; /] 
widths from 24 through 48 inches and fe 
in a number of depths from 9 through 
36 inches. Shelves are punched on Royal McBee Corp. $ 
14-inch centers for dividers for great Westchester Ave. ol 
er flexibility of arrangement. Angl« Port Chester, N. Y. 
post is now constructed with one-inch A special “High-Memory Black 
face and 134-inch leg to allow for 3/32-inch nylon post allows faster 
greater opening into shelving section —, easier sheet loading without breaking 
a “— a ag nA to = a or twisting out of alignment, com 
eights including 84 and 87 inches 
Inquiry Card No. 47 A 
m 
en 
pany states. It is being used in a new 
line of binders for burst and unburst an 
continuous forms. Available in a wide 
range of sizes and styles, the binders en 
feature fool-proof locking 
Inquiry Card No. 48 
= 
ee: 
Louis Melind Co. Set - 
> 


3524 N. Clark St. 
Chicago 13, Ill. 





The Netherlands Trade Comm. The manufacturer of Justrite products ree 

551 Fifth Ave. ; is introducing three new band stamps Procectall Safes 

New York 17, N. Y. hit ncaliiaee , ——— oe » 
which contain everyday stock words ce alia! 

; a , Div., The Mosler Safe Co. 

The Rista Kappa fold-away drawing and phrases commonly used in the of- 320 Fifth Ave 

table, designed for the small office fice. Words are changed by means of a hain York 1 N 

or for use wherever space is at a selector key. The BW 64 contains 12 : ay 

premium, is a lightweight unit which invoice and records words; BW 65 is a A pas Sattnn handle is now & tea 

can be put up and stored in seconds shipping room phrase stamp; B 19 is a ture of Protectall’s new line of insu- 

When collapsed it measures 481, combination dater and word stamp lated files designed for left- or right- 

inches in height and 4 inches in Inquiry Card No. 50 hand users. Drawers open easily in 


response to slight finger-tip pressure 
Push button is an integral part of 
the new modern handle. 

Inquiry Card No. 51 


width. Frame consists of telescopic 
tubes fitted with chromium finished 
handles for loosening and fastening to 
desired height and position. 

Inquiry Card No. 49 





For More information Use Inquiry Card on Page 75 
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ed 


New Shrink-Film 
Overwrap 





for quick, easy opening.  \.' B 
Simply slide letter opener 
or knife along red line, 


Each refill banded, 
Assures quick, easy align- 
ment when placing on cal- 


endar base. No loose pages. 
Each 
Refill 
Dated 

on Clear-View Top 
and Easy-to-Read, dated 
d flap. ns 
iti NEV/ SHRINK-FILM 
OVERWRAP AND 
a EXCLUSIVE INNER BAND 


re’s how they work 





Opens fast. Simply slit along Inner band holds refill steady Remove band and pocket calendar 
red line with letter opener. for quick, easy alignment. —SUCCESS Refill is ready to use! 


when you think 


of SUCCESS think of 
CALENDARS 









COLUM BIAN “7 WORKS, INC. 


2300 WEST CORNELL STREET © MILWAUKEE 9, WISCONSIN 
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Sales Stimulators 


Joseph 














Dixon Crucible Co. 1 








Wayne Av ] y City 3, N. J 
laims to t ling time tor T1 
Columbian Art Works, Inc., 2300 W nadog p a with a new 
Cornell St.. M iukee 9, Wis.—has flip-top p: kage which opens an 
prepared a pictorial display of all loses instantly with the flick of a 
styles of its 1960 line of Su SS Sk fn Lock ibs keep the be 
and wall calen use by offi ; Upper lid of bo 
equipment an tationery alers now tion as to type of 
Available wi t ge, this color t contain, and a leafle 
ful 16 by wall als iclos other Dixon 
shows a variety ilendar bases an A ull-color display 
complete infor tion on refills f ne or standin 
Inquiry Card No. 101 ind as a department 
rK¢ in is noW also aval 
ble tree of to dealers 
Inquiry Card No. 102 
Red-Rope Stationery Industries, Inc 
70 Was! on St., Brooklyn 1, N. Y 
has a ount lisplay tor selt 
selection f its preducts availabl 
tree tt iers p hasing $50.00 Check Writer Co , Im 5 Bi 
worth of ts stationery eoods l} way, New York N. ¥ has pub 
display } ty steel lishe new used e nt h 
measufit 1 in v1 5 in | 00k COVCTINE IcChINes 
and 1 high and will acc« ( t nual and electric tyj ters; print 
hig assort nt « <panding products 1g, key-driven tary < | 
Inquiry Card No. 103 tors nd check w It also in 
ludes age tables t pewriters an 
idding machines. Its tle is rt 
Offi Machin D Ss an St 
ioners Used Equi nt Handbook 
Inquiry Card No. 104 It 
L 
Southworth Co., West Spring! a . 
Mass.—is using new end labels on os 
packages of typewriter papers. A 
ditional information about ' The Borden Co., 350 Madison Aye 
product enclosed will now b ‘ New York N. ¥ as published 
cluded to facilitate open display nd a useful book tor th home handy 
the efforts of new sales peop! I Milo Harding Co., S. Mi an | ¢ Guide to Gor 
addition to giving the actual weig Pass Rd Monte y Park ( Gluing It ne no availab} 
of the paper, the label will also packaging its Tempo past to dealers f l or ste distribu 
scribe the weight and will show | yr stencils in new tion. In tion to illustrating an 
finish. The content of each grade n dispenser box. A sj tab describing t pe se of variou 
be indicated. The old Southw flap, when pull S types of 2g specif function 
numbers will be retained, and p to po} t, exposing ¢ S the book ins rt whic 
may be placed in accordance w ig and p tting ¢ t gives thumbnail inf« tion relatin 
them as before wal OF one or m« stencils. | the special requirements < gluing 
Inquiry Card No. 105 be used to facilitate hanging obs to the right kind of 
Inquiry Card No. 10¢ Inquiry Card No. 107 
Weber Costello Co., 1 McKinley St Apsco Products, Inc 855 W. | 
Chica Heights, | as launch B Los Angeles 3 Calit 
new merchandising plan with Point ttering dealers sj sell-by 
P its f¢f I! 1S hustlers tollow tr 
P.O.P k s, wl supply ¢ Stay in tl this su 
s nits of I and let Aps Ss hot-w 
Or y purchas stlers bring y big profits 
tl splay nits t appl [he cards announce special premiums 
p ge of his pi se | ind bargains for s of office sup 
against tl cost. P.O.P. +3 is il plies—e.g., a ft p il sharpener 
lustrated | P.O.P. #1 holds f vith a quantity pur se of pencils 
WC globes; P.O.P. = is s fou a tree stapler tl purchase of 
globes plus alkboards, bulletin taple supplies 
is an k and eraser sets Inquiry Card No. 109 


Inquiry Card No. 108 


For More Information Use inquiry Card on Page 75 
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aiting for you in 


YOUR DERBY, SII 
Baa Room 359 










ON 
ie An 
53) 1899-1959 |) | 
1 60 years of | F 
safe aking || 


4 
sf ~& - 





York 3, N. Y 


variety of new 


samples aré 
Statements, vari 
forms, gumn 





Lindy Pen Co., Inc., 9601 W. Jeff 

son Blvd., Culver City, Calif.—has 
devised a platform merchandiser that 
also features a see-through effect in 
two dozen quantities of the company’s 
new retractable ball point Vu-Per 
The entire mechanism of the pen is 
visible through the clear plastic 
barrel and cap, making it possible to 
identify the color of the ink by noting 
the color of the cartridge. Inks avail 
able are blue, black, red and green 

Inquiry Card No. 112 


Transkrit Corp., 


ing Transkrit ho 
especially interesting to dealers who 
design and sell 
tax bills, payroll checks, 
sus kinds of industrial 
ed labels and so forth 


Inquiry Card No. 110 





. 


——_——-SALES STIMULATORS continued 


704 Broadway, New 
put out a new 
specimen portfolio containing a large 
rOrms featur- 


carbonizing 


Among the 


Higgins Ink 
Brooklyn 15, 
sturdy plastic 


stands upright 
or inclined 


feeds just enough 


drawing 


play pac kage of 





71 Ninth = St., 
is now oftering 


N. Y 
its Higgins American India Ink in a 
new missile-shaped cartridge. Made of 


the rigid cartridge slips 
easily into pocket or drafting kit and 
when placed on level 


surfaces. 


instruments 


Minnesota Mining & Mfg. Co., 99 
Bush Ave., St. Paul 6, Minn 


has an” 


nounced a two-for-one desk dispense 


deal with the purchase of a dozeg 


rolls of 34-inch or Y4-inch by 1,29% 
inches of ‘Scotch’ brand cellophane 
tape and dawn-gray dispenser. The 


deal which brings the additional dig! 


penser without added cost is termed 
Deal RS; it is available through Octo 
ber from the company’s regular sup 
pliers. 

Inquiry Card No. 111 


Drip-free tip 


into pens and 


Comes in dis- 
dozen. 


Inquiry Card No. 113 


New Catalogs 


BeLa Div., ya & a. Tool & Machin 
Co., 9505 S. Prairie Ave., Chicago 28 
Ill—has prepared a brochure de 
scribing and illustrating its lines 
public seating folding 
tables. A sheet of upholstery swatc! 
is also included 
Inquiry Card No. 121 


chairs an 


Iil.—has_ releass 


products. The 
new line of 
covers as well 
case. Availabl 


for the asking 





Inquiry Card No 


S 


Amberg File & Index Co., Kankakee, 
complete, new 
catalog, No. 4359, 
publication 
portfolios 
ancelled check 


above 


is 


Al 


For Mere Information Use Inquiry Card on Page 75 


[hirty-sixth St 
Mich.—has pub 


Bros., 440 
Rapids 5. 


30-page catalog in color 1l 


Despres 
Grand 


lished a 
lustrating and describing the new 


Salient Group of modular furniture in 


wood Floor plans indicate the 
spatial factors involved and a full 
page chart shows the many shapes 
ind sizes of Formica tops availabl 


Inquiry Card No. 122 


its Amfile 
features a 
and brief 


address 


124 





Equipto Div., Aurora Equipment Co, 
Aurora, Ill.—has announced the avail 
ability of the free 1959-60 Reference 
Manual for Steel Equipment #487 
New subjects covered in this editios 
include slotted angle, mezzanine and¢ 
floor grating, shelf filing, and large 
drawer units in addition to othe 
items found in previous issues of thi 
64-page guide 
Inquiry Card No. 123 


H-O-N Co., Third & Oak Sts., Musca 
tine, Iowa—has released a new caté 
log illustrating the Shannovue line @ 
visible record equipment and systems 
a British-made product. Insert page 
actual samples of pocket 
record cards, togethe 
hinges aft 


include 
and exposed 
with attached 
hangers. 
Inquiry Card No. 125 
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This tape mends with a big surprise. 
, lt disappears before yeur eves! 


Look boss, 






I'm demonstrating 
"SCOTCH" BRAND Magic 
Mending Tape to 
your Customers!" 


Your gal, 
- 
\ REG S. Par. OFF. 
la SCOTCH BRAND 
= No. 810 Magic 


Mending Tape 


For permanent paper mending 


a 
3 
a, 





P.S. If you'll drop me a note, I'll send you a surprise—-plus some 
interesting facts about the extra profits from "SCOTCH" BRAND Magic Mending Tape. 


NANCY, CAP-99, 3M COMPANY, ST. PAUL, 6, MINN. 


Surprises fascinate me—so do extra profits. 
Please send both right away! 


ie Mitanesora 























— —_ 
Mine oo» COMPANY 
COMPANY____ 
+++ WHERE RESEARCH IS THE KEY TO TOMORROW ADDRESS 
a _ ZONE__ STATE 


© EM CO. 19%9 
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industry News 








WOFI Names New 
Board Members 





Edward A. Cotton 


C. E. Hayworth R. E. Sturm 


Three new members of the Wood Office Furniture 
Institute board of directors have assumed their duties, 
relieving three veteran members who have put in long 
service. 

R. E. Sturm, executive vice-president of the Jasper 
Office Furniture Co. has been elected treasurer, suc- 
ceeding T. R. Pitts, vice-president of the Myrtle Desk 
Co. 

Charles Hayworth, president of the Alma Desk Co., 
replaces Raphael Blessinger, Jasper Desk Co. secretary. 
Edward A. Cotton, president of the Cottonsmith Furni- 
ture Manufacturing Co., succeeds V. L. Gutzweller of 
the Hoosier Desk Co. 

G. B. Bosse, president of the Imperial Desk Co., will 
continue to serve as the institute's vice-president. Robert 
Fleming, Leopold vice-president, will continue in his 
capacity of board member. 


George Stuart, Inc., Adds 
Designer and Decorating Service 


Charles J. Sprietsma, nationally 
known interior designer, has joined 
George Stuart, Inc., in Orlando, 
Fla., as manager and consultant for 
the firm's newly expanded office 
planning and interior decorating 
department 

The new service is being made 





Charles Suleiens available throughout Florida to 

meet the requirements of the small, 
single office as well as expensive suites and entire 
buildings. Included in the complete service is the selec- 
tion of carpets, draperies and accessories in addition to 
the furnishing of office furniture and fixtures 

Sprietsma, who most recently has been associated with 
Stow & Davis, has done work for the Stuart firm on a 
contract basis in the past. His services are available now 
exclusively as a member of the George Stuart, Inc., 


staff. 


IF YOU WERE EDITOR? 


See Page 21 


NSOEA Manufacturers Meet in 
New York and Chicago 


At the call of L. G. Morris, Eaton Paper Corp., vice 
president, manufacturers division, National Stationery 
& Office Equipment Association, eastern manufacturer 
members met in New York City on July 2, and western 
manufacturer members in Chicago on July 9. 

Morris reported that regional meeting attendance 
showed an increase of about eight per cent over 1958, 
with eight meetings recording increases and six de- 
creases. He said that changes in the format of regional 
sessions is under consideration and that decisions will be 
made at a two-day conference of governors at Washing- 
ton next November. 

In commenting on the regional assemblies, General 
Manager Charles Mortensen referred to the unanimously 
successful social programs planned and conducted by the 
local groups. He is convinced that a similar type of 
local planning of business sessions will tend to bring 
up attendance from the relatively poor category in which 
it NOW IS. 

Concerning the 1959 convention, Mortensen made 
the following announcements: A new event will be a 
president's reception and cocktail party on Saturday eve- 
ning. One of the business sessions will be devoted to 
“Automation and the Stationery Industry,’ under the 
direction of Harbridge House. “How To Run a Sales 
Meeting” and ‘Direct Mail Exhibit” are also on the 
program. 

Homer Smith described the NSOEA Advertising Lay- 
out and Clip Book Service, and L. G. Morris reported 
on the NSOEA study of a need for seminars for manu- 
facturers as well as for dealers. Harbridge House is ex- 
pected to come up with a definite proposal soon. 

Before adjournment, Mr. Mortensen referred to the 
executive committee's recommendation that membership 
dues be increased from $30.00 to $40.00 for dealers, 
and from $60.00 to $80.00 for manufacturers. The rec- 
ommendation must be approved by the board of control 
before it is voted on by the membership 


Carroll Retires after 27 Years 


One of the most popular per 
sonalities in the stationery indus- 
try, W. J. (Dixie) Carroll, has re- 
tired after 27 years as a salesman 
with the Eberhard Faber Pencil Co 

Dixie is especially well known 
throughout Ohio, the _ territory 


which he covered for many years 





me ‘ His home was Cleveland until two 
W. J. Carroll , 
years ago when he moved to St 
Petersburg, Fla., to make that his permanent home 
and cover the Florida territory for the company 
Succeeding Dixie Carroll in covering Florida is H. 
Alex Williams, who will make his headquarters in 


Miami, 
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AT ONE AND THE SAME TIME 
contemporary styling 


traditional comfort...by Gunlocke 





Ae 


P. S. to dealers: 
Sell contemporary design 
with old fashioned comfort 


SUC et 


CONTEMPORARY 


SS A RA LRM MRE 







Copr. 1959 by 7 
w.H. GUNLOCKE CHAIR COMPANY, WAYLAND, NEW Yor \\ 





Store Traffic 
Holds On 
In Suburbs 


VIEW FROM CENTER of 
store toward front entrance 
shows the general display 
area and furniture section of 
the new Siekert & Baum 
store in suburban Milwaukee. 





The Siekert & Baum Stationery Co. is now operating 
at full-swing in its new suburban location at 10830 W. 
Burleigh St., Milwaukee 10, Wis. 

In addition to the ample display area shown in the 
pictures at the top and bottom of the page, the one- 
story building has 15,000 square feet of warehouse 
space in which is also housed a small bindery and the 
service department. 

Early fears that drop-in trade would fall off to 
nothing have been allayed. Ample space has been pro- 
vided for customer parking. 


ORDER FILLING in the 


warehouse area of the new 








store 1s done on counters at 
the left. Orders ready fo 
shipping ar sorted on 


counter at right 


Ne 


THE REAR PORTION OF 
BUILDING is devoted to 


offices and the display of 
Gestetner duplicating ma- 
chines 
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new concept...new character...new comfort 
the all-new modern stee/ office chair 


makers of fine chairs for over a half century Mibvauker eration 


CATALOG No. M-106 
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ADVANCED 





REND 






INE 





Here is versatility unlimited. And what's more— 





=< 


no mechanics’ license or tools required to arrange 


and re-arrange groupings of these chairs. Each 


unit stands firmly on its own four legs and is 


designed to fit flush against its companion pieces. 


Now you can arrange your seating to fit your 


| particular needs and re-arrange whenever the 


circumstances require. The swept-back design 


eliminates the possibility of the chair-back 
scuffing adjacent walls. 





M-1200 ARM CHAIR 


Height of Back 14 inches 

Depth of Seat 19% inches 

Width between Arms 20 inches 
Code Word—HERO 









M-1200 R ARM ON RIGHT 
Height of Back 14 inches 
Depth of Seat 19% inches 
Width of Seat 191% inches 

Code Word—HIGH 








led by MILWAUKEE METAL FURNITURE COMPANY (Not Inc.) 
Pires 101 North Campbell Avenue, Chicago 12, Illinois 


M-1200 C CENTER UNIT 


Code Word—HIRE 


SECTIONAL DESIGN 


PLASTIC TOP TABLES 


Square steel tubular legs with stainless steel glides. Burn, 
chip and mar resistant % inch thick plastic tops. (Illus- 
trated above). 

No. MT-2424 Corner Table 
No. MT-1624 End Table 

No. MT-1945 Magazine Table 


24 x 24 x 21. inches high 
16 x 24 x 21 inches high 
19 x 45 x 16 inches high 





14 inches Height of Back 145 
19% inches Depth of Seat 1948 
191% inches Width of Seat 19K" 


Code Word—HILL 


M-1200 L ARM ON LEF 

















N LEF 








New Lead Designed 
To Build Pencil Sales 


A new lead, a new design for its wood casting, a 


Heys ‘ ' ; f 
dail conce in 


packaging, and a new mer- 


ch sing pla ull part of a campaign by Venus 
Pen and Pencil C rp. to stimulate pencil sales and 
bui rofits f« tationer-distributors. 

The new lead, Venus’ 3500, serves all the writing 
functions which normally require five degrees of 
hardness. It writes as black as a soft pencil, is as 
strong as a hard pencil, makes as many carbons as a 
ball-point pen, reproduces on office duplicating ma- 
chines as well as many reproducing ball pen inks, 
and is said to ft re less sharpening than any other 
pencil on the mar 

Be use of tl DI 


uckness with which it writes, as 
ell as its inherent strength, Venus is featuring a 
pencil with the 3500 lead to meet most all needs. 

Venus says the new lead is up to 5O per cent 
stronger than other pencil lead yet developed, 
therefore requir 
claimed the new lead can not be broken while writ- 


matter how hard the hand presses down. 


less sharpening. It is further 


inv iv) 
The secret of the lead is a formula which improves 
the ry and gral hite structure of the lead 

Since its inception, Venus has used the character- 
isti rackled finish, its registered trademark, only 
on its top-quality drawing pencils Now, for the first 
time, the nearly 100-year-old company is applying 
the crackled design to an office pencil. It has white 
crackling on a rich yellow wood finish, yellow being 
th ost universally-accepted color for the commer- 
cl Tice pen 


RICHARD LEW- 
ISOHN, JR., presi- 
dent of Venus Pen 
& Pencil Corp., 
and Carl Priesing, 
vice-president, in- 
spect colloidal sus- 
pension of graph- 
ite used in the 
new Venus 3500 
lead displayed in 
test tube by Dave 
Jules, director of 
research and de- 
velopment 





Simultaneously with the introduction of the new 
lead and pencils, Venus has mapped out a packaging 
and merchandising plan to help its distributors profit 
from them 

It is confining distribution @@§Mationers and sta- 
tionery departments, and has published and fair- 
traded prices where permitted. Venus thus is adopt- 
ing a merchandising program inaugurated six years 
ago for its ball-point PEN-cil line, when it created 
a new market for stationers by selling that product 
exclusively through them. 

The package for the new 3500 commercial pencils 
has been designed to save space for the stationers 
who stock them. The pencils are being distributed in 
boxes of 100 (rather than the traditional gross) 
which permits maximum storage in minimum space, 
an important factor to the dealer who must maintain 
large inventories. The all-purpose degree spans all 
grades for every writing need and is another space- 


saving factor for dealers and consumers 





\ THREE-DAY PROFESSIONAL SELLING COURSE was conducted recently by the Mosler Safe Co. at its plant in Hamil- 
sales representatives. Where no affiliation follows name, th 


ffice equipment dealers, and Mosler 

M Students and “faculty” for tl ourse are 

M Sat k S. Amburgey, Ace Desk ¢ Andrew 
Roberts. M w: Dave Wardlaw, Har} Brothers 


4 Ket I | pt M Rosolio Rosolio s, In Davi 
I Supply ( Edelman, Alexander Ha 
Pat ( y, Prar 1. Mattes, E. J. Henning, Earl Casey and 
( S ( M Kohlenberg, Julius Bing Safe Co 
y Printing ¢ Ray Graber, D. O. Hylen, Prestige Office 
B. Tig Missit nk Key Shop; Walt Cullen, Weger Busin 


(l-r) kneeling 


Allen Schupbach, A. C. Andrews Co.; Roy W. 
Caola. Caola & Co.: Frank Torres, James L. Hershner, and 
Sterling F. McNelly, Mel Konig, Joe Hargerty, Malloy’s; 
Adams, Toepfer Safe & Lock Co.; R. J. Moir, Garst Bishop, 


n Supply & Hardware; John Young, and Edwin H. Mosler Jr. Back row 
John Sorensen, Zac Smith Stationery Co.; M. E. Causey Jr., The 


uyne Ferran, Collins & Pittman, Inc; John Radcliffe, Tran- 
Toledo: D. P. Chindblom, Bixby Office Supply Co.; James 


ss Systems, Inc; and Joe Sullivan 

















Waterman-Bic Pen Corporation 






4 (4 factory / one waterman place, seymour, connecticut / TUxedo 8-256) 







Dear Friend: 






I am C. A. Chanaz. 


You have heard about the recent combination in the U. S. of two inter- 
nationally famous pen companies to form the Waterman-Bic Pen Corpora- 
tion. But, as our new president, I want you also to know the real 
meaning of Waterman-Bic to you, who sell pens, and to the American 
consumer. 


ABOUT OUR COMPANY: Waterman invented the modern fountain pen in 1874 and 
for 75 years has been a symbol of quality. BIC, starting in France, has 
achieved an incredible success throughout Europe, Africa, and South 
America, with a popular line of ball pens of excellent writing quality, 
mass distributed at reasonable prices. Waterman-Bic now join unmatched 
craftsmanship and industrial ability to give America quality writing 
instruments in all price classes. 


ABOUT OUR PROGRAM: We will continue to make Waterman's fine pens. We 
will manufacture the fabulous line of Bic ball pens with new high pre- 
cision equipment already in operation. We will try always to develop 
new and better writing instruments. 


ABOUT OUR THINKING: We will keep faith with distributors and dealers in 
every promise. We will support our line with advertising and promo— 
tion. We will establish fair distribution policies and live up to them 
honestly. We will maintain quality of product always. 


May I introduce myself? 














































We are now emerging from a transition period to become, we believe, the 
rightful inheritors of the proud Waterman and BIC names. I thank you 
personally for the understanding and cooperation shown us while we have 












been getting organized. And I pledge you my cooperation ... now and for 
all time in the future. We need your help and we will work very hard to 

deserve it. 

This 

Cordially, ‘ 

ting 

re quiet 

oF harr 

C. A. Chanaz, President : cons 

WATERMAN-BIC PEN CORPORATION |) amp 

j office 
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your company 
is judged 
by the office 
you keep 


This Cole Steel office affords a discriminating set- 
ting combining luxury withefficiency,comfort with 
quiet good taste. Desks, credenza, settee and chairs 
harmonize in texture as well as color... and are 
constructed to last a lifetime. Here is but one ex- 
ample of how Cole Steel office furniture creates the 
office you want... the impression you want to give. 


Cole Steel gives you the distinctive atmosphere 
that reflects the character of your organization, 
and makes your office an inspiring place to work. 
See for yourself why Cole Steel is so far ahead in 
the office equipment field. Send for our FREE color 
catalog .. . today. Cole Steel Equipment Co., hg, 
Dept. 32, 415 Madison Ave., New York 17, N 


OLE STEEL 


NEW YORK CITY 9 «© PHILADELPHIA « LOS ANGELES 


OA-9/59 


SAN FRANCISCO ¢ HOUSTON « ATLANTA ¢ TORONTO, CANADA 


97 








PS ee 


"sa 


































































































98 
































Here it is---in oll ih color 


























This well known trademark in a size 20” wide by 10” high. 








For use in window displays and permanent use in your store. 

















Every active commercial stationer can use one and perhaps 











more of these Weis Trademark signs, but to get one you must 














ask for it. 





HIS trademark has been traveling around the world for 
over fifty years. It has stopped to talk to every big and 
little business everywhere. 


It has been sold and used by men and women interested in the 
business tools that have made this country so very prosperous. 


You will find this label on business necessities made over fifty 


years ago and still in use. 


In your office, on your desk, everywhere you look, you will see 
this label. 

In over 5O years of travel, this trademark has weathered all the 
storms, both up and down, without financial embarrassment. 


This trademark stands for integrity, value, service, and good will 
and is accepted and appreciated in the best of business families. 


It’s so much easier to sell products of nationally known makes 
when quality, service, and value have been guaranteed for over 


fifty years. 


The user, the distributor, and the manufacturer have profited 
greatly in the past and will have built up a good foundation 


for future business. 


The Weis Manufacturing Company, Monroe, Mich. 
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MANUFACTURERS who presented talks to dealers of the Southwest at the Stationers Distributing Co. sales clinic were, left 


to right, Robert Wieringa, general sales manager of the Paper Mate Pen Co.; Bill Putnam, sales manager of Stationers Distri- 


butors and master 


Ink ¢ and Folger Fellowes, Bankers Box Co 


Stationers Distributing Co. 
Holds First Sales Clinic 


The first sales clinic conducted by Stationers Distrib- 
uting Co. was held recently in the air conditioned 
general office of the company’s new warehouse and 
office building in Ft. Worth, Tex. 

Built upon the theme “Greater Profits and Increased 
Sales for Dealers,” the clinic was planned and 
developed by Bill Putnam, the company’s sales manager 
and the master of ceremonies for this meeting which 
drew 115 dealers and their associates from the South- 
west 

A. H. Rosenthal set the pace for the meeting with his 
talk on “A Pattern for Survival.’"’ A member of the 
faculty of Texas Christian University where he instructs 
courses in salesmanship and sales training, Rosenthal 
condensed into one hour the highlights of a year's 
course on the fundamentals of selling. The funda- 
mentals were those which most salesmen know, yet find 
to be of value when reminded of them. 

Folger Fellowes. president of Bankers Box Co., told 
of the evolution of the record storage box made of 
paper board. He pointed out the many uses for this type 
of storage container and showed how 30 inches of letter 
size filing could be stored in 24 inches of space 

Robert Wieringa, general sales manager of the Paper 
Mate Co., stimulated the dealers’ interest by showing 
charts that indicated the volume of sales in his field 


ind the potential sales in his field 


lud Rawding. Carter's Ink Co., devoted his alloted 
time to the qualities of various adhesives his company 
kes. A demonstration of the relatively new Epoxy 


f ceremonies; Jud Rawding, Carter Ink Co.; 


Art Pfister, Smead Manufacturing Co.; Frank Moore, Sanford 


glue, which can be used to bond wood or metal, was 
dramatically interesting. 

Frank Moore, Sanford Ink Co., presented the com- 
parative features of the company’s stamp pads and the 
new ‘‘Roll-On” stamp pad inker. 

The final presentation of the meeting was given by 
Art Pfister of the Smead Manufacturing Co., who asked 
“Who Sells Indexing?’ His answer to his own subject 
was, “Nobody.” With a little effort on their part, 
Pfister said, salesmen could become filing experts if 
they would use the tools that were given them by manu- 
facturers. A review of the types of filing containers 
recently put on the market by the company concluded 
his presentation. 

The group took a break midway through the meeting 
to go to the River Crest Country Club for luncheon. 

Another sales clinic is to be held in the near future 
by the company’s Houston outlet for dealers in that area. 


Thrasher To Move into Larger Store 


Bert C. Reynolds, president of Thrasher & Co., 114 
E. Washington St., Ann Arbor, Mich., announces his 
firm will have moved into the store across the street 
at 113-115 E. Washington St. by September 15. 

The new store has 5,000 square feet of display space 
and will make possible the showing of office equipment, 
supplies and stationery all on one floor. Office furniture 
is shown on the second floor at the firm's present loca- 
tion, Reynolds said. 

The Thrasher firm was acquired less than a year ago 
by a closed corporation headed by Reynolds, Other 
officers are Mrs. Elizabeth Reynolds, secretary; Edwin 
Blight, treasurer; and Erwin E. Stoll, vice-president. 





Rockaway Metal Products Expands Partitioner Plant 








A tension irrently under con- 
will add 24,000 sq. ft. of 
the Rockaway Metal Prod- 
plant in Inwood, N.Y. Designed 
provide additional warehousing and 1 
production facilities, the Partitioner ; 
plant is scheduled for con pletion some 
e this montl isa 
ee 
« ~~ 
Pgh 


Reina “a 
: “See 
1 Gey oem, 


fee el 


[a= cor a oo a: 
















= | 





99 











Floyd Ransom Plans 
For the Future 


Floyd D. Ransom, who holds the distinction of b 
ing the Monroe calculating machine representative of 
longest continuous service of any throughout the 
world, recently built a new, three-story he adquarters in 
Mexico City. 

At a cost of 6 million pesos ($480,000), the nev 
home is a tribute to Ransom’s enterprise and mer 
chandising ability. It is also the training area for Ran 
som’s two sons, Floyd D., Ir., and Robert L.. who are 
taking an increasingly larger hand in the firm's opera 
tion. 

Located at Viena No. 4, at the corner of General 
Prim and just off Paseo de la Reforma, the new building 
houses the general office of Floyd D. Ransom e Hijos, 
S. A. de C. V. and its spacious demonstration rooms 
warehouse area and service departn 

With the building of its new home, the company has 
changed its name. Ransom operated for more than 35 
years as Proveedor de Oficinas, S.A. de C.V. Though 
he has been the exclusive distributor of Monroe ma 
chines throughout the Republic of Mexico all of thes: 
years, he has had trouble with offic 
which have tried to capitalize on his success 

For this reason, plus the fact that his sons have 
joined him in recent years, Ranson 
fitting to have his name be a legal part of his business 

Ransom left El Paso, Texas, in 1922 to take charge 


of the Monroe office in Mexico City. Three vears later 


yuipment houses 


thought it more 


ENTRANCI to show 
rooms of Floyd Ran 
som’s new building in 
Mexico City Ma 
chines are displayed in 
well-lighted shadow 
boxes. Below is th 
building at Viena N« 
; 


«i S88! Br’ a Th ae 


To Ree ' 


he established his own firm. From this early start, Ran 
som has built a distribution system that employs 125 
persons 

His new building is the headquarters from which 
he and his sons are planning for the continuatior 


th Ss progressive business 


Booklet on Sales Objectives 


A just published booklet, Setting Sales Objective 
Small Busine discusses the basic and initial steps 
sales planning 

Written by Richard M. Hill, assistant professor o 
narketing at the University of Illinois, it is designed 
to aid the small businessman who is obliged to mak 
nost of the estin s within range of goals. Main toy 


headings are Goals and Objectives, A sing Busines 


ppra 
Conditions, The Sales Forecast, Adjusting the Fore 
cast, and an appendix with business data of us 
marketers 
Available for $1 
of Business Management, University of Illinois, Urbana 


cash-with-order, from the Bureat 
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Ad Clinic 


by JACK BEDFORD 


advertising consultant 


Many Good Reasons 
To Send Christmas Cards 


Problem: An office appliance dealer asks a ques- 
tion about seasonal advertising. He writes: “I have 
been sending Christmas cards to all my customers in 
the past This year with the increased cost of postage 
and the high price of Christmas cards, I wonder if 
this type of advertising is worth while. Also, I would 
like some ideas on how I can make this more effec- 
tive for my office equipment business 

Solution: Many other firms are faced with the same 
problem. Postage cost and costs of printed Christmas 
cards have been advancing recently. 

However, there are plenty of good reasons to con- 
tinue or start the Chirstmas card mailing to customers. 

First, it is a wonderful opportunity for an office 
equipment dealer to practice some good public re- 
lations—-remembering regular and inactive customers. 

Second, you will probably find that a Christmas 
card mailing is one way to reach all of your customers 
with a reminder at low cost. Taking the first class 
rate for postage, the cost of the card and the cost of 
addressing, the total cost will probably be equal to or 
less than any other direct mail advertising you might 
Start 

Third, as you probably know, there are many peo- 
ple who keep detailed lists of Christmas cards re- 


ceived. They use this to know to whom they will send 


a card the next year. Even if they do not return the 
ard, they are reminded of your office supply business 
at a time when many friends are brought to mind 
again. They think of you in the same way 

Fourth, your Christmas card can do advertising 
beyond the list you mail to. Recently, it has become a 
holiday custom to use Chirstmas cards for decora- 
tions. All cards received are placed on the wall, on a 
tree, or over the fire place. Thus, holiday visitors in 
your customer's home get an opportunity to see your 


Christmas card on display—a most subtle form of ad- 


Here are sot leas office equipment dealers who 


ise the Christmas cards find helpful 


CLulariy 


@ Buy a Distinctive Card 


Naturally, y will want your Christmas card to 
Sta ut fro the crowd that arrive in your cus- 
s | re Christmas. This can be accom- 
plished by size r, type of painting, or other dec- 
es used to make your Christmas card dis 

6 | Good J 
S ards are unusual for Christmas but may be 


taste to s people. For instance, humorous 








Colorbrite 


“spring” in the Lead! 









THIS 
COLORBRITE 
AD 
WILL 
APPEAR 
IN 








T.M. Reg 
U.S. Pat. Ojf 


A 
“CARNIVAL 
OF 

COLOR” 
FROM 


COLORBRITE! 


Resiliency! That’s one of the 
most important qualities of the 

lead in Colorbrite business pen- 
cils. It means that Colorbrite colored 
leads are not brittle ... stay crystal 
sharp. It means that these leads are 
hard — yet flexible... hold their points 
longer without breaking. In 26 dif- 
ferent colors—to make every vital 
business detail color bright! 





. a 
Colorbrite ~*~ 
Brings You a “Carnival of Color!" 


110th Anniversary, 1849-1959 


EBERHARD FABER 


WILKES-BARRE, PA. ¢ NEW YORK «© TORONTO, CANADA 














says Mr. Armand Choiniere, Purchasing Agent 
AMERICAN OPTICAL COMPANY 


American Optical Company wanted a very attractive looking and 

long wearing 3-ring binder for their price list. They selected the 
custom-made NBB binder shown above. For your Manual, Price List 
or Catalog we offer (1) a wide choice of colorful, virgin plastic cover 
materials as well as all conventional materials (2) a variety of decorative 
treatments: 3-dimensional applique, silk screening, embossing, 
stamping. Our representative can show you the many possibilities and 
will submit cover designs for your approval. Send coupon. 


@eeeeoeeeeaeoeeoeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee eee 


oe NATIONAL BLANK Book COMPANY 
Dept. 309, Holyoke, Massachusetts 

Please send your National Binder folder to help me plan a custom-made cover 

Have your representative call 


oy ee . ‘ ZONE STATE ; Te Trent e tk 











Your Customers 
are being pre-sold 
month after month by 


ADVERTISEMENTS 
LIKE THESE 


in magazines /like 


THESE 









Malvertising 
Requircmonts 
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Feature Your 
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to the N-S:O-E-A- Convention... 
where we will be 
! D).tighted to see you at Booths 3 & 4 
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Christmas cards may attract attention, but is it the 


Dealers Everywhere Report — kind of attention you want for your office supply 


business? Remember the Christmas season has a 
the / strong religious background for many people and 
any attempt to make fun of the season will be re- 


sented 


[7 ( 4H @ Don't Send Religious Cards 
This statement may sound contrary to the thought 


just expressed about the religious feelings of people 
during the holiday season. However, you may have 
customers with different religious faiths and some 
people will find certain Christmas cards offensive 


@ Don't Abbreviate Christmas 
As you probably know, many people are easily 





offended when any abbreviation of the word Christmas 





is used. Your cards will do more good and be better 
accepted if you check this point in making your selec- 


THE PROVEN “SPACE- tion 
SAVING” FILING SYSTEM 
@ Check the Cost 
} 


You can spend up to one dollar a card for Christ 
mas cards or you can buy cards imprinted with 
your name for as little as five or six cents each in 
quantity. There is little recall value to a Christmas 
card—it is read, recognized, and put aside. Unlike a 
calendar, a Christmas card is not a day-in and day-out 


reminder of your business. 


) ! @ Include Everyone 
m7 i Your Christmas card mailing list for your office 
th ee . supply business will accomplish much more if it in- 
otmlele : 


cludes everyone. For instance, most dealers send cards 
to their regular customers. But, what about past cus- 
tomers? An attractive Christmas card at the holiday 
season may do a great deal to erase any past griev- 
ances the customer holds against your firm. Or, it can 
be a timely reminder that they should contact you the 
next time they need office supplies or equipment 
Non-customers might also be included on your 
Christmas card list. This would include other business 
firms in your community with which you do business. 


Also, you might find it advisable to send your business 





Christmas cards to local public officials, competitors, 


ne¢ ighbors, sale smen, new spaper editors, et 


@ Mail First Class 


Even though the postal rates have advanced on first 





class mail, it may be worth the difference. It is only 
$1.00 per hundred cards mailed over third-class and 
you will be assured of fast delivery and forwarding 
if necessary to reach your customers 

Some office supply dealers feel that it is better to 
use third-class with the Form 3547 notification of new 


addresses of the customers. However, it detracts from 








the holiday appearance of your mai! Then, too, locat 
ing the customers who have moved will come at a 
GET IN ON VISI-SHELF PROFITS NOW! yusy time of the year and your uling list may not 
i. orrected 
WRITE FOR CATALOG & FULL DETAILS OF veliesiats 
THE VISI-SHELF DEALER PROMOTION! cal Imprint with Business Name 
Some oft quipment dealers use the sa card 
° fo »0th business and personal Christmas greetings 
VISI SHELF FILE, INC. for | h ne ind persona h gt 2 
The danger of this is that your customer will not re 
225 Broadway New York 7, New York member your name in association with your office by 
supply business. They will search through their men 75 
i 4g 
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Staalhex: art steel co., inc. 
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MINDED DEALERS 


COMPLETE TECHNIPLANNER KIT TURN 
OFFICE PLANNING INTO MONEY 





a Sie. 
Scale Model Partitions, Chairs, 
Conference Desk, Filing 
Cabinets, Bookcases Added to Kit 


Using the newly expanded Techni- 
planner Kit of scale model furniture com- 
ponents, it’s now possible to show your 
customer exactly how his complete ollice 
will look, with partitions up, files in place, 
even chairs at desks! This realistic office 
planning is possible only with G/W’s new, 
complete, exclusive Techniplanner Kit. 


440 Individual Pieces Added 


A “Big Addition” adds 140 component 
parts to the original Techniplanner scale 
model Kit. Included are partition panels, 
posts, and “glass” ; swivel and side chairs: 
two- and four-drawer filing cab 
bookcases; and conference desk tops. 


inets; 


Everything for the Integrated Office 


These new additions, together with the 
310 basic models in the original Techni- 
planner Kit, make it easy to assemble gen- 
eral office groupings of conventional or 
modular furniture. Private offices can be 
custom-tailored and central filing depart- 
ments can be planned accurately. Any 
partition layout, in 42-, 54-, or 66-inch 
heights, can be set up in minutes. 

The G/W Techniplanner Kit is a power- 
ful sales aid for you. It gives you the 
opportunity to demonstrate to your cus- 
tomer exactly how his office will look with 
new Globe-Wernicke furniture. You can 


| 











parti- 
indi- 


arrange work stations, files, 
tions, and other equipment to his 
vidual requirements and space limitations. 


easily 


Lets Customer Help Plan Own Office 

The customer himself can literally “get 
into the act,” and help plan his own office. 
After you have given him the initial oflice 
plan, he can re-arrange desks, files, or any 
other equipment he Office 
ning and space control become a reality 
--dimen- 


desires. plan- 


in the customer's mind with a three 
as this. 


sional presentation as realistic 





Note how multiple work stations can be created. 


To Be a G/W Dealer 

This new Techniplanner Kit 
is another Globe-Wernicke 
sive. It’s a sales aid that offers you more 


It Pays 
750 piece 
dealer exclu- 
color, drama, and selling impact. It’s one 
of the 
profitable 
becoming a Globe-Wernicke dealer. 
The Globe-Werni ke Co.. 


Ohio, today and learn how you can readily 


many reasons why you will find it 
learn all the advantages of 
Write 


Cincinnati 12, 


revitalize your business by becoming a 


G/W dealer. 








See the Techniplanner Kit, “t 
Pedestal at NSOEA Conve 


You are invited to make the two 
exhibits (Booths 18-19 and C-22) 
NSOEA convention headquarters o 
the place to meet your friends. You} 
displayed new, interesting G/W equi 
and sales aids including the “C” ped 
and scale model offices created from 
Techniplanner Kit... es you in Chie 
Septembe 2¢ 30th. 





26 through 


New “C” Pedestal Offers Five Variatil 














new G/W “C” 
first 
convention, provides added drawer & 


The 


shown for the 


pedestal, t 
time at the N 
with a choice of tw 
drawers, or oF 
drawers in 


Available 
drawers, four box 
drawer and box 
arrangements, the pedestal offers th 
tomer five 

Further afforded by 
styles of leg fiber glass, ta 
steel or corner legs and island base 
new “C” pedestal may be used if 
junction with G/W's “A,” “B,” and 
writer pedestals on Streamliner Oo 
desks and Techniplan modular fu 


space. 
two 
variations. 


( hoi e 1s 


bases- 














sO! e they know with your name—give 

1 your advertising message 1s lost 

@ Try Pers Signatures 

S € I dealers have discovered that 
Chris rds carry an added personal touch 
ed in addition to the printed name 
bus This indicates that the dealer cares 
his secretary is not handling this 
(tne! IT ] ly dealers have found that it adds 
ird to have others sign the card 
the girl in the office who an 


sign it, the service man. your 


irself add your signature will make 


Ni 


ind more personal 


Hardin Moves into New Building 


Hardin Off Supply of Liberal, Kan., has moved 
ew h t 1011 N. Kansas Ave. The new, 25 

front brick and concrete block building is owned by 

I. F. Hard ' established the office supply business 














ind Of naif years ago. 





NEW BRICK AND CONCRETE block building houses 

Hardin Off Supply in Liberal, Kan.. which was estab 
5 AKU 

Hardin f rly rented space at 19 W. Third St 

Before start his own business, he was manager of 

Southw Off Supply Co. in Liberal for eight 


na nes carried by the firm include All-Steel 


Smith-Corona and Olympia t 


Excuse Us, Please 


Sul [Typewriter Co., Inc., New York City, 
verstatement on our irt concef! 
Montat portable typewriter When reporting 


53) that Typewrit 


New York, had acquired the sol 


rship of t line in the United States, we said Ir 
Ritch [ lent of the firm, had added a back 

o tl chine, implying the machine did not 

this featur irlier. We concur with Superior 


writer, ti former agent for the lis back-spacers 
ha mn an integral part of every typewriter manu 
of the century 
OA—9 /59 


pewriters and 


Distributors, 
distrib 


SEE US AT THE NSOEA CONVENTION IN CHICAGO 
BOOTHS 363-364-365 


lemasties Of QUALITY 


FILING EQUIPMENT 





rotate me 202 @), 10), 


wilt to las 
pice 0 se 


Four Drawer, Two 
Drawer and One 
Drawer Files with 
Nylon Rollers and 
Compressor Blocks 


Seven Styles 
and Sizes in 
Durable Grey, 
Mist Green and 
Desert Sage 
Beautiful 
“DURA-STYLED” 
Plastic Molding 
in matching 

Peel ielas 








BLUEPRINT CABINETS 


Write for our attractive color 
Catalog Illustrating the com 
plete line of Tables...Desks. 

Filing Equipment... Sectional 
Desks... Bookcases and Sec- 
tional Bookcase... Telephone 


and Utility Equipment and Engi- 
neering Blue Print cabinets. 








PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 
DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 

DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DURABLE 
DEPT. 0-8 


38-42 REVIEW AVE. LONG ISLAND CITY, NEW YORK 
Calif. Warehouse—Damien M. O'Brien Co., 900 N. Sepulveda, 
Elsegundo, Calif. 
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BIG BROTHER 
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Model 210 
HEAVY DUTY 


DE LUXE 


STANDARD 


STAPLER 
YEARS ANEAD I! DESIGN ... PERFORMANCE 


The strikingly styled Arrow 210 is the most advanced m@ NEW Advanced Features 
stapler to hit the market in years! So many wonderful new 


features like “Full Time” Staple Control . . . Visual Refill m NEW Modern Design 


Indicator . . . Multiple Stitch . . . ease of operation . . . m NEW Exciting Colors 

perfect balance . . . make it truly an outstanding stapler 

value! Every office will love the smart appearance and SEE THIS NEW STREAMLINED 
smooth performance of the sturdily built Arrow 210! BEAUTY AT THE NSOEA SHOW 





CANADIAN REP = 
Gordon Lightstone 


io ARROW FASTENER COMPANY, (NC. 


WESTERN REP: 
J. M. Davis 

170 No. Roberston Bivd., 
Beverly Hills, Colif. 

























1 JUNIUS STREET ¢« BROOKLYN 12, N. Y. 
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> | For neater mounting, this tape hides — 
Because it has two sticky sides! 












Dear boss 
I'm Selling 


the ocr 


to 56,000 of 
your Customers; 


Your gal 


ef 


SCOTCH BRAND 
No. 665 Double Coated 
Cellophane Tape 








P.S. Write me a note. I’ll send you my picture, plus 
other free salesbuilders for the Tape-of-the-Month! 


SCOTCH” is o registered trademork for pressure- NANCY, CAX-99 3M Company, St. Paul 6, Minn. 
sensitive adhesive tapes of 3M Co., St. Poul 6, Minn. : ‘ 
© 3M Co. 1959 Delighted to have your picture—also all the selling helps for your stationers 


Tape-of-the-Month program, 


| 

| 

| 

| 
Mienesora ES : NAME ‘tS lee 
iisine anno Bt = 

| COMPANY 

| 

j 

j 

| 





Miawvracturine company 
ADDRESS - 





s+ WHERE RESEARCH IS THE KEY TO TONGRROW - o ’ ~ 
>, : ZONE_____ STATE 





>/59 OA—9 /59 109 












FORCE Model { 
a ig Mita 

aters fill the ’ 
needs of offices, JNZS'ST 
banks, insurance companies... 
move fast, earn high profits. 
Model 400 dates in small 
spaces; date changes with 
stylus. Model 450 has bold day 
figures; month changes auto- 
matically after 3st day change. 





Write for catalog, 
Dealer Discounts. 


NOV 26 1970 


W & CO., Incorporated 
216- Nichols Ave 
Brooklyn 8, N.Y 


YORK « CHICAGO «* SAN FRANCISCO « MONTREAL 





M 
| 
Ce 


“~” 


ae 


most advertised ... 


most asked for 









MANIFOLD CARBON PAPER SETS 


Hlu¥on™ 
eA (Oc ofrftelle 


y y 
(| Bigger profits and repeat sales are 

| yours with America’s most widely 
— advertised line of manifold carbon 
paper sets. 
We give you: FREE DIRECT MAIL PIECES 
FREE SAMPLE FOLDERS 
FREE EASEL DISPLAYS 
FREE AD MATS 


TENTED 


*Licensed under Kerr Patent No. 2,557,875 


PORT HURON SULPHITE & PAPER CO. 
PORT HURON, MICHIGAN 


immediate shipment from 
stock reduces your inven - 


r 

tory cost. Write for dealer Siiceaais tn Conste Vreeah 

information and samples APSCO PRODUCTS. LTD.. Toronto, Canada 
HC-11 OA-9 


















Appointments 


New Globe-Wernicke Sales Manager 
Henry ¢ Hank” 


been appointed sales manager by 
the Globe-Wernicke Co. of its Illi 


territory. He is not 


Carlson has 


nois-Missouri 


a stranger in this area for he 
wotked for the 


representative out of 


company as a 
the (¢ hicago 





years in the past 
return to the G.W. 
a salesman for 


office for six 





Prior to his 
Henry C. Carlson 


sales staff, he 
the Chicago firm of Marshall-Jackson 


was 
He has been in 


the office supply field since 1947 


Wausau Paper Appoints J.J.M. Larson 
John J. M 


advertising 


Larson was recently 


appointed and sales 
promotion manager of the Wausau 
Paper Mills Co. His duties in the 
newly-created position involve the 
establishment of an advertising de- 
partment, the creation, direction 
and distribution of all company 
product. sam- 
pling and relating activities perti- 
to the merchandising of the company’s complete 





promotional efforts, 
J. J. M. Larson 


nent 
line of duplicator papers. 


New Ad Manager for Apsco 
O'Neill has been 


the advertising 


Charles ] 
named to handle 
and customer relations for Apsco 





Products, Inc., He fills the posi- 
tion vacated by Irv Burg, who 
resigned to accept a managerial 
assignment in another field 





O'Neill has held responsible ad- 


vertising and marketing positions 





: ‘ C. J. O'Neill 
with General Electric and Pfaff : 
Sewing Machine Co. on the West Coast. Most re 





cently he served as market consultant with the John 


B. Knight research firm in Los Angeles 


Hellstrom Named Facit Manager 


Heinz Hellstrom has been ap 
pointed branch manager of the 
West 
national 
made Facit 
and Odhner 


strom has been 


Coast office of Facit, Inc., 


distributors of Swedish- 
calculators, typewriters 
adding machines. Hell- 
associated with the 
1953, and 


Sorvall, Inc., 


since before 





company 
that 
former Odhner u. Ss 
For the past seven years he has served in various sales 





was with Ivan 


Heinz Hellstrom 
distributor. 


managerial positions of the company In his new post, 
Mr. Hellstrom will direct Facit sales 
Alaska and 


and service in 


the eleven western states, Hawaii 
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Tr Dixon 






Lead fa «t 





PENCILS 


oN 
\ 
| 


\@ 











ETHAN ALLEN 
weeo OF Irrs 









DESK SET FOR DECISIONS * 77CONDEROGA 


As new and smart as tomorrow's alphabet! 
Set for the smooth, clean writing of a Dixon Ticonderoga Pencil in any one of the five different points 
that are matched to your personal touch. “Pick-A-Point” from No. | extra soft to No. 4 extra hard. 
Perennial favorites are the No. 2 bold, black, “Out-Loud” writing and the firmer No. 2 5/10 for crisp, 
executive decisions by memo. Points for all purposes can be made quickly and easily on the handsome, 
ugged Dixon Enduro Sharpener. 
Speaking of points, you'll like the strong, sharp, “Thinex” and “Anadel” color pencil points for checking, 
ting and thinline drawing famous Dixon “Best” color pencils for broad strokes and bold masses or vibrant color. 
Join the millions of smart Americans who look to Dixon for all their writing needs. 


29,000,000 Saturday Evening Post Readers saw Ethan Allen above 


calling attention to Ticonderoga's new Flip-Top Box. 


DIXON 
TICONDEROGA 


THE JOSEPH DIXON CRUCIBLE COMPANY, JERSEY CITY 3, NEW JERSEY 
MEXICO CITY, D. F. TICONDEROGA, WN. Y. SANDUSKY, OHIO NEWMARKET, CANADA 


Printed in U.S.A 
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Why Your Custo 
Prefer 
Ticonderoga Pencils 


From 


FLIP—TOP 
To 
10 GROSS 


THE JOSEPH DIXON CRUCIBLE COMPANY 
JERSEY CITY 3, NEW JERSEY 











Hi 


WE 














if he 
Anows 
superior 
styling 
when he 






sees it.. 


your customer is 


ripe for Stanley* 


LUTE ive hi-res) fe Lal ae B-18 “Guest Star 


available in top grain leather or plast 


STANLEY MANUFACTURING CO. * 2310 N. MAIN 
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FORT WORTH, TEXAS 
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lasting Good Looks, 
Solid Comfort and 
Rugged Quality insure 
FASY SELLING and — 
PROFITS FOR YOU 


Space Age Styling combines exquisite 
functional bcauty with sound engineering 


and sturdy construction. Genuine Walnut - 


in Naugahyde or Top Grain Leather and 
Chromespun. Nylon tilting glides. 2” ball 
bearing casters. Scuff plates. Full moulded 
foam cushions. Very moderate prices. 


Added up it mokes Easy Selling, Happy 
Customers and Quick Profits for you. 


Be Sure To See This 


Gregson’s New Space Banker Series will 
be shown in Rooms 532A and 533A at 
National Stationery and Office Equipment 
Exhibit, Conrad Hilton, Chicago, Sept. 
26th - 30th. 


GREGSON 
ccturing Company 


Makers of Office Furniture 


LIBERTY NORTH CAROLINA 








C. F. Reid New Ormig Manager 


Charles F. Reid has been 
named manager of the Ormig 
Division of Copy-Craft, Inc. He 
will be responsible for sales and 
development of the division's 
products. Copy-Craft is the ex- 
clusive distributor in the United 





States of the Ormig systems du 
plicating machine Reid had been : 
; C. F. Reid 
associated for many years with 

the National Cash Register Co. in New Yor! 


national account man 


New Art Metal Vice-President 


Hugh D. Clark, works manager 
of the Jamestown division of Art 
Metal Construction Co., has been 
elected a vice-president of the com- 
pany. He will devote his attention 
to engineering and manufacturing 
problems. Clark joined the com- 





pany in 1946 as assistant superin- 
tendent. He is a 1939 graduate ol 


ee oa Hugh D. Clark 
the U.S. Naval Academy. 


Robinsons’ Business Forms Manager 


Clyde P. Henderson has been ap- 
pointed vice-president and general 
manager of the business forms 
division of Robinsons Printers, Inc 
In the forms printing business for 
34 years, Henderson has been as- 
sociated in the past with UARCO, 
Inc., and the Nebraska Sales Book 


Co C. P. Henderson 





Casey New Sales Promotion Manager 


Jerald F. Casey was recently ies 
named sales promotion manager : 
of the Letterex Corp. of Washing 
ton, D.C. Casey was general man 
ager for 10 years of Copenhaver, 
Inc., one of Washington's leading 


engravers and stationers. His new 





duties will be to assist dealers in 


their sales efforts Jerald Casey 


Kantor Named Briefcase Sales Manager 


Chet L. Kantor, who has a wide 
range of experience in the leather 
goods field, has been appointed 
general sales manager of Briefcase, 
Inc., of Chicago. His first assign 
ment in his new post will be the 


introduction of several new items 





added to the company’s line. For 
six years prior to his association 
with Briefcase, he had been with 
the Wilson Jones Co 


Chet L. Kantor 
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cordial! ly INVITES | 
. 
| 








. a TO VISIT 
——— 
=, 


BOOTH 


main exhibition hall 16 


NSOEA 
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HANGING WALL UNIT 
by Drell, integrated her¢ 
with office grouping, pro 
vides storage space which 
some executives need 








A. R. MEADOW, vice-presi- 
dent; A. J. Schlossberg, presi- 
dent; and John Kelly, general 
manager of Perry's new office 
furniture subisidiary 





Perry Forms Furniture Subsidiary 


To help promote their increasing office furniture 
business, A. J. Schlossberg and A. R. Meadow, officers 
of Perry Printing and Stationery Co. in New York City, 
recently moved from their retail store operation to a 
three-floor loft. A large area devoted to an office furnt 
ture showroom is the headquarters of the company's 
new subsidiary, Perry’s Office Furniture Co 

The store front, and the lucrative foot traffic on 
i2nd Street, was given up to adopt a new concept 
of selling for the company. This idea is executed with a 
nine man outside sales force that is soon to be in- 
creased. These salesmen, who have a good working 
knowledge of printing, stationery and the new office 
furniture lines, now have the advantage of being able 
to show their customers furniture displays by appoint 
ment. Here customers can see and purchase integrated 
office furnishings under the guidance of John Kelly 
Perry's own interior designer. 

This move, and its increase from an 18,000 square 
root place to one of 27,000 square feet. bows to the 
trend toward planned decor in offices. Today, Kelly 
says, office furniture must be shown in design co-ordi 





nated backgrounds so that buyers can see and purchas« 
a complete office He sums his thinking this way 


Gone are the days when an executive instructs his 





TWO HERMAN MILLER groupings: in foreground, thé office Manager or secretary to buy a few desks and 


Modern Management line and at the rear is the Executive line cabinets. Today he demands the same tasteful and func 
tional decor in his office as in his home. The business 


Se ENR 
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RECEPTION AREA at Perry's new quarters has bold, 
black and white striped vinyl-asbestos flooring. Cornet 
rpose of display as well as decoration 


r serves Pp 


ian has become aware of the large percentage of time 
spent in his offices and hence has become concerned 
about his surroundings 

Contracted as an interior designer for the task of ren- 
ovating the new quarters and subsequently made 
general manager of Perry’s Office Furniture Co., John 
Kelly has turned 9,000 square feet of space into a 
haven for wood and steel furniture people, and for the 
ndustry’s accessory manufacturers. He has used his new 
showroom to display co-ordinated lines by setting up 
ndividual 11 x 10 foot model offices complete with 


cessor;ries 


All major suppliers have been given an area on the 


One of the displays is a Herman Miller unit de- 
signed for the busy executive. It features an oversized 
desk complete with dictaphone, bar and file space. A 
arge black leather chair and ottoman are included in this 
grouping. All of the room settings are complemented by 
paintings dot by Mrs. Stanford Schlossberg, Mr 
Schlossbe res daughter in-law 

Kelly has shown how the structural disadvantages of 

loft building can be overcome with unique lighting 
treatment. There were problems with high ceilings laced 
with pipes, ducts and beams. In order to avoid a “hung” 

ng prohibitive in cost, he has used the display 


chnique’’, thereby creating a low level of lighting 
Ninety feet of Trol-e-duct track system of incandescent 
ghting creates flexibility for use in pinpointing 
splays. regardless of their position on the floor 
To make it comfortable to ‘‘close the deal’’, there is a 
xuriously appointed conference room. Greige and 


green grass cloth walls blend well with the deep pile 

wool carpet. Upholstered fibre glass chairs sur 
ound the boat-shaped conference table, all designed by 
Kelly. The iston 


wall unit includes space for books, 


ir and television set 


The new location at 317 I 5 ith St has enabled 
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MULTI—COLORED UNITS by Globe-Wernicke shown in 
grouping in top picture illustrate the brighter extreme of 
new firm's design capabilities. In lower photo, the group- 
ing around Jasper desk is set off by vertical blinds which 
can also be used in actual installation as divider 


Perry's to modernize their entire stationery and printing 
operation. Trucks can pull right in to the street level 
receiving room, unload and then the supermarket-type 
carts distribute the merchandise to the proper shelves 
in the stockroom on that same level. All heavy or bulk 
merchandise can be run from a street-level chute, direct- 
ly to the basement. 

This new location and re-organization with its furni- 
ture displays and design services of John Kelly allow 
the Perry firm to reap the increased profits of complete 
office installations without destroying its established 
printing and stationery business 


















Mel Liss Forms 
Representation Firm 


Under the name Creative Sales As 
sociates, Mel Liss has organized a 
manufacturers’ representative busi 
ness with headquarters at 8706 N 
Kedvale Ave., Skokie, Ill. Until go 
ing into business for himself, M: 
Liss was director of office and insti 
tutional furniture contract sales for 
Polk Brothers, Chicago. 


The new firm will cover the mid 
western area, offering dealers not on 
ly furniture lines but also creatis 
selling assistance. Mr. Liss is well 
qualified for his new work because 
of broad experience in selling and 
sales training with General Electric, 
Westinghouse, and others. His back 
ground includes sales and_ business 
management and public relations as 
well as the broad area of marketing 


Lines handled include Cotton 
smith Furniture Manufacturing Com 
pany, Wells Chair Corporation, M 
G. Wheeler Company (Sight Light 


lamps), and York Safe & Lock Com 
pany. 








: i 
Mel Liss 


Phonograph Record Aids 
Dealers 


The Inter-Continental Trading Co 
has provided dealers of Olympia 
typewriters with quantities of over 
sized post cards which have a phono 
graph recording imbedded on_ the 


plastic coate d fac e 


The card, which plays on any 
33-1/3 r.p.m. phonograph, features 
the new Olympia Typewriter song 
with an Olympia portable providing 
rhythmical background effects 


AN ITEM THAT 
REALLY MOVES 


SUMIT 


MADE IN THE U.S.A 


ADDING MACHINE 


Top Markup~—Easy to Sell 


The best of the lower priced adding machines... 
the SUMIT is the perfect adding machine for every 
one of your customers. Measures only 7x5x6 — 
case in Horizon Blue is so good looking that it sells 


on sight. So simple to operate that children can 


use the SUMIT for their schoo! work. 
Adds, subtracts, multiplies to 999,999.99 accu- 
rately and quickly. Excellent for business and 


home use. 


Full color streamers and display units available. 
Only $18.95 list 





Phil Anderson 
Buys Father’s Store 


The Phil M. Anderson Book Store, 
a landmark in Newton, Kan., for 67 
years, is now the sole property of 
Phil E. Anderson, son of the founder 


The son has purchased the business 
from his stepmother, Mrs. Mary An- 
derson, who succeeded to the owner- 
ship at the death of his father in 
1951. She is retiring from active busi- 


ness pursuits. 


The firm was originally opened in 
a couple of piano boxes on the spot 
where the Santa Fe station stands to- 
day in Newton. The first stock con- 
sisted of magazines, a few volumes 
of Alger and Twain, cold drinks and 


sundries. 


Phil, the son, who grew up in the 
store, became a clerk and bookkeeper 
there upon his graduation from Kan- 
sas University in 1931, and has been 
active in the management since 


His son, Phil III, joined the sales 
force after graduating from Wichita 


University last year 







> Seeus 


at the 
Look at this top markup... NSOEA CONVENTION 
Your order — Your Cost — Room 652 
1-11 units $12.31 per unit Sept. 26—30 
12-49 11.84 per unit ? : 
50 and over 11.37 per unit Write, call or wire today 


PEARL ENGRAVING CORP 2 cesta sc" *"” 
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The Olivetti Lexikon Electric Typewriter is one 
of 14 Olivetti office machines now available 
to dealers. You may qualify for a dealership 
for one or several of these high-quality, high- 
profit, nationally advertised machines. For in- 
formation, write to Olivetti Corporation of 
America, 375 Park Avenue, New York 22, N.Y. 





olivetti 
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CURTIS-YOUNG ) CURTIS-YOUNG 


CORPORATION « NEW YORK NY CORPORATION + NEW YORK_N Y 








Clean To The Touch — Instantly Smudgeless Copies! 








@ LIVE-CELL is the first radi- @ One weight, one finish—LIVE- 
cal, revolutionary inprovement CELL handles every typing re- 
in carbon paper in over 25 years. quirement with every type- 

writer—manual or electric. 








@ LIVE-CELL carbon is clean, » Copies are permanent, sharp, 
copies are smudgeless the in- ea 
clean and clear. 
stant they are made. AAA AAA | 
@ LIVE-CELL manifolds beauti- #.°,°,°.°,°,°,9,0,0,0.09 0 00 0 0 
@ LIVE-CELL outwears ordinary fully, making all the copies you 
J a THE SECRET—THE SUCCESS is in the 
carbon paper at least 3 to 1. want at one single writing. LIVE INK CELLS. The pressure of type 


bor releases LIQUID INK from these r 
cells . . . transfers it directly to the copy 
sheet. Other cells flow in to replace the 
empty ones giving a seemingly endless 


CURTIS-YOUNG CORPORATION footer! fe: crit footy om 
110 West 18th Street New York 11, N. Y. ; te ates 





CELLS REPLACED 






































NEW YORK CHICAGO PHILADELPHIA 





Carbon Papers * Inked Ribbons * Carbon Paper Ribbons ¢ Carbon Copy Sets ¢ Spirit \ 
Carbons * Master Units * Printed Master Sets * Duplicating Supplies * Copyholders 
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Cm em 


Heyer Wins Packaging 
Award 


Heyer, Inc., Chicago manufacturer 


of duplicators 
the first award in the general supe- 
in the 9th Annual 
p Paper Box Competition spon- 
sored by the National 
Manufacturers Association. The pack- 
All-Purpose 


nd supplies, received 
PI 


rity classification 
setup 
Paper Box 
for the Superscope 


was the company’s entry in a field of 


Z.4U0U 


son tenes kag UE a nan 
ok ace eR, RR 


Designed by Heyer and styled by 
Gene Otis Reinecke who also styled 
the company’s line of Conqueror spir- 
t duplicators and other items, the box 
has a two-fold purpose: to provide a 
convenient storage unit when the Su- 
perscope is not in use; and to act as a 
self-seller on the stationer’s shelf or 

Standing behind the Superscope it- 
self, the box makes an attractive dis- 
play background and at the same time 
pives a quick description of the prod- 
uct and its features. Photographic and 
illustrations on the box 

folds flat 
locking T- 


over and under light- 


hand drawn 


highlight such features as 


for storage, adjustable 


square, flexil | 


spring st 


Lid’ 


el clamps hold master 


rr stencil firmly 


place, leaving both 


Risom Shows Art Collection 


A collection nearly 60 art ob 


by members of The Silvermine 
Guild of Artists was recently exhib- 
o-ordinated display with 

t by ns Risom Design, Inc 

I ms wroom i1n New Y ork 
City mphasis was on the growing 


onscious effort to achieve 


nd harmony in one’s home 
T} Silvermine Guild, one of the 
year-round art centers in the 
East. located in New Canaan. Conn.. 
neeting place for activities in- 
professional artists, art stu 

OA—9 /59 





What NOT to Copy... 


Under penalty of fine or imprisonment 
photographic reproduction of any of the 
following items 1s forbidden by Federal law 


PEERLESS PHOTO PRODUCTS, INC 


qnenshass. 1.1.0. 
M ufac er Photosen Vv ond I ~upy Kouiz 

Photocopying has become such a 
used time- and labor-saving 
procedure, today, that many 
firms resort to it for almost every kind 


w ide ly 


office 


of copying job. Some of the newer 
converts” to this efficient method of 
cutting down clerical costs may inad- 
vertently find themselves copying cer- 
tain documents illegally. 

As a service to supervisors and of- 
fice staffs, to prevent them from inno- 
cently transgressing the law in this 
matter, an informative guide, ‘What 
NOT to Copy,’ has been prepared by 
Photo This 


guide has recently been brought up- 


Peerless Products, Inc. 
to-date and a new, revised, edition 
has just been issued 

Prepared in the form of a handy 
wall chart which can be hung close 
by the photocopying equipment, the 
guide lists the types of documents for- 
bidden by Federal law to be copied 
photographically. The chart is printed 
in clear, easy-to-read type and makes 
the information conveniently available 
for quick reference. 

The chart may be obtained free on 
request from Peerless Photo Products, 
Inc., Shoreham, Long Island, N. Y. 


dents, and a wide group of people 
who enjoy the arts 

lens Risom, designer and manufac- 
turer of the furniture, stresses the im- 
individ- 


portance of recognizing the 


ual’s tastes and planning interiors to 
complement the personality of the cli- 

Individualized art accessories play 
in important part in the total concept 


of today’s interior design 





CHECK 


Send. your gift to “CANCER” A 
in care.of your local post office 


AMERICAN CANCER SOCIETY 
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Put a smile Copyvan, Bruning Exhibit 

on your face on Wheels, Tours Southwest 

Mr. Dealer... A ai, : 
; comprehensive display of copying machines for 


& 
stock the 5 general office use and for the architectural and engi- 
FULTON: PROFIT neering professions has been put on wheels by the 


st Kansas City regional office of Charles Bruning Co., Inc 
MAKING,’ LINE. Called the Bruning Copyvan, the rolling exhibit is now 


»? pth iit #- touring cities throughout the southwest part of the 
, fpr ' 












country 


Included in the display are diazoty pe copying ma 


chines, photocopy machines and related equipment and 








THE BRUNING COPYVAN, a’ rolling exhibit of copy 
ing machines manutactured by the Charles Bruning Co., In 
$s now touring cities throughout the Southwest 


NU-TYPE FOAM RUBBER 
STAMP PAD... this is the one pad 


with the extremely light touch, supplies. The display has been built into a converted 


ink always distributes evenly, on small and large 21" by 8’ house trailer which is equipped with self 
stamps alike. Encased in a smart, modern looking contained power, water, heating, fluorescent lighting, ai: 
steel box... easy to open and close, conditioning, and leveling jacks. 


yet lid shuts securely. Round corners and edges. 


8sizes... all cellophane wrapped. So absorbent, A 43 ampere generator serves the machines simultane 














frequent re-inking unnecessary. ously with electricity—Copyflex Models 300, 110 and ! 
~\s 42 diazotype copying machine; Verifax Signet and t 
NU-TYPE FOAM RUBBER STAMP PAD 7 | Bantam photocopy machines, and Documat microfilm ; 
oY 1% How camera and viewer. Eventually the trailer will also , 
. y display a photographic type Copy-¢ art copying ma l 
chine or an opaque electrostatic copier ' 
Brown birchwood interiors provide an attractive back b 
ground for the machines. Ample storage space for ‘ 
papers and fluids is available in cabinets beneath each ll 
machine. The trailer and the entire display can be ope: F 
ated by one man i 
n 
Western OMDA Convention 
FULTON DATER I 
To Be Held Next Month 
NEW! FULTON DATERS... with the new and improved i 
gear type wheel. Light in weight, and impervious to The Western Office Machine Dealers’ Association 
| all known inks and solvents. Cleaner in appearance and L959 convention will be held at the Olympic Hotel in 
stronger in bond. Unaffected by warpage or distortion Seattle, Wash., October 16, 17, 18 
under even extreme climatic conditions, The Pacific Northwest OMDA will be host for this 
year's meeting. The convention committee, headed by 
Write for free catalog and price list. Order your Stanley Fleischman, is hard at work ironing out all of 
requirements now. Prompt deliveries. the finishing details 
| The big side-light of the convention will be a trip 
FULTON MARKING EQUIPMENT CO. to the Pacific Northwest's beautiful Kiana Lodge on the 
82 Fulton St., Elizabeth 1, New Jersey afternoon of October 16. A drawing with wanted prizes 
ufacturers of Marking Devices for Over 49 Years | is also planned tor the last night of the meeting 
/ 122 OA-9/59 
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To all 


profit conscious 
dealers! 


sell Transfile 9°27" 


Steel Reinforced Fibre Board Files 


match the new look of modern offices. 


Now TRANSFILE Transfer Files match 
the new look of modern offices. The new 
finish added to all the features of low 








filing and finding for which they have 
long been renowned, firmly establish 
TRANSFILE Files as the finest value in fibre 
board files. For surprisingly low cost your 
in keep all their semi-active and 
nact records right at their finger tips 
Put these new GRAY finish TRANSFILI 
Files on displa t once. Send your order 
PTRANSFILI so available of cours« 
| ri <} 
' 
| 
' STEEL FRONT FIBREBOARD 





TRANSFER FILES 
Also manufacturers of “TRANSFILE’ FILES — “GUIDE-O-FOLDER’’ — ‘“GUIDE-O-FILE’ — ‘“GUIDE-O0-TRAY” 


Guide System ad Supply Co. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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OEMI Washington Exhibit To Mark 


Industry's Contribution to Defense 


Roy W. Johnson, director of th 
Advanced Research Projects Agency 
Department of Defense, will be guest 
speaker at the Business Equipment Ex 
position, National Guard Armory 
Washington, D. C., September 
during special dedicatory ceremonies 

Sponsored by the Office Equipn 
Manufacturers Institute, the 44-year 
old trade association of ‘‘the industr 


that serves all industry,” the Washing 
ton exposition will be the first in a 
series to be held in major U. S. cities 
It will continue through September 
25 

In his present capacity, Mr. John 
son directs specialized advanced r 


search projects, including U. S. mul 
tary space programs and defense from 


ballistic missiles. He was a vice- 




















E. W. Memering 
President 


industry. 





Leland E. Wood 
Exec. Vice Pres. 


operation. 


insulated office equipment. 


Announcing the Merger of 
Two Companies for Combined Operation 


SCHWAB SAFE Co. Inc. 
EVER SAFE Co. Inc. 


The Schwab Safe Company, Lafayette, Ind., organized 
1872, one of the oldest manufacturers of safes, vault 
doors, burglar chests and other insulated products, has 
been purchased by the Midwestern Mfg. Corp. The Mid- 
western Mfg. Corp. was organized in 1950, for the 
purpose of manufacturing and selling fireproof and 
burglar proof equipment not manufactured by Schwab 
under the trade name of EVER SAFE. 


After the purchase of the Schwab Safe Company, it 
was dissolved and the name of the Midwestern Mfg. 
Corp. was changed to Schwab Safe Co. Inc. in order to 
retain that 87 year old name of quality in the safe 


E. W. Memering is President, and L. E. Wood, Execu- 
tive Vice President in charge of sales for the combined 


A New Look Ahead With a Modern Line 


Now we can offer you and your customers a more complete modern line of 
Safes, Vault Doors, Burglar Chests, Wall Safes, Filing Cabinets and other 


and 











Come in and see us — Get your FREE Gift 
NSOEA SHOW — Sept. 26-30, 1959 
Space 637A—Conrad Hilton Hotel, Chicago 











SCHWAB SAFE Co. Inc. 


LAFAYETTE INDIANA 


Rugged Quality Since 1872” 
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EVER SAFE Co. Inc. 


(Div. Schwab Safe Co. Inc.) 


LAFAYETTE, INDIANA 








president and executive vice-president 
of General Electric Co. during the pe- 
riod 1948 to 1958 

Product displays will highlight the 
industry's contributions to communica- 
tions, national defense and the explor- 
ation of outer space, according to E. D 
Taylor, administrative vice-president 
of OEMI 

More than two acres of exhibit 
space at the National Guard Armory 
was sold during a three-day offering 
period six months in advance of the 
Washington exposition 

The series of expositions is open to 
all manufacturers of business equip 
ment and allied products, both foreign 
and domestic 

Rudolph Lang 


of exhibits, said the series of national 


managing director 


expositions, beginning with Washing- 
ton, will cover the entire market and 
afford all industry customers better 
service in all sections of the country 

The over-all theme of the Washing 
ton exposition will depict visually the 
shrinkage of the world since 1492 
in terms of time, space and motion 
Displays will emphasize the theme and 
point up the industry's contributions to 
America’s defense, on both the eco 
nomic and military fronts 

More than 25,000 people are ex- 
pected to attend the exposition and 
many well-known persons in govern- 
ment and private industry are sched- 
uled to participat 

Corporate exhibitors will be 

Acme Visible Records, Inc Ad- 
dressograph-Multigraph Corp., R. ¢ 
Allen Business Machines, Inc., Amer- 
ican Automatic Typewriter Co., Amer 
ican Photocopy Equipment Co., Art 
Metal Construction Co., Charles Brun- 
ing Co., Inc., Burroughs Corp., Clary 
( orp., ( omptometer ( orp Ditto, 
Inc., <A. B. Dick Co., 
Corp., Diebold, Inc : 


writer Division of Thomas A. Edison 


Dictaphone 


Edison Voice- 


Industries. 

Eastman Kodak Co., Friden, Inc., 
General Binding Corp., Haloid Xerox, 
Inc., International Business Machines 
Corp., A. Kimball Co., 
Corp., National Cash Register Co., 


Lefebure 
Moore Business Forms, Inc., Pitney- 
Bowes, Inc., Recordak (¢ orp., Reming- 
ton Rand Division of Sperry Rand 
Corp., Monroe Calculating Co., Royal 
McBee Corp., Shaw-Walker Co., 
Smith-Corona Marchant, Inc., Stand- 
ard Register Co., Stromberg Time 
Corp., Vari-Typer Corp., Victor Add- 
ing Machine Co. and Visi-record, Inc 
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for you, who have an eye for 


functional beauty 


- sy 
—- 


em styling that 
sells... 






rary QUIET MODEL 
ME} | ADDING MACHINE 








—— QO, 
send for REGNA literature NOW! 
REGNA is the lowest priced electrically operated full It’s low priced! It’s profitable! 
safety keyboard machine in the world. Mail the coupon—Mail it today— 


. li / 
Everyone who sees the new REGNA admires the wonder Mat & Sw 





























of streamlined FUNCTIONAL BEAUTY. eo 
Everyone who tries this sturdy and dependable adding 1 REGNA CASH REGISTERS INC. 
oe “Bh: ” . . I 175 Fifth Avenue, New York 10, N. Y. 
machine becomes a “high speed” operator — fingertips I 
7 y — ee Gentlemen: 
kite rally float se the moulded keys! Please rush more information on the new Electric 
Different capacities; fully automatic safety keyboard; i oe bey Bn 3 —_ outline advantages of 
models in light grey or ivory. Also low-priced hand oper- i i 
ame 
ated models. 
| Address 
In Canada: Regna Cash Registers of Canada Ltd., 704 Notre Dame St. | City 
W. Montreal, Que., and Business Equipment Machines, I 
489-R King St. W. Toronto, Ont. Zone State 
OUTSIDE CONTINENTAL U.S: - 
Jorgen S. Lien, Box 507, Bergen, Norway L. — 
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Read how 
you can get FREE, samples 
of Barkley SPECIAL PURPOSE File Folders 





Your 

“Salesman with a Sample” 
is a 

Powerful Business Builder. 


Until you SHOW your customer why 
the Barkley Pressboard File Folder is 
ideal for special purpose jobs with 

lots of papers and constant reference, 
he’ll think it is just an ordinary 
folder, and expensive at that. He 
needs to SEE and FEEL it, to note the 
angled and magnifying unbreakable 
plastic index tab, the 25 pt pressboard 
and the “W” shaped cloth expansion 
gusset . . . all ideal for the heavy 
loads and frequent use required for 
certain special jobs. Many customers 
don’t know such folders exist. 





A sample takes almost no room in 
your salesman’s brief case, can be 
demonstrated on every call—and can 
be the means of picking up a 
surprising number of trial orders 
every week. These small orders can 
in time build up to appreciable extra 
business . . . which your salesman 
created because he carried the sample. 











Ask for Samples for your Salesmen 


Free Sample Offer: Ask your secretary to type on 

your letterhead the names of your salesmen and 
| send it to us. We will return to you at no charge or 
obligation a Barkley Pressboard File Folder for 
each salesman, with his name and your company 
name typed and positioned in the magnifying tab. 
Each folder will also contain a price list and speci- 
fication sheet covering all details. Properly used, 
these samples can bring in extra business not likely 
to come in any other way. Send us your names today. 


C. L. BARKLEY & CO. 


Founded 1921 © All Phones MOnroe 6-7061 
1220 W. VAN BUREN ST. *® CHICAGO 7 
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Men on the Move 


Arnold Perry has been named national sales manager 
for the photocopy division of the American Photocopy 
Equipment Co. of Evanston, Ill. He had previously 
been sales manager of the company’s plastic division 
Lawrence Burns will replace Perry in that position 





Arnold Perry Lawrence Burns 


After joining APECO in 1953, Perry rose from as 
sistant regional sales manager in the Chicago area to 
regional sales manager for Los Angeles within a year 
He was made manager of the firm's western division in 
1957 and shortly thereafter appointed to head the sales 
force of the newly-created plastics division 


Burns came to the company in 1956 as sales repre 
sentative in the Chicago area and after a year was pro 
moted to regional manager of the photocopy division 
in the St. Louis area. To carry out his new duties in the 
plastics division, he will relocate in Chicago. 


E. R. Stants, who has been associated with the Adams 
Bros. Salesbook Co. for 49 years, retired June 30. Vice- 
president and general manager of the firm for many 
years, Stants was busy in recent months training younger 
personnel to assume the duties that he performed. 


Recent personnel changes of the Stock Forms Co., di- 
vision of Moore Business Forms, Inc., find Dick Bel- 
mont returning to the greater Michigan territory. 
Though his most recent assignment has been in the 
greater Ohio, Kentucky, West Virginia territory, he has 
an earlier record of fine coverage in the Detroit area 


Replacing Belmont in the Ohio, Kentucky, West Vir- 
ginia territory is Clayton D. Less who has a background 
in the stationery business that includes activity as a sales 
representative and as a store manager 

Bert A. Grenberg, industrial 
hardware sales manager with the 
National Lock Co. for the past 20 
years, has been named director of 
sales of the company's industrial 
division. He will be responsible for 
sales of all hardware and fastener 
products except those manufactured 
for the firm's Medalist hardware 
division. With National Lock for Bert A. Grenberg 
34 years, Grenberg had held positions in the accounting 





and administrative departments prior to his entering 


sales in 1936 


Jerry W. Eklund, former industrial hardware sales- 
man, has been promoted to succeed Grenberg as sales 


manager of the cabinet hardware, industrial division 


C. J. “Bud” Jensen, who has represented the Sturgis 
Posture Chair Co. in the Rocky Mountain territory, has 
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THE B L. MARBLE CHAIR COMPANY 
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NEW...NEVER BEFORE AN INSULATED SAFE 








RECORD FILE SO VERSATILE...50 PRACTICAL 





Your customer just inserts present uninsulated 
vertical file, card or other type, inside this unit 
and he has a fully equipped fire-resistive file. 
Any standard vertical file, up to 5234” high, 
2234,” wide, 2814” deep, will fit. 


E L_~ || 


Your customer has the option, 


new unit are: 521,” 
3014," deep. Outside dimension 
high, 3314” wide, 3654” deep. 





Although new and unique in the industry, 
this highly practical innovation provides 
labeled protecton. It carries the one-hour 
fire-resistance ‘‘C’’ labels of Underwriters’ 
Laboratories, Inc., and the S.M.N.A. It also 
has the U/L label for relocking devices. 








HerringsHall-*Marvin Model 5223 
Insulated Safe Record File 
with Receding Door 


| SEE IT AT OUR 
NSOEA EXHIBIT 


You’re invited to visit us in Spaces 
309-310-311, or write for com- 
plete specifications and price. 


if so de- 


sired, to specify factory installed sliding 
shelves for ledger trays or any type of 
file drawer. Inside dimensions of this 
high, 23” wide, 
s: 5934,’ 


HERRING 
HALL 
MARVIN 


SAFE COMPANY 


HAMILTON, OHIO 
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1 to San Clements, Calif. From there he will rep- 
esent the company in Southern California and Arizona. 
William J. Stafford of Longmont, Colo., has been ap- 

ted to cover the area formerly serviced by Jensen 
ensen will continue periodic sales visits to his old cus- 
tomers in the Rocky Mountain territory. 

Iwo key changes have been made in the marketing 
operation of the Seng Co., Chicago and Los Angeles. 


\fter a 10-year assignment as vice-president in charge 

sales, L. H. Hamilton is to become vice-president in 

harge of merchandising. He will work with the com- 

ny’s sales managers and with customers on merchan- 

lising and promotion problems. He joined the company 
47 asa esman 





L. H. Hamilton Roy C. Koeppel 
R. C. Koeppel, who became associated with Seng in 
16 as product manager in charge of office equipment 
tures, will assume the duties of general sales manager 
He will ontinue in the post ol field sales manager 
vhich he undertook two years ago 
Craig Calkins has been appointed factory representa- 
in northern California by the L. C. Flewelling Co., 
f Widely known in the office furniture business, 
Calkins will ver the territory which extends from 
Fresno, Calif., to the Oregon border including Reno, 
N 


Arthur A. F. Aschauer has been 
named Philadelphia district man 
ager of the Data Processing Divi- 
sion of Royal McBee Corp. He re 
places John H. Preston, Jr., who 





had been district manager since 
1948. Preston requested transfer to 


a southern city and was made man 





ge 


r at Jacksonville, Fla. Prior to 


a: 


\schauet his appointment, Aschauer had 


r of computer sales. Earlier, he had 


ntative, director of sales promotion 


sd opment manager 
Bernard W. Maxwell has been named director of ad 
f s; promotion by American Geloso Elec 
iF New York He had formerly been with 
f } | ‘ OD\ ( orp 
lwin H 1 recently became associated with the 
itio f John E. Schneider, manufacturers’ rep 
tive. He brings to his new post eight years of ex 
with Clary Adding Machines as district 
Cleveland office and one year with the 
Monroe ¢ ting Co. He will be calling on dealers in 
District Sever r Rowles and Krueger products, pri- 
ulers solve problems connected with 
yout nstitutional furniture 
( f M. Kingman has been named general man 
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Y, your line 
with’ the Sengbusch nine... 





BUILD-UP 
DESK TRAY 


a 


FILE-A-SIST ae 


KLERADESK 


HANDIPEN 


DESK SET CATA-RACK 


| \ a 


—_ 


ADAPTO-RACK 
eS 
3 
NO-OVER-FLO 
tO). LC) ee 


- 


Sanitouch 
MOISTENER 


IDEAL 
MOISTENER 


Faster Selling Office Aids 


Everyone's selling more Sengbusch Distinctive Office Es- 
sentials! Chances are, your morning mail wos signed, 
sealed, and delivered to file, through the aid of these 
eye-and-buy styled Quality Desk Items. Free sales pro- 
motional pieces. Write for details. 


3-9 Sengbusch Building 
Milwaukee, Wiscons'n 
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SEE YOU AT THE N.S.0.E.A. SHOW 
ROOM 701-702 


KAM 


UPHOLSTERED ALUMINUM CHAIRS 


a model for every use... unlimited choice of 

upholsterings, natural aluminum or color 

anodized frames for any interior... 
MANUFACTURED IN YOUNGSTOWN, OHIO, HEART OF 


THE NATION'S EXTRUDED ALUMINUM INDUSTRY, BY THE 
NATION'S FINEST ALUMINUM FABRICATORS AND FINISHERS 





Model 585 











MOVING uP 


ess = at Ohio Cho 








- wen ot ft 


Export Dept: 25 Beaver St now to visi us this 
location, o 
New York 4, N. Y. 702. 
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typewriter ribbon that writes like printing! 
Writes sharper and lasts longer than any other ribbon. 


length, and because the ink absorption is the highest 
of any ribbon made. 





The fabric 


0 eg OR PN 


re It’s a revolutior . carbon ribbon sharpness and 
clarity from a fabric ribbon! Because of their extreme 
: sheerness and special chemical treatment, SUPER 


KEMLON ribbons give the sharpest and cleanest 


mpression of any fabric ribbon ever made! 


Super-Kemlon 
Typewriter Ribbons! 





It’s a revolution . . . because of the “‘prestige look”’ 
you get from SUPER KEMLON’s distinctive clarity 
and neatness. 


It’s a revolution ... a full 36 yards—three times the 
length of the ordinary ribbon—can be wound on a 
standard spool. 


iT’S A REVOLUTION...IT’°S A SUPER KEMLON TYPEWRITER RIBBON! 


TRY IT ONCE—WE KNOW YOU'LL NEVER USE ANYTHING ELSE! 


It revoluti in economy, because Super 

Kemlon ribbons are absolutely guaranteed to out- 

ist all others! That’s because of the tensile strength 

of this miracle fabric, because of its unheard-of 

' 

r 

r 

p ' 

FRANKEL ss: 

' 

r 

MANUFACTURING CO : 

a ' 

r 

| 1 1906— Manufacturers of - 

W s Klean Write Stenci ' 

l'ypewriter Ribbons, Carbon Pai ; 

Pe; ' 

r 

. 

285 Rio Grande Blvd. e Denver 23, Colorado } 

; ' 
.9/59) OA-9/59 


FRANKEL MANUFACTURING CO. 
285 Rio Grande Bivd. + Denver 23, Colorado 


Please send m« 
writer Ribbons 
36-yard for IBM 24-yard 2 inch ribbons 
per doz.—$40.00 per doz.—$28.50 
If | am not completely satisfied, I will return the unused portion of 
the order and remit no payment 


a trial order of dozen Super KemMion Type- 


Nome 

Firm Nome 

Address 

State 


City Zone 
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modern \ PEC js MATIC” 


posting equipment 


P.E.C. keeps pace 
with modern office methods 


DUO-MATIC 
POSTING TRAYS 
AND STANDS 








PORTA-MATIC 
POSTING TRAYS, 
AND STANDS 


TIT-O-MATIC 
TRAYS 


(For Register Forms) 






V-MATIC TRAYS 
(Small Capacity 
Containers) 


iy, 








HANDI-MATIC TRAYS 
(Fer writing boord and 
machine accounting rec- 
erds reqviring smell 
topacity conteiners.) 


AiSO POSTING BOXES, SPECIAL SIZE 
TRAYS AND STANDS, AND INDEXES. 
Ask for complete information on 

sizes and prices. 





M-L MEAD-LEE Associoctes 
SOLE DISTRIBUTORS FOR 


POSTING EQUIPMENT G; ton 
1721 Elmwood Ave., Buffalo 7, N. Y 
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ager of the Robel Press, New York firm specializing in 
sales of office supplies and printing to advertising agen- 
cies and other firms requiring fast, quality service. King- 
man formerly was treasurer of Ellington & Co., Inc., ad- 
vertising agency. Charles J. O'Connor, Jr., has been 
appointed manager of Robel’s branch office and store 
at 121 Park Ave., New York City. 

John S. Torrey, general manager of the Avery Label 
Co., has been elected vice-president of Avery Adhesive 
Products, Inc. Torrey, who joined the company in 1948 
as general sales manager, heads all facets of Avery's 
label division, including production and sales facilities 


in 26 cities 


Three major appointments by the Paper Mate Co. 
were made recently by S. W. Pach, Paper Mate presi- 
dent. Two of the appointments are to newly created po- 
sitions and all three appointments are effective immedi- 
ately 





Daniel Simon 


Robert Hartman 


David Kittredge 


David B. Kittredge, who has been serving as eastern 
regional sales manager, was named to the new position 
»f merchandise manager, reporting directly to Mr. Pach 


Robert Hartman, formerly sales manager of special 
divisions, was named to the newly created position of 
executive assistant to general sales manager, Robert 


Wieringa 


Daniel Simon, New York district manager, was named 
to replace Kittredge as eastern regional sales manager 


John T. Suydam, Burroughs Corp. sales executive, has 
been appointed manager of dealer sales for the United 
States and Canada. He will assume direction of market- 
ing the firm's full line of adding machines, cash registers 
and business machine supplies to more than 6,000 inde- 
pendent retail dealers. Assistant manager of dealer sales 
for two years, Suydam will move up to the post held in 
the past by Richard H. Maurer, who has been named 
manager of the company’s Great Lakes regional sales 


force. 


R. M. Vander Hoff has been appointed assistant sales 
manager of the Schwab Safe Co. He will travel the entire 
United States appointing new key accounts and contact- 
ing present connections. Vander Hoff had been sales 
manager of the safe and file division of R. C. Allen 
Business Machines, Inc., prior to joining Schwab. Before 
that he had been with Remmington-Rand for 12 years. 


In order to establish closer liaison with New York 
customers, the Smith-Benny Sales Co. has been appointed 
manufacturer's representative for Apsco Products, Inc. 
The new appointees will handle the complete Apsco 
line in the Metropolitan New York area and throughout 
the state of New Jersey. 


Sales will be under the personal direction of M. R. 
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For complete informationand prices on these new stylings, write or wire 


oie 


\ Johnson Chair Company 7109 Merchandise Mart Chicago 54, Illinois 
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Step Up Envelope Profits 
With Justrite Specialties 











Tamperproof Safety Fold Envelopes is one of the 
Justrite specialties which will help you fill all of 


your customers’ envelope needs and open the 


doors to new accounts, too. 


These functional envelopes have multiple usage for 
banks, savings associations, and other businesses 
where bulky mail must be kept confidential. Tamper- 
proofs are available in flat and expansion styles 
and are furnished in a variety of sizes, from 41/2” x 
71/2" to 12” x 18”, to take care of all mailing re- 
quirements. 


Extra heavy gumming on the flaps insure positive 
sealing and rugged brown kraft stock enables valu- 
able contents to be handled with complete safety 
in the mails. And Tamperproofs can be obtained at 
the factory with or without your customer's imprint. 
Other popular envelope products in Justrite’s com- 
plete line include Currency Gift Envelopes, Self 
Service Envelopes, Bank By Mail systems, Florist 
Envelopes, First Class Mailers, Zenith Bank Pass 
Book Jackets, Bankers Kraft Envelopes, and many, 
many more. 

Write either Justrite factory for Price List 5-6 and for 
more information on these and other items in 
Justrite’s full line of standard and specialty envelope 
products. 


Two Modern JUSTRITE Factories 








NORTHERN STATES ENVELOPE CO. 


Jus 300 East Fourth Street ¢ Saint Pau! 1, Minnesot a 
JUSTRITE ENVELOPE MFG. CO., INC. 
S23 Stewart Avenue Ww . Atianta, Georgia 





Sold for Resale Only 
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Benny and Herman Schwartz and Alvin Blum. Harold 
G. Rice, who formerly represented Apsco in the New 
York market is now associated with the new appointees 

Comptometer Corp. recently named two district sales 
managers. Louis W. Freese has assumed the duties of 
manager of the company’s office in Rochester, N.Y. He 
joined the sales division in 1956 at Jersey City. Gordon 
J. Eggen, formerly a representative on the Milwaukee 
sales staff, became manager of the district headquartered 
in St. Paul, Minn 


R. S. Miller Named to New Post 


Robert S. Miller has been named 
to the newly created post of 
customer service manager for 


Royal McBee Corp 


In his new position, Miller will 


- 


com 






~ 


fa \8 provide technical supervision for 
j ) s § all field service operations for both 
r , office and portable typewriters and 
the company’s electro-mechanical 


Robert Miller 
data processing 


equipment. He 
will also supervise the technical publications depart- 
ment, and the typewriter product specialists at the Royal 
McBee general offices. 

He was secretary of Royal Typewriter Co. prior to 
the merger with The McBee Co. Since then he has 
served in a variety of executive positions, including 
assistant to the vice-president, marketing, and special 
assistant to the executive vice-president 


Honor Warkentins’ 25th Year in Firm 








Employees and associates gather (top picture) t lebrat 
with Mr. & Mrs. Ted Warkentin in their 25tl 
founders ot Southwestern Stationery & Bank Supp Law 
ton, Okla. In picture below are Mr. and Mrs. Warkentin and 
Basil Martin, now a partner in t yusiness. Mart 
vas tl first ployee, makes presentation of a rv 
S associates in tl 
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just like finding money 


BORROUGHS 
garment racks 
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Minute Man” hanger 
and shelf can 

juickly be lowered for 

hildren’s use. 











Send for colorful, 24-page 
illustrated price list 


It illustrates, describes and prices every 
product in Borroughs metal office furniture 


line, including all accessories. 


quick turnover...big pro 

















If ever you had a chance to cut yourself a big slice of profit melon, that 
chance is right here — right now! By stocking Borroughs’ popular line of 
Garment Racks, you can satisfy any and every garment-hanging require- 
ment — easily, quickly, efficiently, economically. Your prospects can’t find 
a loophole to say “no”, because Borroughs Garment Racks have every- 
thing! The “Executive” line meets every need for home or office . . . the 


“Century” line offers the most efficient garment checking . 


“Minute Man” models can easily be assem- 
bled or transported in a hurry. All Borroughs 
Racks have a world of exclusive features that 
set Borroughs Racks apart from all others . . . 
and the whole story is told in words and 
pictures in Borroughs’ 24-page illustrated 
price list. If you don’t have a copy, get a copy! 


. . the 





Borroughs’ exclusive “Wonder 
Bar” con easily be reversed to 
increase hanger capacities on al! 
Borroughs Racks. 





B oO R z © U G * Ss MANUFACTURING COMPANY 


A SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 


OF KALAMAZOO 
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—PACESETTER— 


400 
SERIES 


Worden of Holland 





GEA peep eet poet aoe 
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WORDEN Company offers the office equipment dealers a com- 
plete line of wood desks, tables, chairs, leather upholstered 
chairs and suites all manufactured with good quality as a 
Standard. We invite you to investigate the many advantages of 
selling Worden products. A complete catalog wil! be furnished 
on request. 


the 


HOLLAND 


WORDEN commany 


MICHIGAN 








YOU 
WOULDN'T 
SET AN 
EXPENSIVE 
MACHINE 
ON 
TOOTHPICKS! 


But hundreds of your customers do . . . because they don’t 
know about Cramer “Guardian” Office Machine Stands 


| Old-fashioned office machine stands are just about as un- 





stable as four spindly toothpicks . . . and you can pick up 
new sales before your customers pick up a ruined machine 
from the floor. 
Cramer Office Machine Stands are sturdy steel. Safety 
| domes are edged with plastic rings that “freeze” to the floor. 
| Built-in fingertip levers control casters and side leaves. Tell 
your customers their machines deserve to be “Backed by the 
| Best.” There’s a Cramer stand for every office machine. 


Write for Complete Details 


POSTURE CHAIR COMPANY, 


DEPT. OA-9* KANSAS CITY, KANSAS 


625 ADAMS STREET > 
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Safe Solvent Used 
By Typewriter Firm 


In office equipment maintenance, a good solvent is a 
basic tool. An efficient standby in the business for many 
years has been carbon tetrachloride. 

While still recognized for its effectiveness, carbon 
tetrachloride does have one major disadvantage in this 
application. It presents a health hazard unless used 
with adequate ventilation or within an enclosed system, 
two factors the average maintenance man often can’t 
provide. 

A newer and safer solvent in the field is Chlorothene, 
Dow 1,1,1-trichloroethane, inhibited 

Two boosters of the material are Kenneth H. and 
Kenneth E. Shrier, father-son partners in Ken's Type- 
writer Service, Midland, Michigan, who feel this chemi- 
cal has the same advantages as carbon tetrachloride with- 
out the health hazard and pungent odor. 

The Shriers had personal experience in this area 
when in 1954 the junior Shrier suffered an illness which 
was attributed to carbon tetrachloride. Since the Shriers 
started using Chlorothene there has been no _ recur- 
rence of the illness. 

This new chemical can be used on nearly all equip- 
ment that the father-son team clean and repair. It also 
makes increased work possible, since it evaporates 
faster on machines than other types of solvents 

Ken's Chlorothene 
putting new finishes on typewriter rollers, and cleaning 


uses as a wipe solvent when 


and degreasing type and rubber after repairmen have 


completed their work. 


OFFICE MACHINE STAND 
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Drafting Stool 4D-22-TC 








OA-9/59 








ee ee oe 





9/59 





<x ener: ~ 








MAYLINE 








Moore Adds New Central Division 


A major addition to its corporate structure and the 
ppointment of Moore executives to new positions have 
been 
Moi 

The new division of the company which will be fully 
1961, will be known as the Central 
Division and will have its headquarters in the Chicago 


announced by Thomas Duncanson, president of 
re Business Forms, Inc. 


perative January 1. 


area. Construction of a home office building for the di- 
vision in Park Ridge, Ill., a suburb of Chicago will be 
started early in 1960 


In its formative stages, the new division will be under 





the general supervision of W. L. Eggert, vice-president 
and general manager of Moore's Eastern Division. 
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May-O-Matic table fully described and illustrated. All 4-Post 
and pedestal style tables are portrayed and explained. Sizes 


and combinations of plan files are listed and shown. 


Various styles and construction of straightedges clearly pre- 


sented for your personal selection. 


Send for your copy of catalog 10 today. 


MAYLINE COMPANY, INC. 


625 No. Commerce St., Sheboygan, Wisconsin 





MAYLINE 








The following executive appointments, effective Janu- : 
ary 1, 1960, have been announced; David Barr, currently 5 
general sales manager of the company’s Eastern Divi- 
sion, has been appointed as general manager of the 
Central Division 

Norman Creighton, assistant general sales manager, 
will replace Barr as general sales manager of the com- 
pany’s Eastern Division. Other Moore executives who 
have been appointed to executive positions in the Central 
Division are Stanley D. Waltman, operating sales man- 

r, who will become general sales manager 

The Central Division will embrace the company’s 

iarketing areas in the states of North Dakota, South 
Dakota, Nebraska, Minnesota, Iowa, Wisconsin, IIli- 
is, Indiana, Kentucky, Michigan, Ohio, and twenty- 
northern counties of Missouri 
WOULD YOU PUTA are 


SIZE 12 SECRETARY 
IN A SIZE 9 DRESS? 


@ Life 
Of course, not! So why sell 
a misfit chair for office 
misses? You'll never have 
a complaint—or a service 
call— when you sell a 
Cramer Secretarial Pos- 
ture Chair. But you WILL 
get repeat orders. 


“4, Cramer Chairs adjust to 
, the individual with simple 
finger-tip controls. Perfect 

seat height and depth, 
 Ypnees backrest position 


will fit and sit her right. 
And you'll have a satisfied 
customer year after year, 
when the office staff is 
“Backed by the Best.” 


Write for Complete Details 





POSTU 
625 ADAMS STREET + 
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@ Replaceable Seat 
and Back Covers 


e Molded Foam 
Latex Cushions 


and Bearing 


@ One-Piece Cost 
Aluminum Base 


Model A-22 
























STOP-STEPS 


| A-22 


time Spindle 


Safety Ladders Available 
with One to Eight Steps. 


KIK-STEP 





New Safety Step Stool — Rolls When 
You Kick It— Holds When You Climb! 






INC. 
KANSAS CITY, KANSAS 


RE CHAIR COMPANY, 
DEPT. OA-9-« 
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 ALL-RITE PEN, INC. 
HACKENSACK, NEW JERSEY 
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~— REFILLABLE-RETRACTABLE 
_~ With pen-size, visible ink supply 


i 1 dozen pens in attractive, 
slide box with perforated 
tray for easy access to pens. 







wo 


THE 


“FAVORITE” 





SHAPE 


WRITING 
COMFORT 





Medium Line Pen ....... # 59...29¢ each 
Extra Fine Line Pen ..4592...39¢ each 











Choice of 4 ink colors: 

Blue, red, green and black. 
(Button at top of pen denotes ink color.) 
Medium Line Refill: C59 ....12 for $1.20 
Extra Fine Line Refill: C592. 12 for $1.80 














See us in Booth +166, NSOEA SHOW, Chicago. 










Precision-Posturect Chair Expands 


Precision-Posturect Chair Corp. of Chicago has re- 
cently completed an extensive expansion of produc- 
tion facilities which will allow the company to pro- 
duce 10 times as many chairs as was previously possi- 
ble 

Prospective dealers will be able to see the line in 
new and attractive surroundings, for the company 





A SECTION of the Precision-Posturect showroor which 
displays the company's complete line of chairs 


has also announced the opening of sales and show- 
rooms planned to enhance the beauty of the line 

In conjunction with the expansion of production 
facilities, the company is ‘embarking upon a new 
advertising campaign that will inform prospective 
dealers of the stepped-up sales program planned 
This campaign is designed to notify additional deal- 
ers of the expanded production facilities so that they 
can take on the Precision-Posturect franchise 

Offering a complete line of office and institutional 
seating, the company is now able to manufacture all 
parts of the chairs in their new plant, with the ex-— 
ception of casters and upholstery fabrics 


W. AA. Johnston Gets a Partner 


: 





Bill Irwin, new partner and secretary-treasurer of the AA 


Typewriter Co., discussing the merits of photocopy ma 
chines with W. AA. Johnston at the NOMDA Convention 
in Cincinnati. [he two new partners are going to add photo 
copy equipment to their inventory now sold throughout the 
Knoxville, Tenn., area. Mr. Johnston, in the typewriter 
business since 1908, has moved to offices at 723 Market 


St. This location is next door to the W. AA. Johnston 
Sales & Service Co., which until 1952 Johnston owned for 


46 years and which he recently merged with his newer fir 
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When you sell office furniture, 
sell the full, complete line — tops in 
profit sales quality design! 


Art \\atal 


41 E. 42nd Street, New York I7, N.Y. 
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GROUND HAS BEEN 
the new Victor Adding Machine Co 
district office and service building at 
2580 Olympic Blvd. in Los Angeles 









































BROKEN for 


STAKTUBE 
ROLL FILE A}! cteel- 


encased cabinets steel-rimmed tubes for 
easy-to-find, safe print storage. Complete 
with either 36 (2'/4"" ID) or 9 (4%" ID) 
tubes, 5 lengths, !0 sizes. Files bolt 
together for stacking to any height. With 
locks if desired. 


the line that’s 
engineered for 
lifetime quality 


and designed for 


PROFITS 





Stay with STACOR — a 


and prospects already know STA R tables ... they're 
pre-sold through strong and tinuing STACOR nationa 
advertising. Make this pre-acceptance work with you t 
sell STACOR Lifetime © jaity eq omenT tor a jrattina 
room needs. 


WRITE TODAY FOR BIG NEW CATALOG 


STACOR FOU!IPMENT 
ind D E 


Manufacturers of Quality Sc/ 


309 Emmet Street, Newark 5, N Blae 
Warehouse Stocks in: Bostor 


quipment 


2-6600 


C@ 


Hddaue 


Q(4itu 





Staktube Roll Files 





Stacor-Matic Tabies 


Tracing 
Boards 
& Tabies 


L. STACOR 








4-Post Drafting Tabies 


Pedestal + 
Drawing Tables 


Detroit, Hartford, Los Angeles, Montreal, Philadelphia, 


San Francisco, Saint John, N.B. Toronto, Washington, D.( 
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Panels of stucco, tile and glass, con- 
trasting to large sections of reinforced 
brick masonry, will highlight Victor 
Adding Machine Co.’s new district 
office and service building in Los 
Angeles. 

Ground has been broken for the 
8,000 square-foot, two-story structure 
to be located at 2580 Olympic Blvd. 
at Elden Dr. Total cost of the project, 
including the building, improvements 
and lease consideration, will be in ex- 
cess of $300,000. 

Kurt Vasen, western regional man- 
ager for the Victor organization, says 
the facility will be one of the compa- 
ny’s largest district offices. It was de- 
signed by Daniel L. Dworsky, A.LA. 


County Stationers 
Profit Sharing Dinner 


Employees of 
Inc., Ventura, Calif., their husbands 


County Stationers, 


or wives, gathered for the fourth an- 
nual Profit Sharing Dinner at the 
Oaks Hotel July 29. 

Eligible for participation in this 
year's earnings were 14 employees 
with a total of over 60 years service 
with the company. They received a 
share of more than $3,500 according 
to a formula awarding points for 
length of service, and level and de- 
gree of responsibility they have as- 
sumed in the business. 

Since adoption of the Agreement 
in 1956 over $14,000 has been dis- 
tributed to eligible employees. County 
Stationers’ personnel also receive pre- 
paid hospital and medical insurance, 
life insurance, 12 days per year sick 
leave, and vacations, among other 


benefits. 
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CHICAGO LOCKS 


little details with lots of sell 


A Chicago Lock is one of those little details that 


mean so | 


h to the sale of your appliances. 


Chicago Locks are quality... and they look like 
quality 
Small tly-designed, precision-engineered 


rt Was ry 
or max 


n security .. . built for a lifetime of 


ggea e 
Whatever office equipment you make— 
sks, cabinets, lockers, strong boxes . . . in 
ood give them style and security 
C o Locks or locking mechanisms. In 
Chicago k’s broad line, you're sure to find 


t you want. 
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CHICAGO LOCK CO. 


2016 N. Racine Avenue «+ Chicago 14, Illinois 





Write for your FREE copy 


of our catalog displaying 


the entire Chicago Lock line 
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No. 84 Arm Chair 


CHAIRS © "yg 


CHAIRS 
CHAIRS 


CHAIRS 
CHAIRS 





MONARCH... 
specialists in fine 
office chairs. Send 
now for our new 
catalog. 


No. 95 Arm Chair 





No. 80 Arm Chai; 





See us at ROOM 545 
Conrad Hilton Hotel, 
Chicago 
N.S.O.£.A. Convent- 
ion... Sept. 26-30 








Maverick-Clarke Adds 
Contract Furniture Division 


Formal announcement to the trade of its Contract 


Furniture Division has been made by Maverick- 


Clarke in a beautifully printed and illustrated six- 


page folder sent to architects, engineers, building 
owners and building contractors throughout the 


Southwest 

The division provides a complete furnishing and 
modernization service 

Maverick-Clarke’s big purchasing power and ex 
The 


selection of furniture, accessories and equipment ror 


tensive reserves save customers time and money 





CONFERENCE ROOM. of the USAA 
co-ordination with architects, 
devision of 


CHE 
planned in 
ownel by 


Bldg 
engineers 


Maverick-Clarke 


Was 
and 


contract 





Maverick-Clar ke 
SAA 


CONTRACT DIVISION ot 


cutive office in the l[ 


planned and 


furnished this Bldg. in San 


Antonio 
offices. schools, hotels and motels, clubs, banks, res 

of all kinds provides the 
basis of 2o1 rd design and practical Service 


the 


taurants and institutions 
brochure points 


staft 


In working with architects, 
the 


language of architects and recognizes the importan¢ S 


out, trained contract furniture talk the 


of co-ordinating plans to develop together good, 
practical interior furnishings. 

“When many buildings are in the planning stage, 
Maverick-Clarke is appointed to work closely with 
architects in designing and furnishing special in 
teriors to follow the same theme established in the 
basic 


Kelly who heads the new division are listed as fol- 


il 
specifications. The qualifications a 


lows: 


As a qualified furniture consultant engineer, with 
more than 20 years experience, he has designed and 
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Cluttier?roa 


._. 1S almost 
like having 
two desks 





You couldn’t afford to give 
every office worker two desks. 
But these new Shaw-Walker 
““Clutter-Proof” desks nearly 
double your usable work space 
without extra floor space. 

How’s it done— More drawer 
space, more top space, more in- 
built working conveniences 
than you have ever seen. Even 
the letter trays, telephone and 
wastebasket are in drawers. 

So confusion-proof are the 
drawer interiors, so perfectly 
do they organize everything 
needed at any desk — you get 


more done easier and faster. 

But this remarkable “‘Clut- 
ter-Proof’’ Desk is only one of 
Shaw-Walker’s time- and 
space-savers that will help re- 
duce your office costs. There are 
automatic expanding file draw- 
ers; step-saving fireproof cabi- 
nets; error-proof filing systems; 
time-saving payroll plans: effi- 
cient automation accessories 
and numerous others. 

See them all at one of our 
17 branches or 470 dealers. Or 
write for our 252-page color- 
ful catalog, the Office Guide. 





‘‘Look! More drawers, all organized 
to keep the top free of clutter.” 






This ad is one of th 
e 
magazines every mem tee 
a qualified inquiries both of 
9 easier... Shaw. 
made “Built Like a shane ‘ 
and time-saving. Today it 
in the office equipment j 





PPears in 9 national 
Ss build Prestige and | ‘ 
which make dealer 









ational advert 
ai the symbo/ of . vm Ad 
$ the best k 

ndustry. a tae 








R 


**. ate 3 ge dealers. ~ 
ss RSM tay 8 % ee. Yours may be one of them. va 
rtm et a 


oa SHAW:WALKER Largest Exclusive Makers of Office Equipment 


Muskegon 4, Mich. Representatives Everywhere 
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A new, competitive Litho- 
a Snap-A-Part list 
or 36 sizes of custom 
printed forms 


how 


80 
Stameemp omer 8 AE 





Here’s a new and better 
Standard Snap-A-Part list; 


12 sizes to 8 parts at 
economical prices 


alee d a ry 
a sa 
. oo o cewmuee 2 ome 
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Today's best Garage Re- 
pair Order list for 6 Stand- 
ard ‘styles, competitively 
priced on bond and N.C.R. 


papers 






Standard or Custom Meter 
Tickets are easily sold from 
the Hano Standard Meter 
Ticket list 


for profits in 59 


Make your business form profits the easy way in 
’°59. Be sure you have and use these four new 
Hano Snap-A-Part Price lists. Remember, Hano 
always has the right form at the right price at the 
right time. 





COMPANY, INC. 


MANIFOLD PRINTERS SINCE 1888 


General and Sales Offices: 
HOLYOKE, MASSACHUSETTS 





Warehouse and Branch Plant 
MT, OLIVE, ILLINOIS 
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written specifications for banks, clubs, courthouses, 
schools, dormitories, hotels and motels, hospitals, 
offices, school nurseries, apartment houses and many 
other types of modern buildings. 

“He and his staff are experienced and prepared to 
provide plans and estimates on a time-saving, con- 
venient ‘one-package’ basis, assuring you of the right 
equipment at the right price—fully guaranteed.’ 

Amply illustrated with examples of Maverick- 
Clarke installations, the bulletin closes with a list 
of services offered under one contract. Included are 
consulting, estimating, specifications, design, execu- 
tion, co-ordination, finishing, and final inspection. 


Jens Risom Marine Room 
Takes to the Road 


The Marine Executive Office furnished with Jens 
Risom furniture and shown at the NOFA convention in 
Miami is now being displayed by dealers throughout 
the country. 

Designed by Vern Currie, A.I.D., of Richard Plumer 
Business Interiors of Miami, this imaginative setting was 
planned for a fictitious motor boat company president 
named Wellington C. Worthy. 

The personalized interior combines standard designs 
from the Jens Risom Design, Inc., line with a collection 





THE MARINE ROOM furnished with standard units of 
Jens Risom line is currently making a nationwide tour of 
Risom dealers. 


of marine objects, model boats and motors, lures, tackle 
and books. Chrome plated boat propellers mounted on 
a flame leather panel complete the marine touch. 

The complete setting is being offered by Jens Risom 
on loan to its dealers for local trade shows, open house 
events and similar joint promotional efforts. As an aid 
in announcing the display in the dealer's city, 1,000 
colored post cards are being supplied without charge. 

Scheduled for two-week stops, the office has been set 
up in four dealers’ showrooms to date. These were Ivan 
Allen Co. in Atlanta, Ga.; Globe Office Furniture, Cin- 
cinnati; Wagner-Henzey-Fisher, Cleveland; and Farn- 
ham's, Minneapolis. 

Currently showing at General Office Equipment in 
Columbus, scheduling through October includes two- 
week commitments at Gregory Meyer & Thom, De- 
troit; Burford’s, Indianapolis; and Auckley’s, Mil- 
waukee. 
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FOR AN OFFICE. WITH A BRIGHT FUTURE 





Jasper Desk Co.'s 10 Series features beautiful hand 
rubbed walnut, combined with a choice of color accents 
in top and modesty panels. The line is available in single 
and double pedestal units with @ companion credenza 
featuring the same file and drawer space as the desk 
proper. Literature and informatie sancitoble on requests 
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THE JASPER DESK COMPANY, JASPER, INDIANA 












The World’s Most _ 
Widely Used Sound - 
Conditioning Products ~ 








America’s Leading Industries Choose 


BENTSON 


OFFICE FURNITURE 


CELOTEX—cuts the high cost of noise! In 
their office they appreciate the silent Perma- 
Hush construction of Bentson furniture. 
“Quietness” has been engineered into lasting 
beauty and durable construction. Again and 
again Bentson has added oifice comfort .. . 
simplified planning with its wide selection of 
models, styles and colors. For any office func- 
tion . . . be sure to see Bentson. 


Visit our ‘Room 
with a View—522' 
at the NSOEA 
show, Hilton Hotel, 
Chicago 

A dealership may 
be open in your 
area. Write for 
information. 


BENTSON MFG. CO. 


652 HIGHLAND AVENUE 
AURORA, ILLINOIS 
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Dates to Remember 





September 23-25—Business Equipment Exposition, 
National Guard Armory, Washington, D.C., spon 
sored by Office Equipment Manufacturers Exhibits, 
Inc., affiliate of Office Equipment Manufacturers In- 
stitute. 


September 21-23—Business Forms Institute fall out 
ing meeting at Skytop Lodge, Skytop, Pa 


September 26-30—National Stationery & Office 
Equipment Association convention and exhibit, Con- 
rad Hilton, Chicago. 


October 4-8—National Business Forms Associates an- 
nual convention, Chalfonte Haddon Hall Hotel, At- 
lantic City, N.J. For information contact F. J. Ring, 
secretary, P. O. Box 1199, Fort Lauderdale, Fla 


October 8-10—Canadian Office Machine Dealers As- 
sociation Convention, Royal York Hotel, Toronto, 
Canada. 


October 13-15—-Augusta Business Show sponsored by 
the Augusta Business Machines & Equipment Asso- 
ciation at the Bon Air Hotel, Augusta, Ga. 


October 17-21—Eastern Commercial Stationery 
Show, New York Trade Show Building, New York 
City. 


October 19-23—National Business Show, Coliseum, 
New York City 


October 21-22—-American Records Management As- 
sociation Workshop, Sheraton-Palace Hotel, San 
Francisco, Calif. 


October 25-27—-East Coast Regional Office Machine 
Dealers Association 1959 convention at Grossinger’s, 
Grossinger, N. Y. 


WHOLESALE STATIONERS ASSOCIATION 
Regional Conference Schedule 


September 16—Canadian Conference, Toronto, 
Westbury Hotel. 


September 25—Mid-Year Conference of wholesalers 
and manufacturers of stationers’ products, Hilton 
Hotel, Chicago, Tower Room. Afternoon roundtable, 
dinner meeting. 


October 16—Eastern Conference of wholesalers of 
stationers’ products, Hotel New Yorker, New York 
City. All-day round table session 
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General Offices and Factory: 165 Duane Street, New York 13, N. Y. 








Mr. Walter A. Wentworth 

Allied Carbon & Ribbon Mfg. Corp 
165 Duane Street 

New York 13, N. Y. 


Dear Walter: 


Since the Chicago Convention I have intended for some time 
writing you regarding our continued enthusiasm for 

the Allied carbon and ribbon line. As you know we have 
been in business only going into our eleventh year; 

and of course when we started in 1946 we had no major line. 
Therefore it was necessary that we buy what we could 

get and that of course was an open line. Then, through an 
act of the Fairy Godmother, you folks came along and 
offered us your line. However, we did not buy it until 
your established Birmingham dealer had communicated 

with us giving us his positive assurance that the line was 
among the top brands regardless of who they were. 


We thought there might be others in some of your 
territories who might be contemplating adding a new line 
of carbon and ribbons, or making a complete change to 
another line, and we would like to add our little bit in 
wholeheartedly recommending the quality, advertising 
claims, and the unexcelled service that Allied Carbon & 
Ribbon Manufacturing Corporation offers its dealers. 


Walter, I sure would not want to overlook the willing help 
and assistance rendered in our territory by your capable 
representative, John Robinson, and our relations 

with your fine firm have been, I believe, the most 
pleasant of all manufacturers that we represent; and I 
hope our continued mutual relations will project 

much bigger and better business throughout the year 1959. 


With warmest regards, 


(name on request) 





ALLIED carson AND RIBBON MANUFACTURING CORPORATION 


« Western Office and Warehouse: 3425 So. Main, Los Angeles 7, Calif. 
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STEP AHEAD 


For constant use 


ADVANCO 
“Olds pape 


t ; 
t e 


f 
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; 


COLORS 


n 
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e 


with confidence!... 





j 


ADVANCO’S BRisT 
rey t 
A TO Z GUIDES . . . 


ADVANCO COLLATED 


Supplies. 





want ~ usa 
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to us 


MANILLA FOLDERS 


Also manufacturers of .. . 


and Pressboard Guides 


Palin? Office 


Co 








PUNCHLESS PAPER HOLDER F 


elites firmly Te) alelists t 
n rem vite or inserting 
LSamples on 
‘d, Black, and Gra 
int Pressboard 


) punch, 
Papers 
request 


Manifold Books «+ Printed 
Stock Forms « Pressboard Guide and Folders « Bristol 
Suspend-O-Folder + Filing 


Write for general Catalog and Price List. 


ADVANCO 
PRODUCTS Inc. 


76-05 Sist Avenve, Elmhurst 73 


Long Island, New York 


Telephone. 


.» Hickory 6-4848 


Advanco’s 
policy of 

selling thru dealers 
exclusively assures you 
of “PROTECTED PROFITS.” 





Deaths 


Joseph S$. Kral, 





75, founder and president of the Buckeye Office Sup 
ply Co., 110 St. Clair Ave., N.W., Cleveland, Ohio, 
died July 17 in the Lena Bright Nursing Home. 

Born in Cleveland, Mr. Kral was educated in local 
schools. He founded the supply firm in 1921 and re 
mained its president until his death. He was a mem 
ber of the Cleveland Athletic Club, the Canterbury Golf 
Club, the Knights of Columbus, the Ohio Club of Lake 
Worth, Fla., and of St. Dominic's Catholic Church 

Surviving are his wife, Mayme C.; two sons, Elmer 
J. and Lawrence P.; seven grandchildren and two great- 
grandchildren 


Robert J. Wagner, 


retired owner of Wagner's Sta- 
tionery Store at 147 W. Market St., 
York, Pa., died recently following 
an illness of four years. He was 62. 

He had directed his business for 
some 30 years when he retired. In 
addition to his full activities in the 
stationery business, Mr. Wagner 
was a charter member of the. York 
Post 1190, Catholic War Veterans; a member of the 
Holy Name Society of St. Joseph's Catholic Church; 
York Council 1539, Knights of Columbus; and the 
American Legion Post 127. 





Loran A. Parker, 


64, district manager of the portable typewriter division 
of the Underwood Co., died recently in Indianapolis 
He started his business career at the age of 16 with 
Sears, Roebuck and Co., working himself to the pos: 
tion of merchandise manager. ‘“Tiny’ later joined the 
Underwood Co., for which he had worked for 19 
years. He is survived by the widow, Flora (Dolly) 
Parker, and three sisters. 


James D. Ross, 


operator of the Ross Typewriter Co., Massillon, 
Ohio, died May 28 after a three-week illness. He was 
58. He leaves his wife, Elsie E.; a daughter, Mrs 
Raymond Hauser; a sister; and two grandchildren 


Emery O. Peterson, 


president and general manager of the Peterson Litho 
graphing & Printing Co. of Omaha, Neb., passed away 


on June 20 


Clarence L. Card, Sr., 


61, partner and later owner between 1925 and 1952 of 
Hungerford & Card, Binghamton, N. Y., office equip 
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FOR EXECUTIVE OR 
GENERAL OFFICE FURNITURE 






there isa + 
JASPER OFFICE 
grouping to meet 
every 


customer demand > acon 


SERIES 


IN MODERN, MODULAR OR 


... ideal for multiple installations! 
TRADITIONAL STYLING Competitive with amy other general office 


furniture ... yet with normal dealer markup! 


...and @lll feature the luxury of WOOD! 





BFP OK Rate 








SENIOR OFFICE MASTER GROUP — A practical combina- OFFICE MASTER GROUP — Pleasing, functional and 
tion of modern styling and space-saving modular wood economical wood office furniture ... for private or gen- 
office furniture. Basic units provide individual desks and eral offices. Features quality, construction and design 
accessory combinations for executive and personal offices. you'd expect to find only in higher-priced desks. 





AMBASSADOR GROUP — Unmatched in traditional styl- 
ing. Selected cabinet woods; warm lustrous finish; Eng- 
lish antique finish hardware. Rich in feel; substantial 





in appearance 


CLASSIC GROUP — Contemporary wood office furniture 
at its finest. Rich walnut finish; cast-brass hardware; 


Write, wire or call — TODAY — for full cane backs standard on all desks. 


information on Jasper’s complete offering! 





SPACE No. 515A @ NSOEA Convention 


JASPER OFFICE FURNITURE COMPANY, Jasper, indiana 
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Dont sell chairs...sell com fort! 


SENG FIXTURES 


increase alertness and efficiency 


Build good will and more sales by recommending 
Seng fixtures to your customers. They'll quickly dis 
cover that swivel office chairs and typewriter desks 
equipped with Seng devices definitely increase comfort 
and step up the work output of every business day 


The Seng equipped Secretarial Posture Chair provides 
firm, restful support while conforming flexibly to the 
needs of the user. The Seng chair control is easily 
adjusted for height and has nylon bearings that assure 
long, trouble-free service. 


Seng Typewriter Desk Fixtures operate easily, silently 
and smoothly. At the touch of a finger, they swing to 
typing position providing a sturdy, level platform 
So that your customers will 
be thoroughly satisfied, ask 
your manufacturer to sup 
ply you with chairs and 
desks which are Seng 


equipped 





The EMG Comaany 


CHICAGO AND LOS ANGELES 
General Office: 1450 N. Dayton St., Chicago 22 
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ment and stationery store, died July 1 at his home in 
St. Petersburg, Fla 

He was a past president of the Binghamton Lions 
Club. Surviving are his widow, a daughter, two sons, 


and a sister 


Leo E. Alexander, 


whose entire business life was spent in the office ma 
chines business, died recently following an extended 
illness. He was 45. A resident at the time of his death 
of Carmel Valley, Calif., he is survived by the widow, 
Barbro, daughter of Carl Friden, founder of the Friden 
Co.; five sons and three daughters; both parents; and 


a brother 


Charles B. Sannon, 


a representative with the Eaton Paper Corp., died July 
9. He had been with Eaton for 33 years and planned 
to retire at the end of this year. Throughout his terri 
tory of Michigan and a part of Ohio, “Chuck” Shan- 
non’s customers were also his close friends. He was 


held in equally high esteem by his associates at Eaton 


Victor Reduces Custom Line Prices 


Price reductions ranging from 11.7% to 27.9% have 


been announced by the Victor Adding Machine Co. for 
their top line of Custom model adding machines 

A. F. Bakewell, vice-president and general sales man 
ager, credited a recent rise in sales volume plus con 
solidation of models for the price cut 

Lowered production costs through elimination of 
several low capacity machines now available in the new 
Imperial and Champion lines has allowed the company 
to offer additional savings to the public at this time 

Affecting 18 basic models of the Custom line—ele 
trically and manually operated in both 10-key and full 
keyboard the largest decrease was $106 on an 11 col 
umn capacity, L0-key keyboard electric model. Other re 
ductions were from $28.50 to $100 


New McDonald Showroom in Dallas 


eS ow 
A new display center has been established by McDonald 
Products Cory t Buftalo, N. Y., in the Dallas Merchandis 
ng Mart. Amid items of the company’s lines of smoking 
aids and desk accessories is Paul F. Eix, representative 
[The company has similar display rooms in New York 


Angeles 
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NEW! BRIGHTER WHITE 





in a new 
sales- 
engineered 

package... 


THE FAMOUS 
ERASE -WITHOUT- 
A-TRACE 
TYPEWRITER 
PAPER 



















Available in 100-sheet Packets 
and Reams, in four popular 
weights, including Onion Skin. 


EATON’S CORRASABLE BOND 


Packaging Advance 
NEW merchandising strength... sales-making 
CONSUMER-CONVENIENCES ... POWERFUL 
display opportunities . . . IMPACT that creates 
impulse buying...built right into the virile russet- 
colored new Corrasable package. (Display it with 
the new teal blue Eaton’s BERKSHIRE package 


on aisle tables, gondolas, shelves and in windows 


Eaton gives you massive 


—to trigger buying action.) 


Product Advance This new sales-engineered 
package introduces a new, even BRIGHTER 
WHITE Cor’ra’sa’ble Bond... the unique and 
famous typewriter paper with the erase-without-a- 
trace finish. If you are looking for a real volume- 
seller, write Mr. L. G. Morris, Sales Manager, for 
samples of Corrasable Bond and details on profits 


and merchandising. 


» 120)Wwe 














DESIGNED TO TELL...SELL...AND RESELL! 








The new Corrasable ream-box end-label makes 
selling easier... shows customers exactly ‘ 
what they are buying... name, grade, 
weight, finish and size of paper. And 
Eaton's brand new package fea- 
tures ... distinctive design 

... fumble-free fold-back, 
reach-in cover... descriptive 
contents band ... bring satisfied 
customers back to you for more! 








% 





Berkshire 
Typewriter Papers 





EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS + Showrooms: NEW YORK, 475 Fifth Ave. + CHICAGO, G N. Michigan Ave. 


OA-9/59 












NOW-CASH IN ON THE 


B Sell tg 


} OFFICE PENCIL...EVER! 


OFFICE PENCIL with 


Lanolized Lead 


‘ae 





All The Qualities Your Customers Want... 


@ Superb Writing Ease because SEMI 
HEX and only SEMI-HEX contains Lanolin 
Lead! Yes Lanolin the super lubri- 
cant lets the new SEMI-HEX glide across 
the paper quickly, silently. It won’t 
scratch, won’t stick even on roughest 
cardboard! Writing is easy, comfort- 
able. And Laboratory tests prove that 
SEMI-HEX—with exclusive Lanolin Lead 
is the smoothest writing pencil you can 
use! 





@ Virtually “Break-Proof” Points! Gener- 
al’s exclusive Carbo-Weld Process makes 
a bond that holds true to the final 
sharpening! 


@ Each box is Unconditionally Guaranteed 


to be the best office pencil your customer 
has ever used—or money back. 


AND HERE’S HOW YOU CASH IN: 

e@ You Profit By Big Discounts IMMEDI- 
ATELY upon receipt of order! 

@ Generous Profit Margin! 

@ Giant Advertising and Merchandising 
Programs keep your customers asking 
for General’s SEMI-HEX. 








SEMI-HEX 


is available in 
6 degrees: 1, 2, 
2-2/4, 3, and 4. 


LIMITED TIME FREE MERCHANDISING OFFER: 
Send us your customer list, and we will 
send them FREE samples of SEMI-HEX 
in your name! Then watch the re-order 
business roll in! This offer is good for just 
30 days! Act now! 


r newest ~= | 
Write owing a STOCK UP ON SEMI-HEX NOW 





Wrtniog 8 Sh 

mplete prodve a 8 and take advantage of All Our “Sell-On- 
Quality F School Sight” Merchandising Aids and Counter 
For aio. Displays! 





ENERAL 


PENCIL COMPANY 
69 FLEET STREET 
JERSEY CITY 6, N. J. 
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(Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted July 7, 1959 


2,893,109. Lead Pe 


2,893,144. Index Tat W 
2,893,351 Copy Holder Hele | Wager 
2,893,352. Per Sharpener r H 
2,893,398. File Cover Support Devices as Used in Filirg Systen 
i ’ } or of utf A 
. 893,469. Nestina Chair. Charlies Eame 
W t f 
2,893,532. Justifying Mechanism for iy sms iter d the Like 
z¢ V Aust r to Ing. ( z pA 
2,893,53 Typewriter and Sound Sevstenian Furniture therefor 
E wood i to Underwood New York, } 
2,893,565. Tape Holder. Herbert Weston, New 
plague N t Visirecord, | New Y 
2,893,631. Power Operated _ Control! Mechanisr 


893,729. Sheet Separating Sethenion vor Duplica 


‘ 


nN 


Granted July 14, 1959 
2,894,400. Loose Leaf Binders. Mat 


2,894,449. Sales Transaction Machine 


Ca f 


ing Device for Fountain Pens 


2,894,541. F 
2,894,561. Nesting Desk-Chair Combination 
2,894,613. Even Printing Manual Typewriter 


2,894,640. Desk Trays and the Like 


Granted July 21, 1959 


2,895,413. Pressure Roller Support and Moving Mea for a Rotary Dupli 
cating Machine. W Ritzerfeld, Ber t hard f 
895,448. File Record Signalling Device 

895,452. Pencil-P Sharpener. Frank rd 

895,4 453. Device for Pointing Pencil Leads 


Nh 


nm 


2 wngeyp Loose-Leaf Binder. Edward C. R 


895 484 Loose Leaf Binder. W i 
895,485. Card File Tray. Rayrm« 


N ao 


Nm 


2,895,534. Mechanism for Adhering Gummed Tape to t 
Envelope Assembly ontinuous Form. OD 


1 Top Flaps of an 


MPN 


895 586 Ribbon Inserter. Eugene Di Lu 
895.6 


9 
95 Calculating Machines Mery 


Granted July 28, 1959 


2,896,210. Hammer Type Staplers Lew 

r A W t New Y< 
2,896,348. Writing Implement. W | 
2,896,577. Retractable Writing Device 


gnor 


2,896,765. Trip Pawl Conteot Mechanism 
1S Roy V orp., Port Chester 
2,896,766. Typewriter Case Shift Mechanism 
Y a j t th a Marchant Inc y N. Y 
2,896,767. Spacing Mechanism for Power Operated Typewriter 


Inor to th 


2,896,768. Typewriter Attachment. Dc 


2,896,842. Totalizer Control Mechanism for Calculating Machines 
1 City, N.Y 
2 OG. 843. Mechanical Shift Register 

g 


nm 


a9, 846. Ten-Key Value and Decimal Point Indexing Mechanism 


an , assignor t 2 
2,896,847. Overthrow Preventing Lock Mechanism for Numeral Whee 


f ‘ } 
ASsig 


4 


2 896 § 348 Core Shift Register Counter 
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METALSTAND 


MEANS 


MODULAR LINE 


The ultimate in design, versa- 


tility and practical simplicity, 
Metalstand Modulars allow 
you complete freedom of ar- 
rangement and selection; while 
their clutter-free, whistle-clean 
lines are a delight to the eye. 





GROUP 8B, 
one of 4 
Groupings 





ew! 


“STATESMAN*” 


26” Deep 
Golden.Glide* 





volume sales ... 


Metal Standard of Quality 
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“Goldencrest*” 
282" Deep 
Golden-Glide* 
Cradle 
Suspension 


“STATESMAN*” DESKS Files 
Square Edge Design 3 

Also Available in 

Round Edge Models 


. - - More to Show! More to Sell! . . . More to Profit By! 


The industry's most completely sellable line because 

it offers you more styles, more design features, more 

quality extras than any other at even higher prices. WRITE 
Prices which astound the industry for lowness . en 
but happily give you the opportunity to achiev: 
and profits-in-the-bank'! TODAY! 


WIRE... PHONE 


* Registered 


SEE THEM AT NSOFA. BOOTH 336 
CONRAD HILTON, CHICAGO, SEPTEMBER 26-30 


METALSTAND COMPANY 


7520 STATE ROAD, PHILADELPHIA 36, PA. °¢ DeEvonshire 3-7900 


Manufacturers of STEEL DESKS AND MODULARS . SUSPENSION FILES 
NON-SUSPENSION FILES ¢ STEEL CABINETS ¢ Hile TYPEWRITER STANDS 
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COMPLETE LINE OF 
FILING ACCESSORIES THAT PUT 


ba | 
| e order in the business office 


| 


e orders in your salesmen’s pockets 








agate card trays 
new and improved 


e wood card files 
for office, home, school 
e wood desk trays 
locked corners, veneer bottom 
e special steel boxes 
made to your customers specifications 
e hedges box files 
best sellers everywhere 
e “dandy” transfer file 
for low cost transfer filing 
e hedges clipboards 


with nickel plated clipheads 


e steel sorting trays 
corrugated rubber mat on bottom 


write today for catalog and prices 





we * @ : 
 WKRecges 
a ae MANUFACTURENG COMPANY 
—_? » 1441 CIRCLE AVE. 


e FOREST PARK, ILL. 














| Ath District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 


Gene Ownby. the w branch 
Allen Co . 
in Chattanooga 


store manager for Ivar 

Nise — Atlanta, was seen 
ently taking inventory of thei: 
4 wh} latest addition to their ever in 
fake reasing list of branches, Mercury 


Norman 


Poole is assisting in the buying 


4 Sales Co Understand 


— spot while Gene is galivantin all 
round the country but will take 


that department a bit later 


opened a stationery and printing 
Law lle, Ga., under the heading of Har 


ler something that I'm surprised somebody 
— ‘ d 
si, [ aust isn ft done sooner It S been done in 
= rous ot trades but so far as I know Florida 
Haven, Fla., is the first of our 

ymplete two way mobile radio station 
nm enables the ompany to keep in constant touch 
six t ks within a 5O mile radius. General 


jeath, claims the phone bill has been 


| luced greatly 1 service increased tremendously 


- Besides the trucks, the salesmen have radios in their 


ind cat t immediate information on prices, stock, 
; Ss, et without coming back to the store. The serv 

is CO! ted too so he can be routed or re-routed 
vice. Stan Hahn says he was so 1n- 
goin's on that he almost forgot to ask 
der. A license from the FCC is required for this 
operat but no special tests are necessary Just 


ication and approval from FCC will handle it 


as a new office supply store. R. E 

Scotty’ Scot rmerly with Norman's Office Supply, 

dA or Office Supplies, Inc it 1934 Hill 

St. Ha ther details but you boys better put 
Scotty’’ on your list for an early call 

re 1 merger of the DeKalb Office Equip 

Co., Decatur, Ga., and North DeKalb Office Sup 

( ha Ga. No other details at present but 

boys dig up your own details 
Mitchell’s in 
Greensboro, 


has bought out Harold 
Mit Dixon Office Supply C 

dent-treasurer, Harold ts e-president 
Ray M. Booth is secretary. For the ist couple ol 


Ross has been sales manager for S. T. Wyrick & 


happened here but word comes 


Ray, Raleigh Office Sup ly Raleigh, 
( S w known as ‘former’ city councilman. He 
L\ I 1} pecause I'm sure he had that spot as 


is he w ted it. I thought he was he ded straight 


Mentioned onth that Jimmys brother Cat 


| with a bursitis tition, Guess 
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MCA clallub acre elit: mulelsalial: 


Economy priced to speed sales. Continuous-duty design assures 


minimum servicing to preserve profits. 4-way guarantee builds cus 


tomer confidence. Many “addo-x” features—all “addo-x” quality 


write : —“‘addo-x’’, 300 Park Avenue, New York 22, NY 
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HARTER C-100 
EXECUTIVE 
ARMCHAIR 










SOLID 
HARTER QUALITY 
AT LOW PRICES 


The Harter C-100 series is a refreshing change from the usual 
rule that low prices are achieved only by cheapening the product. 
The C-100 combines low price with solid quality. Harter- 
pioneered one-piece heavy gauge steel base. Seat cushion, 3- 
inches thick, of molded and cored virgin foam rubber that’s 
bonded with pur latex. Choice of high impact styrene, molded 
hard rubber or upholstered armbands 

You can sell cheaper chairs but they can lose you customers and 
eat up profits with service calls. Harter chairs are made “for 
keeps” and that points up the value of a Harter dealer franchise. 


MATCHING SIDE 
ARMCHAIRS AND 
SIDE CHAIRS 





MODEL C-110 MODEL C-120 





HARTER CORPORATION, 825 Prairie St., Sturgis, Michigan 


pA = oe el 





STEEL 
CHAIRS 








FH eegene were 
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the docs didn’t knock out all of it because he is back in 
again. Hope they made it this trip, Cat 

Vernon Menges, former purchasing agent for the 
Orange County Board of Public Instruction in Orlando, 
Fla., has taken over operation of All Florida School Sup- 
ply Co., Jacksonville, Fla. The Smith Bros., Gordon and 
Bob, former owners, are now associated with Walter 
Paper Co. down in Coral Gables. 

Sidney Goldstein, manager of Seminole Paper Co 
Miami, lost his tather June 24. Mr. Goldstein was 
killed in front of his home when struck by a car, He 
was 72 years old 

William Albert McCallie, president of Office Sup; ly 
and Equipment Co., Knoxville, Tenn., diced July 19 of 
a heart seizure. He was 71 years old. 

Latest word on George Slater and his son, Bob, both 
badly injured in an auto accident near Ft. Wayne, Ind 
on June 6, is that they are both improving slowly. It’s 
bad enough having to be a hospital at home; far away 
from home must be about as rough as it can get. We are 
all pulling for you. 

Martha Avera, buyer at Carithers-Wallace-Courtenay, 
Atlanta, has had to put in a few days in a hospital due to 
an auto accident but her injuries were on the ‘slight 
side. Glad you had better luck than George and Bob 
Martha 

Fred Benford, Lakeland, Fla., suffered a heart attack 
the latter part of June and at last report was not doing 
too well. He was taken to Memorial Hospital, Lakeland 
Benford is Florida's oldest active Stationers 

Watson Ramsay announces that Gregory Grainey, 
former assistant to Gene Garrett, Miami, has been ap 
pointed as manager of Associated Stationers new branch 
in Milwaukee, Wis 

Let this serve as a late reminder before the Chicago 
convention to all you dealers and Travelers to be sure 
you attend the Fourth District’s Annual Breakfast to be 
held on September 28, 8:00 A.M. at the Crystal Ball 
Room, Blackstone Hotel.. This is on Monday and will 
be a swell way to start the convention off right. Jimmy 
Smith is putting a lot of time and work into this so give 
him the support he needs and be there 

Many thanks to the following for their noble assist 
ance in getting this here thing out Inky” Sanford 
Lydiard, John ‘“Do-More’’ Canine, Jack Cooper, Joe 
Shanks, Fred, ‘Swingline’ Pittman, Bob ‘Richards’ 
Bishop, and Stan “Apsco” Hahn. Come back next month 
boys—hit do make it nice. Bye now 


Ivan Allen Employee Handbook 


As an approach to better employee-management 
communications, Ivan Allen Co. has issued its first 
employees handbook. This booklet, 32 pages and cover, 
was designed and lithographed by the company’s staff 
The format compliments the new Ivan Allen signature 
and was printed in five colors. 

Peggy Baker, advertising and sales promotion man 
ager, who directed the development of this handbook, 
gives much credit to the NSOEA manual “Your Em- 
ployee Handbook’, which served as a guide in produc 
ing this booklet 

Copies have been distributed to the entire Ivan Allen 


organization and to 1,000 top clients in the Southeast 
Pan) 
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List of Exhibitors 
as of April 15th, 
1959 


Acco Products, A Div 
of Natser Corp 

Ace Fastener Corp 

Ace Lite Step Co 

Accucraft Inc 

Acme Lite Products C 

Advance Products Inc 

Aigner Index Co. Inc 

Albany Novelty Ce 

All American Ascorp 

Alien & Company 

Alliance Rubber Co 

All-Rite Pen, Inc 

Alvin & Co 

Amberg File & Index Co 

American Kleer-Vu 
Plastics, Inc 

American Pad & Paper 
Co 

American Writing Paper 
Corp 

Angler’'S Company 

Apsco Products 

Arrow Fastener Co 

Arrow Rubber Co 

Art Steel Co 

Artistic Desk Pad & 
Novelty 

Badger Inc. - Luxco 

Bainbridge, Kimpton & 
Haupt 

Baltimore Salesbook 

Julius Bandes & Co 
Inc 

Banov-Bernsiey & Co 
inc 

Barkin Expanding Env 


Co. Inc 
The Bates Maufacturing 
Co 


Bausch & Lomb Optica 
Co 
Burroughs Corporation 
The Carter's Ink Co 
Challenger Steel Prod 
Corp 
Clarotype Co. Inc 
Clauss Cutlery Company 
Leo Cohen Associate 
Cooks’ Inc 
Cole Stee! Equipment 
Co. Inc 
Comfort Cushion Co 
Convoy, Inc 
Coronet Industries 
Crownola Loose Leaf 
Cushman & Denison 
Delta Products, Div. of 
Air Accessories 
Dennison Mfg. Co 
The Joseph Dixon Crucible 
Dolin Metal Prod. Inc 
Dome Publishing Co 
Doringer Co. Inc 
P. Nathan Drate 
Dri-Mark Products 
Eagle Pencil Co 
Eastern Numbering 
Machine Co 
Empire Pencil Co 
Eaton Paper Corp 
Eraser Co., Inc 
The Esterbrook Pen Co 
Eureka Spec. Ptg 
Expanding Envelope 
Ezyindex Products 
Eberhard Faber Penc 
Co 
A.W. Faber-Caste! 
Foley Industries 
General Metalcraft- 
Div. of Metalcraft 
General Photo Product 
Gold Seal Chair 
Guide System & Supply 
Co 


G.S. Hammond & Co 
Philip Hano Co. Inc 
Harrison Home Prod 
Harvid Sales 
Higgins Ink Co. In 
Hodgman Rubber C: 
Hormel Corp 

C. Howard Hunt Per 
L. Hyman & Sons 
1.DL Mfg. & Sale 


Corp 
Jayem Sales Corp 
Klick Leather Good 
Kamket Corporation 
Jay-Ess Mfg. Corp 
Kores Mfg. Corp 
Krayer Manufacturing C 
LePage’ s 

Charles Leonard, Inc 
Herman M. Levey, Inc 
Lifton-Keppler Associate 
Lit-ning Products C 
Lindy Pen Company 
Majestic Staple Co 
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Sure It's Our Party, — But You Get The Gifts! 


HELP US CELEBRATE AT THE TRADE 
SHOW BUILDING 8th AVENUE BE- 
TWEEN 35th AND 36th STREETS ON 
8TH AVENUE IN NEW YORK CITY. 
OCTOBER 17, 18, 19 & 20, 1959 





YOU GET THE GIFTS, — SO, COME 
YOURSELF, — BRING YOUR PERSON- 


NEL. 


EASTERN COMMERCIAL STATIONERY SHOW (Eastern Commercial Stationery Ass'n, Inc.) 


List of Exhibitors 
(Continued) 


Majestic Stationery Co 
Map Corp. of America 
Maple Leaf Mfg. Co 

Marnay Sales & Mfg 


Marsh Stencil Machine 
Co 


Master Woodcraft, Inc 

May Tag & Label Corp 

Joshua Meier Co., inc 

Metal Specialities Mfg 
Co 

Micropoint, Inc 

Minnesota Mining & 
Mfg. Co 


Jointly Sponsored by 
The Stationers Association of New York, inc. and The Metropolitan Travelers Club, Inc. 


485 Fifth Avenue, New York 17, N. Y. — OXferd 7-3949 


Mc@ern Steelcraft Inc 
Martin M. Moldow 


Associates 
Mutual Products Co 
Inc 


National Blank Book 
Company 

New England Stationery 
C 


0 
New York Silicate Book 
Co 
Nobema Products Corp 
Noesting Pin Ticket Co 
Norma Pencil Corp. 
Nu-Craft Products Co 
Ottenheimer Publishing 
Co 
Oxford Filing Supply Co 
Paper Mate Company 
The Parker Pen Co 


Penn State Industries 

The Perfect Rubber Seat 

Sidney Pomerantz 

Port Huron Sulphite & 
Pa. Co 

Ray-Dex Products Co 

Red Raven Rubber Co 

Red Rope Stationery Inc 

Redi-Record Payroll 
Systems 

Redi-Record Products 
Co 

Regency Thermographers 

Reliance Pen & Pencil 


orp 
Remington Rand Dealer 
Sales 
Rest-A-Phone Co. 
Robinson Reminders, Inc 
Rubin, Rubin & Rubin, 


Corp. 
Sanford Ink 
Saxon Paper Corporation 
—o Dispenser 


Scripto Inc. 

The Shallcross Company 

Smokador Mfg. Co., Inc 

Speedry Products, Inc 

— Loose Leaf 
) 

S. S. Stafford Inc 

Steel Parts Mfg. Co 


nc 
Stein Bros. Mfg. 
(Stebco) 
Stock Forms Company 
Stone-Newman Associates 
Tavella Sales Co 
Swingline Inc 


| & M Suffrin 

Technical Tape Corp 

Tiffany Stand 

Tops Business Forms 

Universal Pad & Tablet 

United Cutlery & Hdware 

Utility Wholesale Stat 

Venus Pen & Pencil 
Corp. 

S.E. & M. Vernon Inc 

Victor Safe & Equipment 

The Warshaw Mfg. Co. 
Inc. 

Waterman-Bic Pen Corp 

Westcott Ruler Co, Inc. 

Wilson Jones Company 

Worcester Wire Novelty 
Co. 

Zephyr American Corp. 
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The Ultimate in Service Wholesaling 


@ Orders Shipped Same Day Received 


@ Freight Free! @ Competitive Prices 


For complete details send for our new 1959-1960 Catalog No. 60 


PRIOR, Inc. 


Wholesale Stationery Distributors 
411 BANCKER ST., ENGLEWOOD,N. | 


Phone: Lowell 0960 


We sell to the Trade Only 








LAAT CHANGEABLE LETTER 


DIRECTORY 


——— \ il = CORK AND CHALK BOARDS, NAMEPLATES, METAL 
Bik: ) 'j SIGNS, OFFICE ACCESSORIES...With such a complete 
line of Bulletin Boards and Directories, DAV-SON 
gives you the widest possible sales opportunity. No 
matter what your customers need, you can meet 
their requirements with the largest, the finest, the 

best known line of its kind now on the market. 


i wooo or 
METAL FRAMES 


| 


: 
: WRITE today for complete literature and details on 
: ; DAV-SON's profit-maker franchise. No inventory .. . ne 


stock necessary! 








Caza) 
AMERICA'S MOST COMPLETE LINE... DAV-SON | _=_ 
SINCE 1932 


A. C. DAVENPORT & SON, INC. 


Dept. OA 311 North Desplaines Street . Chicago 6, IIinois . Telephone: STate 2-6683 
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5th District Notes 


PAT PATTERSON, corre 
3710 Gresvener Road, Cleveland 18, Ohic 





Fifth District 1960 Regional 
Convention plans are already un- 
derway. Governor Henry Chesick, 
The Century Press, Newcastle, 
Ind., took advantage of his trip to 
Detroit with his charming Kath- 
erine to hold his first conclave. Cal 
Long, manufacturers’ representa- 
tive, president of the Fifth District 
Travelers Club, also was in Detroit 
for the same function, the annual stationers and Travel- 
ers golf picnic at Glen Oaks Country Club July 2 A 
lengthy (and fruitful) conference was held. Don’t for- 
get—French Lick, Ind., April 28-30, 1960. 

William B. Gregory, Gregory & Leonard Office 
Equipment Co., Detroit, announced the resignation of 
H. B. Speicher and the election of the following offi- 
cers: W. B. Gregory, president; Albert B. Gregory, vice- 
president and general manager; E. Eugene Grenon, vice- 
president and director of purchases; Harry E. Thomp- 
son, treasurer; Jack Stafford, secretary and assistant gen- 
eral manager; Nathan B. Goodnow, assistant secretary. 

W. J. (Dixie) Carroll, that fine gentleman (now 
from the south, y'all) has retired after many years 
with Eberhard-Faber Pencil Co. Carl Dietsch, J. R. 
Holcomb Co., Cleveland, recently visited with Mr. Car- 
roll in St. Petersburg, Fla., and brings us the news that 

Dixie” is setting up as a manufacturers’ representa- 
Attention manufacturers of supply items: you 
a better man in the state of Florida. Ad- 
1050 55th Ave., So., St. Peters- 





tive 
wont get 
dress W. | 
burg, Fla 
New Dealer in Cleveland, is G. H. Thrasher, Inc., 
1220 W. Sixth St. With a background of a quarter 
century in the industry is Milt Meyer, president; San- 
ford Berkley, vice-president; and G. H. Thrasher, secre 


( arroll, 


tary-treasurer 
Wedding Bells: 
Robert Pierce of Etlan, Va., on June 13 in Calvary 
Bible Church in Columbus, Ohio. Her pappy is Keith 
Rupert, supplies buyer for Columbus Blank Book Co. 


Lovely Lora Lee Rupert was wed to 


of Columbus. Congratulations! 

Sir Stork Detroit: and 
Marshall, order department head of Lynn B. Emery 
Co., Detroit, were blessed with a son, Dion Patrick, 
on June 13 . Jo and George Jordan, in sales for 
Service Office Supply Co., Detroit, also had a son on 
the Fourth of July. Again, congratulations! 

Shelley Leonard, charming daughter of Bill Leonard, 
buyer for Mutual Papers, Inc., Detroit, is busy spending 
the summer filling in for vacationing personnel of the 
firm. Shelley, at this writing, is her pappy’s able as- 


Flies over Virginia Leo 


sistant 

Silver Anniversary: Our heartiest congratulations to 
Leeta (Sis) and Marc Jacquemain on their 25 years 
of wedded bliss on July 14 Jacquemain is buyer for 
Gregory, Mayer & Thom Co., Detroit 

Cleveland members of the industry will be interested 
that Howard is now associated with 


to know Edwin 
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OA REPRINTS 


The following reprints are available at 15¢ each: 
1—Create the Time to Sell School Supplies 
2—Demonstrate to Sell Phone Amplifying 
3—Partitions Lick Space, Sound Problems 
4—How to Determine Your Break Even Point 


$—Office Furniture Nears $1] Billion Status. A special! 
analysis of census data by OA’s Research Bureau 


6—Discount Selling Spreads Its Tentacles 
7—Basic Color Guide 

” 
The following are available at 25¢ each: 
&—Can You Afford to Ignore Copy Machines? 
$—Dealers say: Sales Up 10% in ‘59 


10—What's Happening to Office Furniture? A searching look 
at a primary segment of the Office Equipment industry 


11 —Industry Sales Potential for 1959 

12—Color Is Your Business 

13—3 Out of Every 4 Dealers Sell the Complete Office Interior 
14—Business Forms Sell Best When You Sell Ideas 

15—Copy Machines . 


16—Electric Typewriter Rental Plans and Office Machine 
Leasing Opportunities 


. » Developing a New Market For Supplies 


17—Booming Potential in Furnishing New Office Buildings 


18—Dealers Are In the ‘Packaged’ Office Business. A specia! 


research project determining the extent to which dealers 


are furnishing, designing and performing decorating serv 


ices 
o 


The following are available at 50c each: 
18—Automation Comes to the Office Supply Dealer 


20—Today's Best Buy — Office Machines. An extensive study 

by OA’s Research Bureau comparing the big price in 
consumer items with the 
Excellent sales ammunition 


creases in general lesser rise 


in office machine prices 


21—Fixtures—Tools that Make Retail Merchandising a Success 
or Failure. 


The following are available at $1.50 each: 


22—The Salt Lick. A 
practical essays 
salesman. L. R. Addington, Vice 
Construction Company 


compilation of 47 brief but intensely 
salesmen by a 


President of Art 


successtiul 


Metal 


written ter 


23—The Ad-Viser. A 76 page booklet of articles on dealer adver 
tising that have appeared in Office Appliances. By Irving 
Sette! 

Circle the number of the reprint and enclose this coupon 

with the exact amount in coins. stamps or check. 





Service Bureau, OFFICE APPLIANCES 
600 W. Jackson Blvd., Chicago 6, Illinois 








Enclosed please find $————— to cover the cost of the : 
booklets circled below: : 
1 2 3 4 5 6 7 8 ,9 Bw : 
13 14 #38 =«6316=«C«W7CUS CUS 62OhCU8tlUlCU sl 
Name 

Position 
Firm 

Address 

City Zone State 

[]) Check here for quantity prices on items circled. 
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John E. Schneider as manufacturers’ representative in 
| District Seven. Ed was Cleveland district manager with 
| Clary Adding Machine Co. 

Lucky Vacationers: Mary and Joe Sullivan, contract 
| manager for Service Office Supply Co., Detroit, are up 
If you have an | at Glen Lake in northern Michigan with their two chil- 4 


| a... o Bill Leonard, buyer for Mutual Papers, Inc., 


offset duplicator Detroit, is vacationing with his family in Canada 
and a direct-print | | 6th District Notes 


FRANK J. RYBICKI, correspondent 


35 E. Wacker Drive, Chicago 1, Ill 
copying | : hale ° 
: The “water polo’ tournament (we're just kidding, it 
machine... 








| was golf even though the weatherman contributed 
| copious moisture instead of sunshine) held by Great 
| Lakes Travelers Club July 23 at Cog Hill was a well \ 
| arranged and well-attended event. On a dry day all 
| records for this south side tournament could have been 
broken. / 
Jerry (American Pad) Henningson left no details to 
chance and proved himself a diligent chairman, as- 


You need ern ae | sisted by Robert Reynell, co-chairman, Walter Back, 


Chet Smith, Jr., Mel Hodges, Ray J. Eichenlaub and 


EAG LE-A | Tom Gillice. 


Best gross score of the day, a 77, was turned in as 


TRANSI UCEN ¥ | usual by John Stuercke. Low netter, by the Peoria sys- 
| tem, was Sam Riggs. ' 


Here’s a master paper that’s a star 
performer two ways! Eagle-A Trans- 
lucent Bond gives you sharper copies 
when used as the master sheet with 
Bruning, Ozalid and other direct copy- 
ing machines. And it prints so well 
on offset duplicating equipment, you'll 
find it perfect for running printed 
forms — for use as masters in your 
copying work. Eagle-A Translucent 
Bond can also be used for preparing 
positive working offset plates. Com- 
pare its performance and low cost! 
Made by the manufacturers of Eagle-A 
Business Papers and available through 





(fh xe eee 





: , TOP MEN in the Cog Hill tournament 

Eagle-A distributors. display their prizes. They are Sam Riggs 
(left), low net, and John Stuercke, low 
gross. 


LAVA Chl = In the special events division, John Hardinger and 
C. W. Clemen were tied for low putts, at 31, closely 


followed by Clarence Balliett, Walter Lennartson and 
Bob Greco who had 33 each. 

Herb Dee captured honors for the closest to the hole 
on the tee shot at the 4th green, with Rus Ragan sec- 
| ond and John McGinnis third. 

Practically everyone shared in the division of the 
many and attractive prizes offered by Chairman Hen- 


Clip this coupon to your letterhead 


AMERICAN WRITING PAPER CORPORATION 
HOLYOKE, MASS., DEPT. O 


Send FREE packet of Eagle-A Translucent 
Bond with printed samples and blank test 














sheets: | ningson following the steak dinner 

NAME Bob Krumwiede received congratulations for his hole 
in one scored a few days previously while he was com- 

TITLE peting in the Illinois Jaycee tournament at Blooming- 





| ton. He finished in a tie for third in this meet. 
And congratulations went to Don Pike, vice-president 


Pence s sommes 
bee eo eee 


—E—eEelCUlC Cl Ul ]HLhUOOUOUCUC DOOlhUC TLC KM/CTOOCUCUrCOCOOCUlCl HY 


° 
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| STOCK * INCLUDING (Multi-rite) PEG- 
| BOARD ACCOUNTING SYSTEMS * AND 


| BUSINESS FORMS * YOU’VE JUST GOT 
| TO SEE THEM ALL TO BELIEVE IT * AND 


ANNOUNCING 


A NEW COMBINATION OF GREAT NAMES: 
(GY & (Gar?) JOIN FORCES TO PROVIDE DEALERS 
WITH A TRULY COMPLETE LINE “t MAKING 
ALL THESE OFFICE TOOLS AVAILABLE NOW 





UNDER ONE ROOF [PERHAPS YOURS}: 

WP EXECUTIVE FURNITURE * DESKS AND 
FILES * us BY MOD-U-ELL * yas CREDENZAS 
=e )-FILE * STEEL fis PARTITIONS * FILING 


SYSTEMS AND. SUPPLIES x PIL| IS 


THIS ENTIRE CESCO CATALOG OF ITEMS 
ALL OF WHICH CAN BE ORDERED FROM 












A COMPLETE LINE OF BINDERS AND 





YOU CAN BY WRITING NOW TO: 


Ce VWawman « ERBE MFG. CO., INC. * 1024 JAY ST. * ROCHESTER 3.N. Y. 


> +e Re & N G P RR & CF 8S 8.2 cS ©.R. PP: @ B Av tt ae 
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Because of a new Clix feature, paper 
jams are instantly released — without 
taking the punch apart! A simple lift- 
ing motion does the trick. No loss of 
time. No trouble. The world’s surest, 
simplest paper punches are 
now better than ever! 












CLIX 
3-HOLE ? 
PUNCH nad 
MODEL 3 ae 





For 3-ring binder sheets 11” x 8%”. 
Punches 3 holes at once. No gauges to set or places 
to mark. Weighs less than 20 ozs. LIST $3.75 


MODEL 32 ' a 
For 2-hole or 3-hole sheets. " 
Adjusts instantly by snap button. Takes sheets from 
6” to 12” long. LIST $5.75 

MODEL 7 (Not illustrated) Same size as 3-hole 
style, but punches 7 standard holes in 3-1-3 order 
for 11” x 8%” sheets. LIST $7.50 







CLIX 
DOUBLE. 
DUTY 
PUNCH 

















MODEL 2 Punches 
2holesspaced2%” 
on centers for 5” to 
12” sheets. Gauge- 
marked in 2” 
graduations. 


LIST $2.75 
SS 


MODEL 100X 

Punches “4” hole, 4” 
from binding edge. 
Red top, nickel-plated 
> base. 12 in display 
ee carton. List 65¢ each. 


See your Wholesaler or write to: 


NEW ENGLAND 
PAPER PUNCH CO. 


NATICK, MASSACHUSETTS 
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of W. J. Saunders Co., who recently became the father 


of a third daughter. 


Sixth District Governor Willis Wolfe was present 
and announced that dates of May 23 and 24 are being 
considered for the regional next year. Under investi- 





WINNERS 
Co-Chairman Bob Reynell, at the mike 
man Jerry Henningson. Meanwhile, Gov 
cusses state of the industry with Ray ] 





of golf prizes are given the glad tidings by 
Listening is chau 
Willis Wolf 

Eichenlaub 


dis 


gation are sites at Lake Lawn and a Chicago hotel 
Convention on a boat has also been proposed 

Don't forget GLTC’s September golf on Friday, 
September 11, at Tuckaway Country Club near Mil- 
waukee. Co-ordinator Rus Ragan, American Pad & Pa 
per, tells us that Chairman and Ex-Governor Art Finger, 
S. J. Olsen Co., Milwaukee, is planning a great outing 
with wonderful prizes. It’s the Friday after Labor Day 

Benny (A. W. Faber-Castell) Powell surprised mem- 
bers of GLTC and popped up at a recent Friday noon 
meeting. We were all glad to see you, Benny, and wish 


you would come up more often. 





ROBERT LAMSON, roving representative for Yawman & 


Erbe, about to remove the water from the Nippersink Manor 
pool during the District Six meeting in June 

The great NSOEA show is approaching rapidly and 
Bob Cleary, manufacturers’ representative, chairman of 
the pre-convention luncheon, tells us there will be a 
cash bar set-up for one hour before the noon luncheon 
This will be an informal affair without a head table and 
will be a welcomed get-acquainted affair. 

GLTC’s annual Christmas party will be held at the 
LaSalle Hotel on Thursday, December 11. It seems as if 
we just had the last one a few months ago. Well, ‘'tem- 


pus fugit 
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The SHARP, NO-STAIN SPIRIT CARBON 


for * TABULATORS 
* HIGH SPEED PRINTERS 


e TELETYPE 
and many other 


* AUTOMATED MACHINES 


is definitely C. bp 


Just as CBP is best for straight duplicating! 


CBP is the one duplicating master with all the 
features users want: 


CLEANLINESS * VERSATILITY 
GUARANTEED LONGER RUN 
UNEQUALLED SHELF LIFE 


Provides 350 and more perfect copies! 


CBP will make it possible for you to cash in on 
the surging demand for systems and auto- 
mated machines supplies. Write today for full 
details on this outstanding, exclusive Old Town 


development. _ 
Nd Town) 
(WoT 


OLD TOWN CORPORATION 


Extahlished 1917 


750 Pacific Street, Brooklyn 38, N. Y. 

















Don’t break your back 
digging up buried information! 


LOCATE YOUR RECORDS EASILY—No more fussing 
and fuming. With Pronto files your records are 
as active as your regular files. 


BEAUTIFUL APPEARANCE—Finish in attractive 
olive green to match your regular office files. 


STURDY CONSTRUCTION—Built of 275 |b. tested 
corrugated fibre board... reinforced with steel 
on the shell and the four corners of the drawers 
as well. 


SAVE FLOOR SPACE—Prontos are constructed to 
interlock ° ito solid units and stack as high as 
the ceiling. 


PRONTO 


STORAGE FILES 


2 a = 












Legal Size $4.55 


Prices slightly higher 
in Texas, Colorado, 
West of the Rockies and 
outside the U.S.A. 


RI alanine 
A. Pay oe 


SPREE saree Vere Wi -3) 5 


ome pregeee ooe 


*- 


oe epee: 


Letter Size $3.70 


Check Size $2.50 


PRONTO FILE CORPORATION 


415 MADISON AVENUE, NEW YORK 17, 
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7th District Notes 


CHARLIE CORDRAY, correspendent 
914 W. 801, St., Bleomingten, Minn. 





Howard Schaub, past governor and owner of the 
Schaub Office Supply in Minneapolis, is now back 
at his desk 

Jim Golden just became the proud father of a baby 
girl. Jim, as you know, is the Eaton Paper representa 
tive in this territory 

Walt representative, has 
taken on several additional lines. One of 


ilso Amberg File & Index 


Bachman, manutacturers 


them is the 
Sturgis Chair line, 
Earl Collins, 


thing all quiet on the Western front. He just re 


Rockwell-Barnes Co., reports every 


turned from a trip to Colorado Springs and Denver 
Larry Goodhand must be enjoying some fishing 
as I haven't seen much of him lately 
Bud Caruso is being transferred by Quality Park 
to Atlanta, Ga., to take care of that 


He has already sold his home and will be 
We will miss you, Bud, and lots 


| nvelope Co 
territory 
on his way shortly 


of good wishes for success go with you 


Warren Carlson, Fireside Office Supply in Minne 
apolis, is nOoW moving to larger quarters in Rich 
held. Let us know, Warren, when you expect to have 
your grand opening 

Al Nordstrom of Smead Mfg. Co. is retiring after 
the first of the year after many years of pioneering 
the sale of Smead products Al, you will always be 
Travelers’ and activities 


welcome at all meetings 


At last we are making a change of our District Seven 
Travelers meeting place. Our meetings will be the 
last Saturday of each month as usual but will be held 
in the Directors Room in the Normandy Village on 
8th Street 


and 4th Avenue S., and man, the food is 


scrumptious there 

to hear that Clem Caster of Green 
been very ill. He is at Heart 
Milwaukee. At the Mrs 
Caster is ina hospital in Green Bay 


Extremely sorry 
Bay, Wis has 


Sanitarium in 


Sac red 


same time, 


a letter from John E. Schneider from | 


Received 
Troy, Wis. A 
turers, Schneider just recently hired Edwin Howard 


representative for various manufac 
who will be calling on dealers in District Seven with 
Rowles & Krueger Products. He will primarily assist 
dealers in solving problems connected with layout 
of institutional furniture 

Stan Griebel, formerly with Y & E and now with 
Thermofax, has just opened up a new branch in St 
Paul 


notch looking organization. Stop in and see Stan 


His main store is in Minneapolis. It is a top 


We are sorry to hear about Clark Briggs’ accident 
We hope everything is O.K 


accident was with an electric saw which slipped while 


at this writing. Clark's 


he was working at home on one of his projects 

Yours truly will have his own business selling both 
retail and wholesale on Codo Mfg Corp. products 
It will be called Charles J Cordray & Associates 


The Duluth Convention did not have the turn out 


we expected but those who attended had a rip-roar 


ing time and enjoyed it immensely. Also the educa 
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MAKERS OF THE WORLD FAMOUS 
PATENTED “STA CLEAN” METALLIC 
PROTECTIVE COATED MASTER UNITS 


U.S. PAT. 2.671.794 





Recently there was a news announcement of 
substantial importance to our customers and 
prospective customers... 


Rose Ribbon and Carbon Mfg. Co., Inc., has merged 
with Bemis Bro. Bag Co., a century-old leader in 
the flexible packaging industry. 


This means much to Rose... and to you. 


It gives us at Rose the opportunity to draw upon the 
specialized staff services of a large corporation .. . 
particularly the strong research and engineering 

departments. 


And it gives you, our customers and prospective 
customers, assurance of still better products and 
services. 


SPECIALIZING IN MASTER UNITS 
SPIRIT & HECTOGRAPH CARBON PAPERS 


SUPPLIERS TO DUPLICATING SPECIALISTS EVERYWHERE 


RIBBON AND CARBON MFG. CO., INC. 
HARRISON, NEW JERSEY, U.S.A. 


\ Subsidiary of Bemis Bro. Bag Co 
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Bulman-equipped interior of Spencer’s, Inc., Gastonia, N. C. 


‘‘Bulman increased our business 50% 
in the first month!” 





ie) 
Another pleased customer reports on Bulman ‘‘Personal nail a a iat ities 
Planning’’. “Sales increased by 50% in the first month after 
: ; es AND EXPERIENCE OF OVER 
installation of Bulman equipment”, writes A. M. Spencer, Jr., } 
vice president, Spencer’s, Inc. of Gastonia, N. C. “Bulman 54,000 STORE INSTALLATIONS 
planning and equipment increased our display space 35%. 
We feel that in the future we will be able to keep our shelves 
stocked more easily and be able to do more business with less 
inventory.” Bulman “Personal Planning” and equipment pro- 
duced for Spencer’s, Inc. Your Bulman representative will 
show you how they can produce for you,too. Call him today 
or write Dept. VY. 


THE BULMAN CORPORATION 
Grand Rapids 2, Michigan P 

NEW YORK, FT. LAUDERDALE, INDIANAPOLIS, LOS ANGELES; ( 
Offices in principal cities ( 

Canadian subsidiary: Bulman of Canada (Store Equipment) Ltd., Toronto 











» a on <2 
! sloped sheiving V 
‘. 
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sl talks were something to remember. Below are 
tures taken at the convention. I won't mention 
names. You figure out who they are. 





PAUL BUNYAN uldn't have done better 





‘ 


GUESS WHO lot of fun at the District Seven meet 
Dulut 
Art Letner 1s now president of the Marr Duplica- 
Co., the company which he purchased recently. 
John Christianson, Quality Park Envelope Co., 
1 up a lot of envelopes which I will distribute 
long t ich one of you. They are already 
Charles Cordray, News Hound, Dist 
S nN, and ft idress, so as to make itt expedient for 
you loafers to write in some scuttlebutt 
Mel Sowell of Esterbrook Pen, just made a fishing 
Ed Erickson. Steve Sengbusch is now lo- 
Milwaukee. Glenn Richardson, formerly of 
Codo Mfg. and now with A. W. Faber Co., is mov- 
Mi lis 


Agency: If we travelers would organize 
have an employment agency to 


h other. How about it 


Hedges Moves to Suburbs 


Hedges Manufacturing Co., manufacturers of filing 
iccessories, has moved to new, larger quarters at 1441 
Cir Ave., Forest Park, Illinois 

Harry Hedberg, president of the company, says “We 
will be able to serve our customers from this larger, 

dern base of operations with greater speed and 
eft ncy. The new location gives Hedges twice the 
manufacturing and warehouse area 

Th ompany’s address previously had been 2931 


We, tu rth A\ ¢ ( hicage 


from the makers of FLO-MASTER 
... where quality comes first 


felt tip markers 
for every purpose 
and surface 


the all-new, all-aluminum 


Cado-marker 


with oil base inks in 8 colors 
for BIG BOLD MAPKS on any 
surface —TOP PROFITS! 


The new Cado-marker is preci- 
sion-designed for permanent, 
waterproof, quick-drying marks 
on literally any surface —indis- 
pensable for the occasional user 
in general-purpose marking. 


the unique, all-new 


Brite-line marker 


with water base inks in 8 brilliant colors for BIG 
BOLD MARKS on paper — ASSURED SALES! 
Brite-line Marker is ideal for teachers, artists, office 
workers and others who work primarily on paper. 
The ink is non-penetrating — easily removed with 
eradicator, dries quickly and is practically odorless. 


Each has a larger ink supply than any other of 
its type! Refills available for both markers. 











Counter Display—Boldly colorful, Color Kits of 8 Cado-markers or 
attractive display-shippers con- 8 Brite-line Markers (one of each 
tain 72 markers of either type (3 color) available in beautiful crys- 
assortments), for effective mer- tal clear jewel cases with colorful 
chandising of single markers at foam plastic padding. You'll be 
point of purchase. Window display proud to display these exception- 
in 8 colors with mounted markers ally fine Color Kits in your win- 
sent free with initial order. dow, on your counter. 


Also available are Color Kits for both types containing 4 markers each 
(red, blue, green and black), in handy pocket package with easel back. 











CITY ZONE STATE 


aac See eee eee eee 





a 7 
; CUSHMAN & DENISON Carlstadt, New Jersey : 
§ Please send new descriptive literature in full color and discount §& 
§ sheets for Cado-marker and Brite-line Marker. 0a9 . 
' 
& NAME : 
t 
: COMPANY : 
gs ADDRESS. ° 
' 
7 t 
|) 
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AU this and heaven too- 


© 18-Gauge electrically seam-weld- 


















ed tubular steel frames 


® Large, comfortable seats —15'/2’ 


wide x 16” deep 


®@ Curved, correct postured backrest 
- BY,” deep for full support 


® Tubular steel leg braces, extra 
strong seat hinges 


®@ Non-moarring Super Dylan feet 


over steel dome glides 


® Steel, Wood or 
Upholstered seat 
models 





Heavenly Comfort/ 


LASTING DURABILITY, TOO 


‘ No. 901-E 
\ STEEL SEAT 


Especially designed to 
provide outstanding quality 
seating for economy budgets 


Study the structural details of these 

“economy buy” chairs closely, for , 

few folding chairs offer so much for so / 
little. Here’s comfort and durability é 

you'd expect to find only in chairs No. 902-E 
costing much more. For example, these HARDWOOD SEAT 
chairs have an extra large seat and 
backrest comparable to the finest chairs 
in our line. In addition, they feature 
one-motion simplified opening and closing 
and fold flat to frame thickness for 
compact storage. Select the mode! you 
want, then compare it with competitively 
priced chairs — You'll quickly realize 
it's the quality buy of the low price 
economy field and one that will provide 


many years of seating satisfaction 
No. 903-E 
UPHOLSTERED SEAT 





Yew! TABLET ARM CHAIR 


Demountable 


CHAIR TRUCKS Unusually strong and sturdy 
. with tablet arm rigidly \ 
Seven standard sizes mounted on tubular / 5 
hold both X-and Y-type support —_ \ 
chairs — upright or automatically i; 
horizontal under-stage raises or SS JA 
lowers when ~ 


models. Demountable 
ends and chan-angle 
frames permit empty 
truck stacking. 


chair is opened or 
closed. 7-Ply tablet 

orm faced with natural 

birch or maple = 
or plastic laminate 

Safety designed for 

non-tipping, ond to 

eliminate pinching 


‘. 























8th District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Lowis 17, Mo. 





Willard Harrison, vice-president of the Schooley 
Printing & Stationery Co., is in St. Mary’s Hospital 
in Kansas City, Mo., recuperating from a recent heart 
attack. Willard, we all wish you a speedy recovery 

Ed Miller, Lessard Printing & Stationery Co. of 
St. Louis, is now at home recovering from a recent 
operation. Good luck, Ed. 

Tom Johnson has joined his well known father, Rudy 
Johnson, sage of Omaha, as a member of the Omaha 
Stationery Co. sales force. All members of the 8th 
District wish Tom success. 

Emarines, Broadway & Scott, Council Bluffs, lowa, 
was burglarized sometime ago. The robbers got 
away with a large amount of cash 

Pat Patterson, Radar Office Equipment, had a 
heart attack and is making a recovery at his home in 
Lincoln, Neb 


Lincoln should call him on the phone and wish him 


Any of the salesmen going through 


well. 

The Phil Anderson Book Shop, Newton, Kan., has 
been purchased by the founder's son, Phil E. Ander- 
son. Phil bought it from his stepmother, Mrs. Mary 
Anderson, becoming sole owner. Mrs. Anderson is 
retiring from active business. Phil will be glad to 
see any salesmen traveling through Newton 

Dave Neuhaus, Invincible & Stebco, has gotten 
out of the dog house because he put something into 
the dog house, a French poodle. Janice is crazy about 
both of them 

Don Brown, 
Omaha, Neb., was in St. Louis recently. Don at- 


Brown Business Equipment Co., 
tended the National Business Machine convention 
held at the Chase Hotel. 

Dealers, 
the 1960 regional meeting of the 8th District to 
be held at Sequaha State Park, Wagoner, Okla? Are 
you making plans to take some of your personnel 
with you? We all know that if you attended the 1958 
regional held there, you will be at the one next year 


are you making arrangements to attend 


If you were not there, you no doubt heard about it 
and wouldn't miss the 1960 meet for anything. How 
about giving your valued employees a pat on_ the 
back and taking them along? 


Cardway Bought by Cushman, Denison 


The Cardway Corp. of New York City, manufacturers 
of rotary card file indexes, has been purchased as a 
wholly-owned subsidiary of Cushman & Denison Manu 
facturing Co. of Carlstadt, N. J., 
announcement by David L. Parke, president of C&D 

Founder and designer of the Cardway Rotary Card 
Files, Albert Karper, remains with the company as 


according to a recent 


consulting designer. 

The full line of rotary files, all of which offer unique 
and practical innovations in this type of card-filing, will 
be presented at the September NSOEA convention in 
Chicago. 
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Booming 
for yOu: 








COWyrT 


the new profit-making 
upholstery material! 


@ Like the shot heard ’round the world, COAIR is the beginning of a new era in office furniture 


upholstery. M COAIR looks and acts like a fabric, it tailors like a fabric, because it is a fabric. 


Yet, COAIR has the easy-care and long-wearing properties of vinyl. But there the resemblance to 


conventional vinyl ends because COAIR’s exclusive process leaves a vinyl surface which is always 


cool and moisture absorbent. Never “pools of water’’, regardless of how long you sit, COAIR is 


always climatically comfortable. Insist upon COAIR for all of the office furniture you buy. Make 


sure you have COAIR included in your swatch books. Switch to COAIR, for the biggest and best 


profit repercussions you’ve ever known. 10 beautiful colors—custom colors in 300 yard minimums 


for contract jobs. 

Every COAIR upholstered piece of furniture 
means more reorders, more satisfied customers. 
Fill in the coupon for samples and full particulars 
for this ‘‘looks better, feels better, wears better, 


is better material’, COAIR. *Patent Pending 


OA-9 /59 


INTERCHEMICAL CORPORATION, Cotan Division, Dept. B2 
341 Oliver Street, Newark, New Jersey 

Dear Sirs: Please send me samples, price lists, and additional 
nformation on COAIR, the profit-making new upholstery material 


Mr 





Title or Position 





Firm 





Address 





interested wholesalers’ and distributors’ requests siso invited. 
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9th District Notes 


INGENTO Qua ity soi, meni corepente 


is ‘ Most of you have learned of the sudden passing of 
Jack Haage of Blaisdell Pencil Co. Jack was stricken in 
IS bLasier to Se his sleep about the middle of June in his hotel room in 
New Orleans. He had covered this territory for over 
tee eeeee thirty years and was loved by all who knew him. Our 
deepest and sincerest sympathy is extended to his family 
I am advised that Dan Barnes, Wilson Office Supply 
Co. Houston, also passed away recently. Dan was the 
brother of Bob Barnes in Houston who passed away in 
1955. Our sympathy is also extended to his family 
Elizabeth Dell Silliman is the new daughter of Martha 
& Bob Silliman. She was born May 4 and weighed in at 
seven pounds, four ounces. Congratulations to all three 
of you. Then I have a report on Grandpa H. B. Lee at 
Al Cook Desk & Office Supply, Oklahoma City. Grand- 
daughter Cynthia Ann made her appearance May 28 at 
six pounds flat. She is the daughter of Lt. & Mrs. Phillip 
Lee. They are stationed with the U.S. Army down 
Georgia Way ( ongratulations to the parent and 





@eeeeneeoeeeeoeeseeneeveeeveeeveeae eee 





Grandpa. This one | overlooked earlier in the year 
Jane & Bill Mason, Mike Bryan Office Supply, Okla- 
homa City, are the proud parents of a new boy 
William Cameron Mason II. He was born March 25. 
Guess we will have to say Grandma Louise at Mike 
Bryans now. Heartiest congratulations to all of you. 
I am pleased to announce the recent marriage of Bill 
Scheffler to Miss Marty Martinosky in Dallas May 12. 
Marty and Bill took a honeymoon trip to Mexico City 
and Acapulco and are now settled in Dallas. We all 
wish you both every happiness. Then, comes along my 
good buddy, John McKim of Caddo Office Supply in 
Shreveport, and he advises that he and Elizabeth Gal 
loway were married July 3. The wedding took place at 
the First Methodist Church in Shreveport. Barrow Castle 
Castle Printing & Office Supply, was best man. My 





best wishes to Liz and John. 


rst nce you can see INGENTO’s ity 
web gla “ ~~ the 1; ‘| “ , Quality Visited with Dave Myles, Gulf Coast Office Outhitters, 
su 10 ° sth ine thé ylers s é r " 
pre ‘ gr ns 1 is ; sik ata "si age Houston, recently in his new show rooms at 1401 Caro 
Xtras to eaters and users alike... ) Pp k “¢ 
. = a rom tn line. Dave has a very beautiful furniture display cover- 
small 6 inch models right up to large heavy duty oa “ 
. ’ ing an area 75’ by 125’. 


table models. ; 
Bob Silliman tells me that Dewey Wise, formerly as 
sociated with Art Carrow is now working with Tommie 


THERE’S AN INGENTO CUTTER FOR EVERY PURPOSE rigs : 
Massingill at Story Wright in Lufkin, Texas. Also, of 






Offices Homes School Indust . 
— —s the passing of Hap Alpuente, Fernon’s, Beaumont, 
Shipping Art & Photography Manufacturing Texas. Hap sufte red a fatal heart attack July 15. We are 
@eeeeeoeeeeret eee eesereeeeeeeeeneeeevte eeeeeereese very SOrry to learn this and our sympathy 1S extende d 
. . 
to his family 
° Sales Representatives: 7 ; 
p ° The 1960 regional meeting of the 9th Daistrict 
. s = 
. SS) faeureee ee. } Tn » | NSOEA was originally scheduled to be held in Austin, 
+ Cleveland, Ohio Jacksonville 3, Flo. Phoenixville, Pa. * Texas, April 1 & 2, 1959. At the time it was planned, ‘ 
. 7 
+ Martin M. Moldow Assoc. Joe M. Davis Co. Harry B. Gorline * | it was not known that the Texas Relays would be held 
+ 401 Broadway 170 N. Robertson Bivd. 930 Sutter St. . he 2 Pt P alee \ 
« New York 13, .N. Y. Beverly Hills, Calif. San Francisco, Calif. . | at the same time. In view of the room commitment by 
; * | the hotels, it was impossible to arrange our meeting Due 
ilies a Te CeO OSCAR Cee SA ee 6 to conflicts with other available dates, the convention site 


TRIMMERS had to be moved and the committee, headed by Gov. ( 

W. ‘Bill’ Chancellor, Jr., West Texas Office Supply, 
Midland, Texas, selected the Shamrock Hilton Hotel in 
Houston. The new dates will be May 27 and 28. This is 


Send for Illustrated Sales Brochure 
MANUFACTURED BY 


IDEAL SCHOOL SUPPLY COMPANY 
8318 South Birkhoff Avenve — Chicago 20, Ill. Friday and Saturday. 
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with efficiency in mind... 









® Save Space — every- 
thing within easy 
reach for real effi- 
ciency. 





® Create efficient work 
stations quickly, 
easily 





® Utilize present floor space 
into more working area. 





COORDINATED GROUP by BROWNE-MORSE 


Work-saving units that give you more ftiexibility .. . economy 


The modern simplicity of these Browne— Morse Coordinate units adds an 
air of distinction to any office. Choose any combination from a long 
line of smartly styled units. Here is modular equipment guaranteed to 
provide more work stations, maximum durability — and at low cost! 
a jiffy you can add tops, cabinets, pedestals to basic desks in unlimited 


arrangements. 


FREE: Colorful brochure with more information on 
Browne-Morse work saving units. 
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ROWNE MORSE 


PANY 














rowne 


* 


-“* orse . NNIVERSARY 
a COMPANY 3 


MUSKEGON MICHIGAN 











MANUFACTURERS OF STEEL OFFICE FURNITURE, ALUMINUM CHAIRS, FILING 
SUPPLIES, LABORATORY EQUIPMENT, HOSPITAL CASE WORK, FUME HOODS 
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62-685-P43 
HOODED CASTER 























62-385-P43 
CASTER 











61-573 PULL 
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61-574 THUMB LATCH 











68-4847 LOCK 








QUALITY HARDWARE 
BY NATIONAL LOCK 


Locks, casters, filing cabinet hardware, drawer pulls, 
screws and bolts National Lock functional and 
decorative furniture hardware is quality made and 
pleasingly styled to enhance the user appeal of your 
products. Simplify your purchasing and inventory by 
ordering your hardware all from one source . from 
National Lock. Use our design engineering service 





IF YOU ARE AN ORIGINAL 
EQUIPMENT MANUFACTURER, 
WRITE US FOR NEW LOCK 
CATALOG. IF YOU ARE A 
DEALER, SEE YOUR JOBBER, 


\f NATIONAL LOCK COMPANY 











Rockford, Illinois * Industrie! Hardware Division 


172 





10th District Notes 


GEORGE E. WHITE, secretary 
Rocky Mountain Travelers 
413 Mono Place, Colorado Springs, Colo. 





Considering all factors, at- 
tendence at regular weekly 









luncheons Friday noon, 

] Ugjamming Oxford Hotel, Denver—has 

¥ lo tTYRIN held up remarkably well. 

Uteh x} Colorado Many of the boys are on va- 
ATATES 4 4 





cation, others on their regu- 
lar travel schedules. Visiting 
travelers are always welcome, 
so drop in and see us. A re- 
cent visit was made by Earl Collins (Rockwell-Barnes), 
the NSOEA vice-president of field division. So nice to 
see you. Earl, but drop in at the luncheon next time in 
town, eh? 

Nothing too static these days. Dealers Joe Fetterhoff 
and Johnny Meek (City Office Supply, Denver) who 
needed more space moved recently to larger quarters 
at 1328 Lawrence St. Nice going, fellers. And Ernest 
Gruner. veteran dealer long in Wisconsin and several 
years with Kendrick-Bellamy here, has set up his own 
business (Gruner Duplicators) at 3038 East 6th Ave., 
Denver, where he is specializing in duplicating, mail- 
room and related equipment and supplies. His lovely 
wife, Blanche, holds down the office end of the busi- 
ness while Ernie does some footwork. Greetings and our 
best wishes to these nice people. 

We are still adding new members while holding most 
of the old ones and that means progress. There still are 
some other eligibles in this area who should be affiliated 
with the Rocky Mountain Travelers Club. In good 
‘Dragnet’ style, get them! 

Gardner Griffith (Parker Pen) just renewed his mem- 
bership a past president. Recent new ones include 
Howard Boardman (Wholesale Office Equipment, Den 
ver), Pat Colburn, (Products, Inc., Denver manufac 
turers’ representatives), Harold Shatsoff, (Lindy Pen), 
R. L. Miller (Art Metal), Dean Wimer, new area man 
for B&P, Robert Quick, Jr., (Koh-I-Noor Pencil) and 
Bernard Katz, (Lindy Sales Co.). Welcome men. Expos« 
yourselves at the weekly luncheon and get better a 
quainted its easier that way. 

From an address by John Brain, NSOEA president, 
Stationers need a public relations program to awaken 
people to the fact that the retail stationer is the logical 
place to fill their office supply and equipment needs’ 
And from John Christensen (Quality Park Envelope) 
comes this stimulating idea, “There's no easy way to 
get things done—there ‘aint’ no free lunch . sO, 
as sales people let's Zo to work, stop goonng oft 


Bernard Rieser Joins Sam Stein 


Bernard Rieser, most recently general sales manager 
with the Waterman Pen Co., has joined Samuel Stein 
in his Quality Office Equipment Corp. Rieser, who has 
held various sales and administrative posts with Rem- 
ington Rand, says that in addition to the business ma- 
chines carried by Quality, the firm is planning to bring 


in a line of gift items. 
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Ready for immediate installation 





and operation 





To fulfill the needs for 
unit that can be quickly ar 
nets, built-in wall unit 
has developed these higt 
Assemblies. Fully equipps 
trays, temperature contr 
tray, each refrigerator 

by just plugging it int 


Choose from 23 model [ binet f f hed or 
unfinished hardwoods. Write for de t terature . sl 


SPRINGER-PENGUIN, INC. LONG ISLAND CITY 6.W.Y. 


THE SHAPE 
OF THINGS 
10 GO... 


New Missile-Shaped HIGGINS 
drawing ink cartridge 
zooms off your shelves 
— guides you to 
big profits! 





t perfect for draftsmen, artists, 
students! HIGGINS’ new missile- 
shaped cartridge always feeds just the 
right amount of HIGGINS American 
Drawing Ink into pens and drawing 
instruments. No mess, no waste! 


Compact, rigid, sturdy plastic 

cartridge slips easily into pocket, purse, 
drafting set. Stands on table, shelf, 

desk — won’t roll off inclined surfaces. 


Your customers will appreciate 
this convenient way to fill pens 
—especially when it’s so economical! 


RIDE THIS HIGGINS MISSILE TO 
SOARING SALES! 










Right now — constant, hard-selling 
merchandising promotions are send- 
ing artists to your store 

to buy the new HIGGINS 
missile-shaped drawing car- 






ong 7 The basic art 
medium 


since 1880 


HIGGINS INK CO. ING. 271 Ninth street, Brooklyn 15, N.Y. 
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cases... 


bese’. 


OP P, has everything 
and we mean everything in fine business cases! 





Are you sure you’re making as much as you can 
on Leather Goods? If not, latch on to Dopp, and 
you'll be first in styling, first in quality whatever 
the price category, and you'll be making HIGHER 
PROFITS than ever before! Dopp sells more busi- 
ness cases than any other line, offers you variety, 
quality, styling, a terrific national advertising 
program, and the fullest mark-up in the industry. 
Write for complete catalog and price lists. 








DOPP Leather Goods are Nation- 
ally Advertised and Pre-Sold for 
You in These Prestige Magazines: 


® HOLIDAY @ ESQUIRE 
@® NEW YORKER @ TIME 
@ SPORTS ILLUSTRATED 


CHARLES DOPPELT & CO., INC. 


2024 S$. Wabash Avenue * Chicago 16, Illinois 
New York—389 Fifth Ave. 
los Angeles—712 S. Olive St. 
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| 12th District Notes 


RAY F. LANGLEY, correspondent 
34 Fremont St., San Francisco, Calif. 





lent Cl Laumcister has appointed the fol 


r 1959-1960 fiscal year 


chairman, Jack Smoot; assistant, 
George Richmond 
chairman, Elgin Burke; assis- 
tant, Bud Konnersman 
Goll I Dick Wallace; assistant, Ed 
Me 
Christmas Party—chairman, Bob Heath; assist- 
ints, Warren Hodgdon and Lloyd George 
Rule hairman, Mel Anderson; assistant, Lex 
Fle I 
( entio hairman, Harry Shook; assistants, 


Jack Turner and Ralph Sheehan 


hairman, Herb Morgan; assistant, 


Publicity 
Claude Williamsee 

Health & Sickness—chairman, Maynard Lowe; 
assistants, Jack Polster and Andy Grant 

Bud Konnersman and Jim Con 


Fy reople on the move 
| ll along with Jack Smoot checking on their money 
Reno. Bill Ansell back from a great trip to Europe 
( rge Wahl | from a sales meeting at Kansas City. 
Danny Kerr back from the Hawaiian Islands. Bud and 
Marion Mercer along with Tommy Thomson and his 
ce jus turned from the fabulous MMM Wone- 
oo* Lodge (I understand this was really something) 
\ Frank Rising home from Alaska Wally Jones 
aN from his vacation in Montana (says the fishing 
; \ ' real go Dick Dickinson also talking about 
y 7 tish his youngsters caught at Lake Tahox« 


r that Jim Conwell (Eagle Pencil) is leav- 
ur city to return to Denver where he will enter 
ess with his brother-in-law as a manufacturers’ rep 


ick to you, Jim Don Hanne up trom 





L. A ik place. Glad to have you with us, 
i) 

Visitors: Jose Ruiz, art director of Eagle Pencil, on 
Y isit f1 New York Jim Thompson of 

5. Webster Company here from the Northwest 
N P time to time during the coming 
will be taken over by guest columnists 
with the next issue. Danny Kerr will be the 
these { us guest writers and his long experi- 


rts and swindle sheets will enable 


iob 


~” 


ews that Danny could use, please 
Orevon Avenue, Palo Alto (Phone 


Plans Under Way for 1961 Cincinnati 
Office & Business Equipment Show 


vided for 


Mo the booths originally pri 
Cis ti Office & Business Equipment Show, 
February 21, 22, 23, at the Sheraton Gibson 
Hotel, have been bought 
Thes irly preparations have been made necessary 
se of the early date in 1961 requested by a majority 
hibitors at 1958 show 
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STRONG 
QicK SETTinG « ories ClE 


There’s extra profit in Elmer's Glue-All if you take advantage of our “Back-to- 
School” special on the 1% oz. and 4 oz. sizes. Order twelve—pay for eleven— 
dealer dates: August 24th through September 18th. In handy squeeze bottles. 
Order today from your supplier-—or write The Borden Company, Dept. OA-99 
350 Madison Avenue, New York 17 N.Y 


FOR THE 


' HOME HANDYMAN 
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14th District Notes Badger Changes Name to Luxco, Inc. 


BUD SPANGLER, correspondent Badger, Inc . will be known as Luxco, Inc., efrec 
3510 S. Garfield Ave., Los Angeles 22, Calif. tive September 1. No changes in pe rsonnel or policy 
are involved since this La Crosse, Wis., firm is simply 





Beatniks se changing its corporate name to correspond to the na 


of conversation all over these « 
At the tributed. 


n to be the COpic 
lays. tional trade name under which its products are dis- 
even with the Travelers 
last Monday luncheon meeting of 
the G.S.T., after a quiet discussion ‘‘H’’ Line Installed in Mexican Bank 
of the forthcoming sales rally and 
new roster, Al Baugher (Sanford 
Ink Co.) led the group in a hi 
larious narrative on zen or beatnik- 
Bud Spangler groups in Venice 

The membership roster, I am told by hard working 
Ivan Cornelius (No. States Envelope Co.), is going to 
press this week. We all may look forward to receiving 
it before the national convention 

Congratulations to Floyd E. Chamberlin (Reliance 
Pen & Pencil Co.) He is now a married man 

The Traveler's and stationers baseball game was a 
lot of fun although San Francisco temporarily triumphed 
over Los Angeles. We had over 70 men, women and 


children in our group. George Fry and Stew Anderson 





did a real fine job. 





George Hatten and family were in Santa Barbara on 
: H 1] L The “H” line of office furniture, manufactured by the Mexi 
vacation. € reports it will make a fine spot for the can firm, N. M. Nacional, S.A., is shown here installed in 
oldest banks in Mexico, the Banco Nacional de 


one of the 
Mexico, S.A. Introduced in December of last year, the line 
of much interest to business firm's throughout 


ac 


next convention. 
Have a good vacation Willis Clark, Bob Lauterjung, 
. 1s proved 


Stew Anderson and Phil Van Culin the Republic 






CURMANCO LETTER SORTER CURMANCO 





WITH NEW SLOTTED SHELVES SORTING TRAY 
Sorts, classifies, distributes papers Daily Business Sorter! 
of daily work. Sloping trays catch 
and hold the papers. Each tray ha Active papers can be re- 
front edge cut out. No posts t ferred to instant! open 
dodge. MIST GREEN — OFFICE jive a book for fast’ easy 
GRAY — OLIVE GREEN—COPPER .. ; a . 
TAN BROWN bservation when used with A-Z Index 
a ’ Folders or Tab Guides, corrugatior 
the bottom prevent slipping 
No. 202 Letter size, 2 trays incl. base—$4 or No. 115 Letter Size, Without Index — $4.00 
No. 203 Letter Size, 3 trays inc! base—$5.4 No. 116 Legal Size, Without Index — $5.00 


No. 204 Letter Size, 4 trays incl. base—$6 
No. 205 Letter Size, 5 trays incl. base—$7 50 CURMANCO STATIONERY AND 
ENVELOPE SEPARATOR 
CURMANCO 

wv STATIONERY SEPARATOR Fits into desk drawer. Has four Letter-size and 
Fits into standard _typewr ter desk drawer with one-half-size trays, a pockets at end to hold 
out papers utching when drawer is used. 3 a good supply of both large and smal! business 
envelopes. Keeps stat ery and envelopes handy 


inches high, 4 letter size and l-half size trays 

Holds 200 sheets. 876” x 18” x 3” Electrically 21” 
welded one piece. Not ADJUSTABLE 

No. 310 Letter Size with 5 divisions, wt. 4 


clean and ready to use. 3” high x 9” wide 
long. No. 311 Letter Size ndividually boxed — 
$5 50 





ibs—$4.50 SAVES STENOGRAPHER’S Wt. 5 Ibs 
TIME MADE OF ART 


CURMANCO STEEL, ELECTRO-WELDED 
a Fi CASHIER'S PAD RACK INTO ONE SOLID UNIT 
ee Every J j ness bn —, oe delivery CURMANCO 
receip ts, part CORRESPONDENCE SEPARATOR 


nd service forms. This rack ds each in an easy to reach place 
and Keeps letters, price lists, folders or catalog 
separated for quick, easy reference. Special 


Saves space and confusion. All one piece welded steel. Hollowspace 
5 


wx No. 566 - Six Pocket 8”x72/2"x4” $4.00 MORE THAN 50 _ Sizes made to order. Not adjustable. Distance 
between upright 134”. Label slot each side 


No. 568 Eight Pocket 8x9%/2"x52/2” $5.00 OTHER ITEMS IN Comes in Five : 
x> No. 570 Ten Pocket 8”x912"x65 8” $7.50 THE COMPLETE No. 105 Letter Size with 5 divisions Wt 
===) LINE! 6 Ibs. $6.00 


a COMPLETE CURRIER MFG. CO. inc. 


neared AN T SCHEDULE 2448 W. Larpenteur Ave., Saint Pavi 13, Minn. 
CATAL THE COMPLETE QUALITY LINE OF TIME SAV//NG STEEL OFFICE A/DS 
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D DISCOUNT 
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Standard 
of the 
Industry 








for over 


40 Years 


CHAMPION of ALL Clasp Envelopes” 
is Quality Park's Champion Clasp! 


Now available in 23 sizes in choice of THREE famous stocks 
(1) CAMEO —the distinctive light colored Kraft for better imprint 
and greater attention value... (2) PARKRAFT—the tough QP 


See you in 


BOOTH 9 


work horse Kraft...and (3) PINEKRAFT, the new, rugged, at the Chicago 
machine glazed Kraft. Champion earmarks are in all—wide seams, Convention 
double gummed deep flaps, round plated finger-protecting clasp ° 
and customer satisfaction that “‘re-sells’”’ for you. Be sure and ask 
; ' ; P your Quality 
Ask for Quality Park’s Champion Clasp promotion material for Park saies 
customers... the big No. 110 Champion Clasp Sizer showing representative 
all 23 stock sizes in actual size, and the No. 10 Champion Clasp, about the New 
2-color promotion envelope with YOUR imprint. WASITFOQE 
Program! 


Sold through Dealers Only 
QUALITY PARK ENVELOPE CoO. 


General Office and Factory, 2520 Como Ave., St. Paul 8, Minnesota 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif. . 
Dallas Office and Warehouse, 2150 Irving Bivd., Dallas, Texas . 


Ps 
7 < 
g 

% 
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BATES 


telephone 
indexes 
ring the bell 


ALL ALONG THE LINE! 
they build Profits plus Volume 











Here’s why: 


COMPLETE LINE .. . Bates offers a wider choice 


of models and prices. All proved profit-producers! 


QUALITY. « » Bates Telephone Indexes are built to 
last. Precision-engineered for long life, smooth opera- 
tion, trouble-free service... more customer satisfaction! 


LASTING BEAUTY... Trim, classic designs that 


retain their smartness. 


THE LEADER .. . Bates has led the field for over 
sixty years...recognized the world over for craftsman- 
ship and quality. 


Bates is the COMPLETE but compact line —from $1.95 to $7.95. This 
means bigger volume, quicker turnover, more profit for you. Get set 
for the big holiday selling season ahead. Buy Bates and be sure! 
Order today! 





the BATES manufacturing co. 


Orange, New Jersey 
New York Office, 63 Vesey Street, New York 7 


In Canada: Sales Rep.: W. Lee Game!, 66 N. 
Eastern Canada: McFarlane Son & Hodgson Ltd., P 30x Pla A Montreal, P.Q 
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WSA Publishes Directory 


The Wholesale Stationers Association has published 
a directory of all wholesalers to retail stores throughout 
the country. 
The directory is arranged in 
five main sections: a listing of 
wholesalers of office supplies 
and equipment who are mem- 
bers of the association; member 


wholesalers of school and art 
supplies, social stationery, sun- 
dries and other re- 
ported wholesalers who are not 
members of the WSA; a geo- 
graphical division of territories 
wholesalers; 


novelties: 





from 
new WSA directory. 


TITLE PAGE 


being served by 
and supplemental materials. 

Copies may be had by writing the WSA office at 
1609 Sherman Ave., Evanston, III. 

Holders of the directory will receive periodic supple- 
ments consisting of various distribution studies being 
made by the Association in co-operation with the vari 
ous classes of wholesalers listed in the directory. 


Comptometer Leases In Niles, Ill. 


Comptometer Corp., Chicago, has entered into a long 
term lease with the Greyhound Corp., covering a mod- 
ern 100,000 square foot one-story, located at 5600 W. 
Jarvis, Niles, Ill. 

The company explained that the substantially in- 
creased activities in the research and development di- 
vision, government contractual work, and communica- 
tions equipment division, now housed in a number of 
buildings in three Chicago suburbs, require expansion 
and consolidation, thus providing for more efficient 
operations. It is anticipated that a segment of the execu- 
tive headquarters of the company also will be trans- 
ferred to this location. The consolidation is scheduled 
to be completed within the next six to eight months. 


Shoemaker With E. F. for 40 Years 





J. Howard Shoemaker was feted recently on the 40th anni 
versary of his employment with the Eberhard Faber Pencil 
Co. Shoemaker (center) New York City district manager and 
the oldest member of the New York sales staff is congratu- 
lated by Clifford C. Wren, the company’s youngest salesman 
Members of the New York sales office at the celebration 
were, left to right, Ralph Gunther, Charles F. Shelley, Wren, 
Rose J. Johnston, Gordon Cridland, Shoemaker, Edward G 
Deren, Margaret M. Kelly, Margaret M. Johnson, Frank I 
Stumberger and Agnes M. French. 
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Murphy-Miller..BUILDS confidence ... . 


CHAIRS - SWIVEL AND SIDE 





MODULAR DESK SERIES 


=f 





[NEW 
} ame: 


TABLE SERIES - OCCASIONAL 








MULTIPLE SEATING GROUP 


408. FILE CABINET 208. FILE 








CATALOG SENT ON REQUEST 






MURPHY -MILLER, inc. 


OWENSBORO KENTUC K \ 


BE SURE TO VISIT US DURING N.S.0.E.A. SHOW SPACES 373, 374, 315 
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| 
NEW BRANCH of Cornell's, office equipment dealer in 


LTA | Chula Vista, Calif., is located in Imperial Beach, about six 
| miles to the south 
MACHINE | Cornell's Opens Branch 





| In Shopping Center 


Cornell's office equipment and supply firm in Chula 
Vista, Calif., recently opened a branch store in Impe 
rial Beach, six miles to the south. This is the second 
major addition to the company’s business during its 12 





short years in operation. 

George Cornell, owner, says the store is small but 
modern and well suited to the needs of Imperial Beach, 
a growing city of 15,000. 

Cornell's history is that of growth in a growing com- 
munity. When, in 1947, George and Eileen Cornell 
opened their door for business, Chula Vista had a popu- 
lation of 12,000. By the end of 1959, it is expected to 
reach 40,000 

Paralleling this growth, the progressive supply firm 
bought an office machines business in 1958 which has 
grown ‘nicely,’ as Cornell puts it. This operation is 













plus tax | 
| a ff St. 
| te, 4 - . Of 
2 s . 4, 
- : A stl 
The | ALL MERCHANDISE is displayed open for self selection va 
s € | 
Smallest Adding Machine managed by Jackson L. Boyles, an office machine man - 
in the World for 20 years. There are two full-time mechanic-sales rm 
men 

4a . . ° . ( 
Engineered to last a lifetime!” And now, in June of this year, the branch in Imperial on 
Beach. It is managed by Mrs. Peggy Stewart who has ta 
SWIFT BUSINESS MACHINES CORP been with the company for 10 years off and on while 
* ibs . . , 1¢ 

i raising her family. She is assisted by Mrs. Ruth Kinsel 

Great Barrington, Mass. ar é: ?* 

The firm’s main store is now in the process of re- 

modeling. Some of the fixtures are being replaced with 
modern gondolas by Streater Fixture Co. The result will | Ww, 


180 OA-9/59 | °O. 








=e 6S 











Dealer uses Mosler catalogue to clinch *2400.00 sale! 


Statesville, N.C.—The E. N. Scroggs 
Office Supply Company had another 
strong reminder recently of the ad- 
vantages of handling the Mosler line. 
Mr. Scroggs tells the story this way, 


“We proposed Mosler insulated files 


to the county tax supervisor. Like 
most of our < mers, he’s im- 
pressed b Mosler’s reputation for 
producing the best in the field, but 
the files were ind-new products 
Wi Largest F ler of Safes and Va 


OA-9 /59 


and he wanted to know more about 
them. Mosler rushed us a four-page 
brochure that really told the story 
and sold the goods. It showed how 
this file combined the fire protection 
of a record safe with all the latest 
filing conveniences (many of them 
exclusive with Mosler 

‘The result was that he ordered 
four-drawer files, worth 
$2400.00. And I bet we'll be getting 


eight 


more county business in the future! 
“This was a typical example of the 
Mosler prestige, quality and sales 
assistance that I’ve learned to de- 
pend on, just as my customers depend 
on Mosler products themselves.” 
Sales assistance is as much a part of 
Mosler service as highest quality is 
of Mosler equipment. Why don’t you 
write today for information on ob- 
taining a Mosler franchise. 


tua 190 Ft Ave, New Yous LOG MORIer Sate Co, 








“At Universal We Use 
Only C & R Type ! 
Genuine Pressboard...” 


+++ Says Roe M. Powell, President, 
Universal Paper Goods Company, Los Angeles 


Thousands of satisfied users insist on C & R Type I Genuine 
Pressboard.* Converters and customers alike benefit from the 
superior strength and durability of this exceptional product. 

For example, Roe Powell, President of Universal Paper 
Goods Company, Los Angeles, says: “Pressboard binders are 
subjected to a great deal of hard wear. Any substitute for 
genuine pressboard makes an inferior product that will not 
stand up. At Universal we use only C & R Type I Genuine 
Pressboard and welcome this opportunity to tell our dealers 
about it.” 

Universal Paper is just one of many leading companies that 
refuse to accept substitutes for Type I Genuine Pressboard. 
They know that this highest-quality material is ideal for binders, 
folders, index file guides, check guides, salesmen’s portfolios, 
catalog and brief covers. It guarantees maximum protection 
for important papers — and it’s easily imprinted or embossed. 


Send for free samples 
Mail coupon today for free color samples 
of this beautifully mottled pressboard. 


*More than meets U.S. Government 
Specifications UU-P-701c¢ 


CASE & RISLEY PRESS PAPER, INC, 


Makers of Genuine Pressboard and Similar Specialties 
Oneco, Connecticut 





 aalheedieeatieaendetientntendtentntetetetia tate 


CASE & RISLEY PRESS PAPER, INC. 


























"- 
i ONECO, CONNECTICUT : 
| Please send me free samples of your Type |! i 
| Genuine Pressboard, to show my customers. - : | 
Name find 
Company | 

1 
! Address 1 
- I ee ee aan 
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be a complete rerouting of the traffic pattern. 

The change is planned to make the store partially 
self service and to facilitate the handling of traffic dur- 
ing peak periods, both daily and seasonal 

There is now a total of 15 people employed in the 
three places of business. 

Indicative of the calibre of people on the Cornell 
staff is the sales manager, Robert E. Gans, Jr. In 1957, 
he was awarded the Salesman of the Year honor in the 
14th District by the Golden State Travelers Club. 

At the end of last year, the company was incorpo- 
rated so that key personnel could have an opportunity 


to buy an interest in the business. 


Rose Named Head of Sikes Co. 


Leonard O. Rose has_ been 
named president of The Sikes Co. 
Inc., office furniture manufactur- 
ing firm in Buffalo, N. Y. He suc- 
Elliott who re- 


interests in 





Landsman, 
the 


ceeds 
tires his 
and will continue his work in the 


company 


Leonard Rose 


industrial real estate holding field. 
Rose has been Sikes for 
four years. He will move his resi 





with 


dence to Buffalo from Chicago where he represented 
the firm in the Midwest. Prior to joining Sikes, he was 
sales and division manager for Rockwell Barnes Co., 
Chicago office furniture manufacturing company. He 
has been in the office equipment and supply business 


for 22 years. 


Wins Trip to Bahama Islands 





Hy ee se 


Mrs. Lisa Pendley and her daughter, Paula, enjoying cruis 
to the Bahama Islands as reward for submitting prize-win 
ning entry in the window display contest the 1959 
Pencil Week promot Mrs. Pendley, head of the art di 
partment of the Ideal Office Equipment Co., Stillwater, Fla 
won the two-week trip for two in the proj onsored by 
the Lead Pencil Manufacturers Association 
OA-—9/59 
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Showing In Space 756, 
National Stationery and 
Office Equipment Exhibit. 


LT j HICA 30. SEPT 26th 30th 


7 c with T Lift, is or tirel 
N t nist 

Ind housing for any portable 

the ctat cribing machine 

er and Ty Lift r typewriter smoothly 

' f N Bf g or struggling 

m nvenient work neit Soves space by 

m ttom of pedestal for a f tter file drawer 

T h brings you ne th ew and practical 

and small of 


especially good 


on ideal home desk Be 


Also in our showroom at 
440 Park Avenue, South 
New York, N.Y 





J LAA 2 “a // 
FURNITURE MANUFACTURING CO./AC. 


WINSTON-SALEM, NORTH CAROLINA 
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Cottonsmith Exclusives 
Available On All 
Cottonsmith Desks 


ADJUSTABLE DRAWER GLIDE — Seven 
position adjustable plastic glides in drawer 
sides permit final adjustment of drawer level 
and make for friction-free movement. 


MONO SUSPENSION — Ball-bearing 
Nylon roller glides along central, monorail 
suspension, balancing file drawer at natural 
center of gravity. Eliminates side rail suspen- 
sion and overcomes normal wood expansion 
and contraction 


RADIANT HEAT MODESTY PANEL — 
Eliminates discomfort of drafty floors and cold 
feet. Heat may be regulated to comfort of user. 


TRIPLE-COAT FINISHES — All finishes 


are triple-coat hot lacquer, hand rubbed. All 
exposed hardware is brass. 


PLASTIC DRAWER GLIDES — All drawers 
move on plastic glides with side to side adjust- 
ment to assure easy sliding and no friction 
from wood to wood contact 
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K-99 M 
unit for PLUS 
SALES Fits a 
of the 19 K 
SERIES d 


Unmistakable p 


De eeera METAL Inc. 
2412 South 7th St. St. Louis 4, Mo. 


184 


Hoelscher’s, Buffalo, To Move 


Hoelscher's In 
210 Franklin St., 
( heektowaga, lat 


office suppliers, will move from 
Buffalo, N.Y., to 3900 Genesee St 
this year, President Louis H. Hoel 
scher announces 

Hoelscher said the company has signed a long-term 
lease with the Consentino Genesee Corp. for occupancy 
of the building now occupied by the General Electr 
Co. appliance division. The three-year-old building will 
be expanded to about 40,000 square feet 

The new location opposite the Greater Buffalo Inter 
national Airport will permit having the showroom, ware 
house, furniture departments and display rooms und 


Orn roo! 


County Stationers Enhances Display .. . 





Stationers, Ir of Ventura, Calif., operated by B 

lerson, n overnor of NSOFA Dosstrict 14 

oved oft turniture out of the retail store into 
new showro { tront of the warehouse. Pictures 
the display \ 1 in the May issue Pa 129. Rei 
of the furniture tf i OO square feet f pansion 

facilities a sizeable increase in open di 

play. Pictured hi ver-all view of store looking t 
rear (top photo) and t commercial stationery supply ar 
q I s 1 { ugh Bult lolas a 
xtens sles. The ceilin 1eW, § 
Der which the foot powel! 
intexra ures Nas bi [ ul M 
Hen hanges are all u t 
bett 1isplay t It-selection increa volut 
ist rvi 














Now for the first time ever a 
portable electric collator at a 
price within the reach of all your 
customers... actually half the 
price of anything on the market. 

Here is truly a unique oppor- 
tunity for you to cash-in on the 
vast untapped collating market 
with a product that’s functionally 
perfect, fully electric, portable, 
and extremely simple to operate. 
A flip of the switch and the tire- 
some time-consuming task of 
gathering pages into sets becomes 
an efficient, effortless job. This 
new Thomas has the capacity to 
handle 8%” x 11” sheets of most 
tissue, onionskin, one-time car- 


Yes, I'm interested 


[] Send me more information 


[ ] Send me a demonstrator and invoice me for $95.50 


NAME 


ts New! a portable electric collator 


_ for only 


~~. 


Seve 1 

Ue 
4 e 
a a . 









RETAIL 


Provides an entirely new profit opportunity 
for you in office equipment sales. . . 


bon, bond, mimeo and even 
%” cardboard. 

This product is made by 
Thomas Collators Inc. the lead- 
ing manufacturer in the field 
and backed by national advertis- 
ing and publicity in over 100 
magazines. 

Retails for $149.50. Your price 
$95.50. Result, a nice profit of 
$54.00 on every sale. (Even better, 
if you order in lots of three—your 
price $90.00 each). Act now and 
be the first in your area to handle 
this new exciting money maker. 


THOMAS COLLATORS INC. 





COMPANY 





ADDRESS 
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Pan-American Jet Clipper 
Poa -— 
——— 


Quickly! Smoothly! In travel by modern 
airliner. In mushrooming sales and turnove! 
with modern, exceptional, Weldon Roberts Jet 
Erasers. Take advantage now of your custom 
ers’ appreciation of dramatic Jet Age speed 
and progress in office procedure by featuring 


sensationally popular Jets, wonderfully new 
and time-saving, unbelievably clean in use. 









Handy, business-like, luxury-textured rubber 
cores, in inviting clear-plastic holders with 
pocket clip, or with whisk brush for typists 
Holder tip unscrews so eraser stick can be 
moved outward. 


NO. 855 TWIN JET. Brand New! ® 
Double-ended, for dual use. Contains both 
gray and red rubber cores; gray for erasing 
typewriting and ink, red for pencil erasing and 
cleaning. With pocket clip. 

NO. 827 JET. Gray rubber core for erasing 
ink and typewriting. (No. 8270 with whisk) 


NO. 838 BALL POINT JET. Green rubber core 
for erasing ball point ink and India Ink. (No. 
8380 with whisk) 











NO. 825 JET. Red rubber core for pencil erasing and cleaning. 
(No. 8250 with whisk) 


Refills for each texture 


q NO. 800 JET TRIO. 


All three textures with 
refills for each, in attrac- 
sy tive, clear-plastic box. 





ORDER TODAY! 


WELDON ROBERTS uw ANE we 
Enanans 


RUBBER CO. 
365 Sixth Ave., 
Correct Mistakes in Any Language 


Newark 7, N.J. 


World's Foremost 
Eraser Specialists 















James Young 


Ralph Graham 


Graham and Young Form Partnership, 
Represent throughout Southeast 


Ralph W. Graham has resigned as general sales man 
ager for the Stein Bros. Manufacturing Co. in Chicago 
to join James C. Young in a manufacturers representa- 
tive firm throughout the southeast. Their headquarters 
will be at 367 Tall Oaks Dr., N.E., Atlanta, Ga. 

Four years ago, Graham joined the executive staff of 
Stein Bros., leaving his successful representative enter 
prise in the hands of Young, a close friend and busi- 
ness associate for many years. 

In the interim, Young has developed the business 
substantially. With the combined coverage of the two, 
who are very well known throughout the southeast, 
dealers will be receiving more frequent attention and 
more merchandising and sales help. 

The area covered by the pair will be Virginia, North 
and South Carolina, Georgia, Florida, Alabama, Mis 
sissippi and Tennessee 

Lines carried will be Stein Bros., Manufacturing Co., 
Cook's, Inc., Zephyr-American, National Fibrestok En- 
velope Co., and, except for Florida, Artistic Desk Pad 
and Novelty Co 


Victor Adding Spurs Promotion... 












See Them H - 
LOWEST 


PRICES IN “\ 
TENYEARS! 


ADDING } 
BAC mR f 
& 





Planning a merchandising program as follow-up for an ad 
in the May 23 edition of the Saturday Evening Post are F. G 
Hulburd (left), director of advertising and sales promotion 
and W. R. Leal assistant sales manager in charge of 


Champion machine sales for Victor Adding Machine Co 
Included among the promotional materials are ad blow-ups 


like the one shown here. 
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Style preference 
is no problem... 
with the wide 
selection of 
Indiana lines 
available 


WRITE TODAY FOR 
NEW CATALOG 
AND DETAILS OF 


INDIANA'S PROFIT PLAN 
BACKED BY OVER 
50 YEARS OF SERVICE 
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The NEWEST in a long line of 
SERIES 200 Quality Office Furniture 
from INDIANA DESK! 





With all the richness and warmth 
found only in WOOD! 


Another outstanding series designed by J. Charles Dergins 





The 700 Series, the very latest from Indiana Desk . . . an exciting combi- 
nation of handsome woods and contrasting and matching walnut grain 
plastics, accented by metal . . . designed for functional, modular group- 


ings... providing all the high style required for distinctive office quarters. 
Everything — and more — that you could possibly expect from 
a moderate price series! 














entifies 
Quality Furniture 


NA Ld 
Ju 5Yo5 JWG. 


JASPER, INDIANA 
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only 
you can carry 
Venus 





the famous ball PEN-cil is yours alone! 











VENUS « ball PEN « cil 


= a 











You won’t find the Venus ball PEN: cil 
kicked around by every Tom, Dick and 
Harry. That’s because the famous ‘“‘cross 
between the pen and pencil’’® is sold 
through stationers and selected sialionery 
depariments at published prices and Fair 
Traded where allowed. Result: not only 
are profits assured . . . but you earn the 
full mark-up on every sale you make 

And you’re going to make more be- 
cause there are now more Venus PEN-cils 
to sell 


fice writing job. And 





we've added new features that add up to 
new volume: the new patented Camel 
ink-cartridge, with double the ink supply 
for double the writing mileage: the new 
cone-shaped extended point that writes 
easier, smoother at any angle. 

And wrapping it up for you 
uous stream of advertising to business 
and industry in Time, Newsweek, VU. S. 
News & World Report and leading busi- 
ness publications. Now more than ever 


a contin- 


...9 styles in Va it pays to go steady 
all, one to fit every of- \ KI | \ TIS with Venus—she’s all 
iting j yours! 


©1969 VENUS PEN & PENCIL CORP., LEWISBURG, TENN 


VENUS ball PEN*cil® 
SWEEPSTAKES 
(ends Nov. 15, 1959) 


e Cash Bonuses for all com 
mercial stationer salesmen ! 
PLUS EXTRA BONUS PRIZES 

e Trip to Hawaii for two! 

¢ 36 de luxe portable Zenith 


stereo phonograph sets <q 


4 
Now the time to 
earn even bigger 
sales, extra profits 
Ask your Venus sales 
rep, or write direct 
ab 
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indianapolis Wins Victor Contest 


Victor Adding Machine Co, salesmen and representa- 
tives of the Indianapolis area won the firm's 13th an- 
nual President’s Month sales contest which was con- 
jucted during the month of June. 

A. F. Bakewell, vice-president and general sales man- 
ager, citing Indianapolis Branch Manager Martin J. 
Kelly and his energetic sales force, said: 

Their remarkable performance of 278% of quota 

one of the highest in Victor's 41 year history — is 
indeed a proud accomplishment.’ 

In winning the coveted A. C. Buehler President's 
Cup, Indianapolis was in direct competition with the 65 
other offices of the Victor system. Some 44 branch areas 
posted an over-quota performance for an over-all 123% 
of quota total. Bakewell reported these figures rate 
among the highest President Month attainments on rec- 
ord 

Bakewell also stated that a special banquet is being 
planned for the near future to fete the high-selling 
Indianapolis organization. Similar honors are to be ac- 
corded the Victor branch in Charleston where a 277% 
of quota just missed the first place award. The sales 
competition is conducted each June in celebration of 
Victor President Buehler’s birthday. 


Kantor Resigns from Shipman-Ward 


S. J. (Steve) Kantor, widely known in the office ma- 
chine industry through his long connection with the 


Shipman-Ward Mfg. Co., resigned as executive vice- 
president of that company on July 27. Following his 
resignation, Mr. Kantor took an extended vacation. 
At the time he began his “rest” period his future 
business plans were indefinite. It seems probable that 
his broad experience in merchandising and management 
will be put to use again in the office machine field. 


NBS To Hold Typing Contest 





The National Business Show, to be held in the Coliseum 
in New York City October 19-23, will conduct a typing 
contest to determine the best student typist in the metro- 
politan area. Enrico Miserendino, North Atlantic divisional 
manager, Olivetti Sales Corp., show Betty Biggers, queen 
of the 1959 MBS, the Lettera 22 portable which will be 








STEP OUT and SELL.... 





The DIRECTOR 
— 
A Smart, New Design in Folding Tables 





STEP UP YOUR SALES with 





awarded the winner of the contest. 
_ 
Barricks 


AMERICA’S FINEST 





FOLDING TABLE DIV. 


Folding Tables 

Room Dividers 
Portable Band Stands 
and Choral Risers 
Table & Chair Trucks 


CHALK BOARD DIV. 


Chalk Boards 

Bulletin Boards-Comb. 
Panel Stock + Trim 
Pre-Fab Boards 
Easels 


for Offices 


A. Chalk Boards 





Schools 
Churches 


B. Comb. Chalk & Cork Boards Nese! 
otels 
Cc. Cork Bulletin Boards Clubs 


Institutions 


Write for Literature 


BARRICKS 


| MANUFACTURING COMPANY 
VISIT SPACE NO. 705-06 NSOEA—CHICAGO 134 West 54th St., Chicago 9, Ill. 





. Portable Room Dividers Pa 
iA in @ Complete Range 











\. y, 
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step in the 
_ right | 
‘ direction 


at the NSOEA 


convention 


f 













































P 

<b See the many stationer’s items which Reyburn’s will 
exhibit to increase your sales yo) ¢-) 8)- tol <-10 (=10 MB Ce) 4 
consumer convenience to stimulate impulse buying. 


Don't miss our other dealer items produced by 60 


years of imagineering. 


Remember the date ! reve) \|-7\ el bre)” 
SEPT. 26th thru 30th fel" ilenvete. 


















| 
| 





- 
s 


contemporary architectural elements. 


DESIGNCRAFT METAL MFG. CORP., 155 27th ST., BROOKLYN 32, N.Y. ° SOutn 2.3303 § 


N.S.0.£.4. CONVENTION 
Conrad Hilton Hotel 
BOOTH 366-367 








FRAFT 


DIMENSIONAL GROUP 





Designcraft’s 

dimensional group 

brings forward the 
architective look to 
interior office design 

and decor. Application 

of Designcraft’s 
dimensional components 
provides a creative source 
for the integration of 

steel and wood and formica with al! 
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East Coast OMDA Is Ready for 
its Annual Convention Next Month 


The East Coast Regional Office Machine Dealers 
Association is putting the finishing touches on plans 
for its 1959 Annual Convention. It will be held at the 
Grossinger Hotel and Country Club October 26-27. 

Business sessions have been scheduled for the morn- 
gs of these days. The afternoons will be saved for 


ither organized activities or free time to enjoy the 


scenery 
Among the speakers scheduled at the business meet- 
gs will be Walter S. Lennartson, editorial director 
f Orrick APPLIANCES. His talk will concern “‘Auto- 
ution Mystery or Opportunity for Office Machine 
Dealers.” He will point out that every million dollar 
omputer installed can mean added business to the 


dealer who knows how to capitalize on them. 


Other speak rs and their topics will be Jim Ward, 


Making More Profit in the Used Machine Business;” 

Al Spaide More Profits in Supplies.’ There will 

ilso be meetings on modernizing store fronts and in- 

riors, classified advertising, dictating machines and 

opy n hines 

A 3-day or 5-day registration package plan has been 

established. Registration information can be had from 
Samuel Stein, 166 W. 23rd St... New York 11, N.Y. 


Solomon Named Victor Branch 





Manager 
John S. Solomon was recently 
named branch manager of the Vic- 
tor Adding Machine Co.'s Pitts- 
(ee burgh office. He replaces D. D. 
S Fe \ Alton who moves to a position in 


~ - - . 
the firm’s national accounts sys- 


tem 
Solomon entered the business 





machine industry in 1949 as a 
salesman for the McCaskey Cash 


John Solomon 


Register Co. He joined Victor following the merger of 

the two firms in 1953. Since that time he has served 

sales tr district manager, and assistant region- 
Ssaies manag 


Bentson Sells Braniff Via Braniff 


a 
= AIRWAY 






Industrial Office Supply in Dallas, Texas, recently sold five 


: sks to the Braniff Airways headquarters 
Dallas. Tl sks were needed in a hurry, but they had 
special overhang tops. The Bentson Manufacturing 
( tf Au I flew the tops via Braniff to Industrial 
i units and made the installation. Above 
sk tops being stowed for shipment 
OA-9/59 












.»» because 


TELKEE 


was included in the sale! 


TELKEE Embassy, 
49 ay / 
List Price $37.89 








The only complete system of key control 





You, too, can add extra profit like this to almost every 
sale you make. Every present customer for office 
equipment or supplies is an active prospect for 
TELKEE. With TELKEE, you offer customers the 
only system for complete key control . . . you sell con- 
venience, orderliness, and protection. And, you'll make 
profitable additional sales of TELKEE Expansion 
Sets, too. 


TELKEE is easy to demonstrate, easy to sell. From 21 
to 2240 key capacities in 8 popular models, TELKEE 
gives you complete selling flexibility to fit every instal- 
lation, every budget. Even at commercial discount, 
every TELKEE sale produces meaningful profits. 


We are opening new dealer territories right now. And, 
we’re backing them with national advertising, in- 
store displays, sales aids and personal sales assistance. 
Write today—see how a TELKEE Dealership can add 
extra profit and extra customer satisfaction to every 
sale you make, 


Wjute... P.O. MOORE, INC. 


A Subsidiary of SUNROC Corporation 


The MOORE KEY CONTROL System 


GLEN RIDDLE 13, PENNSYLVANIA 
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PORTABLE 
LIQUID 
DUPLICATOR 


Nuun 


LIQUID 
DUPLICATOR 
SUPPLIES 





Here's a spirit process duplicator that's easy to sell 
with a simple demonstration to: 
CLUBS CHURCHES 
TEACHERS BUSINESSES 


It’s portable (comes in its own carrying case) and 
quality built for years of trouble free operation. 


e NO GELATINS e NO STENCILS e NO INK 


Letter Size Only $3750 Legal Size Only $4450 
Including Supplies 

MASTER LIQUID DUPLICATOR SUPPLIES are a steady 

source of repeat business month after month .. . 

keep customers coming back to your store. 


NATIONALLY ADVERTISED IN LEAD- | 
ING OFFICE, CHURCH, SCHOOL | 
AND FRATERNAL PUBLICATIONS | 


oe 


ATTRACTIVE DEALER DISCOUNTS 
WRITE TODAY FOR COMPLETE INFORMATION 





tibia 


COMPANY 
6500 OA West Lake Street Minneapolis 26, Minnesota 
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MARSHALL CLEGG (left) and Wm. C Clegg, Jr., look 
over the truck panels which boost Italic Styling as offered 
by The Clegg Co 


Truck Panels Help 
Sell Office Suites 


The Clegg Co., Antonio, 
effective way to emphasize the 
modeled part of its second floor 
suites and has an office decorator and design service un- 
der the direction of Pat Herweck. 


Tex., has found an 
fact that it 


into a series of office 


San 
has re- 


A new truck was purchased and special body was 


the Bedell Trailer Co. of San Antonio 


constructed by 





OTHER SIDE of the truck features complete office decorator 


service and custom designed offices. 


with the idea of using both sides for advertising pur- 
poses. Two panels were created under direction of Jack 
Millburg of The Clegg Co. These panels are detachable 
so that the company can at any time replace them with 
new signs. 

For the cost of just two advertisements in newspapers, 
The Clegg Co. secured for itself two traveling billboards 
that get attention many times a day as the truck makes 
its deliveries. 

Much of the credit for the truck 
should go to Marshall Clegg and William B. Clegg, 
]r., secretary and treasurer, respectively, of The Clegg 
Co., who represent the third generation of Cleggs to 
come into the business. 


advertising idea 
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Solos leader tofllewe Puffin... 


REPUBLIC STEEL STORAGE and WARDROBE CABINETS 


Every office, every business is a prospect for Republic 
Steel Storage and Wardrobe Cabinets. Sizes and styles 
meet every office need in either storage, wardrobe, or 
combination models. 

Sell from six popular models, six attractive colors, 
with trim, efficient lines to fit any office decor. High, 
wide, and roomy double-duty, double-door combina- 


REPUBLIC STEEL 


BERGER DIVISION 


tte Canton 5, Ohio 
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tion personal wardrobe and storage units for general 
office use. Counter-high models with work surface 
tops for retail operations, office dividers. 

Stock, display, and sell Republic Steel Storage and 
Wardrobe Cabinets—sales leader to full-line profits. 
Attractive dealerships available. Call your Republic 
representative, or write. 


REPUBLIC STEEL CORPORATION 1058 
BERGER DIVISION 

DEPT. C-7970 

1058 BELDEN AVENUE + CANTON 5, OHIO 
Please send additional information on the following: 


O Republic Steel Storage and Wardrobe Cabinets 
0 Available dealerships 

















Name Title 
Firm 

Address 

City Zone State 
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Stenorette Used on Cross-Country Run 





BOB CARROLL, automotive writer and editor, dictated a mile- 


by-mile log during a recent coast-to-coast economy run in a 
Mercedes-Benz diesel engine car. The Stenorette Dictating Ma- 
chine used was operated off a 12-volt automobile inverter 
plugged into the dashboard cigarette lighter receptacle. At the 
end of each day, tapes were mailed ahead for transcription 
When he reached New York, a detailed report awaited him 
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Office Furniture Sales 
Spurt with New Addition 


Adding an additional 1000 square feet of display 
space on the left side of the store has brought a 50% 
increase in office furniture sales at Wikle’s, owner 
John Wikle reports from Phoenix, Ariz. 

The additional space was gained by leasing a shop 
next door, and cutting an archway between the main 
office supply store and the newly created furniture 
division. Along with display space for some 40 pieces 
of office furniture, Wikle gained badly-needed stor- 
age space with the construction of a mezzanine bal- 
cony over the left wall of the new area. 

Included in the expansion was a new asphalt tile 
floor in the furniture division, repainting, new wood- 
work, and a new lighting system. Also gained was a 
20-foot, all-glass front, which gives a clear view of 
rows of desks, tables, executive chairs, reception 
room furniture, batteries of files, office furniture ac- 
cessories and lamps, which extend back some 50 feet 
from the front. Desks on display are set at a diagonal 
down the length of the floor, with large, easily read 
signs giving full information to passersby. 

Wikle’s, one of the oldest office supply firms in 
downtown Phoenix, is currently sending three men 
out on the road, covering southern Arizona, and feels 
that the addition of this new display space ‘‘made the 
difference’ in the 50% sales increase. 
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JASPER, INDIANA 
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New ‘Facts and Myths’ Booklet 
Published on Fair Trade 


A new booklet designed to answer the arguments 
most often heard against passage of the national fair 
trade bill now under consideration by Congress has 
just been published by the Bureau of Education on 
Fair Trade 

Entitled ‘Facts and Myths about Fair Trade’, the 
booklet is being sent to every U.S. Senator and Repre- 
sentative as a way of alerting lawmakers to the prin- 
ciple issues in the fair trade debate. 

It labels as myths such familiar anti-fair trade argu- 
ments as ‘Fair trade breeds monopoly;” ‘Fair trade 
penalizes the American consumer; “Fair trade runs 
counter to our free enterprise system,” and ‘Fair 
trade stifles competition.” Each of these and more 
than a dozen other charges frequently made by op- 
ponents of fair trade are answered individually 


Haskell in New 
Exhibit Location 


Haskell of Pittsburgh announces a change in its 
exhibit location this year at the convention 

Haskell’s national sales staff and home office execu- 
tives will be on hand to greet their many friends and 
dealers at Booths 329, 330, 334 and 335 at the Conrad 
Hilton 


Paper Bags for Stationers 


L. Hyman & Sons Corp., paper merchants located 
it 102 Prince St., New York 12, N. Y., has produced 
a paper bag, in two popular sizes, printed with de- 
signs showing the different articles sold by stationers. 
There is appropriate space for personal imprinting. 


Introduce New Spirit Duplicator . . 





Cliff O'Donnell, sales manager of Paul Williams, Inc., 
Newark, N. J., Old Town distributor, receives first hand 
h ge lvanced engineering features of new 

H spirit iplicator fron George Sharpe Old 
Towr national service manager. Pictured left to right are 
O'Dor i, I Avanzino, vice-president and general 
Sa anager of O Town, and George Shart 
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OFFICE 


AUTOMATION Wa 


a S).).) ame): 


by PRINT-O-MATIC é 

MACHINES that <i 
SAVE TIME @ CUT COSTS WA 
for YOU! 


FOLD-0-MATIC 
FOLDING MACHINES 


© FOLD 120 SHEETS PER MINUTE 
IN ALL POPULAR FOLDS 


© POWERFUL UNIVERSAL MOTOR 
\ © BALL AND SELF-LUBRICATING 


BEARINGS THROUGHOUT 


A MONEY-MAKING AUTOMATION 

CREATION FOR EVERY OFFICE 
FH-5C Desk Model 
FHS5-HD Heavy-Duty Model 


and NOW... 
(Super-capacity, folds sheets 
up to 17” x 22") 
FH6-AP All-Purpose Model 


NEVER BEFORE SEEN 
New Model PRINT-O-MATIC 


MIMEOGRAPHING MACHINES 


THE SENSATIONAL a — 
5-E ELECTRIC et” " 
ROTARY FEED ig 
5-B HAND-OPERATED | 
ROTARY FEED y J 
All with , q 
FULLY AUTOMATIC fmm 
CONTROLLED 
SEMI-PASTE INKING 










All of these—and 
more at 


NSOEA SHOW 
BOOTH 143 


If you can’t see them, 
WRITE for details 








and amazing, successful 
PRINT-O-PASTE INK 
and SILK SCREEN PADS 
or MIMEO EQUIPMENT 
Special highlight of the show— 
Premier showing of 





LETTERHEAD IMPRESSOR! 


PRINT-0-MATIC CO., INC. 


724 WASHINGTON BLVD. © CHICAGO 6, ILL 
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How to make profits 
with Visual Selling 


See for yourself how the two recently mod- 


ernized Horder stores are working out in 
actual practice. A visit will tell you more than 


ten thousand words. 


1. Please visit the Horder store at Wash- 
ington and Clark, and/or the store in the 
Banker's Building at Adams west of Clark. 


2. Then drop in at our General Offices at 
Jackson and Jefferson for further informa- 


tion about store remodeling. 


While at our general offices please be sure to 
ask also about our complete Christmas gift 
offering to Associated Dealers. There is extra 


profit in that line for aggressive dealers. 


Associated Stationers Supply Co. 


Horder’s Stationery Stores, Inc. 
231 S. Jefferson St., Chicago 6 
All phones FRanklin 2-6760 


ci.aen- 
WAtHine Tow 
- 
ty 
a nr 
Dt = oe ae |- 
7 
a“ 
Canmceas 
tice - 
associates y- “a pas 
evens x mores 
“ 
a“ 











196 





THIS ISETTA and its maneuverability through Phoenix 
traffic has enabled the PBSW Supply & Equipment Co 
to make one more service call a day. 


Tiny Car Speeds Repair Service 


Many service and delivery problems vanished at 
P.B.S.W., office supply retailers in Phoenix, Arizona 
with the purchase of a tiny Isetta automobile 

Painted bright red and with the P.B.S.W. trade 
mark on the side, the little car attracts attention 
wherever it is used. Because of its small size, the 
Isetta can park in narrow spaces where a standard 
truck or automobile could not be used, and likewise 
it can thread through heavy traffic on Phoenix’ broad 
boulevards with a minimum loss of time 

Howard Stofft of the P.B.S.W. management, has 
found that enough time has been saved through swift 
service on typewriter and business machine repairs 
to permit one more service call per day with result- 
ing increases in service department returns 

The front of the tiny car swings out trap-door 
fashion to give access to the interior and this has 
proved a convenient feature in lifting typewriter and 


oftice machines in and out. 


‘Save Time and Money in Office’”’ 
Is Effective Sales Campaign 


General Printing and Office Supply of Pontiac, Mich., 
recently conducted a sales campaign in which the com 
modity sold was cost-savers, rather than office supplies 

Large, white buttons were made with the inscription 
“Save Money and Time in Your Office in '59.”’ All of 
the firm's clerks and outside salesmen wore one through 
out the business day 

A list of office supplies which are the basis of more 
economical and efficient office systems was printed and 
used by salesmen on their calls. Some items listed were 
collating machines, dictating equipment, snap-out Car- 
bon systems, open shelf filing systems, mechanical let- 
ter openers, etc. The salesmen would go over the list 


item by item and check off those which could reduce 


the customer's overhead. 
George A. Wasserberger, president of General, says 


this simple method of pointing out means to reduce 


costs not only gave a salesman a fresh reason to have 
his foot in the door, but also was responsible for a large 


increase in sales 
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LIFETIME ACCESSORIES 






j OOSE 
COMPARE THEM ALL .--- you'll CH 









No. 204-GM 
Garment Master 










No. 25 
Torchier 


No. 17-C No. 408 
Monarch Statesman 
Costumer Costumer 


No. 1300 No. 1400 No. 1500 
Scotsman Budgeteer Nobility 
Costumer Costumer Costumer 






































» Be. COMPLETE LINE FOLDER 
‘Standard AVAILABLE AT NO COST 
= Write today for the complete folder 
a> that contains all specifications and 


price data of the complete VALCO 
Line. It's designed to fit a standard 
file and includes separate reproduc- 
tions of each item. 


No. 504-WGM 
Wall Garment 
Master 





No. 1900 — WGR 
Bel Air Wall 
Garment Rack 


MAIL THIS COUPON NOW 
oxcaeee FOR FOLDER of ENTIRE LINE 


No. 60-S 
Stand 


No. 75-S 
Modurn 
Sand Urn 








No. 56-S 
Regal Sand Urn 





Valco Company, Dept. 959 
1311 Ann Ave. 
St. Louis 4, Mo. 


Please rush file folder that contains spec. sheets and price infor- 
mation of your entire line. | understand | am under no obligation. 






LIFETIME 


OFFICE ACCESSORIES 


NAME TITLE 
COMPANY 
ADDRESS 

1311 ANN AVE., ST. LOUIS 4, MO. phone PRospect 6-2660 CITY STATE 
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STEEL LOCKERS 
STORAGE CABINETS 
SHELVING 
BOOKCASES 


Every order and inquiry is important to 
us and receives prompt, personal atten- 
tion... from top management. We also 
take the trouble to make “‘specials’’ for 
our dealers. And of real significance to 
office equipment dealers everywhere: 


We do not sell direct— 
only thru dealers! 


DEALER LOYALTY IN ACTION 


| e 2,290 lockers shipped to a large 
industrial firm ... SOLD THRU 
A DEALER! 

e 103 storage cabinets to a Mid- 
western University ... SOLD 
THRU A DEALER! 

e 96 storage cabinets for all public 
schools in a principal Midwestern 
city... SOLD THRU A DEALER! 

e 181 bookcases,78" high, toalarge 
eastern University ... SOLD 
THRU A DEALER! 





NEW SHIPPING PROGRAM: WRITE FOR 
BULLETIN ON SHIPPING SETUP, UNCRATED 


NAME . ————— 
FIRM ee o- 


ADDRESS — —— —w 


Avrora 





CITY — 
STEEL ZONE _ — 
PRODUCTS STATE 






153 THIRD STREET 


7975 AURORA e ILLINOIS 
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Venus ’59 Sweepstakes for Stationery 
Salesmen 


The Venus Pen and Pencil Corp. has launched the 
biggest promotional program in its history . . . the 
1959 Venus Ball PEN-cil Sweepstakes”, open ex- 
clusively to commercial stationery salesmen 

The “Sweepstakes” offers, in addition to liberal cash 
bonus money, an opportunity to win a prize trip to Ha- 





Venus’ president, Richard Lewisohn, left, gets a rundown 
on the company's 1959 “Sweepstakes from Leonar 
Hehner, advertising and sales manager, center, and Arthu 


L. Van Der Kar, sales manager. The contest is open to 
mercial stationery salesmen only 


waii for two, or one of 36 Deluxe Zenith Stereophoni 
portable phonographs 

The contest is part of a comprehensive program to 
help stationers introduce to more businesses and indus- 
tries the new features of the Venus ball PEN-cil line 
The line consists of 9 styles in 30 models 

Venus, at the same time, is backing up the stationery 
salesmen with a solid advertising schedule in Time, 
U. S. News and World Report, and Newsweek, as well 
as in business and trade publications 

Winners of the trip to Hawaii and the Zenith Stereo- 
phonic Portables will be chosen, by a drawing, on De- 


cember 15, 1959 


Hotel Provides Dictating Machines 


Ful 


oS aor n-ne 





The Hotel New Yorker is now providing Norelco 

dictating machines for use by guests during their stay in 
New York City. This latest added service meets the grow 
ing demand of traveling businessmen who prefer to dictate 


notes, correspondence, etc., and send material home to s 


retary for transcription 
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\ pastest, DELIVERY 
| YOU 


CUSTOMER SATISFACTION 








LIBERAL DISCOUNTS 
















STANDARD AND CUSTOM 
REGISTER FORMS 


Developed by Royal to serve the exact needs of business 
firms everywhere. Seven to 14 day shipments guaranteed. 


CUSTOM PRINTED AND STANDARDIZED 
RAPID-SET S ONE-TIME CARBON SNAP-APART FORMS 


Standardized snap-apart business forms with one-time carbons design- 
ed for handwritten records: invoice, purchase order, reply message, bill 
of lading, and weekly expense report. Orders of 500 sets and up can 

crash-printed by Royal with your customer’s imprint on all parts of set. 


REGISTERS 


“Ts” COPY SHEET WITH 
DISPOSABLE CARBON 


Snap-apart copy sheet and one- 
time carbon is modern way to 
clean, sharp carbon copies of 
typewritten messages. Fast re- 
placing old-fashioned method of 
using separate carbon and copy 
sheets. May be imprinted with 
your customer’s name, address 
and phone number. 







Royal features all-steel and all- 
aluminum registers to fill the 


} special requirements of every 


business. All registers are char- 
acterized by fine appearance, 
rugged construction, trouble-free 
operation and unique perform- 
ance features. 








ALL FORMS SHIPPED BY ROYAL ARE MANUFACTURED BY ROYAL 


omen BaF a. 4 
NEW HAMPSHIRE 


REGISTER 
NASHUA 


for catalog, samples and prices, write 





Royal Register Co., 132 Simon St., Nashua, N. H. 
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* PRESSBOARD 


* PRINTED 


* FANFOLD 





NEW SALES-STIMULATING FILING SUPPLIES 


and GUMMED SPECIALTIES from SURERDE 





A 
1//N 
H/ 


TRAMNE MARK 


... the brand that sets the standard for quality, economy, 


customer satisfaction...and BIGG ER PRO FITS 


FOLDERS 


For permanent files. 
Gusset expansion with 
heavy-duty cloth-hinged 
bottom. 

Durable; will not sag 
under heavy loads. 
Letter and legal size. 
With metal tab: 1/5-1/3 cut. 

Without metal tab: Straight — 1 /5-1/3 cut 
Packed 25 to box, 10 boxes to carton 


FILE 
FOLDERS 


A-Z (25 to set) 
Combination folder-index. 
Eliminates guides. 

Strong, durable 11 pt.— 
150# basis. 

Regular folder height — 

1/5 cut. 

Manila, Red, Blue, Green, Salmon. 
Packed 4 sets to box, 5 boxes to carton. 


LABELS 


For file folders and 

other labeling uses. 
Economical, convenient 
to handle. 

3% “and 3%” widths. 

Buff, cherry, salmon, 
green, blue, white, canary. 
Packed 500 to box, 12 boxes to display box, 
3 display boxes to carton. 











* 


* 


e “W” 1” expansion. 





FILING 
JACKETS 


For tax records, bills, 
letters, etc. 

Papers can't slip 

out of sides. 

Flat — can’t sag 

when filled. 

Square cut, round corners. 
Letter and legal size. 
Packed 50 to box, 5 boxes to carton. 


EXPANSION 
FILE 
FOLDERS 


Holds more, 

bulkier papers. 
Durable — will not sag. 
Letter and legal size. 
Straight — 1/5-1/3 cut. 
Kraft, manila, colors. 
Packed 50 to box, 5 boxes to carton. 


ADDRESSING 
LABELS 


Time-saving, perforated, 
gummed white sheets 
(ae x ii”) 

#833 — perforated into 
33 labels 2-13/16" x 1” 


#824 — perforated into 


24 labels 2-13/16” x 1-3/8” 


Packed 500 sheets to box, 5 boxes to carton. 


Write for further information, prices and free samples. 











THE WARSHAW MANUFACTURING CO.,INC. 





One of America’s largest manufacturers of file folders and allied products. 


1] MAIN STREET - BROOKLYN 1, N. Y. 
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Haskell of Pittsburgh Tables 
Used in Moscow Show 


Steel office tables by Haskell of Pittsburgh are being 
used in the telecasting studio set up in the American 
National Exhibition now under way in Moscow. To run 
for six weeks, the show opened July 25. 
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SHIPMENT OF 
used in American 


TABLES by Haskell of Pittsburgh to be 
National Exhibition in Moscow 

























































With the U.S. Government and private American in- 
dustries and institutions participating, the show is 
planned to project a realistic image of this country 
through exhibits featuring American education, science 
and research, art, travel and community life. 

Occupying 400,000 square feet in Sokolniki Park, 15 
minutes by subway from downtown Moscow, the exhibit 
is expected to draw 3.5 million visitors. 

By reciprocal agreement, the U.S.S.R. is holding an 
exhibition in the Coliseum in New York City. 


20th Century Limited Provides Portable 


~~ .. 
NEW YORK CENTRAL'S 20th Century Limited now pro- 
vides this Underwood Style Line portable typewriter for the 
convenience of its passengers. Secretary-hostess Betty Shane 


uses it here 


Modern interpretation of quality 
and taste in design...Practical 
durability in tapered tubular 
steel and plastic...Custom 
versatility in styles, finishes and 
upholstery combinations... 


Howell—for over 30 years the 
leading metal furniture for home 
and institutional use. Choose 
fromacomplete, coordinated line 
of lounge, reception room and 
dining furniture.Warm, gleaming 
electroplated Bronztone or Blac- 
tone metal finishes—dozens of 
decorator upholstery covers— 
wide selection of woodgrain plas- 
tic table tops. 











The Howell Co. 429 S. First St., St. Charies, Illinois = * 
Please send me your new 4 color catalog of contract furniture @ 
and room arrangement planning kit . 
. 

. 

a — ° 
. 

. 
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P.O.P. +2 
Costs $16.50 
But—Yours FREE 


with fast-selling selection of 
world globes and smartly 
framed chalk and bulletin 
boards. 


P.O.P. +1 comes with an attractive all globe 
assortment—a bouquet of eye-catching beauty. 


P.O.P. +3 features globes, boards and an art 


bar of smartly packaged Alphacolor art materials. 


SEE these exciting displays at the 
N.S.O.E.A. Convention, Booth 111. 


Send for Bulletin F32-A today! 


WEBER COSTELLO COMPANY 


ILLINOTS 


CHALK ERASERS 
GLOBES 


CHICAGO HEIGHTS, 


MANUFACTURERS OF: CHALKBOARD - 
ART MATERIAL + MAPS - 








Pan Am To Bring World 
Executives to NBS in October 


Many to} 
Africa and South America will visit the 1959 National 
Business Show next month through a special tour set up 
by Pan American World Airways and Touramerica 
Called by Pan Am the “Study Tour Program tor 


Business Management and Administration Personnel,” 


business executives from Europe, Asia, 


it is being run in conjunction with the show and will 
continue from October 17 through 31 

Participants of the tour, in addition to visiting the 
NBS, will number of business firms in New 
York ( ity, Philadelphia, Washington and (¢ hicago 


visit a 


Cole Portable Takes to the Air 





COLE portable typewriters were provided for reporters and 
passengers on the inaugural flight of Aerolinas Argentinas 
jet airliner between Buenos Aires, Argentina, and New 
York City 


1 odels to 


new 
Juliet Bridgeman, magazine writer, uses one of 
type her flight 
linked the 


impressions of the maiden 


two cities in 13 hours and 10 minut 


which 


Norwegian Show in London... 





NORWEGIAN EXPORTERS with an eye on the United 
Kingdom market recently brought a toucl 
London Airport. The 
Jorgen §S 


panies that staged 


of Scandinavia to 
that of the 
Norwegian com- 


display shown here is 
Lien Industries, one of the 


the exhibit 
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Never before has a typewriter combined such 
modern elegance of design and precision oper- 
ation. It’s Facit’s new T-1, sister-machine to 
Facit’s world-famous line of calculators. In T-1, 
you will find the important features that have 
distinguished the Facit name as office aids in 
102 countries the world over: ease of use, speed, 
durability, magnificent Swedish steel construc- 


tion. I-1’s touch is “‘supple” . . . it writes easily 
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(e\ FACIT |! 


Tomorrow’s 
typewriter... 


today! 





and efhiciently ... there are feo tabulating sys- 
. and its 
attractive new color, Viking Grey, adds a deco- 


tems*for remarkably quicker work . . 
rative look to every office. 


FACIT, INC. 404 FOURTH AVE. N.Y.C.16 - 235 MONTGOMERY ST. SAN FRANCISCO 4 


one of the world’s largest manufacturers 


FACIT of SWEDEN 


i precision made instrument,+ Sold and serviced in 10 


SOME DEALER FRANCHISES STILL AVAILABLE! 


miniries 


“DUAL TABULATING SYSTEM—There’s an 
extra tabulator, easily operated by one lever 
with up to 20 fixed pre-set stops to meet 


your many routine office tasks. 
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HOW TO HELP YOUR CUSTOMERS BUY FROM YOU 






“May | see how you 
sort for filing?” 





Ask Your Salesmen 
to try this 
just ONE WEEK a month 





:  SORTERS FOR- 
If for just one week a month your outside: Checks 


salesmen asked that question on every Sales Tickets 


call they made, a lot of customers would a 
invite them right into their file depart- 
ments. Once inside they'd see some good, } otrbin med 
some bad, some indifferent sorting opera- Mail 


tions . . . and pick up some leads which 
could develop into profitable Kohlhaas 
Sorter sales for you. 


: Purchase Orders 
: and any other size 
or type of media 
You know that a Kohlhaas sorter is just : . 


a means to an end... to prepare material 
for filing by getting it into alphabetical or 
numerical order . . . but often your cus- 
tomer doesn't. You can do him a favor by 
showing him how a Kohlhaas sorter can 
speed up his preparation for filing, which 
is really the biggest part of the filing job 
He can select the sorters best suited to 
his purposes from the 11 numerical and 
50 alphabetical kinds which are illus 
trated and described in our FREE cata 
log, copies of which are yours for the 
asking. 


Special sizes 
made to order 


You can clinch sales by carrying a repre 
sentative line of Kohlhaas sorters in your 
stock but we can also make fast delivery 
of all of our many items. 


SUGGESTION: Ask your salesmen to 
carry a sample on some of their calls 
Nothing sells like a demonstration 


THE Rohlhans COMPANY 


Founded 1914 
8012 $. CHICAGO AVE. CHICAGO 17, ILL 
All Phones BAyport !-4433 


Please attach to your letterhead and mail) 


THE KOHLHAAS COMPANY 
8012 S. Chicago Ave., Chicago 17—Dep!. OA-9 


YES, pl send us __.copies of your FREE 8 page 
illustrated catalog of alphabetical and numerical sorters 

Name — 
Address _— : 























| 
| 
| 








Orr Industries Merges with Ampex 


Orr Industries, Inc., Opelika, Ala., 
magnetic recording tape has merged with the Ampex 
Corp. of Redwood City, Calif. 

Ampex, manufacturer of magnetic recording equip- 


manufacturer of 


ment, has owned about 25% of the Orr shares for the 
past two years and during the last year has furnished 
management assistance in the operation of the Opelika 
plant. 

The experience gained during this time has led the 
boards of both companies to feel that a pooling of 
financial, as well as technical, interests will result in 
higher over-all earnings and a greater contribution to 
the industry 

John Herbert Orr, founder and president of the Orr 
concern, will assume an important position on the Am- 
pex management staff. 

The Alabama company thus becomes a division of 
the Ampex Corp. It will continue to operate with its 
same facilities, management and employees under the 
same name at the Opelika location. 


TV Personality Uses Voice Recorder 





tells 


Mark Evans 


WASHINGTON, DC., TV 
Lloyd Powell, left 
C. K. Woodbridge 
firm's Dictet voice 
200 of the 
annual Achievement Club sales convention 


personality, 
president of the Dictaphone Corp., and 
chairman of the board, how he 


recorder in his TV work. He also told 


uses the 


ompany's salesmen who met recently for the 


Burroughs’ Sticker Warns Motorists 





A WARNING to motorists and a promotion for Nu-Kote 
carbon paper is being proclaimed on all Burroughs Corp 
station wagons. The company recently 
arbon paper 


dealer representative 


ompleted its first full year of sales of the new 
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MARTLY 

~STYLED 
SHEPHERD: 
~FLOOR 
ROTECTOR 





ee * Mor ‘ 
——— - 2 wa fe © 
Something sparkling -new ... it’s a newly styled, sound-hushing rubber cushion 


tread — well in keeping with today’s trend toward func- 
tional beauty. Unique? Certainly! Mobile? Definitely! 
For they have the same mobility and handsome styling 
of Shepherd’s Carpet-Saver Casters. Sales-clinchers? Of 
course! See for yourself — 


has been added to 
Shepherd's unique 


“ Swivel-at-a-touch" Casters! 


; at the N. S.O.E.A. Convention, Room 756A, Hotel Conrad Hilton l 
There y | find literature showing the entire Shep- What's more, we're backing this new rubber tread | 

herd line plus fittings. And you'll get a special caster with sales-getting advertising to your prospects 

| FREE show offer on a wood socket puller in Office Management and Interiors magazines. | 

| FIVE LUSTROUS FINISHES: ANTIQUE COPPER, BRIGHT CHROME, SATIN CHROME, BRIGHT BRASS, SATIN BRASS | 


shepherd 


SHEPHERD CASTERS, INCORPORATED 
P.O. Box 672, Benton Harbor, Michigan 
In Conode: Shepherd Costers Conoda, Ltd., Toronto, Ontario 
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are nearly always wrapped Ta) 
papers by TUTTLE 


GIFT WRAP ENSEMBLES 
WITH CARDS 


Two sheets (20” x 26”) of five 
designs with 10 matching cards 
in protective cellophane 
packet. Retoi! 59« 


















GIFT WRAP 
PACKET FOLDS 


Two sheet ‘‘folds 

(20” x 26") packaged in 

dust-free protective 
cellophane. Retail —15¢ GIFT 
WRAP TISSUE 
50 bonded folds of plain 
tissue. White or assorted 
colors n attractive 
display carton 


GIFT WRAP 

CUTTER BOX ROLLS 
Handsomely designed gift wrap 
rolls (20 x 75 n attractive 
safety edge cutter boxes 
Choice of six festive desiens 


GIFT WRAP 
TRIO ROLL 


Three different beautifully 





FOIL TRIO ROLL BOXES 
Three different (20” x 42") rolls 
of attractive Xmas motifs on designed (20” x 10’) rolls in 
glittering silver foil new self-selling box 

Retail — 98¢ Retoil—98¢ 


COPS SESE SETHE EEE EEE EHEEEEEE EEE SHEE EEE HOHE eeee 


Festive Table Sattings — FOR CHRISTMAS 


AND EVERY OCCASION 








Poinsettia’ pattern 
wet strength Table 


Luncheon and Cocktail 
Plates and Cups 
series for all special 


NEW! ANOTHER TUTTLE 
EXCLUSIVE! — 3-Ply facia! 


tissue quality napkins in Poin- 
settia pattern to match Ensemble 
ond Table Cover 


CHOSE HOHE HEHEHE EEE EE EEe 


NEW YORK: 1123 Broadway 
Telephone: ORegon 5-8590 


CHICAGO: 20 N. Wacker Dr. 
Telephone: CEntra!l 6-7013 


Paper Specialties you want from One Source 
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TUTTLE PRESS COMPANY 
APPLETON * WISCONSIN 

























Horder’s Enters Art 
Supplies Field 


Horder’s Stationery Stores, Inc., Chicago, recently 
played host to several hundred art directors and artists 
at an open house commemorating the company’s entry 
into the art supplies field. 

The three-hour evening event was held in Horder’s 
Ohio St. store which is located in the heart of Chicago's 
art activities. Area artists received invitations to the 


after-hours promotion. 





JOSE RUIZ, right, giving his approval of the new Eagle 
Prismapastel sticks and pencils at a recent demonstration- 
promotion sponsored by Horder’s Stationery Stores, In 
Chicago. At left is Willis R. Wolf, Horder’s general sales 
manager, watching Frank Beatty, art director of Populas 
Mechanics magazine, try out one of the new pencils 


Jose Ruiz, art director for the art materials division of 
Eagle Pencil Co. and internationally-known artist, was 
present to demonstrate the qualities of Eagle’s new 
Prismapastel sticks and pencils. Ruiz worked with tech- 
nicians in the development of this new art material 
Matched sets of these sticks and pencils were awarded 
as door prizes. 

Frank Jawor, manager of Horder’s Ohio St. store, is 
enthusiastic about handling the new art materials. He 
says the new lines carried will complement the station- 
ery items offered and double the convenience to the 


artists in the area 


English Service Truck Pays Off 





Roscoe N. Allen, commercial & industrial supply dealer 
in Milton-Freewater, Ore., with his Morris Minibus 
courtesy car. Gas mileage averages 22 miles per gallon and 
carries a pay load of 1,600 to 1,800 pounds. Allen's beard 


was grown for the Oregon Centennial 
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Bassick’s new FLO-TORK chair control brings a new simplicity 
of operation, design, adjustment and maintenance to the tilt- 
ing mechanism of office chairs! 


FLO-TORK is simpler than other controls. It’s more sensitive. It’s 
easier to adjust. It eliminates sudden stops at the extremes of tilt- 
ing. It is compact. It permits clean design. It can’t squeak —nylon 
bearings eliminate metal-to-metal contact, end need for lubrication. 
It can fit any chair design. 

Operating on the torsion bar principle—no springs—the FLO-TORK 
control is so sensitive that the chair responds to the slightest move- 
ment of the body. No jarring stops—floats softly and comfortably to 
the reclining position. 

FLO-TORK also can be adjusted when you're sitting in the chair. 
Just reach down to the left and turn handle until it is adjusted for 
your individual weight. No crawling under the chair or turning it 
upside down. 


the BASSICK ‘FLO-TORK’ 


a whole new concept in 
tilt control for office chairs! 


Take a good look at the illustration to appreciate the clean, com- 
pact design. That’s all there is to it. No costly, heavy, awkward 
under-seat assembly. No bulky, unsightly springs. Think of the 
smart new chair designs possible with FLO-TORK. 

Special steel torsion bar and rigid lateral construction enhance 
strength, insure safety. Office appliance dealers, here’s a big selling 
point for you. 9.14A 














mane SEE US AT THE NSOEA SHOW 


bee-line BOOTH 30-31 


— 





At the NSOEA Show 
You'll Want to See Eureka's ... 


for 


‘eU'REVA * COMMERCIAL STATIONERY LINE 
ae ae weirder decree Aid® line of addressing labels to shipping tags 


e CARDBOARD CUTOUTS 


products Full color designs for all seasons, in neat, modern topper packages. 


e COMPLETE CHRISTMAS LINE 


Sparkling packages of enclosure cards, tags, folders and seals 


e UNIDEX LINE OF FOIL ITEMS 


QOCegnr EUREKA SPECIALTY PRINTING COMPANY 
a a SCRANTON, PA. 


e NEW DECORATIVE SEAL RACKS 


New wire racks to display Eureka’s line of 53 everyday and special 
occasion books. 
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Report New Test for Screening offset duplicator division of Photostat Corp., has 
been named general manager of the Copease-Banda 


Characterized as a milestone in the field of screen- dielelin 
ing sales personnel, the Bureau of Personnel Re- 
search, Inc., of Tarzana, Calif., under the direction of 
Dr. Keith Van Allyn, has completed an investigation Taylor of E.F. Lauded by Ike 
into the aptitudes and traits observed in superior em 
ployees in nine major sales fields 

The personnel measurement tool used was the 
Qualifications Record (Q/R), which is not a test but 
rather a unique, self-administering questionnaire. 
With it, an applicant or employee may be screened in 
less than five minutes. 

A complete sales personnel packet which presents 
these findings and includes the Q/R and _ supple- 
mentary material is available for $1.00 postpaid to 
sales executives who write on their company letter- 
head to the Bureau of Personnel Research, Inc., at 
P.O. Box 665, Dept. A32, Tarzana, Calif 





Copease Distributes Banda Duplicators 


The Copease Corp., has been appointed U. S dis- PRESIDENT EISENHOWER telegraphed his congratula 
tributor of Banda spirit duplicators Known as Co tions to Duncan (¢ Taylor, secretary and director of the 
Eberhard Faber Pencil Co., for the part the United States 


pease-Banda spirit duplicators, the machines are man : 
Trade Mark Association has played in protecting the names 


ufactured by Block and Anderson of London, Eng 
/ of many American industries. Reading the telegram at the 
land. association's recent 82nd annual meeting are, left to right 
Designed for systems and general duplicating, the John L. Esterhai, president of the association and vice-presi 
Copease-Banda group consists of more than 25 mod- dent of the Philco Finance Corp.; Taylor, a director and 


member of the association's executive committee, Daphne 


els. They are being exhibited and demonstrated in 
h 425 Park A N Verk City R. Leeds, assistant commissioner of patents, Department of 
a new showroom at ar ve., cw or ity. Commerce; and Frederick J. Lind, executive vice-president 
James W. Hertsch, formerly sales manager of the of Joseph E. Seagram & Sons, Inc., and keynote speaker 


modern steeleraft... 












SERIES 100 and 200 — FULL SUSPENSION FILES 


® 10 Roller Bearing heavy duty full suspension cradle 
Newly designed finger-tip control follower block T 


Symphonic, lusterous, permanent finishes of olive green 
or modern grey 

















® Rugged construction with 6 reinforced uprights 

® Beautifully designed with solid aluminum hardware 
® Made of heavy gauge steel for lifetime service “ 
® Available with thumb latch upon request = 
® All models available in letter or legal sizes and with m 
plunger locks lo 
Puzzied on how to turn shoppers into customers? ... Then feature MODERN STEELCRAFT—the profit mak- Vv 
ing line. Made by a company specializing in files for over half a century. Built with features that clinch sales ai 
and priced to give your customers maximum valve . . . not to mention maximum profit for you. \ 
Write for new 1959 eatalogue showing our full th 
line of easy selling, high profit office furniture. 6 
° d; 

modern steelcraft inc. 
ye 
’ 
2973 Cropsey Ave.- B’klyn.14,N.Y. di 
o 
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Orange County Office Equipment Dealers Association Holds Meeting 


Attending a recent luncheon of the 
Orange County (Fla.) Office Equip- 

ent Dealers Association were, left to 
geht, seated, Carter Bradford, Frank 
Wright, Sr., Sonny Bishop, Jack Kline, 
Dave Hedrick, Millard Smith, Charles 
Stuart and Jim Blake. Standing, left to 
ight, are J. L. Fletcher, Tim Merrill, 
Harvey Rivers and George L. Stuart 


Son of Veteran Stationer 
Opens Office Machine Store 


Fred L. Cole, Jr., opened Cole’s Office Machine Co. 
717 Harrison St., and thus 
ontinues and expands the Cole name in south Texas. 


in Harlingen, Texas, at 


He is the 21-year-old son of Fred Cole, Sr., owner of 
Cole's Office Equipment Co., Corpus Christi. 

Young Cole recently graduated from Texas A & M 
College, where he majored in marketing and business 
idministration. He worked his way through college by 
taking, processing and distributing picture post cards of 
South Texas scenes 


Otto Ulbrich, Inc. Elevates Paul 


Anthony J. Paul, who started with Otto Ulbrich Co., 
Inc., Buffalo, N. Y. 21 years ago as a delivery boy, has 
been elected vice-president of the company, President 
Walter H. Miller announced. 

Mr. Paul will be in charge of the company’s branch- 
store operations. Otto Ulbrich operates seven stores in 
the Buffalo area 

For the past three years Mr. Paul has been mer- 
handise manager. Previously he was in charge of the 
office supply division. 





1959 Index of American Standards 


The “1959 Price List and Index of American Stand- 
ards,” just published, is available free from the Ameri- 
can Standards Association, Dept. PR 66, 70 E. 45th St., 
New York 17, N.Y. 

Office equipment and supplies are two of the cate- 
gories included in the more than 1800 American stand- 
ards approved to date by the association. 

The association labels a product or system as an Amer- 
ican standard only if it is supported by a consensus of all 
national groups substantially concerned with its scope 
and provisions. 


Thomas D. Tucker Transferred 


Thomas D. Tucker has been transferred from the 
position of merchandising manager of Maverick- 
Clarke, San Antonio, to that of sales manager for the 
Clarke Printing Co. His new duties will involve spe- 
cial research and promotional work. 


WANT TO BE AN EDITOR? 
TURN BACK TO PAGE 21 





Third Generation of Cleggs Continue at Historic Site 


William C., Jr., and Marshall Clegg 
are the third generation of Cleggs 
conducting the printing, office equip- 
ment and office furniture business 
located at the site of the historic 
Veramendi Pala in San Antonio, 
Tex 
William C. Clegg, Sr., who says 
that he is learning to play the second 
fiddle (and liking it), worked in his 
dad's printing shop when he was 12 
years old. That was back in 1909. His 


duties included running proofs, on 
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pony-back, to Fort Sam Houston. The 
firm did all of the fort's printing for 
20 years. 

In 1901, L. B. Clegg and two 
partners, W. F. Sibert and H. C. 
Crozier, transformed the then six-year- 
old Johnson Printing Co. to the San 
Antonio Printing Co. In 1914, office 
equipment and furniture were added 
to the operation. 

It was this business that William 
C., Sr., joined full-time in 1918 fol- 
lowing schooling and service as a 


captain in World War I. He was 
made treasurer in 1933 and assumed 
full management in 1939. In 1952, 
the then past-president of NSOEA, 
assumed the added responsibilities of 
president. 

Upon completion of their school- 
ing and military obligations, William, 
Jr., and Marshall began playing an 
active part in the business. Bill, who 
joined the firm in 1950, is now treas- 
urer and sales manager; Marshall, 
active since 1956, ts now secretary. 
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CALCATERRA FUNERAL HOME... Detroit, Michigan 


President: 
Manager: 
Architect: 

Dealer: 

Deoler's Salesman: 


288 Sturgis Fiber Glass Chairs 


WELCOME TO ROOMS 
556-A and 557-A 


NSOEA 


CONVENTION 


Sept. 26 — Sept. 30 
CONRAD HILTON HOTEL 


CHICAGO 
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Louis C. Calcaterra, Sr. 

Louis C. Calcaterra, Jr. 

Karl Hans Greimel, Detroit, Mich. 
Miles Fox Co., Detroit, Mich. 
Horvey J. Beaudin 








Here is a handsome new building of contemporary design. The 
simplicity of its interior seemed inevitably to demand chairs of equal 
simplicity. Chosen were Sturgis No. 12 fiber glass chairs—288 of 
them—in tan with black legs. Light weight, easy to move, practically 
mar-proof, comfortable in the extreme, they are also wonderfully 


low priced. 


There are 12 different sizes and styles of Sturgis molded fiber glass 
chairs for virtually every kind of mass and individual seating. 


POSTURE CHAIRS 

Manufactured in Sturgis, Michigan and Charleston, South Carolina 
THE STURGIS POSTURE CHAIR COMPANY + STURGIS, MICH. 
Address ali correspondence to 


General Sales Offices, 154 E. Erie St., Chicago 11, Ill. 
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New Catalog Lists Films 


Business Education Films announces the availabil- 
a 1958 atalog, listing more than 280 titles 


pictures for use in business educa- 


I ilms lassified under the following head- 
Accountit Advertising, Banking, Bookkeep- 


Business, Business Arithmetic, Business Skills, 


Consumer Education, Economics, 


( iu l 

nce, Government, Home Economics, Industrial 

Management, Insurance, Law, Office Machines, Of- 
Practices, Parliamentary Law, Personnel Manage- 


Politics, Public Relations, Public Speaking, Re- 
Secretarial Practices, Short- 


Sales ship 
Typew g, Transportation and Vocational 
(5 1ance 
Free copies may be obtained by writing to Business 
ition Fil: i607-16th Ave., Brooklyn 4, N. Y. 


SPS Graduates Seventeen 


Seventeet tributors and inside salesmen were grad- 
in May from a three-day Columbia training course 
J & 
ed by (¢ nbia-Hallowell Division, Standard 
P 1 Steel ¢ the design, manufacture and use 
ffice furniture and Erectomatic shelving 
Graduates were James Neison, A.R. Huntzinger, Leo 


Rowan, Ray Verzellesi, and William Scheder, Jr., E.W 
Curry Co., Pittsburgh, Pa.; Pete Scott and Jim McGraw, 
SPS: Harold Swanson, Joc Grear and Robert Folt, Mod- 
Bin Equi nt Co.. Minneapolis; Neil Young and 
Brand, Ball-Stalker Co., Atlanta, Ga.; Russell Scat- 

d Arthur La Salle, L.E. Muran Co., Boston; 


Nick Nichols« ind Tony DeSimone, Horder’s Station- 


Stores, I: Chicago; and Russell Lizell, Lansdale 
UT Supt ( l insdale, Pa 


Cole Steel Exhibits in San Juan... 





as ' 
{ ian, 2 ' a G 
& S | I rto R 
( Hi 
( signs 
lima 
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A VISIT T0 
WESCO'S. wi 


ROOM 360 a 
at the « 
CONRAD HILTON gi 


HOTEL 
CHICAGO, ILL. 
SEPT. 26-30 
MAY NET YOU A. 


‘* FUR PIECE * 
for . 
“YOUR FAIR DY” ¥, 


P. S. You can View the 
WESCO LINE of steel 
office equipment at 
the same time. 


westt Rw MEG co 


“@ESED) 


AURORA. iit 


WESTERN MANUFACTURING CO. 


ate ee @ wae ee eee a 
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No wonder so many 
offices are demanding 
KLEENMASTER Purple 
Spirit Master Units 


The first 100 copies of this message looked as 
crisp as the Kleenmaster original. The 
200th, reproduced here, was still sharp 
and clean. Color held up nicely through 
+500. All told we made 772 legible copies. 


‘ We never suggest runs of this length for normal 
‘ use. But, copy for copy, whatever the 

7 run, Kleenmaster Purple Units give clearer, 
. sharper, cleaner reproductions. 


A Plastic Coated Kieenmaster’s hecto can't 

/ bleed or run. No more stains on hands 
and faces. The typist can actually rub her 
hands on the coating with nary a smear. 


/ 
/ Write for Free copies of ‘‘The Purple 
/ . 
Monster’. This entertaining consumer 
P folder helps you sell Kieenmaster. 


Ri ME MO 


To all offices: 
duplicating 


On all future *° 
manufsc”” 


General O fice and 





97 Leal HMlwe io (bord 


work. We 


qve* te 


PEERLESS La 


Newark 12. New Jersey 


its exclusively 


t against the 
gd clarity: 
reased leg 


use Klee 
lliauce &° ibility - 

led for yp with inc 

r 


_ 
=¢9 


(Photographed in black from purple copy.) 





COMPANY 


INCORPORATED La 






Factory : Peerless Place 





typewriter ribbons, carbon paper ribbons, carbonized rolls, Peerless rubber keys. 
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Desks, Inc., Publishes Prospectus 
Desks, Inc., 71 Fifth Ave., New York City, has 


published a 16-page booklet which clearly and com- 
pletely presents the company and its services to its 
customers 

Titled “Your Guide to Buying Office Furniture, 
the booklet answers questions such as, “Do you know 
who is responsible for repair of damaged or sc ratched 
furniture ? Do you know if the supplier's facilities 
ire all under his own control and supervision Ss 

In additior 
tions, the brochure gives in detail the services pro- 


mer by Desks, Inc 


to the answers to these and other ques- 


ided the ust 


Clarke Opens Reno Branch 


The Clarke Manufacturing Co. has opened general 
ffices and complete warehousing facilities in Reno, 
Nev. This new branch will be getting some of its stock 
from Clarke 

buying dit 
In addition to the supply business, the firm has set 
both letter press and off-set presses 


The general manager is William A. Rainey, III, and 


Dan Bean is acting as sales manager in setting up state 


San Francisco, but for the most part will 


ge. A franchised or open lines that could be 


the operation in Reno are welcomed. 


Dean’s Moves to New Store 


D O Furniture, Inc., of Ft. Lauderdale, Fla., 

oved its former location on North Andrews 

\ to larger and newer quarters at 2121 N. Federal 

Hwy. The firm has also announced the appointment of 
Smit! les manager 


Met Tabs Applicable to Home Use... 


3 





_- - 


4 USE IN THE HOME for an item usual onsidered appli 


siness Operations is reported by Charles C 


S In s Opnwindo metal tabs in record libraries for 
permanent sily-visible indexing systen Attached to the 

f the re leeve, the tab is claimed to allow the user 

K LOOK t the cor plete collection pl IS CAaSY pulling and 
placing of rds without disturbing the sleeve. Opnwindo 
tabs are available for sales at stationery and office equipment 
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peluminum 


COAT and HAT RACKS 





Styled to harmonize with fine ap- 
pointments, these smart wararebe 
units are quality built of closed-end 
aluminum tubes rigidly held in cast 
aluminum brackets. Permanently 
beautiful in “clear” or “gold” an- 
odized finishes. Mount at any height, 
on any wall — singly, end-to-end or 
in tiers, to give any desired capacity. 
Brackets adjustable to exact centers. 
Come in lengths by the even foot 
up to and including 8 feet. 


Write for Bulletin DL 13 


<i -7--) | ee) | 1 Od > 


Shelf No. 21 

has full length Hanger 
Rail extending 11-5/8" 
from wall. 





Shelf No. 31 
has staggered, diecast, anchor- 
style coat hooks instead of Coat 
hanger rail. 






Shelf No. 11 
general utility shelf or for extra 
hat shelf above types 21 or 31 


IN 
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GIVE YOUR EMPLOYEES 
THE TOOLS THEY NEED 
TO._DO A TOP JOB 
FOR YOU 


Every executive and salesman working for 
a retailer of office products should have 
his own copy of OFFICE APPLIANCES 
each month. He needs it as a working fool, 
just as much as a carpenter needs a ham- 
mer. 


Pass along readership doesn't work. Long 
waits, copies not passed along at all, torn 
out pages, impossibility of maintaining 
one's own file — these are just some of the 


objections to it. 


Give your employees the tools they need 
to do a top job for you. Order a personal 
OFFICE APPLIANCES subscription for 


each executive and sales person. 


To make this economically attractive, a 
special reduced rate of $!.50 a year has 
been established for dealers ordering five 
or more OFFICE APPLIANCES subscrip- 
tions. Present subscriptions may be con- 
sidered as part of the five minimum. Copies 
will be mailed to either your office or each 
employee's home. 


Have your girl Friday type out a list 
of your key people today, and mail it 
in on your letterhead. Enclose your 
check at the rate of $1.50 each or 
we'll gladly bill you. 


OFFICE APPLIANCES 
600 West Jackson Blvd. 
Chicago 6, Illinois 











APECO Moves Regional Office 


American Photocopy Equipment Co., international 
distributor of office equipment, has occupied its new 
regional office building at 9221 Diplomacy Row in the 
Brook Hollow industrial district in Dallas. 

The new branch of the Evanston-based firm replaces 
an office at 121 Leslie St. The APECO branch, a mod- 
ern one-level building covering 6,050 square feet, is 
located on a half-acre tract of land and contains the 
Dallas sales office as well as regional general office and 
warehouse. The regional office will serve the states of 
Arkansas, Oklahoma, Louisiana, New Mexico and 
Texas. 


Promotion Ideas Told in Booklet 


“Sales promoters that really promote’ is the title 
of a booklet containing ways and means of increas- 
ing the effectiveness of newspaper and trade paper 
advertising. Featured is low cost budget promotions 
and ideas on how to utilize full color and black and 
white for catalogs, mailers, flyers, displays, etc. It 
contains many ideas for the promotional minded 
manufacturer and retailer. Copies are available free 
from Martin Pollack, Inc., Advertising Production 
Service, 1225 Broadway, New York 1, N. Y. 


Nagles Buy Wheatley’s, Inc. 


Mr. & Mrs. John Nagle have bought Wheatley’s, 
Inc., office equipment firm at 320 S. Main St. in Elk- 
hart, Inc. They plan to take over the operation Septem 
ber 1. 

Mrs. Nagle, currently the children’s librarian in New 
Castle, Ind., will have charge of the gift and greeting 
card section. At some future date she plans to add a 
children’s book section. 


Burroughs Boxes Win First Awards... 





ENCORE CARBON PAPER BOXES manufactured for Bur 
roughs Corp. Mittag division, have won first award in surface 
design and execution and also first award in office equipment 
and supplies classification. These awards for the boxes, made 
by Van Ness Brothers, Inc., Paterson, N. J., were received in 
1959 set-up paper box competition sponsored by the National 
Paper Box Manufacturers Association. The halftone reproduc 
tion on gold foil makes an eyecatching box. Convenience fea 
tures include a hinged lid and die-cut flap in the base for ease 
in removing the carbon paper 
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Utility Table 


Quality production, 


dependable delivery, * RONUIE 
engineering, and layout * 
> le > 
service available to help . MANUFACTURING COMPARY 
plan a more efficient ° P. ©. Box 13266 
- Dallas 20, Texas 
shelving installation. 


See your Frontier dealer or write for descriptive catalogue. 


Paper oz oe Clips 
lasteners 


<> Thumb Tacks 


Large Variety of Sizes and Style: 


Noesting considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO., INC. 
728 E. 136th Street, New York, N. Y. 
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602 BILTRITE PEDESTAL TABLES 


TOP-BOARD SIZES: 


No. 602-1—23"x31" 
No. 602-2—24"x36” 
No. 602-3—31"x42” 
No. 602-4—38"x48” 
No. 602-5—38"x60” 
No. 602-6—38"x72” 
No. 602-7—44"x72” 


PREFERRED by AGENCIES and STUDIOS 


New...steel end channels for more ac- 
curate draftsmanship! The first table to 
feature a full-length guard rail and ser- 
rated arcs on size 38” x 48” and larger. 
Two stabilizing wheels plus easy grip 
handwhee! provide fast and easy tilt and 
height adjustment. Minimum 3254” to 
Maximum 4212” high. 


ANCO WOOD SPECIALTIES, INC 
71-08 80th Street. Glen i Ne 











Start Planning for the 


Selling 





60. 


by First Selling 
STARK 





STARK... " © Sesy To Read 
* Easy To Use 


A quality line of stands and pads featuring all popular 
styles and sizes. Calendar pads are lithographed on a high 
grade, white — 16 paper. Stands availatile in bronze and 
grey. DAILY FIGURES ON SMALL MONTHLY PAD 
PRINTED IN REVERSE FOR QUICK REFERENCE. 

Slot punched for neater appearance after removal of page. 
No more perforation. 

write or phone for complete details 








STARK CALENDARS incormoraed 


100-112 BISSELL ST..* PHONE }:f.* JOLIET, ILt 
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Guest Book 


Mr. G. A. Robinson, managing director of G. A 
Robinson Ltd., Hartshill, Stoke-on-Trent, England, fa 
vored OFFICE APPLIANCES with a visit on July 16. He 
was in Chicago to attend the International Trade Fair 
and participated in the magnificent exhibit of Great 
Britain and British industry. He had been showing a 
manually operated letter opening machine manufactured 
by his company and known as the Wombat 





Clary Franchises 10 Dealers 


Appointment of 10 new franchise 


dle the complete line of Clary cash registers and 10- 
key and full-keyboard adding machines has been an 
nounced by Clary Corp. 

The new Clary dealers are Snow & Lear Co., Bel 
lows Falls, Vt.; Robert | Brockton, 
Mass.; Marsh Typewriter Co., Mod 
ern Office Supply Co., Fort Walton Beach, Fla.; and 
American Office Supply Co., Jacksonville, Fla 

Others are Page Printing Co., 


deale rs to han- 


Thompson, 


Clearwater, Fla.: 


Lebanon, Mo.; Wil 
bert S. Whynot, Machias, Maine; 
Co., Monticello, N. Y.; Clary 
Spokane, Wash.; and Vero 
Beach, Fla. 


Kristt Typewriter 
Machines, 
Ve ro 


Business 


Oftice Supply, 





STRIPEG iNK-STIK 
5” “Shorty NK-STIKS with 


barrels. Four point styles. Eight ink colors 


kind of point style. Ink color 
Retail 39¢ and 49¢ each 


ame as pen 


stik adhesive 


f 
to all surfaces telephones desks 
auto and truck dashboards 
boxed. Six colors. One dozen per display 
Ink color same as pen. Retail $1.19 — 


$1.59 with 28” gold-finished chain 


Scripto, Sheaffer, Waterman, Wearever 





NATIONALLY ADVERTISED to help you sell! 


Microroint, inc. sunnyvale, Calif 


IN CANADA: Ben Sanders Co. Ltd., Toronto 1, Ont 
Prices Slightly Higher In Canada 
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7” King-Size or 
xyly striped 


Featured in multi-colored display easel 
that stands up or hangs on wall. Display 
holds two dozen assorted colors and one 


INK-STIK 'N’ HOLDER... the INK-STIK 
combined with a_ gold-finished swivel 
sculptured Tenite Holder and base. Mik 


1 base holds permanently 
counters 


Individually 


FILLS-ANY Refill fits Paper-Mate, 


MICROPOINT, and 183 other popular 
makes of ball pens by means of patented 
dual-sleeve construction. One, two and 
four dozen counter displa Retail 49¢ 








Creators of Advanced 
Writing Instruments 


Mobile Display and Demonstrator 





Bonser-Fielder, an office machine dealership in Walla Walla 
Wash., has bolted to the hood of its salesmen’s cars a 


portable Smith-Corona typewriter. The salesman parks in 
locations which have heavy pedestrian traffic to attract 

most attention. Upon leaving the car, he 
the machine and puts up a small sign inviting people to 
try it. The display has helped identify the firm as typerwritetr 


dealers and has been responsible for not a 


inserts paper 


cw sales 


Portable Typewriter Shop Opens 


A new office machine store, which will specialize 
in foreign and domestic portable typewriters, will open 
soon at 1316 Second Ave. in Seattle, Wash. The pro- 
Minot 


prietor 1s Magnus Stevenson, originally from 


N.D 


MICROPOINT®.. the Proven Line of Profit Makers! 


INK-STIK . . . The King-Size Pen you 
NEVER refill! Five point 
colors. Displayed in revolving Carrouse! 
that holds a 16-dozen assortment of point 
2 styles and ink colors, or four dozen and 
Ink color same 


styles, eight ink 


two dozen plastic drums 
as pen for easy selection. Also popular 5” 
Shorty” length. Retail 39¢ and 49¢ each. 


producible pen for copying machines. At 
tractively displayed for counter sales to 
office workers. Blue, red, black and green 


proved the best re- 











ink colors. Ink same color as pen. Broad, 
medium, or fine points. One dozen color 
Retail 59¢ each 











assortment per display 


LAUNDRY-MARKER 
formula black ink for permanent marking 
on coarse or fine fabrics. Will not fade, 
Broad or medium 


Commercial 


bleach or wash out 
points. Colorful display stands up or hangs 
on wall. Seven-inch King-Size length. One 


dozen per display. Retail 59¢ each 
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| Speeds-O-Print- 


' THE GREATEST 
PZee0- opter OF THEM ALL! 
é, SANSA 


“ug Ww 


NDS 


es 
NOTHING TO MIX 
. . . NOTHING TO SPILL. 
COPIES IN SECONDS. SPEED-O-PRINT 
AUTOMATIC PAPER Ses Ww. Lerchn 
EJECTION. 
CAPACITY TO LEGAL SIZE. “ ie ce edeal 
PORTABLE—LIGHT WEIGHT. MAIL COUPON TODAY. NO OBLIGATION 


SIMPLE TO OPERATE. ‘. ‘nd 
LOW PRICE. Please send me complete information about the new Speed-O-Print 
Photo-Copier. 


Designed by DA 


SPEED-O-PRINT DEALERS AND DISTRIBUTORS THROUGHOUT THE WORLI 


OA--9 /59 















Dun & Bradstreet Management Aid 


Dun & Bradstreet, Inc., has published a handbook 
titled ‘Profitable Management on Main Street,’ which 
is based on the documentary film, “Small Business 
U.S.A. — The Story of Main Street.’ This film was 
produced by Dun & Bradstreet last year 

Topics covered in the 48-page booklet include mer- 
chant instinct, buying skill, selling skill, financial man- 
agement, record keeping, and operational ratios 

Copies are available for $1.00 each from the Public 
Relations Dept., Dun & Bradstreet, Inc., 99 Church 
St., New York 8, N.Y. 


British Firm’s New Catalog 


D. Matthews & Sons, Ltd., office furnishers of 
Liverpool and Leeds, England, recently published a 
new catalog displaying its many lines, which fulfill 
the company’s slogan, “ from a paper clip to a 
complete office. 


Clymer Heads Awards Committee 


Richard M. Clymer, Business Furniture Co., has 
been named chairman of the Indianapolis Sales Ex- 
ecutive Council's distinguished salesman award com- 
mittee. Top salesmen in the area are honored by this 
group annually. 









se and deliver 
cial and Wedding 


ANY TIME, ON TIME, EVERY TIME! 


No matter where you are, no matter how large or how small your order... 
Regency GUARANTEES you 48-hour processing on every kind of social or 
business stationery. The Flower Wedding Line lets you offer all of the most 
exclusive new scripts . .. fine papers. . 
from informals and shower invitations to formal invitations and 
announcements. The Regency Catalog makes the country’s largest, most 
complete selection of Business and Persona! Stationery available to your 
customers. And you get a full 50% discount on both lines! 


wanted wedding styles... 


Write today on your own letterhead for 


@ REGENCY BUSINESS STATIONERY CATALOG 


@ NEW FLOWER WEDDING LINE CATALOG 


@ SMART NEW FLOWER WEDDING LINE WINDOW DISPLAY 


REGENCY THERMOQGRAPHERS 


13212 Saticoy Street 
North Hollywood, Calif. 


225 West Ohio Street 
Chicago, Ilinois 


28 West 23rd Street 
New York, New York 
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3 great plants from coast to coast... 
icy Thermographers can 


| etter Printing orders 





Dixon Wins Award for Display 


uot DIXON 
¥ THIMEX Ae eee 


MN 


WN 


J 



























JOSEPH DIXON CRUCIBLE CO. recently won the first 


prize in a design competition of point-of-purchase display 
units conducted bv the National Art Material Trade Asso 
ciation. The prize-winning display consisted of three rotat 


ing units which capitalize on the color of the pencils to at 
tract attention and create impulse sales. Dixon's entry con 
peted with 40 others submitted by manufacturers in the art 


supply held 






. everything 


FREE! 


they ".-- rs 





OA-9/59 














special 
INTRODUCTORY OFFER 


for a limited time only) 






STRONGER 








‘ 
One No. 200 Chrome-Plated Stand 
No. 200 @ (masonite top) 
HASCO’S Sturdy New SQUARE TUBING 
with your order for | doz., any assort- 
TOPPER A 5 BRAND ment, HASCO office machine stands* 
a Place your quantity order today: 
pnt ae No. 200 All Masonite top $14.95 
oy Lo Rubberized center, Masonite leaves. 15.95 
MineWig Rubberized center, Formica leaves . 18.95 
All Formica top 19.95 


REGULAR DEALERS DISCOUNT) 
ORDERS FOR 12 OR MORE (can be assorted) 
5% ADDITIONAL DISCOUNT 
Chrome plated finish available, $2.50 additional 
All pricing F.0.B. St. Lovis, Missouri 








noxujoctured and guaranteed by 
h. a. STEGER CO. 


822-824 Spruce St. 


St. Louis 2, Missouri 















ENGRAVED INTERCHANGEABLE 
we ween momENAME PLATE S 








in black or grey with metallic grey stands 





Desk Nome Piotes =103 One Line $495 
stand with 9 lomacoid insert 


FOSTERH:- PARKER 
TAX DEPT. 





Desk Nome Plates =103 Two Lines $425 
10° stend with 9° lamacoid insert 





Replacements of inserts only $400 
fer # 103 


ROBERT S. CRAVILION 






Desk Nome Plates = 102 — 10 $925 


Desk Nome Plates =102 — 13” $950 


FOSTER PARKER 





Desk Name Plotes = 102 — 6's $400 


Replacements of inserts only for 50 Net Ror C FOSs 


The cbhove nome plotes with gold stonds ond mohogony 
inserts ore ovoilable at $1.00 in addition to the obove prices 





P.O.BOX 223 
Acme Products Co. crein say. WISCONsiN 
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STA-TITE 
Oper 


PRINTING OUTFITS 


Featuring the most versotile 


rubber type made 
your-own rubber stamps 
® SELLS ON SIGHT 
®* $O PRACTICAL 
® $O ECONOMICAL 


STA-TITE RUBBER TYPE is practical 
for use with flat, rocker, roller, 
self-inking, peg, or hand stamp 
mountings. Con also be used 
with hand stamp presses. 


STA-TITE TYPE in ofl sizes and styles 
of type will lock easily and align 
in STA-TITE CUSHION BASE. All 
sizes, Ye’ face or larger, can be 
inter-mixed and inter-changed on 
any mounting. 

STA-TITE TYPE requires only finger- 
tip pressure for arranging copy in 
cushion mounting. 

STA-TITE TYPE is non-slip, non-skid. 
Will not shift or move. Assures 
positive positioning for marking 
use. 


for make 


NEW YORK 








It's the newest, most revolu- 
tionary development in com- 
mercial and industrial rubber 
type wherever quick changes of 
copy are needed for marking any 
material or product. Has almost 
unlimited use in factories, shops, 
stores and offices. 


STA-TITE TYPE is self-aligning. No 


tools or special spacing needed. 


STA-TITE TYPE remains — instantly, 


easily interchangeable ot all 
times. 


STA-TITE TYPE is the most practical, 
most efficient, and most economi- 
cal of all styles of interchange- 
able industrial rubber type! 


Ww 
GREATEST SELECTION OF SIZES AND 
STYLES plus LIBERAL PROFITMAKING 
DISCOUNTS. Write for 2 color cat- 


alog and brochure. 


CONSOLIDATED STAMP MFG. CO., INC 


RIN 











Guaranteed Customer 
Satisfaction With More 
Profits For You 


FREE CATALOG ON REQUEST 











Think of 


IMPERIAL METHODS CO., FOREST PARK, Ll. "| 


* TOP QUALITY 
\ © PROMPT DELIVERY 
\: LOW PRICE 


» 


































$295 


Shipping Weight 
10 Ibs. per Doz. 
SIZE 
34” x 40" x 4%" 
CURRENT 


DIALS FOR 
All OLDER 
MODELS 


BB The “Mite” Scale Twins stil! SOc 


have put on 
A NEW FACE ad 





You may order by the dozen 
*. EASY nei ... essorted if you wish. Your 
Te Use! cost, $28.44 per dozen F.O.B. 


e EASIER... Factory. (Your Jobber’s price 
To Keep Up-to-Date! May vary slightly). Write for 
complete discount schedule 


e EASIEST eee and new catalog sheet. A few 


To Sell! Jobber territories available. 


B-T CO. INC. 


121 N. BROADWAY MILWAUKEE 2, WISCONSIN 


“l 79 FOAM RUBBER 
Perfect CHAIR CUSHIONS 








DeLuxe CONVERTIBLE . . » Foam rubber neatly 


upholstered with a rich corduroy on one side, fibre on the other. 2” 
thickness with boxed edges. Colors: Brown, Green, Maroon, Grey. 


Sofseat STOOL CUSHION 


- « « TRANSFORMS HARD, UNCOMFORTABLE 
STOOLS INTO SOFT SEATS 


’ ® Made of resilient foam rubber covered with 
sturdy material. SofSeat Stool Cushion is in- 
stantly slipped on—to 
stay until removed. 
Cloth and leatherette 
coverings. 

Colors: Brown, Green 
Stock sizes: 13", 14", 
15" diameters 


Write for 
New Illustrated 
Folder Giving 

Complete 

information 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


6451 EDMUND STREET PHILADELPHIA 35, PENNA. 
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You Get 
SAME DAY 
SERVICE 


on Ma £ 


SEALS 


NOTARY and CORPORATION 








+1 Pocket Seals 


$00 


DEALER DISCOUNT 40% 


LOUIS MELIND CO. 


3524 N. CLARK ST. CHICAGO 13 




























LOOKING 
. FOR THE 
4 ‘ BEST? eee 
*%™ } You'll find... 
: q o —_ 
fk / CROWN LINE” 
“ OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 
on the market. 


Send for 
information 
on our 
complete line 
today! 


R. A. STEWART AND COMPANY, INC. 


80 Duane Street - New York 7, New York 
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General Fireproofing Desk 
Sales Manager | 


Arthur L. Stuckey, who helped develop the new 
Italic styling for General Fireproofing Co., has been 










romoted to manager of desk sales for the company. ; S 
He succeeds David D. Tomb, who has resigned to be- e z > 2 z 
ne executive vice-president of American (¢ orp., air- a N es 
ind coal firm > Oo $8 
© » 8 
a ao AES 
28 
~ 
von A 
| < 


OHIO + NEW YORK OFFICE—1107 BROADWAY 


It’s 


FREMONT, 





G. E. Davidson (right), retail marketing director of the 








f shears... 





W. A. Sheaffer Pen Co., holds the National Paper Box 

Manufactures Association certificate awarded his firm for 

ts transparent box for Sheaffer Snorkel fountain pens. At 

R. H. Dowd of the Dennison Manufacturing Co 

— k f tl ward-winning package 

Wemo to the Boss: x 
‘~ 
La) 


Give your key employees their own copy of 


OFFICE APPLIANCES every month. 


[he best method is to enter an inexpensive OA 
group subscription for each of them which in- 
: cludes the Annual OA Buyers INDEX at no addi- 


! tional cost. Over 200 dealers have taken advan- 





BANKER’'S SHEARS @ EDITOR'S SHEARS e@ UTILITY SHEARS 
Clauss Shears are made by craftsmen to be used by 


craftsmen. And because they are precision made to 





last—selling them builds long-lasting good will. 


always better to sell the best. 


tage of OA’s special “group rate” which is a 





substantially reduced price, when five or more 


subscriptions are entered. 


HOT HAMMER-FORGED + CLAUSS CUTLERY CO., 





Write for full details of OA’s “group subscription 
plan” or better yet, just send us a list of your 


employees (five or more) and we'll enter their 


OFFICE 
APPLIANCES 


600 West Jackson Boulevard 
Chicago 6, Illinois 


subscriptions at once. 


is built specifically to meet the requirements of the Stationer 


ONLY. ee the 
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Hawaiian Representative Named 


ROBERTS for SALEABILITY Apsco Products, Inc., has named the Titan Sales Co 


to represent its line of pencil sharpeners, staplers and 
other statione ry pr »ducts in Our new state 
The new sales arrangement will allow Apsco—al- 








MODEL 95 
= me ready a large supplier of such products to the islands 
to give a better service to its customers. The Titan 
principals are Bob Sun and Calvin C. F. Lau, both nativ: 
Hawaiians 
| 
sc ‘ Use Sturgis Chairs in Installation ... 
2 
} Most versatile of all numbering 


machines. You dial the action 
wanted (up to 13) on outer cir 
cle. Inner circle tells number 

impressions run off. Also reqular 
repeat, consecutive and duplicate 
6 to II wheels; weighs 20 o: 
Write Roberts Numbering Ma 











Golden Office Equipment Co. of. New York City has fur- 





| chine Division Heller Robert nished the new home of the Marine Office of America with 
Mfg. Corp., 700 Jamaica Ave these Sturgis posture chairs. Special feature of this installa 
Brooklyn 8, N.Y. tion is the use of soil-resistant vinyl coated fabrics de 


veloped by The Landers Corp. for upholstering of the chairs 


| Official 
| 











for the man TVA Tye), POSTAL 


who 





Pee eee eee eee eee eee ee 
eee eee eee eee eee eee eee 


FREE 


| -) de, ~—with every 
TT ~y oP & 
| if _| : is! y Hale’s three new 35 Hanson 
: | = a 1100 groups now give | = ; 4 - ' Postal Scale 


your customers the 
; ie (packed in carton 
i 


widest design choice . . . 

custom-built appearance at factory) 
illustrated: 1148 
Winthrop with 


at down-to-earth prices. 
shaped wood 
legs. Sketched: 
New Yorker box 
bases placed 
end-to-end. 























In shaped wood legs, 
tapered brushed brass 
legs or box base, the 
1100 series will fit 
perfectly in any 
modern office. Postal Scales Standard with 
the trade for over 50 years 





Have you seen Hale 
traditional cases in 
sectional and solid 
end... or the dra 
matic 1000 line 
series? Write today 


INDUSTRIES, INC. HERKIMER, NEW YORK 


VISION OF F.& Kale MANUFACTURING CO. 





YOU CAN’T AFFORD TO OVERLOOK BOOKCASE PROFITS... 1509-5 Ibs. 1530-25 Ibs. pte ~~ 1546-2 Ibs. 


TRADITIONAL, CONTEMPORARY OR MODERN ...HALE HAS IT! HANSON SCALE CO. (Est. 1888) Northbrook, illinois 
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BEVCO Ventilated Chairs 


fer Correct Seating for Every Need 
Eliminate the Office Hot Seat 
Increase Efficiency 


6 adjustments 
spring action 
back contro! 


See them at NSOEA 
Booths 308W-309W 
Bevco Chairs are 
Stretch 
Stain 
aide Proof 
Tip 
and offer 
® More Comfort ® Longer Wear 


+ 


Tubular Steel Costumers Méirror- " 





PS-33A 
oy Posture Chair 


like gleaming Chrome attach on 


standard 16" centers 


NEW 
"Row of Hooks” 


Use individually or 
as an accessory to 
BEVCO Racks, as 
illustrated 
Available in 2-6’ 
engths @ $1.25 
per foot 

Hooks spaced 51/2” 
apart 


New Hangers 


Tubular Steel 
Super De Luxe 
Hangers in Chrome 


Single shelf 36"' $9.95 or never-tarnish 
Brass 
BEVCQPrecision Manufacturing Co. °°?) Chicas Ave 
Evanston, Il! 


VLA Wii 


| 
ARTS OaRareo =, Cc O WN N U.S.A 
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Superior Map of Europe 











— _— 
ATLASES and OTHER ITEMS 
@ Globemaster World Atlas © Popular Atlas of United States 
@ Weather Kit @ Map of Mankind 


@ Space Kit © Handy Star Finders 





















FOLDING TABLES 


* Easy Folding! 
* Compact 
Storage! 

* DuHoney 20 
Safety Lock! 
* Beautiful Smooth 

Tops! 
* Double Bracing! 
A COMPLETE LINE OF 
FOLDING TABLES 


W ide range of styles and sizes— CHORAL & BAND STANDS 
Choice of tops 
Midwest Folding Tables feature the 
exclusive Du-Honey 20 safety lock 
that secures the legs automatically 
in both the folded and the extended 
positions. Improved leg design gives 
added strength with greater comfort. 
All-welded construction. Extra strong FOLDING 


10 year guarantee on 
all Midwest Legs 


under-bracing with tops laminated to PLAWORMS 
frame by special hot press glue proc- TABLE & 
ess. Reinforced recessed steel apron. CHAIR 


Write for complete catalog, today! CADDIES 


JM ° FOLDING PRODUCTS cour. 
Dept. 59A, ROSELLE, ILLINOIS 
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A proven way 
$ to accumulate 


$ money 
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STEED S<7R ONG 


COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 
Seal Presses * Legal Seals * Downey Change Trays 
Teller's Moisteners * Currency Racks * Manual Coin 
Counters * Packaging Trays * Linen Shipping Tegs 
Steel-Strong Coin Trays & Lift Pons 


COIN WRAPPERS 


Old Style * Rainbow * Automatic * 
Kweartet * Tubular * Gunshell 


Duzitall 


BILL STRAPS 
Federal * Colored * Banding 


e 
Write for Information! 






— 


THE C. L. DOWNEY CO. HANNIBAL. MO. 











8212 matching 
n chair) 


{ chairs and tables. See your dealer 
r our distributor's name. 
RICAN CHAIR COMPANY 
aes Manufacturers 
_ Sheboygan, Wisconsin 
Displays: Chicago * New York * Miami * Boston * Son Francisco 








| Time Clocks Have Many 


| 


| 


| 
| 


Specialized and Unusual Uses 


The ubiquitous time clock — key to the nation’s pay- 
check — is appearing in some unusual places. 

Designed to record the number of hours an employee 
works, these machines hanging on the walls of thou- 
sands of businesses are doing jobs far removed from 
clocking employees in and out. 

Started by an inventive engineer in a southern textile 
mill in the 1870's who used a pin pricking method on 
a rotating piece of cardboard, time clocks today are used 
to record the hours worked by some 32,000,000 people 
out of the nation’s 65,000,000 labor force. There are 
about 500,000 of these time recording machines in use. 

Carl Gieringer, president of Cincinnati Time Record- 
er Co., Cincinnati, Ohio, one of the major time clock 
producers, reports people are finding how useful they 
are for certain specialized time recording jobs. 


Keeping Track of Prisoners 


In Rockford, Ill., a time clock records the arrival and 
departure of prisoners in the city jail. Before it was in- 
stalled the city’s police officials kept records showing 
the time and date a prisoner came in but only the date 
he was released. One fellow forged and passed a check 
on a local businessman about an hour and a half after 
he was released. He claimed he was in jail at the time. 
The absence of a record showing the exact time he was 
released made it difficult to prove where he was. 

Now, with the time clock, this can't happen. It’s also 
a double check on the number of meals served and a 
quick check on the actual number of prisoners in jail 
each day. 

A man from Connecticut was injured in an auto- 
mobile accident and a police ambulance was called. He 
claimed he lay for 30 minutes before it arrived and com- 
plained to the police. Their records weren't too accurate 
and they couldn't tell the man exactly when the ambu- 
lance was sent. Now this department has installed a time 
clock which records all dispatches of police cruisers and 
ambulances. The police can tell any citizen just when aid 


is sent. 


Restaurants Make Customers Happy 


Restaurants are keeping their customers happier by 
recording the length of time between taking an order 
and serving it. Gieringer says, ““When a customer com- 
plains his order is taking too long the waitress can show 
him the printed time card. Many restaurants have time 
records for cooking their foods. Waitresses can tell cus- 
tomers how long a particular order will take. Then, if 
anything goes wrong, the owner can spot the trouble.”’ 

One of Gieringer’s salesmen reported to his boss that 
a Missouri farmer put in three clocks to check his work- 
ers. He and his men are working a tremendous acreage 
and the farmer couldn't check all spots at once. He be- 
lieved his men were turning in excess time reports. With 
the installation of time clocks, this stopped. Now, each 
man prints his own exact record just like millions of 


other workers. 
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More that’s new 
More that’s profitable 


More reason than ever 







to be sure to see 


1959 NATIONAL 
BUSINESS 
SHOW 


The largest and most important 
show of its kind, held as usual, in 
the New York Coliseum, it will 
present the products and services of 
hundreds of the most progressive com- 
panies serving the business community. 
Owners and executives, distributors and 
dealers... 150,000 of them... will attend. 
It is your opportunity to get the facts, 
witness demonstrations, talk to the right 
men from hundreds of manufacturers. You 
will see what's new and what new lines 
offer you the best profit potential. 


Plan now to attend the 1959 
National Business Show 


COLISEUM Columbus Circle, New York, W. Y. 
October 19 through 23, 1-10 p.m. daily 
For information telephone OXford 7-7142 or write 









YOU ARE KNOWN BY THE 
MERCHANDISE YOU SELL 


---and Maple Leaf distinguishes 
you as TOPS in the field 


VA maple 
KK 





~ 


THE MARK OF QUALITY PRODUCTS... ANYWHERE. 


ae 


Whether it's boxed bond or onionskin, regular or eras- 
able .. . note books or sketch books . . . theme books or 
music writing books...steno note books, tablets or in- 
dex cards, you can tell the difference when it's a Maple 
Leaf product. 

You can’t buy — or sell — better. 

Maple Leaf quality marks you as a stationer who 
aims to satisfy the customer. 








Write for Catalog and Price List today. 


MAPLE LEAF 


‘ Manufacturing Company 


59 East 54th Street, New York 22, N.Y. 
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National Business Show, 530 Fifth Ave., New York 


[NEW... DISTINCTIVE 
JEYE-CATCHING 


HAMMOND’S 
is” 


INFLATABLE 


ILLUMINATED 


INTERNATIONAL 
GLOBE 
$24.95 


Non illuminated 
$16.95 


















> Handsome, wr iron, 
rubber-tipped ta stand 
harmonizes perfectly with 
any decor; bles as an 
attractive wall bracket. 





The world in beautiful color...on a glasslike, washable, vinyl surface. 
Unbreakable globe deflates and folds flat for storage or shipping; features 
unique lighting mechanism in axis that illuminates from within. Large, clear 
and easy to read, Hammond Illuminated International Globe measures 
almost five feet around at equator. An exceptionally decorative and useful 
appliance, it will add a note of distinction to any office or home. 


See the many opportunities offered you by the extensive line of 
Hammond globes, maps and atlases — write now for your copy of 
the latest C. S. Hammond catalog. 


C.S. Hammond & Co. 











SELL THE Best -SELL MOORE 
~ (Map Companies do- EXCLUSIVELY) 
—-MOORE METLHEDS ARE 
~ Nationally Advertised 


Makers of faneve MOORE Picture Hangers & Push-Pins 





MOORE PUSH-PIN CO. Sinc: 
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RUSH ORDERS? 


We LOVE em! 


In a hurry? Check your Ard Catalog No. 17 and wire 
er phone your rush orders for quickest delivery! 


Booths, cafeteria Fixtures, special Stools, swivel 


Chairs, reception Furniture, chrome Tables, folding 

room Lecterns Tables, Formica 
Costumers Lounges tops 
Counters Show Cases 






rn tg 


mini-space 
FOLDING TABLES 


Self-locking steel legs in aluminum-like finish; stainless steel moldings 
2” weod rims add strength and beauty. Fold to 3” height. 


LOW LIST PRICES! (Usual Dealer Discounts) 
No. 830F (illust.) 96”x30"x30". Genuine Formica top, 


ES ML ha Ss tGleTG Mare aw oidve d's 0 © $65.90 
No. 830M. Same with Masonite Presdwood top $39.90 
No. 836F. 96”x36"x30". Formica top $75.00 
No. 836M. Same, Masonite top .... ay ... $47.90 





13 VINE STREET _ —_ EVANSVILLE, INDIANA | 
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NOW, famous “DensiwooD®)" is ALSO used for 
the exposed edges of the new moduler desks and 
units. Being many times harder than normal 

wood, “‘DensiwooD”’ eliminates wear, mars and 

dents in these scar-prone places. No more snagged 
nylons, mere lasting beauty. Only ‘‘DensiwooD"’ 
provides that “built-in protection. 


erry 
Lev 











Most better known desk manufacturers use 
“DensiwooD". Write us for a list of the progressive 
users of this outstanding feature. 


a. 





& 4h 


LUNDSTROM LABORATORIES, INC 
32 Smith St., Herkimer, WY. 
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H. L. Pfau Retires after 30 Years 


Howard L. Pfau retired August 1 after spending 30 
pleasant years in the office furniture industry. 

During this time he was associated with three com 
panies, the Central Desk Manufacturing Co., the Globe- 
Wernicke Co., and most recently the Sturgis Posture 
Chair Co. of which he was director of dealer service 

Pfau says he has always looked upon his industry as 
one of the finest. He adds that one of his hobbies has 
been salesmen and always enjoyed seeing young men 


make good. 
His address now is 80 Samaritan Ave., Ashland, Ohio 


Nichols Firm Opens Branch Office 


Nichols Business Equipment, Inc., announces the 
opening of a Watertown branch office at 32 Paddock 
Arcade. The firm whose home office is in Syracuse, 
also maintains branches in Albany and Utica. 

The local office serves Jefferson, St. Lawrence and 
Franklin counties as well as parts of Lewis and Os 


wego. 


Dayton Firm Promotes Two 


Two promotions were made recently at Everybody's 
Office Outfitters, Inc., Dayton, Ohio. Lester W. Lawton 
has been advanced to general store manager. He has 
been associated for 25 years with this company that has 
been established in the Miami Valley for more than 73 
years. At the same time, Elmer Kerman was made man- 
ager of the office furniture department. 





HERE'S DEALER PROTECTION 


Edsal — manufacturers and designers of shop and 





material handling equipment — deals with dealers only 
and does no direct selling. Quality, service and econ- 
omy are the keynotes of our program to supply our 
customers with precision equipment when it is needed 
at a price the budget can take. So economical that 


even our dealers can compete with direct sellers. 


Tool Stands, Shelf Trucks, Stock 
carts of heavy gauge steel. 
































Shelving — Exclusive KWIP-KLIP, ———= Vay 
nut and bolt type design for - i 
hundreds of uses. oo} 
Work Benches — 
durable, 


always level, with the 
exclusive ribbed deck 
construction, presdwood top. 





Write today for catalog of prices and information on our 
“Dealer Protection” program. 


Best...by Design 


3817 S. Racine Ave. 
Chicago 9, Ill. 
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NEW. nvLon post BINDER 


for marginal punched continuous forms 


Exclusive design! 


Immediate delivery! 
Immediate profits! 


It's the only continuous nylon 
post binder made, and Cesco 
makes it for both bursted and 
unbursted forms 








Saratoga—for unbursted forms 


With all these features, 

it’s a sure, easy-to-sell 

profit-maker! 

© Positive locking system 
can't slip 

® One continuous nylon cord @ 
forms both posts—no 
individual posts to pull out » 
Binding edges reinforced 
with steel angles + 
Stock sizes available 
immediately for most . 
sheet sizes—4”, 6” and 
8” capacities . 
Fiexible nylon posts fully 
concealed under smooth 
covers 





Arlington—for bursted forms 


moplete details. and for in 
Y & E Multi-Rite Ac- 
ystems, write today to 
ERBE MFG. CO., INC 
Sheppard Div 
t, Rochester 3, N. Y. 


rmation - 


nting S 
ting S 


Ou 


-K3 vawman & ERBE MFG. CO., INC., 
Cc. E. SHEPPARD CO. DIVISION, 1085 JAY ST., ROCHESTER 3, N. Y. 
* 





PREMIER 
TRIMMING 
BOARDS 


QUALITY DESIGNED WITH 
SAFETY IN MIND! 













e7 Sizes 


e From $6.00 
to $55.00 


e Wood or 
metal base 


Precision 
machined markings 
on select heavy hard 
maple ...a brand new easy-on- 
the-eye pastel green, in lifetime lacquer 
. removable self-sharpening blade of 
hardened tool steel . . . exclusive design 
slide-guide all new safety guard to make 
cutting safe and fast. 


For shop, school, studio, office, industry. 


PHOTO MATERIALS CoO. 


=e 











PREMIER 
QUALITY 
PRODUCTS 
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THE NEW GBC STENOMASTER 
Dictating and Transcribing Machine 





Some Exclusive Distributor and Dealer Territories Still 


Available 


© Dictate and Transcribe 

@ Automatic Microphone 

@ 3-Hour Recording 
Capacity 

® Full Power-Fine 
Fidelity 

@ Built-in Loudspeaker 

® No-Run-Off Reels 

@ Weighs only 10 pounds 


@ Electronic Foot and 
Typewriter Controls 
Magic Eye Level 
Indicator 

Dual Speed Control 
Precision Tape Counter 
Automatic Erase 
Lifetime, Re-usable 
Tape 


Plus a complete selection of quality accessories, custom- 
designed for the new GBC ‘‘Stenomaster" 


GBC AMERICA CORP. 


89 Franklin St., New York 13, N. Y., Worth 6-5412 




















Send coupon for FREE beautiful colored litercture in box reply form 


« DEALER INQUIRIES INVITED 
PORE ccvcccccebesedsgdvccecsnesudstessvebéesbssusneee 
PRBORGE 2 ci cdbercpicicecatienes cpaseres cetousneaneeessen 
EY Siccvcccectecssesgcesecste SEATS 6c ovdvcvdccessser 


L. M. BICKETT CO., DEPT. OA-959, WATERTOWN, WIS. 
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MY CHOICE is 


LOOSE LEAF ACCESSORIES 
by CHartes LEonarp‘ 


PRONG PAPER FASTENERS 












“Customers’ re-orders 
prove there’s more 
profits in the 
Charles Leonard 
Line.” 


Sed 










ALUMINUM 


SCREW 
POSTS 
AND 


EXTENSIONS 


ne bal 


All Vemeste 







I 








be a 
a) 





CHARLES LEONARD, Inc. 
See 


tronery Spec iolties 


" Glendalll ie @ 


79.1 ] Cooper Ave 





Join the profit parade. . malaz\ a = STANDS 
PRE-SOLD for YOU thru TIFFANY’S largest 


ever, national consumer advertising campaign. 






MODEL 5000 


GREATEST ALL PURPOSE, com- 
pletely safe, Stand for costly 
office machines. Adjustable open 
top ...noise-escape hatch. Cast- 
ings cover retractable casters; 
anchor firmly on floor. 


MODEL 
8000 


VIBRATION-FREE RIGIDITY. 

Square, tubular legs. Adjust- 

able, one piece, open top 
. noise-escape hatch, 





For further information, write Dept. OA 


TIFFANY STAND CO. 


7350 Forsyth «+ St.louis 5, Mo. 








BI fsa til 








Adjustable OPNWINBO metal tabs make it easy, eco- 
nomical to expand or revise present filing system; 
start new systems; or convert to shelf filing. Avail- 
able in | and 2 inch widths, the tabs are complete 
with clear or colored plastic label covers. 


Write for information on the complete line 











For more than 60 years, a complete line 
Ee of time-saving signals and indexes 


SEE OUR EXHIBIT — BOOTH 46 N.S.O.E.A. CONVENTION, 
CONRAD HILTON HOTEL, CHICAGO 





a) A 
DESK 


BOSTON CHAMPION 


4 decorative colors; 
blue—green—sandtone— gray 


The finest in convenience! Boston 
Champion portable pencil sharp- 
eners save time. . . 
build efficiency. 

Order today from 
your local stationer. 





C. HOWARD HUNT PEN CO., CAMDEN 1, NJ. 
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TEX-N-SET 








Trend Toward Typing at Home 
Brings Color Preference——OEMI 


Annual sales of portable typewriters are running 
bout 700,000 compared with about 600,000 standard 
1 electric typewriters, an increase respectively of 466 
SO% over! 


1920, according to Office Equipment 


Manutacturers Institute 


E. D. Taylor, administrative vice-president of OEMI, 
said the trend toward more typing at home has been 
strumental reating the growing demand for porta- 


es 


This means that portables must be designed with 
uusehold decor in mind. Because portables are being 
sed more juently and are seldom kept in cases or 


lidden away closets, they must be as attractive as 


other pic f furniture or room accessory,” he said 
Mr. Taylor reported that research findings by OEMI 


olor preferences run in cycles and that 


t-white is the basic color currently in vogue 


ndicate that 


The popularity of light decor fabrics, cream colored 
omobiles and ivory colored telephones,” he added, 
onfirms the trend 

The late levelopments in typewriters will be on 


Business Equipment Exposition, sched- 
o be held at the National Guard Armory in Wash- 


n, D.C., September 23-25. Office Equipment Man- 

turers Exhibits, Inc.—an affiliate of OEMI—will 

the exposition, the first in a series to be held 
several kev US. cities 


NO FREIGHT TO PAY 


TEX-N-SET 


BUSINESS FORMS 


Now you can ee se, 
Sell Quality i 
Snap-Apart 






Forms at a low, 
delivered price 





BUSINESS FORMS 
CATALOGUE NOW AVAILABLE 


Write Today on Company Letterhead 
for Dealer Catalogue 


MANIFOLD CO. 
Div. Dudley Hodgkins Cal, Inc. 
115 E. Abram 


Arlington, Texas 
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SEMCO'S 


ADJUSTABLE 
TYPING STAND 


- = = 
oe =. 
o 


é 
! UNCONDITIONALLY 
‘. GUARANTEED 


~ 
2eaeae® 


Check these 
Features 


@ Modern Design 
@ Non-chip Finish 
@ America’s Biggest Value! 


@ Heavy Gauge Steel 
@ Adjustable 
@ Drop-leaf 


The finest drop-leaf typing stand on the market! Will give years 
of trouble-free service. Table adjusts from 26 inches to 29V2 
inches. So weil made, Semco Unconditionally Guarantees every 
product. Latch onto the world’s biggest value, today! 


Write for your new catalogue and price list . . . now! 











Euery Susiness can use... 


INDEANA 


“Under Counter” CASH DRAWERS 


SMALL BUSINESS—for Cash Handling and Storage. 


DEPARTMENT STORES—for Avuxiliery Cash Hen- 
dling, Bank Drawers, for Special Sales. 


MANUFACTURERS—in Cafeterias, Ports Sales 
Counters, for Petty Cash. 


Model V-1 (ill.) 
List $29.50 


@ No stock to carry. 


@ 24 hour shipment. 
@ Full dealer discount. 


A Quality Product 
A wonderful door-opener for follow- 


vp soles of more expensive equip- 
ment. Write now ... . 


AY) \\{ CASH DRAWER CO. 














3 other models. 
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M" Here's ¢ Money Maker! 


CRAM’S Rotating 
Self-Service... 


Holds $60.00 worth 
of CRAM’S popular 
fifty-cent and dollar 
map items. 

Rotates at the touch of 
a finger, providing 
easy access to all 
titles. 

Occupies only one 
square foot of counter 
space. 

Maintains neat, or- 
derly appearance. 

A complete self-sell- 
ing, self-service “Map 
Department.” 


WRITE FOR SPECIAL OFFER 
Globe and Map Publishers Since 1867 


Geo. F. Cc Ee A a | Co., Inc. 


730 E. WASHINGTON ST. - INDIANAPOLIS, IND. 











‘ON, D.C. 


, 25 — 1959 / 1-10 P.M. Daily 


“AN EVENT TO REMEMBER 


(Mark it on your calendar now!) 


A vast and exciting panorama of the latest developments 
in office equipment and services will be here for you to 
see, examine, and project into your plans for a bigger 
tomorrow! Every type of office product, system and 
service will be represented. Every facility for your 
comfort and convenience will be provided. This all- 
industry Exhibit is the only one of its kind in the 
country and the forerunner of more to come.* Mark it 
on your calendar now — and plan to attend. 





ADMISSION BY INVITATION ONLY 


*Chicago — March 15, 16, 17, 18 — 1960 
*Dallas — October 19, 20,21 — 1960 
OFFICE EQUIPMENT MANUFACTURERS EXHIBITS, INC,. 
Rudolph Lang, Managing Director of Exhibits 
777 Fourteenth St., N.W., Washington 5, D.C. 
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NO OTHER PAPER CUTTER 
BUILT SO WELL 
Jo SELL SO LOW 


petuanon olin” 


the precision Paper Cutter 


= 


SIZES: 14” and 18” >. 


(20% "seer 



















FOR OFFICE, 
BOOKKEEPING AND DUPLICATING DEPARTMENTS 


For every business: Banks, hospitals, insurance companies, industrial organi- 
zations with duplicating departments, stationers, photo finishers, small 
printers, lettershops, mimeograph, offset shops, advertising agencies, 
schools and colleges. 

Order from your dealer or 


MICHAEL LITH sales corp. 145 West 45th St., N.Y. 36, N.Y. 


@ Dealer: Write For Profitable Sales Pian. 


THE ULTIMATE IN QUALITY... 





PAPER-KING 


PUNCH 


















A top-quality punch offering out- 
standing features that heretofore 
have been available only in far 
more expensive paper punches, 
Constructed of sturdy steel . . . 
beautiful nickel plate finish. Han- 
dles are cushioned with soft plas- 
tic, available in many colors. The 
helical compression spring assures 
positive punching action. Adjust- 
able paper gauge measures depth 
of reach .. . receptacle holds clip- 
pings, easily emptied when full. 
Available with six dies of assorted 
shapes and three round dies. 


Packed in ‘'Buy- 

appealing" in- 
dividual pack- 
ages that are 
ideal for rack, 
shelf or counter 
display. 











GEM TICKET PUNCH... 
pressed steel, nickel-plated 
punch with knurled handles. 
Available with six assorted 
dies, three round dies. Pre- 
priced card attached. 


i kaca ae 


METAL PRODUCTS CO. 


MARENGO e@ ILLINOIS 
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NJOMDA Holds Strong Summer Meeting 


A month af NOMDA convention in Cincin- 
ati, the New Jersey OMDA, the newest group in the 


ter the 


itional association, held a July meeting that drew 
ose to 5O dealers and manufacturers 
Edgar Noll, Noll Business Machines, Inc., Phila- 


lelphia, in behalf of NOMDA, presented the local 


ROBERT WOLETZ, right 
ge NOMDA p trom 


in nz locals 


president of NJOMDA, receiv- 
Edgar Noll for the 


greatest mem- 


ipter the 1959 membership cup for having achieved 
greatest membership gain in the year 
George Plant, Atlantic Typewriter, New York City, 


d Bert Williams, International Business Machines, 


lectric typewriter panel and answered 


nducted 





juestions from the floor. This presentation was the 
| as that presented at the Cincinnati convention. 
Jack Bu ind a delegation from Shipman-Ward 
| on hand to display several rebuilt IBM typewrit- 
s and s typewriter kits. 


Bela Offers Lifetime Guarantee 


The Bela division of the J. & J. Tool & Machine 
Co. announces that its folding chair frames are guar- 
d for the lifetime of the chair 


Lovejoy Appoints Credit Service Group 
( h urle Ss K 
& Me 


nas appointed 
ng the dire 


Lovejoy, president of the Fountain Pen 
hanical Pencil Association, Inc., 
redit service committee which, follow- 


Manufacturers 


1 of the executive committee, is empow- 
ed to study the needs of a credit information service. 
Members of the group appointed by President Love- 
David Esterow, Ideal Metal Products, chairman; 
Herbert Konwiser, K. C. Pen Co., and President Love- 
be prepared for submission to the exec- 
committee at the September 25th meeting in Chi- 
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N.S.O.E.A. 
CONVENTIONEERS! 


a special invitation to visit 
Apsco’s Booth Space 97 
--- meet Charles O'Neill 


... hear first hand about 
our new $1,000,000 
Christmas Bonus Plan! 
October-November-December 1959 
Apsco Products Inc. 





~ TECHNILUBE—1000 | 


|) Needs No Solvent 
>» No Other General Lubricant 


' To CLEAN... RINSE... LUBRICATE Rotary and Printing 
‘ Calculators, Adding Machines, Typewriters, Weapons. 
ONE CHEMICAL —- ONE OPERATION maintenance system 
combines all your shop chemical functions. 

TECHNILUBE adds key facility, carriage mobility and 
smooth operating quietness . . . Ends seizing and binding 
during warranty periods and longer. 

Safe for keys, covers, dials, including polystyrene com- 
ponents. Speeds inspections. Frees sticky parts. 


Write for information and samples 


Sell BEACH'S— 


the LEADER in sales 


BEACH Expense Books come 
to you in this convenient 

Counter Display Carton 
— and sell on sight! 









Samples, Prices: 


BEACH PUBLISHING CO. 
19829 W. McNichols, Detroit 19, Mich. 








IN COPYHOLDERS 









owe. leh 





16°W « 12°H 


f 
cvers- 


COrtmorete 
y 
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SNAPEX TAX & STOCK 
BUSINESS FORMS MANUFACTURERS 


W-2— Approved Federal, State and City wage 
tax reports for processing in one operation 
Forms specifically designed for NCR, Bur 
roughs, etc. 

STOCK FORMS—invoices, Bills of Lading, Pur 
chase Orders, Expense Reports, Speed Letters 
Credit Memos, etc 














You accept the orders—we do everything else 
under your name. Excellent profits. All forms 
imprinted or plain 

IMMEDIATE SHIPMENTS right from stock 


Write for trade PROFIT-PLAN now! 
Serving the trade from Coast te Coast 



























Walnut hie. em lined 
ASH TRAYS 


Attractively designed for 
any office. Wood base 
with amber glass lined 
ash tray. Available in 7"’ 
or 10” size. Another one 
of our quality, precision 
built products. 


Write for catalog giving prices and complete information 


Decatur Industries, Inc. 
209-211 S Eighth St., Decatur, Indiana 






















You can earn good 


Vout 
PASS UP THOSE ~ 


EXTRA san 
COMMISSIONS J" 


commissions selling 
our complete line 


check covers, coin 


Write for Information 





mentals 


ON OF EISEN cearsns INC. 
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of passhooks, pocket 






Write for our new brochure .. 





RECEPTION AREA of Herman Miller redesigned Chicago 
showroom is bright, colorful and accented with unusual ac 
cessories, qualities which characterize all of the various 
room settings. Doorway at right is entrance to new fabri 
wing 


Herman Miller Furniture 
Redesigns Showrooms in Chicago 


The Herman Miller Furniture Co. has newly rede- 
signed its Chicago showroom at 622-23 Merchandise 
Mart with an emphasis on dramatic color and unusual 
accessories. Planned and executed by George Nelson & 
Co., Inc., the settings illustrate the harmony with which 
traditional and modern elements can blend 

In contrast to the pace-setting furniture collection de- 
signed by George Nelson and Charles Eames, antique ac 
cessories are displayed. 

A four-track pulley installation with back lighting 
has been designed to show off special curtain and dra 
pery fabrics, particularly two new linen casement fabrics 
woven in Belgium and Italy. Upholstery fabrics are dis 
played on swinging panels. 

The Chicago showroom opened in 1939 and was one 
of the first Herman Miller showrooms in the United 
States. Jack Brickel, western division manager, makes 
his headquarters there, and Hy Bomberg is showroom 
manager 


L. A. Herald & Express Tells of 
Volume Sale by Ideal Systems 


The Ideal simplified bookkeeping system for con 
tractors has been ordered in a quantity of several thou 
sand by the U. S. Gypsum Co. for distribution to their 
contractor customers, according to an article by Alex N 
Campbell, financial editor of the Los Angeles Herald & 
Express 

In confirming this news, the Ideal System Co. added 
that company policy is to sell only through stationery 
stores and office supply companies and the U. § Gypsum 
sale was made by Horders, Inc., Chicago. Special covers 
and title pages supplied by Ideal and bearing the U. S$ 
Gypsum name were the only changes made in Ideal con- 
tractors bookkeeping & tax record book No. 3141 


Office Supply Firm Moves 


West Allis Office Supply Co., West Allis, Wis., has 
moved from 1366 S. 71st St. to new quarters at 1363 


S. 70th St. Owner Lester W. Eichholz reports that the 


new location has more than three times the former space 
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Chair 27460 


barry. 


in LEATHER 
in FABRIC 


for the Executive Suite 
Hand Fashioned by Craftsmen of Experience 
moderately priced 


Brochure available on request 
Visit our Factory and showroom during the NSOEA convention 
Just 5 MINUTES from the HILTON, 469 East Ohio St., 


niemann inc. 














TURE FOR OVER ONE HUNDRED YEARS 





FACTORY & SHOWROOM: 469 E. OHIO ST. AT LAKE SHORE DRIVE, CHICAGO 11 




















MANUFACTURERS OF DRAFTING SUPPLIES 

















Upholstered Furniture of 
Distinction For Offices, 
Hotels, Institutions 


Write For New 
Catalog _.. 
















Loose-leaf envelopes 
punched; card-holders 
any size meny covers 
factory record pro- 
tectors; tag holders 
bill-fold envelopes 


stamp containers, efc 


CELLULOSE ACETATE PRODUCTS 


902p SOUTH WABASH AVE CHICAGO 5, ILLINOIS 


Made of acetote 
flame resistant 
transporent celiviose 


We build to fit Y 





MARKILO E 








a | 


[x8* ] 
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articular need 
p 


Write us details 





| Write Today For New 
STANDARD BUSINESS FORMS 


ILLUSTRATED CATALOG 


Carbon Interleaved & NCR Forms 


2 to 3 week delivery. 


Standard forms for all businesses. 
Customer's heading printed on all sheets. 
All forms illustrated for quick selling. 
We ship to your customer in your name. 


MIDWEST ROTARY MANIFORMS CO. 


Manufacturers of Business Forms for the Trade Only 


| Box 112 Dept.09 Caro, Mich. 











cooperates! 


Write for fast-action merchandising program on our new top 
—_ STATESMAN line of carbon paper and typewriter ribbons. 
ull protection! 


WRITE, INC. °**pexty/seaseytee Sosa? 


ATLAS 


INTRODUCES A NEW 


MULTIPURPOSE 
HANGER 


National Graphic Arts Exposition 
NSOEA Convention Booths C-3 and C-4 
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Atlas Stencil Files Corp., 16716 Westfield Av., Cleveland 10, O. 
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Largest 0 os een ee 
ene eweteins totes Conte cone 5 seme 1 weet eum emus omen 
+ * 





Independent 
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- : Mosler Offers Dealers Free Camera 
“/ra- Pot | 


LEAD POINTER 


Mosler Safe Co. dealers are being offered a free Po- 





laroid Land camera for participating in a ‘Mosler Color 
Sell-A-Bration.”’ Participation requires a dealer to buy 





For Perfect Lead Points — 
Blunt to Hairline. Two Models. 
Standard Model gives you points up 





Variable Taper Model three safes or files in one each of Mosler's new color 


lets you dial the taper 






combinations. The colors created by industrial designer 

























to 4” long without breaking. Just i eagle Henry Dreyfuss are in tan, gray and green tones. In- 
—— and soto rem sorT o —— creased visibility for filing is gained by making the 
noes Lene Keene. LONG ~~ units light on the inside with darker complementary 
ELWARD MANUFACTURING CO. 7.) = colors on the outside. 
ere Meroe rn BETWEEN . 





Dee pean «ot aan Anderson Hits Senate Bill 
Keep Klean Imprinted | 
Citing certain provisions of the Humphrey-Proxmire 


Typewriter and Business Machine Bill, S. 1083, “which many claim threaten . . . . disaster 
| Covers help you sell] more! for smaller manufacturers, wholesalers, and retailers 

; 

j 


and the public if enacted,” John W. Anderson has 
Keep your old customers “Dealer Con- urged the Senate “to weigh especially, and with extreme 
care’ some ‘facts and observations’ about the bill 
Speaking as president both of American Fair Trade 
Council and of Quality Brands Associates, Anderson 


asserted ‘‘this attempt, by sponsors of the Federal Fair 


scious” and bring in new ones — by 
sending out your trademark and mes- 
sage with every machine you sell! 
Tough, durable gray plastic, gray rub- 
ber and black rubber. Write today for Trade concept, to permit Congress to regulate local sales 


prices, discounts, etc is imprudent in that it expressly goes contrary to the 





clearly declared public policy of a number of states, 











KEEP KLEAN PRODUCTS co., INC. and goes contrary to holdings by the state Supreme 
\ 4077 PARK AVE., N.Y. 57, N.Y. Courts of 16 states sr 

; . ’ 

3 What is our Dealers 


Role in Automated Future ? 





Write for Dealer 
Literature & Prices 


HARDBOARD FABRICATORS, inc. 


59 BRANCH ST e S$ touts 7, MO 
































OA-—9/59 














ACT NOW for BIG PROFITS that can be yours in the 
office intercommunication field. Specialize on Key-municator 
—Stromberg-Carlson’s new concept in loudspeaking intercom 
that obsoletes all others. ‘‘V.I.P’’ in appearance—loaded with 
sales-closing features—backed by national advertising and 
local promotion funds. Act now while profitable franchises 
are still open—this can be the ‘big ticket’’ item you've 
thought of specializing in! Write for full details; no obligation. 











“There is nothing finer than a Stromberg-Carison" 


STROMBERG -CARLSON 
, GENERAL DYNAMICS CORPORATION 
1442 N. GOODMAN STREET ¢ ROCHESTER 3, NEW YORK 

















THE LEADER 


IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 


ATLANTA DETROIT 

156 Alexander, N.W. 6257 John C. Lodge Expwy. 

CHICAGO NEW YORK 

564 W. Randolph St. 37 Murray St. 

DALLAS SAN FRANCISCO 

1232 Crampton St. 545 Mission St. 
CLEVELAND 


1122 St. Clair Ave., N.E. 
AGENTS IN ALL PRINCIPAL CITIES 
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Me maga - PROFIT 


utc" tabet SENTRY * 


that sells for $48.55 less than lowest 
competitor — $130.04 less than highest 





Eastern List 
Std. Dise.-Adv. Allow 
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Only SENTRY 5 so many quality features 
at so low a price! “ label protection—plus 
Vermiculite ae BR all-welded construc- 


tion, built-in 3-number combination lock, 
bank vault type lock bar, 2 drawers , Dimen- 
sions: Outside— 2444" x17 x 173 Inside 
—15" x 12” x 13”. Wr. 240 ibs Full prof, big 
market. Write for details. 


suggested s7o9s JOHN D. BRUSH & CO., Inc. 


563 West Ave., Rochester 11, N.Y. 








Dealer's Role in Automation 
In the October issue of OFFICE AP- 
PLIANCES don’t miss reading about the 
potentials, the challenges — and the 
problems facing office equipment and 
supply dealers in the exploding field 
of automation. 










P.O. BOX 10425 - DALLAS, TEXAS AN 


for stotionery departments 
thet stock Rog Cerben 
Second Sheets in the fast *Flip- 
Out Dispenser Box. Write to 
Dept. OAS Rogersnap 
today! 









—_——<__——$ A A A A SF = ee SS KK a 7 
MEMO TO DEALERS 
| OFFICE MACHINE COV o | 
| ERS, WORK APRONS $ " 
| CARRYALLS — see them " 
. at Booth C-2A 
| NS.O.EA. Convention : 
) Penaell Hilton, Chicaa 
| September 26-30. Let us ! 
| how you how profits are I 
| made with ouf items and ~ aes) 3 
| w they w ac? as @ con j = a 
| stent reminder of your [Jil a | 
J servic 
| FREE — ROTATING WIRE DISPLAY RACK, | 
| FREE — SILK SCREENING. | 
| If not attending, write for our catalogue l 
| OFFICE COVERS CO. 
| & Boulevard Jersey City New Jersey 
t . <n enn ces cuutsannsiliveeinennentnedliidiinveten aansdilieastamsnataaredeanaeaenaaae ! 
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Want Ads 





Deadline 10th of month preceding issue date. The rate for classified advertisements is twenty-two 
cents a word, minimum charge $4.00 payable with order. Add five words if dept. address is used. 


Address Dept. Reply to OFFICE APPLIANCES, 600 W. Jackson Bivd., Chicago 6, Atin.: Dept. 








MANUFACTURER’S REPRESENTATIVE, 


facturer of transparent stationery products 


line, staple items, new sales plan 


resume. Write Office Appliances, Dept. 601 





EXPERIENCED office supply, and/or furniture 
best lines, GF. Webster, National Blank / 


Central Ave., St. Petersburg, Florida 





SALESMAN WANTED for office furniture 
including several shared exclusives and have 


Office Appliances, Dept. 662 





WANTED: Salesman to travel in rocky 


office supply and equipment firm. Wil! 
furniture and complete supply line. Protected 
mission. Write Office Appliances, Dept. 652 





EXPERIENCED OFFICE FURNITURE salesrr 
partment of well established office supply 


for 


Illinios cities. A good opportunity 
operation. Write Office Appliances, Dept 





EXPERIENCED, AGGRESSIVE YOUNG 
tablished office supply and equipment 


fellow looking for a secure future. Pleasa 


average fringe benefits. The Advocate 





NEW YORK CITY: Aggressive salesman 


sentatives combining inside — with calls 
commission and credit for all New York 


Appliances, Box 657 





SALESMAN AVAILABLE 





FIFTEEN YEARS SUCCESSFUL EXPERIED 


tems, stationery and machines. Mature 


dealer in Southwest or West. Write Office 





SALES REPRESENTATIVES WANTED 





WEST GERMAN MANUFACTURER of world fan 
cator is looking for City Managers and Ff 


successful in the field of duplicating 


once to ROTO Division. Mercury Busines 
K 





KORES MANUFACTURING CORP. (complete h 
Inked Ribbons — Stencils — Inks) offers opr 


southeast territories. Will excellently 


facturers’ representative. Line has become 
men. Participation in travel expenses to deve 
sions. Give full details of states covered 
Corp., 701 Whittier St., New York 59, N 





ESTABLISHED NEW YORK manufacturer of wire 
non-conflicting lines to cover stationery tr 


South-Atlantic territories. Commission 





SALES EXECUTIVES WANTED 





SALES EXECUTIVE — Old established manufacturer 
to retail stationers needs experienced sales executive 
Charge of this department. Write Office Appliances 
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SALES REPRESENTATIVES AVAILABLE 





















































WANT SALES RE LT We get them because we entrate in Michig 
Indiana. Will handie two additional lines — only highe ade dere Write 
Office Appliances, Dept 94 
F WISCONSIN, MINNESOTA AND IOWA need representation, write Wwe 
mote fast moving PrTs the way you want them promoted Write ffice Ap 
pliances, Dept. 61 
SALES REPRESENTATIVE well established in New York i New W e 
velop wood and ste nes to volume sales. Write Office Appliance Dept l 
100 E. 42nd St., New York 1 
MANUFACTURERS REPRESENTATIVES WANTED 
F T ELLIN f rafting \ pr y 
xpanding te Centra tate we . 
Wr Office Ap 654 
ESTABLISHED CONTEMPORARY ACCESSORIE RER 
territories for it ewly organized Off 
t ty esk fF Icce Experier ed tch sale« 
a g ) considered e 
s now e t f 
a if 
Ww KNOW? CTURER ESIR R 
NTATIVE W esota ow ’ 
Phe N.Y 
TANDIN RESENTATIVES for d 
we re st mer 
81 ¥. Way go 2¢ ( 
‘A ACT RESENTATION 
Ml ike 
NSOE * Applia 
MANUFACTURERS REPRESENTATIVES AVAILABLE 
AN USE N NE for New Y t 
f waret salesi € 
pale W fF Dept. 64 
F E EQ f ‘ WANTEL R CALIFOR 
f tative ex 
g ff stationery un ff 
are y e ver 13 ye , 
NSOEA co N ' pliances 
DEALERS WANTED 
RUBBER TAMP DEALER WANTED bera y C 
Fre Ca e Ame R er Stamp ( c 30¢ 
Antes 
MANAGER WANTED 
WANTED-DISTRICT MANAGER — By large office equipment rm re Ad- 
ministrative, Promotional, Career-Type man 30-38. Good Salary nplete 





expenses, car allowance. Write Office Appliances, Dept. 63 
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MANAGERS AVAILABLE 





MANAGER and Purchasing Agent. Young man with seven years experience in office 
es and equipment. Wil! relocate for good position. Write Office Appliances, 





CE MACHINE SALES and Service Mgr. 31, years experience. Good production 
rd. Trained on all American makes typewriters and adding machines. Especially 
ned on ROYAL ELECTRIC, standard and portables. Bondabie, non drinker, re- 

4 Steady and punctual. Prefer permanent location, Denver, south and west 
USA. Please write for interview to Dept. 651 Office Appliances 





HELP WANTED 





MAN WANTED to assist in handling various inside duties at a Chicago Stationer, 

also handling furniture. Either a young man who could later qualify as outside 
man or older man who would work into permanent position of responsibility 
full experience, age and salary. Write Office Appliances, Dept. 661 





3IRL FRIDAY for exe e of office furniture and supply dealer in Chicago. Must 


be able and willing t accept responsibility, be able to type and get along with 
people. Knowledge of office furniture or stationery business as well as shorthand 
fe able. Fu resume including salary expected please. Write Office Appliances 





LINES WANTED 





NE ALESMAN Philadelphia, Baltimore, Washington, South N. J 
: territory represent one more established line of merit. Will be at 


NSOEA show for persona nterviews. A prompt reply is desirable. Write 





WANTED FOR EXHIBITION 


























NTE Hictor Typewriters for exhibition Purposes Quote omplete descrip- 
picture. Write Office Appliance Dept. 641 
RETAIL BUSINESS FOR SALE 
PPLY AN VACHINE TORE for sale — good tior one of the 
ng t f thwest To ines bstant V me Estabiished 
W a Dept 
NT for sale in expanding South Georgia city 
on lished eightee year other interests 
TATIONERY d office woly store for sale ated in Westerr 
hed 14 years plend ad wife business 
v qc 
a . ft and greeting card store d industrial and re 
W t ve 3 Potential $125.00 with outside mar Write Office 
Y & ’ MENT BUSINESS — Mid-east town serving metropc 
at f proximately 100,000. Annual! volume of business about $80 
t $20,000. For sale because of health. Write Of 
é 
RETA BUSINE FOR ALE IN COLLEGE CITY of Rocky Mountain West. Of- 
with c nercial stationery, office furniture, office machines 





Stationery, Office Furniture, School & Store Supplies 
ty 24,000. After 22 years owners wish to retire. Sales 


ntory and Fixtures, 30,000. Write Office Appliances, 








FOR SALE 





NTERESTED IN WELL ESTABLISHED Corporation, printing firm. Part cash — or 
ash. Ask for deta Wilson & Young Printers, 518 Colorado Ave., Grand Junc- 


rn 


LOO 
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FRIDEN, REMINGTON MOTOR GOVERNORS rebuilt, worn Bearing Plates re- 
bushed, like new. For information write, Hueter Office Machines Co., 334 St. 
Paul St., Baltimore 2, Md. 





LARGE AMOUNT USED VISIBLE CABINETS, KARDEX, ACME AND RAND. 
Variety of sizes and styles. A-1 condition, very reasonable. Everstee! Equipment 
Company, 69 Spring Street, New York 12. 





LEDGER FILES, 4, La Febure, fireproof, 9% x 11 with carts, 3 trays per cabi- 
net. Also 1 Diebold Motorized Cardineer, 4 x 6. All like new. Terrific Nepetedl 
Dulworth Co., 732-38 West Market Street, Louisville 2, Ky. 








MANUFACTURER OF BASIC stationery supplies with national sales representation 
and strong brand identity is interested in obtaining additional office supply prod- 
ucts for sale to the trade under ef highly respected brand name. Excellent op- 
portunity for small or d facturer requiring wider distribution. 
Write Office Appliances, Dept. 3. 








HIGH PRICES PAID for Burroughs, Sensimatics’ Model No. F211, F212, and 
National's Model 31-10-10 (22) 26 SP, Brandt Coin Machines’ No. 60, 61, 100, 
250. L. A. Pearl Co., Dept. OA, 140 West 42nd St., New York 36, WN. Y. 





WANTED Burroughs or N. C. R. Bookkeeping and Billing Machines, Calculators, 
Comptometers, Adding Machines, etc., and style. Quote complete description and 
best price. AMERICA BUSINESS MACHINES, INC., 573 Broadway, New York 12, 
N. Y 





WILL BUY Bookkeeping Machines — BURROUGHS Billers, Sensimatics NATIONAL 
Class 3000, 31, 32, REMINGTON, SUNDSTRAND — indicate details model, 
serial. GIBIAN BUSINESS MACHINES, 128 Lafayette St., New York 13, N. Y. 





PAYING TOP PRICES — on al! Addressograph, Graphotype, Speedaumat machines 
Burroughs’ Sensimatic, Burroughs’ Moon Hopkins, NCR Accounting and Bookkeep- 
ing machines. Also Friden, Monroe Calculators, Elliott Addressers, adding ma- 
chines, cabinets and all others. Lowest prices on select roughs and 100%. rebuilt 
machines. International Office Appliances, Inc., Dept. GG, 326 Broadway, New 
York 7, N. Y. 





WANTED: Burroughs Billing, Sensimatic, and NCR machines Addressographs — 
Graphotypes. List complete model and serial for quotation. William Marion Co., 
183 Lafayette St., New York, N. Y 





WANTED Addressograph, Speedaumat, Elliott Addressing Equipment, Multilith, 
Mimeographs, Spirit Duplicators, Varitypers, Folders, Sealers, Saver's Office 
Equipment Exchange, 1130 W. 7th Street, Los Angeles 17, Calif 





FOR SALE AND WANTED TO BUY 





BUY SELL EXCHANGE Multiliths, Multigraphs, Folding Machines, Vari-Typers, 
Headliners, Gestetner, Ronoe, Geha Duplicators, Offset Cameras, Gold Stamping 
Machines, Embosographs, Showcard Presses. New Specialty Sales, King, North 
Carolina 





ELLIOTT-FISHER and Sundstrand Machines, Electromatic Typewriters, Adders, Cal- 
culators, and all office machines bought and sold. Teeter-Warsh Co., 849 No. 3rd 
St., Milwaukee 3, Wis 





BUY OR SELL Pitney Bowes Addressographs, Elliotts, cabinets, typing machines, 
etter openers, adders, calculators, typewriter, Varitypers, IBM. Sachs, 121 West 
23rd St., New York, N. Y. CHelsea 3-8086. 





MANUFACTURING BUSINESS FOR SALE 





FOR SALE — MANUFACTURING BUSINESS. Well known line of plastic items for 
mail handling in office and home. Long established national distribution in Sta- 
tionery field. Newly designed product ready to launch. Present net profits of 
$5,000 per year does not refiect true potential. Not compatible with present 
owners other products. Real opportunity for someone in plastics or stationery field 
Approximately $14,000 will handle. Write Office Appliances, Dept. 642 





BUSINESS OPPORTUNITY 





ADDING MACHINE-TYPEWRITER service, sales. Located Washington, D.C. An- 
nual volume $45,000. Established following, excellent potential. Asking $25,000, 
including inventory at cost, parts, fixtures. Terms. W. B. Grimes & Co., broker, 
1519 Connecticut Ave., N., Washington, D. C 





Lists 





FREE MAILING LISTS OF 6,730 commercial stationers and office appliance 
dealers. Also 7,920 typewriter and adding machine stores. Write for FREE cata- 
logue of lists of retailers, wholesalers, manufacturers, institutions, banks, and 
others. We charge only for addresing. SPEED-ADDRESS, 48-01 42nd St., Long 
Island City 4, N. Y 
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OA Advertisers 








A 
Acco Products 83 
Ace Fastener Corp. 78 
Acme Products 219 
eee 155 
Advanco Prods., Inc. ...... 148 
Allied Carb. & Rib. Mfg. Co. 147 
All-Rite Pen Co. .......... 138 
Amberg File & Index Co. 69 
American Cancer Society . 121 
American Chair a 224 
American Passbook 232 
American Writing ‘at ‘Corp. 160 
Supply a ae 235 
Wood Specialties _. 215 
Apex Business Systems _.. 232 
Apsco "s Se 
Ard a —_ 226 
Arrow Fastener ........ 108 
Art Metal By Co. 139 
Art Steel Co., Inc. 105 
Associated Stationers Supply Co. . 1% 
Atlas Stencil Files Co. . 233 
Aurora Steel Products Co. 198 
B 
BT Co., Inc. ... 220 
Bankers Box Co. ll 
Bankers & Merchants, Inc. 235 
Barkley, C. L., & Co. . 126 
Barricks Mfg. Co. 189 
Bassick y 207 
Bates M acturing Co. 178 
Beach a Co. 231 
Bentson Mfg. Co. 146 
Bevco Precision Mfg. Co. 223 
Bickett, L. M., Co. 227 
sewed Chair Co. 8-9 
Borden Company . 175 
Borroughs Mfg. Co. 135 
Browne-Morse Co. 171 
Brush, John D., & Co., Inc. 235 
The Bulman Corp. . 166 
c 
C-Thru Ruler Co. 223 
Cardinell Corp. 233 
Case & Risley Press Paver Co. .. 182 
Chicago Lock Co. . ; 141 
Clarin Mfg. Co. . 63 
Clauss Cutlery Co, . 221 
Cole Steel Equip. Co. 97 
Columbian Art Works 85 
Consolidated Stamp Mfg. Co. 219 
Cotterman, I. D. 239 
Cottonsmith Furniture Mfg. Co. 183 
Cram, Geo. F., Co., Inc 230 
Cramer Posture Chair Co, Inc. 136-137 
Currier Mfg. Co. 176 
Curtis-Young Corp. 120, 231 
Cushman & Denison Mfg. Co 167 
D 
Davenport, A. C., & Son, Inc. 158 
Decatur Industries, Inc. 232 
Dennison Mfg. Co. 103 
Designcraft Metal Mfg. Coro 190 
Dixon, Jos., Crucible Co. 111-112 
Doppelt, Chas., & Co. 174 
Downey, C. L., Co. 224 
Durable Metal Prods. Co. 107 
E 
Eagle Pencil Co. 81 
Eastern Comm. Stationery Show . 157 
Eaton Paper Corp. 151 
Edsal Mfg. Co. . 226 
Eisen Bros., Inc. 232 
Elward Mfg. Co. 234 
Ennis Tag > Salesbook Co. 14-15 
Eureka Prtg. Co. ... 207 
Ever-Safe Div. ‘ 124 


W bile every precaution is taken t 
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Faber, Eberhard, Pencil Co 101 
Facit, Inc 203 
Fauitless Caster Corp 17 
Force, Wm. A., & Co 110 
Frankel Mfg. Co 131 
Frontier Mfa. Co 215 
Fulton Marking Equip. Co 122 
G 

G. B. C. America Corp 227 
Gen. Pencil Co 152 
General Photo Prods. Co 239 
The General Tire & Rubber Co. 43-46 
Globe-Wernicke Co. 106 
Graff, Geo. B., & Co 67 
Gregson Mfg. Co 114 
Guide System & Supply Co 123 
Gunlocke, W. H., Chair Co 91 
H 

Hale Industries, Inc 222 
Hamilton Cosco, Inc 4 


Hammond, C. S.. & Co 223, 225 
Hampden Specialty Co 73 
Hano, Philip, Co., Inc 144 
Hanson Scale Co 222 
Hardboard Fabricators, Inc 234 
Harter Corp 156 
Haskell, Inc 3 
Hedges Mfg. Co 154 
Herring-Hall-Marvin Safe Co 128 
Heyer Corp., The 4th Cover 
Higgirs Ink 173 
H-0-N Co 20 
Horders Stationery Store, Inc 196 
Howell Company 201 
Hunt, C. Howard, Pen Co 228 
1 

Ideal School Supply Co 170 
Imperial Methods Co 219 
Indiana Cash Drawer Co 229 
Indiana Desk Company 187 
Interchemical Corp 169 
International Paper Co 71 
J 

Jasper Chair Co 194 
Jasper Desk Co 145 
Jasper Office Furniture Cc 149 
Johnson Chair Co 133 
K 

Keener Rubber, Inc 239 
Keep Klean Prods. Co 234 
Kohthaas Co 204 
Krueger Metal Prods 168 


*® to bring quicker 


Leonard, Chas., Inc 
Lit-Ning Prods. Co 
Lundstrom Labs 

Lyon Metal Prods., Inc 


Maple Leaf Mfg. Co., Inc 
Marble, B. L., Caair Co 
Markilo Co. 

Master Addresser Co 


_ Mayline Co 


McGill Metal Products Co 
Meilink Steel Safe Co 
Melind, Louis, Co 
Metalstand Co 

Michael Lith Sales Corp 


Micropoint Pen, Inc 


Midwest Folding Prods 
Midwest Rotary Maniforms 
Milwaukee Metal Furniture Co 


Minnesota Mining & Mfg. Co. 89, 109 
Modernize, Inc 2 


Modern Steeicraft, Inc 
Monarch Furniture Co 
Moore, P. 0., Inc 
Moore Push Pin Co 
Mosler Safe Co 
Murphy-Miller, Inc 
Mutua! Products Co., Inc 
Myrtle Desk Co 


National Blank Book Co 
National Business Show 
National Lock Co 

New England Paper Punch Co 
Niemann, Inc 

Noesting Pin Ticket Co 
Northern States Envelope Co 


° 


Office Appliances 


159, 214, 221, 234, 239 


Office Equipment Manufacturers 
Exhibits, Inc 230 
Office Machine Covers Co 235 
Ohio Chair Co 130 
Old Town Corporation 163 
Olivetti Corp 82, 119 
Orna-Metal, Inc 184 
Oxford Filing Supply Co 55-58A,B 
P 
Peart Engraving Corp 118 
Peerless-Imperial Co., Inc 212 
Peerless Steel Equip. Co 68 
Perfect Rubber Seat Cushion 220 
Photo Materials Co 227 
Port Huron Sulphite & Paper Co. 110 
Posting Equip. Corp 132 
Precision-Posturect Chair Div 65 
Print-O-Matic Co 195 
Prior Inc 158 
Pronto File Corp 164 


and more com plete responses 


miention 
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APPLIANCES 


when writing advertisers 


the publisher does not assum 


any responsibility for 


Quality Park Envelope Co 


Regency Thermographers 
Regna Cash Register, Inc. 
Republic Steel Corp 
Reyburn Mfg. Co 
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Roberts Numbering Machine Div 222 


Roberts, Weldon, Rubber Co 
Rockwell-Barnes Co 

Rogersnap Bus. Forms 

Rose Ribbon & Carb. Mfg. Co 
Royal Register Co 

Royal Typewriter, Inc 


Saunders Mfg. Co 
Schwab Safe Co., Inc 
Semco Sales 

Seng Company 


2 
165 


Sengbusch Self-Closing Inkstand Co a 


Shaw-Walker Co., The 


Shepherd Casters, Inc 305 
Sheppard, C. E., Co 227 
Smead Mfg. Co 115 
Smith, Chas. C., Inc 228 
Smith-Corona, Inc 51 
Speed-O-Piint Corp 217 
Sprinoer-Penguin, Inc 173 
Stacor Equip. Corp 140 
Stanley Mfg. Co 113 
Stark Calendars, Inc 215 
Steelcase, Inc 240 
Steger, H. A., Co 219 
Stenocord 12, 13 
Stewart, R. A., & Co 220 
Stromberg-Carlison 235 
Sturgis Posture Chair Co 210 
Superior Typewriter Co., Inc 234 
Swift Bus. Mach. Corp 180 
T 
Technilube 231 
Tex-N-Set Manifold Co 229 
Textileather Div 43-46 
Thomas Collators, Inc 185 
Tiffany Stand Co 228 
Tuttle Press Co 206 
U 
Underwood Corp 3rd Cover 
v 
Valco Co 197 
Venus Pen & Pencil Co 188 
Vertifiex Co., Inc 77 
Visi-Shelf File, Inc 104 
Vogel-Peterson Co., Inc 213 
w 
Warshaw Mfg. Co., The 200 
Waterman-Bic Pen Corp % 
Watson Mfg. Co., Inc 52-53 
Weber Costello Co 202 
Webster, F. S.. Co 2nd Cover 
Weis Mfg. Co 98 
Western Mfg. Co 211 
Worden Co 136 
Write, Inc 233 
Y 
Yawman & Erbe Mfg. Co 161 
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moving to new 


eventually to secure new 


Here’s Idea—‘Welcome Wagon Kit’. . . 


CLARK PEEPER 
WELCOMES YOU! 


inside are a few 

items that we hope 

will be useful in 
your office 


CLARK PEePeR COMPANY 
ore . ® eennirene 


- aren aveee 5. we 


of St. Louis in its store at suburban 


“Welcome Wagon 


The Clark Px per Co 


Clayton, Mo 


has adopted the idea in a 


kit which serves as an introduction to new offices and others 


locations. The envelope of assorted office 


supplies has met with a good response and Gene Walker, 


Jr., manager of the store asserts, “It is sometimes difficult to 
find small items such as pencils, paper clips, rubber bands, 
after moving. The thought behind this kit, of course, is 


accounts. We plan to have one of 


ur Outside men make a personal call the same day an office 
oves into a new location and present this kit 








POSITION WANTED 


Highly successful salesman. Will work 24 
hours a day. No salary required! 


If you have a stationery or specialty store, and if you sell Apsco 
pencil sharpeners, staplers, punches or staples, I'll work around 
lock for y for nothing! 
I never rest. I a a whole series of complete sales promotion 
paigns that the Apsco people will furnish ; simply to 
Apsco products and other companies’ products 
I nstan every Apsco box is a valuable merchandise coupon 
tor Apsco will furnish you with free envelop stuffers, 
1 wit name, announcing this valuable Apsco premium 
] prospects 
A psc give re all the materials to put you in the mail 
ness ty. Y don't even have to pay any postage ; 
it with your regular invoices! 
Th nly t g that costs yeu is delay. For full data, write Apsco 
lucts f Dealer Sales Aids, P.O. Box 840, Beverly Hills, 











Co-operation Pays Off 
For Eight Dealers 


outstanding feature of the October issue 


OFFI APPLIANCES will be the eight- 
g 

Office Planning section. With pictures 

text it will show how eight dealers in one 


1 in providing complete furnish- 


. . +7 tan " _ 
the nations outstanding mu- 
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MG. CO., INC. 


P. O. Box 243 
Winthrop, Maine 


a ee eee 





7 Duraluminum HOLDERS 


~ for your Business FORMS 
LIGHTWEIGHT © WEATHERPROOF 

SEND TODAY FOR OUR NEW CATALOG 

JUST CLIP THIS AD TO YOUR LETTERHEAD 
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DON’T BUY 
until you see the Genco 


EXACT-FAX™ 


PHOTO COPY MACHINE 


See us at the 
The lowest priced NSOEA SHOW 
GUARANTEED photo copy soon 30-30 
machine on the market! Conrad Hilton 
ROOM 734A 


or write 


GENERAL PHOTO = Products co., 1 


Chatham, New Jersey 


SSOCOH vs SSSSSSSSSSOSSSSSESSCSHYYEEVESSEEES’ 
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SPECIALISTS IN MANUFACTURE OF 


RUBBER BANDS 


EXCLUSIVELY 


Pa Every type, size, width 4 


and color for any need. 


- 
FLAT STYLE OR npn) 
SOLD IN BULK 
OR BOXED ————-> 


KENNETH B. MILLER, Pres. 
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“The Name Indicates the Quality” +. 
720 COMMERCE ROAD * ALLIANCE, OHIO ©@ 
TAlbot 1-1880 


ROLLING STORE LADDERS 


mm LADDERS—Made from 

= and , CEILING TYPES—with 
steel track for mounting on shelving, 

filing cabinets or ceili: 

“ae and LIBRARY TY ire 


with Automatic Safet 


ee — SAF LADDERS 

1” diameter round 

a fier arent with expanded 
ed on Swivel 





Or enn. Ladder can be rolled 
freely when no one is on it. When 











prevent rolling. Made in 1 to 13 
step heights, and 4 widths. 


Send for Circulars SEWOA (Wood) & 56-OA (Steel) and Dealer gteseuits 
Manufactured by 


Il. D. COTTERMAN 


123 W. Spring 
Naperville, Illinois 
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"Our real success in this business 


The gentleman we are quoting is Mr. 
Melvin L. Levin, President of the Business 
Equipment Corporation, Boston, Massa- 
chusetts, one of the best-known and most 
successful office furniture dealers. 


Mr. Levin goes on to say, “Most steel lines 
were available to us at the time. But, there 
was no question in our minds that Steelcase 
was the line for us. It’s a complete line of 
desks, chairs and filing cabinets, priced 


STEELCASE 





started when we became a Steelcase dealer!” 


right and styled to suit the most people in 
the most places. No dealer can do better 
than to tie in with Steelcase.” Steelcase 
Inc., Grand Rapids, Michigan. In Canada: 
Canadian Steelcase Co., Ltd., Don Mills, 


Ontario. 


mrfet cc Ame 


INTERESTED IN SUCCESS? 
Write for our complete line 
catalog and details of our 
valuable franchise plan. 
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New underwood Add-Mate 


only 7% lb.—all-electric) machine that 












' 
adds, subtracts, multiplies, totals, sub-totals 
om 
LIGHTEST! HANDIEST! PHONE-SIZE! ~ 
besa 
ee a? 
ee 
~ = : 
4 x 
oe . Scare 
. ’ — me td 
ee ik 
prs "3 i . 
, Was _=—ae . “” 
— like wee 3 magic gloves! 
a Ideal figuring machine for 
% Stores— Homes— Offices 
& a. = : ~ 
Pos YMre hZell(ole) (-Me co Me(-Yol(-\ eam RETAILS FoR *1682° 
Fastest-selling all-electric adding-subtracting machine! ant 
@ 10-Key Keyboard — for error-free performance @ So simple to operate, anyone can use it 
@ Carry it home or on trips for light-duty figuring @ So light you'll have to hold it to believe it 
DEALERS: For details on the Add-Mate 
LU @ ec a" {@) O and new Office-Mate supplies 
(ribbon, carbon paper, etc.) 
Write: Underwood Corporation 
> MASTERS YOUR PAPERWORK One Park Avenue, N. Y. 16, N. Y. 
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When prospects say, 


Conquerors make short work of borderline prospects. 
Warm up even the most skeptical during a 4 minute 
demonstration, in which you can point with pride to: 
A greatly improved new feed table, highly visible re-set 
counter, adjustable feed wheels and feed tension control 
as standard equipment! 


Other sales-clinching features include a copy positioner 
control, visible fluid supply, positive fluid and pressure 
controls, the automatic start-stop (for electrics) that 
shuts the motor off when the last sheet is printed. And 
the low Conqueror prices starting at just $214.50! 








“Always Makes 
a Good Impression” 























A4 MINUTE, 


4 FEATURE 


IS ALL IT 
TAKES! 


“Let Me Try It!” 
You’ve sold a Heyer Mark III CONQUEROR! 


Demonstrate and compare. No other make can match 
the Conqueror’s combination of fast, effortless, economi- 
eal Spirit Duplicating and low maintenance. 

Are you ready to demonstrate? Be sure you can show 
all three great Conquerors. Check supplies today. 


Heyer Conquerors are sold through fran- 
chised dealers —some dealerships are 
; available. Write for details. 


HEYER INC, ©1852-aSouth Kostner Avenue * Chicago 23, Illinois 


Duplicators and Supplies Since 1903 


ONSTRATION 














